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Sparks 


State of the Natiows Economy: 
Up 

Raw FreiHt— For week ended 
June 28, loadings totaled 649,172 
ears, 0.8 percent over preceding 
week, but were 21 percent under 
corresponding week last year. 

Bank Cuearines—Aggregate of 
25 leading cities in U. 8. hit a 
record of $21,384,417,000 for week 
ended July 2, states Dun & Brad- 
street, representing a 45.1 percent 
increase over the $14,738,150,000 
in same 1951 week. 

MacHiINe Toots— Production in 
1952 is seen doubling 1951, despite 
big cancellations within past few 
months. Industry is now producing 
at a rate of more than $1,000,000,- 
000 a year. 











* * * 


Down 
LumBer—Shipments for week 
ended June 28 declined 1 percent 
under production. Total shipments 
for year to date are 5.3 percent 
above output. 

Paper—Output fell to 87.5 -per- 
cent of mill capacity in week 
ending June 28, and compares 
with 90.2 percent in preceding 
week. Figure for like 1951 week 
was 96 percent. 

+ ca * 


General 
Beer Output—Sales last year hit 
83,718,067 barrels, compared with 
record 87,076,141 barrels in 1947. 
Theoretically, every man, woman 
and child drank 17.1 gallons last 
year. 








Top Cars 

New-car registrations for four 
months, plus 42 states for May: 
1952 Pos. Make 1951 Pos. 
1—350,231 Chev. 500,036— 1 
2—277,6738 Ford 397,783— 2 
3—183,755 Plym. 241,431— 3 
4—127,432 Buick 184,570— 4 
5—104,253 Pontiac 154,229— 5 
6— 96,893 Dodge 128,081— 6 
7— 89,735 Olds. 127,100— 7 
8— 72,333 Stude. 87,643— 9 
9— 70,693 Mercury 104,635— 8 
10— 54,228 Nash 54,544—11 
1l— 48,541 Chrysler 70,787—10 
12— 37,981 DeSoto 47,569—13 
13— 32,902 Cadillac 42,637—14 
14— 31,491 Hudson 49,099—12 
15— 27,157 Packard 31,021—15 
16— 15,559 Kaiser 26,442—16 
1j— 13,059 HenryJ 25,812—17 
18— 12,904 Willys 11,230—19 
19— 9,317 Lincoln 11,511—18 
4] 20— 2,097 Austin 1,508—21 
21— 1,508 Crosley 2,555—20 
22— 1,447 Brit. Ford 1,191—22 

23— 469 Allstate 

Total All Makes 
1,669,187 2,307,315 
For further details see page 
| 46, today’s issue. 








AV plants, limping through a 
continuing steel strike, last 
week saw production of cars and 
trucks sink to the lowest level 
since December, 1949, when they 
were shedding the effects of anoth- 
er steel tieup. 

This week will see more makers 
shutting down as a result of the 
current steel dispute. July output 
seems almost certain to be the 
poorest in four years. No more than 
165,000 cars and 46,000 trucks are 
likely to be built this month. 

Built in U. S. plants last week, 
according to Automotive News 
estimates, were 47,588 cars and 
10,679 trucks—a total of 58,267 
vehicles. The previous week’s 


New-Car Sales 
Off as Dealers 
Tighten Trading 


By Sam Sampson 
Staff Writer 

S STOCKS of new cars dwindled 

-*% further, dealers were reported 
last week to be tightening up on 
trades, and sales figures are drop- 
ping off in most areas. 

With one exception, all areas 
reporting said that sales were 
down as the steel strike began to 
throttle the supply line. Akron 
Automobile Dealers Assn. _ re- 
ported a sales spurt in the pre- 
Fourth of July period, when 
414 new units were totaled for the 
week ended June 28. This is well 
above the average weekly figure. 

At press time Thursday, the De- 
troit Auto Dealers Assn. said that 
June sales totaled 837 cars less 
than the previous month. For May, 
13,572 cars were titled, as compared 
with 12,735 for June. 

DADA said this brought the 
year’s total to 67,237 cars. For the 
same period last year, 94,018 new 
cars had been sold. 

. * + 

AN ANTONIO reported that sales 

of new cars in Bexar county 

for June were down to 947 units as 
compared with 1,022 for the previ- 
ous month. It was pointed out that 
a proportional drop was also shown 
in truck sales, with volume down to 
177, as against 214. 

In New York, new-car sales 
were off 30 percent for the week 

(See Sales, Page 49, Col. 1) 











Auto Production Sinks 
To a Three-Year Low: 
Only 58,267 in Week 


Chrysler Closing; Ford Resumes for Limited Run; 
K-F, Hudson, Some GM Units Are Planning 
Output Through Most of July 


production, also curtailed by holi- 
day shutdowns, was made up of 
64,070 cars and 15,825 trucks—a 
total of 79,895. 

The past week’s production ef- 
fort was propped slightly by partial 
operations in most Big Three 
plants. Nash and Studebaker car 
assemblies were limited to the West 
Coast, and blackouts there were an 
early prospect. 

* Ed 

OING down at last week’s end 

were most of the Chrysler Corp. 
plants in Michigan, including 
Dodge truck. Out-of-state Chrysler 
assembly plants are expected to 
empty supply lines by the end of 
this week. 

At Ford, partial production may 
be continued through most of 
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this month. Ford and Li 
Mercury plants are on a three- 
day week. The only five-day Ford 
operations are at the company’s 
Detroit Lincoln plant and High- 
land Park truck plant. 

At General Motors, production of 
Chevrolet cars and trucks is con- 
fined to Flint only. Buick, Oldsmo- 
bile and Pontiac appear to have a 
good chance of obtaining partial 
production through July 25. Cadil- 
lac fears it will have to close after 
July 21. GMC Truck closed for in- 
ventory July 3. 

A K-F spokesman said last week 
that his company had enough steel 
on hand to sustain production at 
about 1,400 cars a week through all 
of July. Hudson seemed to be in a 
similarly fortunate position. 

* * oa 
N4 ceased car-building in Wis- 
consin July 3, and a Packard 
spokesman said he thought that 
Packard would have to quit final 
assembly after today (July 7). 

Studebaker’s South Bend assem- 
bly lines have been silent since July 

3, and Willys-Overland closed for 
inventory last Friday. Willys may 
reopen July 21, however. 

Among the truck makers, last 
week saw Dodge and Willys join- 
ing the idle ranks already made 
up of Chevrolet, Divco, Federal, 
GMC, International and Stude- 
baker. Very few other makers are 
hoping for anything near normal 
output in July. 

In fact, the steel strike has lasted 
so long that no more than token 
production is hoped for in August. 
It may be October before truck pro- 
duction again reaches the levels 

(Continued on Page 55, Col. 1) 





No 1953 


By Mac Gordon 
Associate Editor 

QTEEL stoppages have not as yet 

caused any appreciable shuffling 
of the timetable for changeovers 
to 1953 models, an Automotive News 
survey of new-car manufacturers 
showed last week. 

Amid diametrically opposed 
Tumors that °53 model debuts 
were being either delayed or 
Pushed up, new-car makers as- 
sured their dealers that pre- 
strike plans still were unchanged. 
These plans, it was disclosed, call 

for Chrysler Corp. divisions to lead 
off the new-model parade early in 
the fourth quarter, with Hudson’s 
hew light.csr.and several General 





- 





Models Delayed as Yet 


Motors makes appearing before the 
year’s end. 

The traditional August-September 
period for changing over is again 
expected to pass by without any 
new-model activity. The production 
quota system necessitated the rela- 
tively late introductions last year, 
and 1952 is to be no exception on 
this score. 

+ * * 

EW-CAR plant spokesmen, in 
L denying reports of drastic 
changeover juggling “to date,” 
made it clear that postponements 
to the early months of 1953 were 
quite possible if the steel strike 
drags into autumn. 





“So far,” a GM division executive 


said, “we’re standing pat on a mid- 
December announcement. The strike 
hasn’t been of sufficient duration 
to alter this date, but a prolonged 
deadlock could force us to delay 
our introduction by a good many 
weeks.” 

He pointed out that expectation 
of a steel closing played some part 
in the original determination of 
1953-model schedules, Develop- 
ments since late last year pointed 

(Continued on Page 56, Col. 3) 
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By Bernie Thomas 
Associate Editor 

| jee dealers facing indefinite 

curtailment of factory ship- 
ments, stocks of new cars around 
the country dropped to a near-post- 
war low level on July 1, according 
to the monthly survey by AUTOMO- 
TIve News. 

New-car inventories might have 
sunk even lower, dealers reported, 
except that June sales were made 
in accordance with some of the 





Base-Period Row 
Snags Order on 
Dealer Charges 


By William Ullman 


Washington Correspondent 
ASHINGTON. — Proceeding 
with the revision of Ceiling 

Price Regulation 83, in line with 
the promise made to NADA Presi- 
dent J. Saxton Lloyd by Price Di- 
rector Ellis Arnall, the Office of 
Price Stabilization’s automotive 
branch came up with the wrong 
base period at a meeting last week 
with retail auto dealers. 

The result was that, as Auto- 
motive News went to press 
Thursday, everybody concerned 
was quite unhappy. The whole 
situation appeared, however, to 
be the result of a misunder- 
standing that might speedily be 
cleared up. 

OPS officials proposed at the 
meeting that Apr. 1 to June 24, 
1950, be employed as the base 
period in determining retail auto 
prices, in accordance with what 
they termed the requirements of 
the revised Herlong amendment to 
the Defense Production Act. 

* * * 
f bape dealers’ industry advisory 
committee objected strenuously 
to this proposal and urged instead 
that the base period be Jan. 25 to 
Feb. 24, 1951, the period prescribed 
in CPR 83 as originally issued. 
The dealers insisted that 
(Continued on Page 11, Col. 1) 





Field Stocks Decline 


Decrease to 6.2 New Cars Per Dealer Places 
Total Near Postwar Low 





strictest trading policies of recent 
months. 

The survey found that on July 1 
the number of new cars at all U. S. 
franchised dealerships—plus those 
warehoused by dealers and facto- 
ries; demonstrators and still in 
transit—totaled only 276,725, as 
against 302,036 a month earlier and 
448,306 on July 1, 1951. 

Stocks averaged but 6.2 units per 
dealer at the start of this month. 
The average was 6.8 a month previ- 
ous, and 10.1 on July 1, 1951. 

. aa * 

F THE steel strike continues, 

dealers predict that there will be 
few, if any, new cars on showroom 
floors by Aug. 1. 

The situation in Memphis was 
typical of other parts of the coun- 
try. Reporting from there, Jeff 
Hicks jr., president of the Memphis 
Automobile Dealers Assn., said: 

“There will be few automobiles 
in the hands of new-car dealers 
by Aug. 1. Memphis dealers have 
only a three-to-10 day supply of 
new cars, and expect only a few 
to come in from the factories 
during July.” 

Dealers in all sections of the na- 
tion reported that discounts and 
overallowances on tradeins virtual- 
ly faded out of the retailing picture 
during June. 

~ a 

HOSE handling popular low- 

priced lines said they were 

turning down deals that did not in- 
volve a full profit on the new-car 
(Continued on Page 56, Col. 1) 





Production 


Automotive News Estimates, 
U. 8. Cars, Trucks 





111,117 
79,895 
58,267 
Last Prev. 1951 
Week Week 


For complete production totals 
by makes, see table, page 55. 
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Hartford Dealer New Target... 





Push for Salesmen 


Broadened by AFL 


By Mac Gordon 


Associate Editor 


‘(HE AFL Teamsters union inten- 

sified its campaign to corral 
auto salesmen last week by tiling 
unfair labor’ practice charges 
against “New England’s largest 
Ford dealer,” O’Meara Motors, of 
East Hartford, Conn. 

Eruption of dealer-union war- 
fare over salesmen in New Eng- 
land came in the midst of the bit- 
ter clash between the Teamsters 
union and Chicago Nash dealers, 
who have been made the initial 
target of a divide-and-conquer 
strategy. 

. The NLRB, with which the 
O’Meara charges were filed, mean- 
time revealed that a CIO sales- 
men’s union lost elections conduct- 
ed in May at two Milwaukee deal- 
erships. Milwaukee was the scene 
of violence and union demonstra- 
tions in the spring when a move 
was begun to curtail dealership eve- 
ning hours. 
ec * * 
LL TOLD, it was a busy week 
for unions both in the show- 
rooms and backshops. 

A strike threat by 550 mechanics 
in Akron was annulled at the last 
minute when the AFL Machinists 
union and the Akron Automobile 
Dealers Assn. agreed upon a new 
one-year contract providing a pay 
raise of 25 cents an hour, a 40-hour 
week and an increase in weekly 
guarantees. 

The Machinists concluded a 
union-s! p contract with Elmira 





Downing Appoints 
Elliott NUCDA 
Field Director 


DETROIT.—James C. Downing, 
president of National Used-Car 
Dealers Assn., announces the ap- 
pointment of Miles Elliott of Nor- 
folk, Va., as field director. 

Elliott will be contacting mem- 
bers and _ prospective members, 
bringing NUCDA “to the dealer’s 
doorstep.” 

“In this membership expansion 
program,” Downing said, “dealers 
will have the opportunity to learn 
first-hand of the many services of 
the association and what it is doing 
for the used-car industry.” 

“Our ultimate goal is a nation- 
wide network of city associations 
that will form the nucleus for our 
national unit. Countless dealers are 
not aware of the benefits of a trade 
association simply because it hasn’t 
been brought home to them. 

“Elliott’s first job in the field is 
to bring them into the national; 
then we come to organizing at the 
local level.” 

To campaign for more caution on 
the highways, lettered on the back 
of NUCDA’s Nash is “Your Car/ 
Your Life—Use It/Don’t Abuse It— 
Drive Carefully.” 

As part of its member identifi- 
cation program, NUCDA has a new 
emblem brightly done in red, white 
and blue. Attractive window decals 
are furnished the dealers as well as 
newspaper mats for advertising 
purposes. 





(N. Y¥.) Nash, Inc., after failing 
to organize service departments 
of several other dealers in the 
same city. Elmira Nash shop 
workers gave the Machinists a 
6-to-0 victory in an NLRB elec- 
tion last April, while the union 
won a slim 8-to-7 edge at Su- 
perior Buick, Inc., also of Elmira. 

Dealers in Central City, Ky., re- 
ported a vigorous unionizing drive 
by John L. Lewis’ United Mine 
Workers. The Kentucky Automobile 
Dealers Assn. was asked for aid in 
opposing the UMW’’s tactics, which 
emulate those of the Teamsters un- 
ion in seeking to sign employe con- 
tracts with the business owners 
and thus bypass NLRB election 
procedures. 

Fourteen dealer labor develop- 
ments, including four cases in El- 
mira and two in Milwaukee, were 
mentioned in last week’s NLRB na- 
tional roundup. 

* * * 


ELECTION of a _ Republican 

Presidential nominee, meanwhile, 
reportedly cleared away another 
obstacle last week to possible use 
of a Taft-Hartley injunction against 
the steel strikers. 

Despite President Truman’s de- 
nial that application of an injunc- 
tion was under consideration, many 
Washington observers believed that 
the White House was merely wait- 
ing for conclusion of the GOP con- 
vention in order to inject the labor 
law issue into the national election 
campaign right off the bat. 

Use of Taft-Hartley appeared 
the only way last week to head 
off a near-paralysis in defense 
production. Many defense plants 
dependent on steel were already 
at a standstill or operating with 
sharply reduced schedules. 

The Big Six steel producers and 
the CIO Steelworkers’ union were 
still deadlocked over compulsory 
unionism, with the major com- 
panies holding out adamantly 
against any compromise such as 
that accepted by Pittsburgh Steel 

(Continued on Page 48, Col. 1) 








Buick shows Sports Car 





Limited Production Planned if Customers Appear 


* * 


Buick Skylark Offers Clue 
To Trend on Other Models 


By Pete Wembhoff 
Editor, Automotive News 

UICK’S new sports-car converti- 

ble, the “Skylark,” built on a 
1952 Roadmaster chassis, is ready 
for limited production—if enough 
people are willing to plunk down 
around $5,000 each. 

But, even if Buick should decide 
not to build the Skylark, there are 
several features on the new low- 
slung convertible that might be in- 
corporated into Buick’s regular 
lines of cars. 

Albert H. Belfie, Buick’s general 
sales manager, listed these possibili- 
ties.as: 

1. Wire wheels, which enjoyed 
their heyday about 25 years ago. 
Used on today’s models, they 
would also aid in air-cooling 
heavier brakes necessary with 
high-powered engines. 

2. Downswept door designs and 
full cutaway fenders. 

3. Lower-cut seats, tailored to the 
level of the doors. 

* * * 

VAN L. WILES, Buick general 

manager, told newsmen at a 
luncheon last week that Buick was 
pretty sure of producing the Sky- 

lark, adding that he thought 1,000 
orders for the job would be suffi- 
cient to start the wheels rolling. 

He pointed out that the Sky- 





lark is a production-possible ve- 
hicle, as contrasted with GM’s 

Le Sabre and Buick’s XP-300 ex- 
perimental cars of recent vintage. 
The latter autos are several 
years in the future, he said, al- 
though portions of the two jobs 
might be incorporated into regu- 
lar cars from time to time. 

How do Buick dealers view the 
Skylark, he was asked. The few 
who have seen it, Wiles declared, 
believe they can sell a good number 
of them. He figures that perhaps 
1,000 of Buick’s 3,500 dealers would 
order one at least. 

* > aa 


|S peep ie taper-through fenders, 
the bumper-grille combinations, 
and a_ rapier-styled sweepspear 
molding readily identify the Sky- 
lark as a Buick product, yet its 
styling has a distinct sports car 
motif. 

Front and rear end styling is 
very similar to Buick’s present 
line, except the new bombsight 
on the front has been recessed 
into the hood and the trunk lid 
has a faster slope to the rear. 

The “taper-through” fenders, first 
introduced by Buick a decade ago, 
are fully cut out to reveal the Ital- 
ian-made chrome-plated wire rac- 
ing wheels. (No one in the U. S. is 

(Continued on Page 52, Col. 1) 





Delivery Promises Jeopardized by Steel Tieup.. . 





Arms Output Cutbacks Grow 


By Ed Janicki 
Staff Writer 

DETROIT.—Auto firms turning 
out defense goods will have to ac- 
celerate their production consider- 
ably, once the steel strike ends, in 
order to meet delivery dates, ac- 
cording to industry spokesmen. 

With vital defense material 
dwindling and many plants work- 
ing on a day-to-day basis, thou- 
sands of defense workers at Gen- 
eral Motors already have been 
laid off. The steel shortage is ex- 
pected to affect war production 
at Chrysler soon “if the strike 
drags on,” company officials said. 

Oldsmobile in the past week fur- 
loughed hundreds from its rocket 
production assemblies because of a 
shortage of seamless tubing. More 








NUCDA Field Director Gets a Nash— 


Miles Elliott, 


recently appointed field director for the National Used-Car Dealers 


Assn., takes delivery of a Nash Ambassador from N. F. Lawler, director of adver- 


tising and sales promotion for Nash. Lettered on the back of the car is, 
is your life—use it—don't abuse it—drive carefully,” 
Elliott will contact members and prospective members 


caution on the highways. 


“Your car 
theme of a campaign for more 


throughout the country. With Elliott is Margaret Corell, executive secretary of the 


association. 





than 3,200 already have been idled 
at GMC Truck and Coach division, 
with further shutdowns looming, a 
company spokesman said. 
Military truck production at GMC 
was halted indefinitely July 3. 
Ford, one of the major produc- 
ers of tanks, is also operating on a 
day-to-day basis, but no workers 
have been furloughed yet on the 
defense lines, the company said. 
How the steel strike will con- 
tinue to affect the production of 
war supplies is summed up in a 
recent statement by L. L. Colbert, 
president of Chrysler. He said: 
“Chrysler has a billion and a half 
dollars in defense contracts, and 
steel is essential to all of them. In 
the long run, a steel shortage af- 
fects all industrial production, 
whether defense or civilian.” 
Colbert said that production of 


—|military trucks at Dodge division 


is being “seriously threatened,” 
along with tank output at the New- 
ark (N. J.) plant. 

Meanwhile, the first two weeks 
of July found auto makers faced 
with an additional $265,920,694 in 
defense supplements from Ord- 
nance districts. 

Biggest new Army order was 
$104,422,218 to Fisher Body for 


Dodge Trucks Ring Up 
Best Sales Week Ever 


DETROIT. — Retail deliveries 
of new Dodge trucks reported by 
dealers during the week ended 
July 5 set an alltime record for 
any one week in the 38-year his- 
tory of Dodge, according to E. C. 
Dock, the division’s general sales 
manager. 

The new mark exceeds by 39.9 
percent the previous record for 
any one week which was estab- 
lished in 1950, Dock said. 











Patton T-48 tanks. In addition, 
Fisher also was awarded another 
$2,266,437 for facilities at its 
Grand Blanc (Mich.) tank plant. 

James E. Goodman, general man- 
ager of Fisher, said the new order 
increases his division’s total for 
the Army’s newest medium tank to 
$608,010,977. 

Fisher started deliveries of com- 
plete T-48s in April. Ford and 
Chrysler also are producing the 
tank. Ford received another $4,250,- 
000 for the T-48s and $4,164,865 for 
more 3.5-inch rockets. 

The largest contract awarded last 
week by the Chicago ordnance dis- 
trict went to Studebaker for $3,144,- 
127 worth of trucks and spare parts. 

(Continued on Page 49, Col, 3) 





2 Tire Rim Plants 
Close in Echo 
Of Steel Tieup 


AKRON.—First marked effect of 
the steel strike in Akron was the 
closing down of the Goodyear and 
Firestone rim _ plants, throwing 
more than 1,000 out of work. Each 
factory employed slightly more 
than 500, They were shut down at 
midnight July 3 until several days 
after the resumption of steel pro- 
duction. 

The two firms supply a large per- 
centage of rims for new cars and 
trucks. Their closing indicated a 
wholesale cutback in auto and 
truck production was just ahead 

A reduction in tire production 
also was imminent. Once the auto 
and truck factories trim their op- 
erations substantially, major sup- 
pliers of original equipment tires 
(Big Four) have indicated they 
will trim their output. 

Original equipment tires for new 
vehicles has been taking 37 percent 
of all passenger tire production, 
39.5 percent of all truck tire manu- 
facturing and 68 percent of all 
tractor tires. 


| Pa. Dealers Told 
To Check Their 


Inspection Setups 


HARRISBURG, Pa. — (UTPS) — 
Declaring that “we are proud of 
the record established by the 10,- 
000 inspection stations in Pennsyl- 
vania,” Claude S, Klugh, general 
manager of the Pennsylvania Au- 
tomotive Assn., has urged the 
group’s new-car dealers to person- 
ally check the operation of their 
inspection stations during a cam- 
paign which ends July 31. 

_Klugh said that inspection sta- 
tion owners “would not want to be 
a party to any disintegration of the 
high inspection standards that have 
been attained. 

“Most of your inspection me- 
chanics,” he explained, “have been 
attending regular semi-annual in- 
spection station meetings and, from 
what we hear, are doing an excel- 
lent job in this campaign. 

“But, we have been informed of 
several cases evidencing poor ad- 
ministration practices by large and 
small inspection stations, such as 
improper records, improper han- 
dling of inspection stickers, incor- 
rect reporting of qualified mechan- 
ics and so on.” 








Big Discounts Offered 
On ‘Hail-Ridden’ Cars 

KEMPTVILLE, Ont.—As a re- 
sult of an unusually heavy hail- 
storm which caused hundreds of 
thousands of dollars in damages, 
car dealers here are now offer- 
ing brand new cars at reductions 
of from $400 to $500. 

The huge hailstones, most of 
which were larger than base- 
balls, played havoc with cars 
standing on outside lots, and 
metal parts were badly dented. 
Dealers are offering big price 
cuts to sell the “hail damaged 
stock.” 











italian Invents Anti-Glare Device— 


Santino Alassio, an Italian, designed this Italo to combat sun and headlight glare. 
Mounted on the inside of the windshield (left), it consists of eight opaque circular 
plastic sections, which when rotated by a small electric motor fuentes}, interrupts the 
driver's vision, thereby eliminating glare, it is reported Wh-- ==! yee ¥ 


folds like a fan and remains in a horizontal posi!icn. so ' listurb the 


It is manufactured by Rag, Allasio & Co., 42 $. Maric Santiia, Genoo, Itely. 
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QEVERAL months ago I sug- 
\” gested in this column a text for 
a used-car booklet that a dealer 
could use to give to people waiting 
for a salesman on the used-car lot; 
to people who leave the lot with a 
promise to come back, or for in- 
cluding in outgoing mail. The re- 
sponse was enthusiastic. Judging 
from samples of the booklet that 
have been returned to me, more 
than a million copies have been 
printed. 

With serious competition again 
returning to this field, dealers 
will soon be faced with the neces- 
sity of selling three times as 
many used cars as new cars. To 
sell them successfully, they can 
no longer rely exclusively on the 
price appeal because such appeal 
makes a_ difficult and hard 
market. 

I have always believed that in 
selling used cars we ought to take 
a lesson from automobile manufac- 
turers. They have wonderful mer- 
chandise, but they spend more than 
one hundred million dollars a year 
pre-selling new cars to the public. 

* * 


Should Be Pre-Sold 

UT here’s the used car. Its 

market is vastly greater. It de- 
livers to purchasers the satisfac- 
tion and use enjoyed by the new- 
car buyer. Should we not pre-sell 
it, too? In other words, if we build 
up its public acceptance would we 
not find a more responsive market 
and a more profitable market? 

On the urging of many dealers, 
I have written another text for 
a used-car booklet. I give every 
dealer in America the right to 
publish it as it appears below or 
the right to revise it to meet his 
own particular ideas, Automotive 
News has set the copy up with 
double space type so the text can 
be reproduced by the lithographic 
process and save the expense of 
composition. 

Knowing that the price of the 
book will be less if printed in large 
quantities, I have arranged for a 
printer to send you a sample of his 
version of this book and quote 
prices in various lots so you can 
have it for comparison with the 
cost of a local production. I will be 
glad to see that any dealer, who 
makes a request to me in care of 
AUTOMOTIVE News, receives a sam- 
ple folder and quotation. 

The text of this folder follows: 


THE USED CAR 
IS THE 
PEOPLE'S CAR 


Did you know that there is a 
“People’s Car” in America? It was 
built by an’ automobile manufac- 
turer who deemed it worthy of his 
trade name. Its life, when kept in 
condition, is almost indeterminable. 
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| Sealers toll me 


By John O. Munn 





to make them “People’s Cars.” 


| Brings All the Advantages 
Of Automobile Ownership 








There are records of more than 
500,000 miles. 

It is a modern car. It has been 
built since the war. It has all the 
engineering improvements, safety 
steel body, durable finish, high- 
compression motor, safety glass, 
long-mileage tires, and is econom- 
ical on oil and gasoline. 


No Extras to Buy 

The People’s Car is the best 
value in the automobile industry. 
Only a part of its life has been 
used, but it can be had at far less 
than its original cost. This price 
advantage comes because it is a 
“used car” and the original owner 
took the big first depreciation. And 
there is no excise tax added to the 
price of the People’s Car as there 
is on a new car, It carries no 
freight or handling charge. With 
the People’s Car, you buy all car. 
It’s ready to go—no waiting. Its 
value is so outstanding that three 
times as many owners buy People’s 
Cars, by choice, than buy new cars. 


Every Car 
Is a People’s Car 

A new car is a used car when it 
is run around the block. But the 
People’s Car can be purchased for 
a fraction of the amount the or- 
iginal owner paid. Of the millions 
of automobiles you see on the road, 
three out of every four were pur- 
chased as used cars. Their owners 
are people of discrimination, people 
who are seeking the most value for 
their dollar. The People’s Car now 
represents the best automobile buy 
in the market. 

Backed by local responsibility, 
the People’s Car is the product of 
more than 42,000 automobile deal- 
ers in America. These dealers have 
a greater total investment in facil- 
ities than do the manufacturers 
who build new cars. These same 
dealers employ more workmen than 
do automobile manufacturers. They 
stock and use millions of dollars’ 
worth of parts. All this is available 
for the conditioning of used cars 


The People’s Car brings its owner 
all the advantages of a new car— 
will take the owner any place with 
the same speed and economy as 
one just off a factory assembly line. 
Its use brings the same business, 
social and recreational advantages 
as a new-car owner enjoys. The 
People’s Car is the most popular 
car simply because there are so 
many of them, they represent such 
good value, and because so many 
people buy them. 


A Real Investment Value 

The used car is the one commod- 
ity that costs less than it did in 
the prewar period in terms of bush- 
els of corn, pounds of beef or hours 
of employment. You can still make 
your dollar buy a real dollar's 
worth of merchandise. You can 
prove this by stepping in and pric- 
ing our cars. In terms of utility 
and usability, they are worth as 
much as the first owner paid for 
them. 


Convenience, Economy 


And Pleasure 
The People’s Car is a used car, 





(SEE MUNN, Page 40, Col. 1) 


Montana PR Outlines Customer-Contact Tips . . . 





Tourist Relations Stressed 


HELENA, Mont.—-The public re- 
lations committee of the Montana 
Automobile Dealers Assn. at its 
first meeting here outlined a pro- 
gram to help build better customer 
relations. 

Going on the premise that the 
better a dealer's customer rela- 
tions are, the better his profits will 
be, the committee presented sug- 
gestions to improve these relations. 

Dealers were urged to go out 





of their way to take care of tour- 
ists and vacationers. 

Many suggestions were made by 
the committee for the comfort of 
travelers, such as: honoring war- 
ranties and _ policy adjustment; 
courtesy; handling such work in 
the shop with regular customers; 
maintaining clean rest rooms; pro- 
viding a place for tourists to sit; 
giving suggestions on places to eat, 





* 


Alabama Dealers Hold Safety Meeting— 


Alabama auto dealers are initiating traffic safety programs on the local level on 


the basis of a plan outlined at a meeting sponsored by the Alab 





Aost bil 





Dealers Assn. at Montgomery. Present at the meeting were (left to right): Harry L. 
Hooper, of Selma; Frank E. Davidson, Demopolis; M. R. Darlington jr., director of the 
Inter-Industry Highway Safety Committee; Frank R. Broadway, association executive 
vice-president; W. N. McQueen, legal advisor to Alabama Gov. Gordon Persons; W. 
M. Turner, Selma, association president; L. B. Sullivan, Alabama director of public 
safety; N. W. Kimbrough, chief of services for Alabama department of safety; Rush 
Stallings, Montgomery, association safety chairman; George W. Cox, Boaz, associa- 
tion past president; W. Herbert Ray, Huntsville, and W. S. Edwards jr., Alabama 


director of NADA. 
* 


* * 


* * * 


Ala. Dealers Spur Drive 
For Safety in Every Town 


MONTGOMERY, Ala. — Dealers 
throughout Alabama are initiating 
traffic safety programs on the local 
level on the basis of a plan outlined 
at a meeting sponsored by the Au- 
tomobile Dealers Assn. of Alabama 
here. 

At the meeting safety chairmen 
from most of Alabama’s 67 counties 
heard a four-point traffic safety 
program outlined as an immediate 
project of the state association to 
help reduce the traffic accident 
rate in this state. 

The four points include safety ex- 
hibits, use of public information 
media such as press and radio, 
civic club activity and driver train- 
ing. 

Participating in a clinic on the 
four-point program were dealers 
Frank E. Davidson, of Demopo- 
lis; H. L. Hooper jr., Selma; W. 
Herbert Ray, Huntsville, and 
George W. Cox, Boaz. 

M. R. Darlington, managing di- 
rector of the Inter-Industry High- 
way Safety Committee, and N. W. 
Kimbrough, chief of services of the 
Alabama department of public safe- 
ty, spoke at a luncheon session and 
agreed that public support and 
driver education at the loca] level 
are essential to an effective traffic 
safety program. 

Alabama Director of Public Safe- 
ty L. B. Sullivan; W. N. McQueen, 
legal adviser to Gov. Gordon Per- 
sons, and O. P. Richardson, of the 
Alabama department of education, 
were guests at the luncheon. 

Darlington told the dealers that 
“we are not keeping pace in our 
safety efforts with the manufacture 


Hartford Dealers 


To Drive Voters 


HARTFORD, Conn.— The 30 
members of the Hartford Automo- 
bile Dealers Assn. will provide free 
rides for voters in this area during 
next fall’s elections. 

HADA President Thomas J. Bou- 
vier has appointed Israel S. Grody 
to serve as chairman for the cam- 
paign, which will be conducted in 
cooperation with the like NADA 
program. 

Various local dealers in other 
years have provided cars for in- 
dividual parties or candidates, but 
this will be the first time that 
HADA will organize to transport 
voters. 





of motor vehicles, and the job of 
stepping up our efforts to meet the 
need must be done at the commu- 
nity level.” 

He said registration of motor 
vehicles in the nation has in- 
creased 70 percent since 1945, and 
that traffic has doubled in the 
last 15 years. Last year one out 
of every four automobile drivers 
was involved in an accident. 

“There are not enough policemen 
in the world to enforce all the traf- 
fic laws, and it’s going to take an 
educational job which will improve 
the driving skills and attitudes of 
our drivers to reduce the rate of 
traffic accidents.” 

He called for public support of 
law enforcement agencies, for lead- 
ership at the county and commu- 
nity levels to sponsor effective traf- 
fic safety programs, and for em- 
phasis on regular safety check ups 
for automobiles by dealers on a no-. 
charge basis. 

Chief Kimbrough of the state de- 





sleep and see, and route assistance. 

“Each employe should be 
schooled,” said the committee, “in 
handling customers by having a 
thorough understanding of how to 
write out an order for a new car or 
used car or anything the firm 
promises to do. 

“Employes should be made famil- 
iar with policies by holding meet- 
ings with them on what the dealer's 
position is on: New car warranties, 
shop policies, parts and accessory 
policies. 

“When a customer in the com- 
munity buys from some dealer 
out of town, send him a letter 
urging him to use your dealer- 
ship for any warranty work and 
make him feel welcome even 
though he went out of town to 
buy a car. 

“If a customer is not happy with 
the repair bill, explain it thorough- 
ly, pointing out the work done and 
parts used. If he is still unhappy, 
he should be referred to the owner 
before leaving.” 

The committee stressed that ad- 
justments must be made cheerfully. 
The customers should be made to 
feel that the dealer is glad to take 
care of his business. 

“The dealership should be 
schooled in the necessity of keeping 
promises and fulfilling them just as 
they were made,” it was advised. 
“Quote prices as near to the exact 
charge as possible, especially on 
repair jobs.” 

Dealers were warned not to use 
“bait” in their ‘used-car advertis- 
ing. The customer should not be 
disappointed when he comes to 
look at a car, the committee 
stated. 

“Because the public does not like 
a ‘knocker,’ teach employes never 
to criticize another dealer,” said 
the committee. 

Dealers were urged to be active 
in the community by giving time, 
effort and money to worthwhile 
activities. 

“The owner should have personal 
talks with each employe from time 
to time to build confidence in his 
place of employment,” the commit- 
tee said. 


Bullard Elected President 


Of New N. C. Association 


WHITEVILE, N. C.—David Bul- 
lard, of Whiteville, has been elected 
president of the new Columbus 
County Automobile Dealers Assn. 

Other officers are: Noah Brax- 
ton, Whiteville, vice-president, and 
A. E. Goldfinch, secretary-treasurer. 








Iowa Convention HQ 
The Iowa Automobile Dealers 
Assn. executive committee has vot- 
ed to set up an Iowa headquarters 
at the NADA convention in San 
Francisco Feb. 14-18, 1953. The Iowa 


partment of public safety, said “we | aSsociation will maintain quarters 


(SEE ALABAMA, Page 10, Col. 5) 


at the Hotel Plaza. 








On the House . . . 





it’s reported. 





Night at the 


Wemhoft 


buy out house each year... 


plugging for Taft. 


four in Utah 


Brown as treasurer. 








A fight’s brewing in the American sports car field. U. S. makers 
show indications of getting into a battle royal with foreign com- 
panies for the 30,000 sports cars registered in the U. S. annually... 
With Buick’s bid (the new Skylark convertible), 
two U. S. builders will have seriously entered the 
sports car field, Nash having announced its Nash- 
Healey job some months ago. Chrysler, Packard 
and GM have also shown sports-car possibilities in 
the past year. And at least one of these is planning 
to make a serious bid soon for this type of business, 


Slim Barnard, auto editor of the Los Angeles 
Examiner, was presented a plaque last week at 
the Los Angeles Shrine circus for his efforts the 
past seven years in promoting annual Automotive 
circus, 
Crippled Children’s hospital. Sixty L. A. dealers 
Yours truly has just received his 
“Meritorious Institute of Truckology” diploma from Reo. Seems 
as how (and a lot of others apparently) can recognize a classy 
chassis or frame a mile off ... Big Three auto execs took an active 
part in the Republican convention last week, with several Ford and 
GM officials in the Eisenhower camp and several Chrysler execs 


Capital dealers will hold summer outing July 21. . 
drives net 15 for Kansas association, nine in North Carolina and 
Northern California association names Jack 
Eagal jr., to fill directorship vacancy occasioned by election of Det 


with proceeds going to 


. Membership 


—Pete WeMHorr, Editor, 
Automotive News 
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AUTQMOTIVE OUR PLATFORM: Fair and equitable contracts between manufacturers 
. » and dealers in cease vehicles parts and accessories. 2. A fair: profit to 
t the dealers on every used vehicle accepted in partial payment for a new 
A A car or truck. § 3. Every dollar of gasoline tax collected by state or federal 
L jovernments applied to the building and maintenance of highways. 
e © 4. The elimination of government and bureaucratic controls over this 
R R pom 15. A return to the precepts of independence and the rewards of 

applied energy and ability, which made America and gave more of her 


NEWS iinens more of the better things of life than anywhere else in the world. 





One of Every Six Dollars 
Goes to Gov't Worker 








We HATE to bother you with this during your vacation, | 
or while you’re sweating out the hot summer months. | 
But did you know that: 


ONE DOLLAR OUT OF EVERY SIX, PAID OUT IN 
WAGES AND SALARIES, GOES TO A GOVERNMENT 
WORKER? 


All wages and salaries—public and private—total about | 
$186,000,000,000 (billion) a year, according to the U.S.) 
Chamber of Commerce. Federal, state and local govern- | 
ments pay their employes $32,000,000,000 (billion), which | 
is more than 17 percent of the total. 


More disturbing is the rapid growth of government pay- | 
rolls, the C. of C. points out. Official figures show they’ve | 
increased by 50 percent in less than two years, while private 
payrolls have gone up only 26 percent. | 


U.S. Department of Commerce puts total number of fed- | 
eral civilian employes at 2,348,000, while state and local | 
government civilian workers have now reached a total of | 
3,630,000, a record. 


Victory tor Dealers | 


Que dealers can claim several resounding victories as a) 
result of the recently-enacted Defense Production Act. 


Notable were, the long-sought Herlong revision, which | 
restores a discount reduction in effect since 1951; abolition 
of Federal Reserve Board powers to control auto credit and 
restoration of pre-Korean conditioning and handling charges. 


NADA and its members did a remarkable job on its 
projects; NUCDA and its members worked hard on abolition 
of Regulation W powers. 


We trust that both new and used-car dealers will use their 
new-found freedom with honor and discretion. 








Auto 
Forum 


“A man always blames a 














woman who fools him in the 





same way that he blames ua 
door he bumps into in the | — 
dark.”—-H. L. MENCKEN. 


* * + 


Standard or Optional? —, pe wate 09 
“The most permanent, built-in array 
inflationary factor in the entire 
economy today is the Adminis- ? 
tration’s astronomical spending "él 
program, sponsored by the Pres- 
ident himself.”—Senator Dirk- 

sen (R, IIL). 


* + * } 


TO USE 
30,000 





Day for Celebrating 


“We have never cheered the 
cost-of-living wage increases. 
There will be real and sub- 
stantial ground for celebration 
when the cost of living stops 
going up, and when workers 
stop getting cost-of-living ad- 
justments.” — Walter Reuther, 
UAW-CIO president. 


* * * 
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Changing Spots 

“Last winter and spring I was 
a tool of big business. Not many 
weeks later, Charley Wilson, the 
wolf of Wall Street, had sud- 
denly changed his spots, and on 
the most reliable authority I 
had become the captive of the 
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New Deal careerists.”—C. E. 
Wilson, former defense mobil- 
izer. 


* * * 


Keep Credit Strings Taut 

“Now that we have regcined 
our free privilege of gearing 
financial policies to our cus- 
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tomers’ ability to pay, we must Now, MAKE 
avoid a competitive scramble | ° IT Ae 
which will lead to a binge of | STATES! 
unsound timepayment terms.” a << i 
—J. Saxton Luoyp, NADA 
president. Letterbox 

a ‘On Guard 

n ee 


Long-Term Outlook 
“The truck market is here to 
stay, and the dealer who estab- 
lishes himself permanently as a 
truck merchant must provide his 


letters but you may sign your name 





This is an open forum for the discussion of any subject of interest te our 
readers, and your letters are welcomed. No attention is 


used, if you so request. Address Editor, Automotive News, Detroit 26, Mich 


given te unsigned 


with the assurance that it will not be 








customers with maintenance and 
repair service to keep their ve- 
hicles in operation with a mini- 
mum of interruptions.” —-A. B. 
Brannan, Chevrolet dealer, Cor- 
dele, Ga. 


Addresses 

May we have the address of the 
Van Auken Grille Guard Mfg. Co.? 
| We would also appreciate the 
names of manufacturers of com- 
parable grille guards.—Rex Hayes, 
Tansky Motor Sales’ (Chrysler- 
Plymouth), Allegan, Mich. 

Eprtor’s Note: Van Auken Co., 
2730 Scotten Ave., Detroit. 
The following are also manu- 
facturers of grille guards: Cello 





* ” * 


Higher Calling Seen 


“If we are to strive as a 
thriving and more prosperous | 
people, there must be more to 
the leadership of American 


business than the creation of 
wealth, the production of = —— “— 161 = — Fong | 
goods and services.” — Adm. COR HS, SEGS.; OURS SON 


trial Development Co., 62 Keeler 

Bldg., Grand Rapids, Mich.; J. & 
| H. Sales Co., 75 E. Wacker Dr., 
Chicago. 


Ben Moreell, head of Jones & 
Laughlin Steel Corp. 


* * * 


Gag Off Soon Now | 


“In six more months I'll be 
able to say anything I want to 
about any politician.”—-Margaret 
Truman. 


x * * 


| Morris the Winner 
It has been brought to our atten- 
tion by several of our Suffield and 
MG distributors, that you printed 
|in your June 9 Automotive NEws a 
statement to the effect that the 
| Hillman Minx won the Esso Econ- 


* * x 


“Angry Sweden protests to 
Russia for shooting down two 
Swedish planes. The Russians 


despise neutral countries— | omy Run which recently took place 
they don’t cost the U. S8. |in Manhattan. 

enough.”—F.etcHerR NeEBEL in We should like to point out to 
Quick. you that the Hillman took “first 








10 Years Ago... 


The Big Story 


Since Pearl Harbor, the automotive industry has produced $1,693,- 
857,669 in war material and is currently operating at an annual rate 
of $4,200,000,000—almost 2% times the rate on Dec. 7, 1941 
Balking the Army-Navy’s bid for control over allocation of the na- 
tion’s supplies of material, WPB Chief Donald M. Nelson last week 
announced a “realignment of the board’s setup. Nelson said that 
henceforth the armed services must, if necessary, revise their pro- 
grams for ships, tanks, etc., to conform to availability of materials 

. . Because the nation’s ‘supply of new heavy-trucks is so low, 
rationing has been cut from 1,600 units a month to 500, the Office of 
Defense Transportation said last week. 

—From the files of Automotive News. 











place” in its class, but the event 
was actually won by a Morris 
Minor car which registered 41.63 
miles on one gallon of gasoline. 
It is a little disconcerting to note 
your statement, and we thought 
we should take this opportunity of 
pointing out to you the actual 
| result.—A. E. Birt, Sales Manager, 
|Hambro Trading Co. of America, 
| Inc., New York City. 
| Eprror’s Note: Having been 
| misinformed, we’re glad to set 
the record straight. 


* *~ * 


North, Not South 





Re your photograph of new 
NADA directors (June 23 issue), 
Bill Davis is from North (not 


South) Dakota and succeeds Dave 
Kelly.—GieENN ATCHESON, former 
manager, Minnesota dealers asso- 
ciation, La Mesa, Calif. 

Epiror’s Note: We’ve commit- 
ted the unpardonable sin. 


* * * 


Cars in World 


We understand you publish a 
chart giving the number of pas- 
senger cars in each country 
throughout the world. Is this chart 
| available? — Gerarp Rotuspart, Sus- 
| quehanna Mills, Inc., New York. 

Eprror’s Note: Page 80 of the 
1952 Automotive News ALMANAC 
has a listing of world motor ve- 
hicle registrations as of Jan. 1, 


| 1951. 
| * £ » 


'Ford vs. Chevrolet 
| During the years 1940-50, which 
automobile rated higher in sales 
Ford or Chevrolet? —Scer. Wm 
ALLNocK, U.S.A.F., New Brounfels 
Tex. 

Eprror’s Nore: 





Ford—6,745,012; 


Chevrolet—8,939,390. These totals 
are combined car and truck sales 
and exclude the non-productive 
years of 1943-’44. 
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emand W hen 


[t's “[en Years ( )id! | 


It is a recognized fact in motoring circles that 
whoever sells the beautiful new Cadillac car 
also sells one of its closest competitors. We 
are referring, of course, to the used Cadillac 
car. For a Cadillac that has seen previous 
service is regarded by millions upon millions 
of motorists as the only acceptable substitute 
for a new Cadillac. There are many reasons 
why this is so. There is, first of all, the obvious 
fact that a Cadillac car, regardless of age or 
previous usage, is still a Cadillac—and the mo- 
toring public knows the respect and the admir- 


ation it will command on the highway. And 








then there is the fine care which owners of new 
Cadillacs invariably give their motor cars— 
and the wonderful reputation for endurance 
which the car enjoys. And, finally, there is the 
fact that Cadillac styling is a development—and 
that older Cadillacs are still beautiful and 
distinguished in their own right. So it is that 
Cadillac cars as much as ten years old are still 
in active demand—just as today’s Cadillac car 
will doubtless be a decade hence. And this 
lasting demand for Cadillac means, of course, 
that there is double satisfaction for whomever 


enjoys the privilege of a Cadillac franchise. 





CADILLAC MOTOR CAR DIVISION «© GENERAL MOTORS CORPORATION 

















6 
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May Tire Shipments 


Edge Up 7. 


NEW YORK.—Manufacturers’ 
shipments of passenger casings in 
May increased 7.31 percent to 6,- 
252,478 units from 5,826,348 in April, 
according to the Rubber Manufac- 
turers Assn. 

Production of passenger casings 
was up 4.16 percent to 6,069,190 
from 5,826,702 the month before. 
Manufacturers’ inventories at the 
end of the month were 10,388,646 
casings, a decrease of 1.85 per- 





Larson Appointed 
To Head Ford’s 
Central Region 


DETROIT.—L. W. Smead, gen- 
eral sales manager of the Ford 
division, last week named Paul O. 
Larson as central 
regional sales 
manager and ap- 
pointed new dis- 
trict sales man- 
agers in Detroit, 
Cleveland and 


Pittsburgh. 
Larson_ suc- 
ceeds Larry 


Doyle, who re- 
cently was ap- 
pointed sales and 
advertising man- 
ager of Ford Motor Co. Fred Yando 
will continue as assistant regional 
manager under Larson. 

The central sales region includes 
1,000 Ford dealers in Michigan, 
Indiana, Ohio, Kentucky, Tennes- 
see and portions of five adjoining 
states. 

Succeeding Larson as Detroit dis- 
trict sales manager is Rolland R. 
Anfin, district sales manager in 
Cleveland for the last year. 

The Cleveland post now goes to 
Harry M. Lidgard, who had served 
as Ford district sales manager in 
Pittsburgh since 1944. George O. 
Simmons, assistant sales manager 
of the Detroit district sales office 
since May, 1951, becomes district 
sales manager in Pittsburgh. 


Four N.C. Assns. 
Elect Officers 


RALEIGH, N. C.—Four dealer 
groups in North Carolina elected 
new officers at recent meetings. 
They are: 

High Point — President, Frank 
Davis, Davis-Pruett Motor Co.; 
vice-president, Bob Curry, Temple- 
Curry Motor Co., and secretary- 
treasurer, Kermit Sloop, Sloop 
Motor Co. Granville Automobile 
Dealers Assn.—President, L. ; 
Yancey; vice-president, G. C. Saun- 
ders jr., and secretary-treasurer, J. 
T. Oakes. 

Rocky Mount Automobile Deal- 
ers Assn.—President, B. H. Taylor, 
Bernard Taylor Motor Co.; vice- 
president, David Davenport, Dav- 
enport Motor Co., and secretary- 
treasurer, Flake B. Chipley jr. 
Wilmington New-Car and Truck 
Dealers Assn.—President, W. A. 





Paul Larson 





Raney, Raney Chevrolet Co., and 
secretary-treasurer, Harris Haskett, 
Cape Fear Motor Sales. 





31% 


cent from the previous months’ 
end stocks of 10,584,603. 

Shipments of truck and bus cas- 
ings in May totaled 1,190,670, a 
gain of 4.42 percent over the previ- 
ous month when 1,140,302 casings 
were shipped. Production was up 
slightly to 1,364,239 casings from 
1,362,575 casings in April, an in- 
crease of 0.12 percent. 

Inventories totaled 2,874,752, up 
6.05 percent over April when 2,710,- 
788 casings were in stock. 

Shipments of automotive inner 

tubes in May totaled 5,330,307 
units, an increase of 0.47 percent 
over April when 5,305,418 were 
shipped. 

Production was up 5.28 percent 
to 5,770,673 units in May compared 
with 5,481,364 in April. Inventories 
of inner tubes were up 4.36 percent 
to 11,492,670 units, compared to 
April’s 11,012,722. 


Cleveland Dealers 
Fete Graduates 
Of Trade School 


CLEVELAND.—In another ex- 
ample of community cooperation, 
the Cleveland Automobile Dealers 
Assn. held a graduation dinner for 
those completing the course for 
mechanics in the Cleveland trade 
school’s program. 

Graduates received their diplo- 
mas and immediate offers of jobs. 
At the same time, Joe Erdelac, 
CADA president, awarded three 
undergraduates with tool certifi- 
eates for outstanding ability and 
aptitude. The certificates, worth up 
to $100, will be an annual presenta- 
tion. 

Each of the school’s graduates 
was presented with a $25 tool cer- 
tificate by the association. Presid- 
ing officer was Ralph Stewart, 
chairman of the association’s train- 
ing committee. Speaker was D. C. 
Courtright, principal of the school. 

Earl Burrows, secretary of CADA, 
said the event has proven highly 
successful and that it serves as 
another effort of the group to show 
its desire to help foster top com- 
munity relationship. 


Traffic Record 


Winston-Salem Erects 
Safety Sign 

WINSTON-SALEM, N. C.— The 
Winston-Salem Automobile and 
Truck Dealers Assn., in a move to 
promote safe driving, voted recent- 
ly to erect and maintain a traffic 
record sign for the city. 

The sign which will be erected in 
the town square will feature a pic- 
ture of a traffic signal and carry 
an up-to-date score of fatalities, in- 
juries and accidents in 1952. 

“We hope the fatality record of 
13 this year—which is unlucky any 
way you want to look at it—will not 
be increased before we get the sign 
up,” said Omnia Fowler, president 
of the dealer group, “and that we 
won't have to change that figure 
during the remainder of the year.” 











Nash Service Meeting in Pittsburgh— 


Despite 97-degree temperatures, more than 100 persons, including dealers, service 
managers, sales managers and parts managers, attended the recent Nash dealers’ 
service managers club meeting in Pittsburgh. W. A. Cook, national service manager, 
and J. R. Meister, Pittsburgh zone manager, conducted the meeting. Central office 
ond zone officials discussed product, service methods and service sales promotion. 





Willys Distributor Council Meets— 





Newly elected distributor council of Willys-Overland sits in first session in Toledo. The council membership is based on a 
rotating basis, and is made up of two distributors from each of the company's six regions. Distributors attend two of the quar- 
terly sessions, first as a junior member and later as a senior member of the council. Left to right, council members are: Charles 
H. Sandifur, Spokane, Wash.; Roy O. Chinn, Little Rock, Ark.; W. B. Gann, Tulsa, Okla.; Wayne Peterson, Boise Ida.; Allan 
Kauffman, Bridgeport, Conn.; J. J. Haggardt, Sioux Falls, S. D.; George R. Pierce, Billings, Mont.; Roy P. Bridges, Birmingham, 
Ala.; Judson B. Smith, Greensboro, N. C.; Laurel C. Worman, Toledo; Sam Ratner, Pittsburgh; Oscar Baehler, Chicago; Howard 
P. Grove, sales vice-president, Willys-Overland; Gerry Lyons, general sales manager, Willys-Overland, and Stanley Ford, Willys- 
Overland, secretary of the distributor council meeting. 








Dealers Seek Popular Vote to End Snarl.. . 





Credit-Law Petitions Filed in Ark. 


LITTLE ROCK, Ark.—A cam- 
paign to clarify Arkansas laws gov- 
erning installment credit advanced 
a step further when petitions for 
a vote of the people on a proposed 
constitutional amendment were 
filed with Secretary of State C. G. 
Hall. 


The Arkansas Automobile Deal- 
ers Assn., Arkansas Butane Dealers 
Assn., Arkansas Hardware Dealers 
Assn. and Arkansas Furniture 
Dealers Assn. were sparking the 
drive to ease restrictions on service 
and coilection charges for install- 
ment loans. 

They obtained a total of 45,940 
signatures of qualified voters urg- 
ing that a proposal to this effect 
be placed on the November gen- 
eral-election ballot, and if the peti- 
tions are declared in order by the 


N. Y. Dealers Asked 
To Warn Buyers 
On Turn Signals 


BUFFALO.— Despite the fact that 
directional signals on new vehicles 
are now required under state law, 
Buffalo auto dealers are finding 
that some customers refuse to take 
_— on new cars with the sig- 
nals. 


To clarify the position of deal- 
ers in such cases, the Buffalo Au- 
tomobile Dealers Assn, requested 
Charles Henderson, executive vice- 
president of the New York State 
Automobile Dealers Assn., to con- 
fer with the state bureau of motor 
vehicles. 

The state bureau, verbally, has 
advised that the burden of com- 
plying with this law rests solely on 
the customer who is to drive the 
ear and not with the dealer who 
sells it, it was reported. 

The Buffalo association feels, 
however, that the dealer should call 
to the customer’s attention the fact 
that such signals are required by 
law; and further, that in signing 
the license application, the custom- 
er is certifying to a false state- 
ment. 

The two lines on the application 
directly above the signature read: 
“I (we) the owner(s) of the above 
described vehicle certify that the 
vehicle is fully equipped in accord- 
ance with the requirements of the 
law and that the information given 
on this application is true.” 

The state bureau points out, how- 
ever, that dealers are not comply- 
ing with the law if they sell 1952 
models (those made or assembled 
after Jan. 1, 1952) as used cars, and 





do not have directional signals in- | 


stalled on them. 


Ogden Dealer Enters 
Congressional Race 

OGDEN, Utah.—George Frost, 
Hudson dealer and mayor of this 
city, has announced his candidacy 
for the U. S. Congress from the 
state’s first congressional district. 

Frost first started in public of- 
fice as a member of the Utah house 
of representatives. 


| 


Secretary of State, the question 
will be referred to the voters. 

The proposed _ constitutional 
amendment grows out of a recent 
decision of the Arkansas Su- 
preme court that all collection 
costs and service charges on an 
installment loan must be included 
with the interest and that the 
total must be limited to 10 per- 
cent of the purchase price. The 
court warned that failure to keep 
this total loan cost within the 10 
percent limit would constitute a 
violation of state usury laws. 

Accumlated service and collection 
charges on installment paper fre- 
quently amount to more than the 
legal 10 percent, even if the inter- 
est is figured on an annual basis 
in installments that run longer 
than a year. 


Finance company representatives 
declared that a 10 percent discount 
on a transaction at the time the 
dealer releases the _ installment 
paper to the finance firm involves 
payment of much more than 10 
percent of the purchase price. As 
an example, one finance man said 
that on a $200 purchase contract, 
by strict application of the Su- 
preme court ruling, a finance com- 
pany would gross only $10 in a 12- 
month period. Overhead and col- 





lection costs for such a contract, 
he said, would be $16 to $18. 
Representatives of national 
finance companies told dealers 
that the law must be clarified on 
this point or their firms would 
be forced to leave the state. All 
dealers, including those who are 
able to finance their own paper, 
agree that this would seriously 
curtail installment buying, since 
relatively few business operators 
have sufficient capital to finance 
their own installment sales. 

The proposed constitutional 
amendment would not remove the 
10 percent limit on interest charges 
but would impose on the legisla- 
ture the responsibility of determin- 
ing what other charges could be 
made legally, and of distinguishing 
between time-sale prices and cash- 
sale prices on furniture, appliances 
and automobiles. 

Meanwhile, the auto dealers’ as- 
sociation warned its members that 
attorneys had interpreted the ef- 
fective date of the Supreme court 
ruling as 9 a. m. June 30. 

Dealers were cautioned that all 
time paper acquired in auto sales 
and trades on or after 9 a. m. June 
30 must not exceed the 10 percent 
limit on charges and interest if 
the possibility of legal action is to 
be avoided. 





Used-Car Bulletin from Detroit... 





July 9 


Buyers crying for clean cars. Sold 59 
units out of 68 offerings.) 


BUICK—’50 Super 2-dr., $1,325*; RM 
conv., $1,900*; 4-dr., $1,560*, $1,- 
540°. '46 Super 4-dr., $465. 

CADILLAC—’50 (60) 4-dr., $2,980*. °49 


(62) 4-dr., $2,050*. 
CHEVROLET—'51 %-ton pickup, $930. 
"50 SL Deluxe 2-dr., $1,130; Bel-Air, 
$1,625*, $1,520; conv., $1,300. °49 
conv., $1,100. '48 conv., $745. 
CHRYSLER—'49 NY 4-dr., $1,335". 
DeSOTO—'47 Custom club coupe, $750. 
DODGE—'49 Coronet 4-dr., $1,130*. '48 
Wayfarer 2-dr., $830, $725 $735. '47 
Custom 4-dr., $575, $775*. °46 Cus- 


tom 4-dr., $560. 

FORD—’51 Custom (8) club coupe, 2 
at $1,600*. ‘50 conv., $1,340; Custom 
(6) 2-dr., $1,105; %-ton pickup, 
$815. ‘49 Custom (6) club coupe, 
725; 4-dr., $970. '47 Custom (8) 
2-dr., $615; 4-dr., $600. '46 Custom 
(8) 2-dr., $520. 


HUDSON—’51 Hornet conv., §2,115*. 
"48 Commodore (6) 4-dr., $775. 





KAISER—’51 4-dr., $1,490. ‘49 4-dr., 
$635. °48 4-dr., $355, $350. 

MERCURY '49 4-dr., $1,030. °47 4-dr., 
$720 

NASH—-'48 (600) 4-dr., $545, $535. ‘47 
(600) 4-dr., $350 

OLDSMOBILE—-’51 (88) 4-dr., $2,150". 
50 (S88) 2-dr. $1,340*. "48 (68) 


conv., $820 
PACKARD—'47 4-dr., $450 
PLYMOUTH—’51 Cranbrook conv., §$1,- 
720; Cambridge 4-dr., $1,380. 
PONTIAC—’51 Chieftain (8) 4-dr., $1,- 
850*, °46 SL (6) 2-dr., $515. 
STUDEBAKER—’50 Champion 4-dr., 
$1,080; conv., $1,070; club coupe, 
$1,050. '48 Champion conv., $700. 








Latest Auction Prices 


(Aptco Auto Auction. Sale every Wednesday.) 


duly 2 
(Consignments down, but fair for 
@ pre-holiday sale. Weather very hot. 
Sold 57 cars out of 78 offerings.) 
BUICK — ’52 RM Riviera coupe, $2,- 
410°. °50 Super 2-dr., $1,335*. °47 
Super 2-dr., $605; Special 4-dr., $475. 
CADILLAC—’47 (61) 4-dr., $1,155*. 
CHEVROLET — '52 SL Deluxe 4-dr., 
$1,660. °49 SL Deluxe 4-dr., $1,065. 
'48 FL Aerosedan, $710; SM club 
coupe, $395. '47 SM conv., $725; club 
coupe, $615. °46 FL Aerosedan, $540. 
CHRYSLER—’47 Windsor 4-dr., $300. 
CROSLEY—’48 stationwagon, $160. 
DeSOTO—’50 Custom club coupe, $1,- 
380°. '36 4-dr., $140. 
DODGE—’'46 Custom 2-dr., $500. 
FORD—’51 Custom (8) 4-dr., $1,485*; 
2-dr., $1,555*, $1,562*. °50 Custom 
(6) 2-dr., $1,000; Custom (8) conv., 
$1,330. '49 Custom (8) 2-dr., $900. 
HUDSON—’'50 Pacemaker 2-dr., $1,115, 
$1,035. ‘49 Commodore (6) 2-dr., 
$835. '48 Commodore (8) 4-dr., $660. 
KAISER—'51 Henry J (4) 2-dr., $790; 
Kaiser 4-dr., $1,310, $1,470*. ‘48 
4-dr., $355, $350. '47 4-dr., $355. 
MERCURY—’51 stationwagon, $1,925*. 
’47 4-dr., $655. '46 club coupe, $525. 
NASH—’51 Statesman 4-dr., $1,290. '50 
Rambler conv., $1,030. °49 Super 
2-dr., $710. '48 Super 4-dr., $580. 
OLDSMOBILE—'50 (88) 4-dr., $1,550*. 


"49 (88) 2-dr., $1,145*. '46 (76) 4-dr., 
$490. 
PACKARD—'48 2-dr., $710*. 


PLYMOUTH—’51 Cambridge 4-dr., $1,- 
100. '50 SD club coupe, $1,225. °47 
SD conv., $630; 4-dr., $705. '46 SD 
4-dr., $550; 2-dr., $515. 

PONTIAC—’51 Chieftain (8) 2-dr., $1,- 
695*. °48 Chieftain (8) conv., $850. 
°46 SL (8) 2-dr., $540. 

MISCELLANEOUS—’51 MG conv., $1,- 





*Indicates automatic transmission or overdrive. 


Other Auction reports are on Pages 42-44 


520. 
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why PORCELAINIZE 


is always a pearl of great prize 
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The jewelled brilliance of Porcelainize is unmatched, unchallenged and 
unapproached in the car appearance field. Porcelainize, and Porcelainize 
alone, is the best parts and accessory "salesman" any Dealership may 
have because the more proud an owner is of his car the more willing he is 
to spend money on it. Promote Porcelainize. Produce permanent profits. 


PORCELAINIZE 


TRADE MARK REG. U.S. PAT. OFF. 


., Me Ud Minded fet tne Aypcarance 


FREEMAN & FREEMAN, INC., Denver 3, Colorado 
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With the Staff... 





Effects of Strike 

Effects of the steel strike on au- 
tomobile output are starting to tell 
on Detroit dealers. 

Jack Palmer, sales manager for 
Groves Buick, says that his new- 
car stock has dropped to one car. 

“We are selling all we can get, 
but are not getting all we can 
sell,” he said. 

He declares that sales of new 
cars have been steady since Reg- 
ulation W was dropped, but sup- 
plies have become steadily worse. 

Bill Hanson, of Hanson Chevro- 
let, says that he has no cars on 
hand. 

He says that used-cars are 
also selling out, emphasizing that 
stocks on his lot are down 50 


we will be forced to in order to} 

| keep a supply on hand.” } 
+ * * | 

Hudson to Continue 8s 

A Hudson spokesman last 
week denied a report that the 
company plans to suspend 
production of eight - cylinder 
ears at the end of the 1952 
model run. 

“Presently,” he said, “about 
10 percent of our production 
is devoted to eight - cylinder 
models, I know of no present | 
plan to change that output 
ratio.” 


Good Prewars Abound 


Biggest problem among many 
used-car dealers in Detroit, accord- 
ing to one dealer, is getting the 
larger loan companies to finance 


percent from last month. their cars, especially prewar 
“We have never had to _ buy| models. , 
used-cars before,’ Hanson said, “The loan companies don’t 








“but if sales stay the way they are,' think there are any good prewars 


ALONG DETROIT’S AUTO ROW 
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and just won't bother with them,” 
declares Joe Siford, co-owner of | 
Keford Auto Sales, which sells | 
all prewars. 

“They (the finance firms) don’t | §_ 
realize that there are many good | © 
prewar automobiles still around. If | 
they did, we could sell many more 
of them. Our place turns away as 
many as 50 prospects a day because 
the firms won't finance their cars, 
even though the prospect has top 
credit rating.” 

* * + 


Still Below Ceiling 


“Although used-car sales have 
gone up, says one Detroit dealer, 
prices are still below ceilings, 
except late ’51 models. Sales were 
better in the last two weeks than 
in previous months.” 

* + ” 


Plea for Stability 


Dealers who change their pattern 
of sales operation, because of short- 


“I'd like you to put in a bid for 


my gas business ...I1 get six 


miles to a gallon.” 





ages and other unstable conditions, 
only hurt themselves. 

That is the opinion of Bob Otto, 
owner of Bob Otto Sales & Service, 
Inc. (K-F), who states that volume 
is much better when a dealer keeps 





along. 


With today’s deviating business 
conditions, dealers should pay a 








When the dial of a Snap-on Torqometer tells you the 
job is right—Mister, you can bank on it... it’s 
RIGHT! Your work is certified. There'll be no 
comeback. That’s why, in shops everywhere, top- 
notch mechanics reach for a Torqometer on every 
operation where bolt tension is specified. On main 
bearings. Cylinder heads. Connecting rods. Manifold 
nuts. Spark plugs. And on all important operations in 
servicing every type of automatic drive. 








Snap-on builds the right size Torqometer for every 
kind of job. 17 models, 0-30 inch pound to 0-2000 
foot pound torque capacity. Next time your Snap-on 
man calls let him demonstrate a Torqometer on the 
job, and help you choose the right model for your 
work. For free book of Torque specifications cover- 
ing all makes of cars, trucks, tractors, industrial en- 
gines, and big 104-page Snap-on catalog, ask your 
Snap-on Man, or write direct to Snap-on. 








SNAP-ON 
8082-G 28th Avenue, Kenosha, Wis. 


* Snap-on is the trademark of Snap-on Tools Corporation. 


TOOLS CORPORATION 





operating on the same basis right | 


little more attention to their 
| “crystal balls” and try to fore- 
see some of the things that might 
happen, he states. 
| “While no one can predict every- 


thing, we have found it wise to 
|stock up whenever we can and 
continue on the same sales pat- 


|tern,” says Otto. “You must have 

| stock to do volume. Because of this 

policy, we have doubled our new- 

car sales since the strike started.” 
+ : * 


Will Hold Price Line 


If OPS allows dealers to de- 
|termine retail prices by using the 
pre-Korean base period’s delivery 
land handling charges, one dealer 
| says that he will hold the line on 
| prices. 
He feels that prices are too high 


already. 
* * 


* 
Where, Oh Hare? 

Yale Simons, co-owner of 
Pappy’s used-car lot, says he can 
“get back in business” if some- 
one would just return his six 
dozen rabbits. The rabbits, which 
were stolen from a big cage near 
the front of the lot, are used as 
advertisements. 

* * * 
Invasion from Dixie 


A lot of southern dealers have 
been in Detroit since March comb- 
ing the city’s lots for early postwar 
automobiles, according to Roger 
Rose, of Rose Sales, Inc. (Dodge- 
Plymouth). 

Most of them, he says, are look- 
ing for 1946-48 Plymouths, Chevro- 
| lets and Fords. 
| * * * 

_ Demand for Heavier Cars 


| The heavier models have been 
selling better this year at Bodo 
Nash, reports Sales Manager 
Charles Miltimore, Nash’s racier 
new look has caught on, Bodo says, 
adding that the American public 
seems to be growing more sports- 
car-minded. 

The other day, Bodo had just 
one Ambassador in stock and ex- 
pected no more until the steel tieup 
was untangled. 

= 





* * 


Fords for Jaycees 


Hi Dawson, Inc. (Ford), re- 
cently presented 12 new cars to 
the Detroit Junior Board of Com- 
merce for transporting delegates 
to the group’s national conven- 
tion in Dallas, reports John W. 
Anderson, sales manager. 

aa * - 


Of New Salesmen and Old 


“In hiring salesmen,” says Charles 
Burke, sales manager of Jefferson 
Lincoln-Mercury, “I’ve found that a 
green beginner is apt to prove 
better in the long run than a 
‘jockey’ who spends his time drift- 
ing from dealership to dealership. 

“It’s no recommendation, in my 
opinion, for a man to come in and 

say he’s worked for four different 
dealers in two years. There must 
be a reason why he didn’t stick to 
one place. 

“But a man who’s new to the 
Selling game—at least as far as 
automobiles are concerned—gener- 
ally has fewer bad habits to un- 
learn and consequently is faster to 
pick up your own particular sales 
slant.” 

No greenhorn, however, is the 
dean of Burke’s staff, B. E. 
McMichael, who, at the age of 72, 

has been selling cars for 32 years. 
McMichael has been with Harold 
C. Johns, president of Jefferson 
Lincoln-Mercury, since 1936. 

“Mac” says that once, a few 
years ago, he tried to retire but got 
back into harness when he found 
that retirement interfered with his 
favorite pastime —“talking about 
autos.” 


Willys Installs 


2 Giant Hammers 


TOLEDO.—Two giant forge ham- 
mers, each having an impact equal 
to a dozen automobiles, have gone 
into operation in the Willys-Over- 
land plant here. They will be used 
to produce airframe and engine 
components for jet planes. 

Ward M. Canaday, Willys presi- 
dent, said the two “blockbuster” 
hammers are included in “an ex- 
pansion program which will make 
the company’s 50-year-old steel 
forge shop equivalent to any for 
quantity and versatility of produc- 
tion.” 

He said the shop is the third 
largest commercial forging unit “in 
the world.” 
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| New Car Every 4 Minutes 


and 42 of every 100 families who read a New York 


evening newspaper.choose the home-going Journal-American — 


NATIONALLY REPRESENTED BY 
HEARST ADVERTISING SERVICE A HEARST NEWSPAPER 
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Dealer Accommodates Shoppers, Who Accommodate Him .. . 





From Butter and Eggs to Cars 


By Leon M. Leffingwell 
Staff Correspondent 

BELLEVUE, Pa.—By taking ad- 
vantage of his location, William 
E. Bailey (Studebaker) has bet- 
tered his used-car business although 
he has been in the present building 
only nine months. 

Bailey was able to sell eight used 
cars in five days without advertis- 
ing expense. 

He simply caught the custom- 
er’s eye and invented a novel 


Insurance Firm 


Opens Garage 


MILWAUKEE.—An auto damage 
survey center has been opened 
here by the Allstate Insurance Co. 

“The center will serve as an in- 
spection and estimate station for 
car damage cases,” R. E. Roskam, 
regional manager, said. 

He said the setup will eliminate 
the need for persons desiring to 
know the extent of auto damage to 
get estimates from other garages. 





customer service to fit his loca- 
tion. 
Bailey, located in the center of a 


| shopping district, noticed that peo- 


ple who carried scores of loaded 
shopping bags past his showroom 
had shopped first for perishables. 
They then carried those perishables 
into a nearby variety store and 
sometimes stayed there more than 
an hour. 

Later they lugged their total pur- 
chases past the auto showroom, 
walking halfway around the block 
toward home or to their cars out- 
side the parking meter area. 

Bailey then put a refrigerator 
in his private office and got peo- 
ple leaving the food market to 
drop into his dealership to leave 
their perishables before they did 
other shopping. 

In addition, when returning from 
shopping, they could leave by his 
service entrance and cut short 
their trip home or to their parking. 

Next, to aid customers, Bailey 
turned what normally would be his 
used-car lot into a shoppers’ park- 








| could ever do anything just to 
make life easier for them. 

| “It’s not much wonder,” says 
Bailey, “that moms, wives, young 
married men and dads with daugh- 


ters in high school stop in for their 


| used cars.” 
ing lot and allowed the people to| 
enter his service entrance and walk | 
out the front door into the shop- | 
ping district. 

One woman, who was on an ex- 
tended visit to Arizona, left her | 
car to be taken care of, —— 
and all. 

“Some dealers wouldn’t be 
bothered to baby-sit for an auto- 
mobile,” says Bailey, “but I invite 
it.” 

With shoppers’ traffic well de- 
veloped in Bellevue, young men 
come downtown evenings and line 
the curb across from Bailey’s to 
chat. To sell used cars, Bailey 
chalks his car bargains on the in- 
side of his showroom window. 

Bailey says that his promotion 
isn’t just lip service with his eye 
on the customers’ pocket books. 

He says his service benefits even 
the middle-aged and older women 
of the community, who probably 
never thought an establishment as 
up-to-date as an auto dealership 


Smith Quits OPS 
Materials Post 


WASHINGTON.Mutrray D. 
Smith, director of the industrial 
materials and manufactured goods 
division. of OPS, has resigned to 
return to Commonwealth Edison 
Co. of Chicago, it was announced 
last week. 

John M. Bulkley, assistant direc- 
tor, will serve as acting director 
until the appointment of Smith’s 
successor. 


Valued at $106,075 

ST. LOUIS. — The estate of Don 
Winter, auto dealer 
March 27, was valued at $106,075 
in an inventory filed in the St. 
Louis probate court. 

Principal assets in the estate 
were listed as notes with the value 
of $88,318 and accounts, $14,783. 
Mr. Winter left no will. 












A true story. 


Reading time: 1 minute, 30 seconds 
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Young Stan Sayres was bitten by the “auto bug” in 
the early twenties. As a youthful racing driver, he broke 
records on several inter-city racing routes. 


ac . . 

I soon noticed that the winners drove cars that 
were in perfect condition down to the last cotterpin,” 
Stan recalls. He was conscious, too, of the successful 
careers being built by the car dealers who sponsored 
the races and hoped to follow their example. 


Stan found opportunities to serve the dealers he 
knew and observe their techniques. He listened . . . he 
learned. When Stan finally got his “break,” he had his 
choice of two rival makes. “I put each car through ex- 
haustive road tests for several weeks to prove which was 
the better car,” Stan recalls. “I wanted to be confident 
that I sold the best, because I felt my personal confidence 


would convince others.” 


It worked out that way, too. 


Stan became a Chrysler dealer and sold one of the first 
four Chryslers in the Northwest. 





Stan’s next “big chance” came during one of the 
bleakest years of the early thirties. Only the 
most optimistic and best established organiza- 
tions dared consider any changes at that time. 
But Stan had taken care, with meticulous 
attention to detail and careful foresight, to 
have his business affairs in such order that 


he was able to absorb 


responsibility of a large west coast dealership 


the new and bigger 


during a period of general retrenchment. His 
move was successful from the start. Today, Stan’s reputa- 
tion for vigorous selling and ethical dealing is out- 


standing in his area. 


. Lremendous [rifles lell 
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Stan has also earned national fame in motorboat 
racing. He supervises the tune-ups of his champion racers 


with the same careful attention 


to detail that all his 


service department personnel come to learn and respect. 
And here, too, Stan’s reluctance to leave anything to 


chance has helped him win the 
speedboat racing. It’s the same 
built his business. 
patronage because people like to 


most coveted awards in 
characteristic that has 


Stan enjoys exceptional customer 


do business where they 


know that everything is going to be taken care of. 





““My secret is simple,” Stan admits. “Take care of 
the little details and the big breaks will take care of 


themselves!” 


Write for our free booklet 
of true stories about enter- 
prising men. 










Chrysler Corporation 
PLYMOUTH e DODGE e DE SOTO e CHRYSLER e DODGE “‘Job-Rated’’ TRUCKS 
Fine Cars of Great Value 


who died | 


New Sign for Orr— 


Verne Orr jr. (right), partner 
firm of Verne Orr Motors (Chrysler-Plym- 
outh), Pasadena, Calif., inspects the mod- 
ernistic sign recently installed on the front 
of the company's building. Tom Wyper, 
president of Wyper Sign and Neon Co., 
points out that the new sign contains 340 
lineal feet of tubing and weighs 750 


pounds. 
Alabama 


(Continued from Page 3) 

are murdering our fellow citizens 
;on the highways, and unless we at 
the community, county and state 
level make up our minds to do 
something about the traffic safety 
problem, we’re going to have some 
federal legislation.” 

“The traffic safety problem is 
fundamentally a human problem,” 
Kimbrough asserted, “and educa- 
tion is a basic element in reduc- 
ing Alabama’s accident rate.” 

W. M. Turner of Selma, presi- 
dent of the automobile dealers, and 
Rush Stallings, of Montgomery, 
| safety committee chairman, pre- 
sided at the meetings. Frank R. 
Broadway is executive vice-presi- 
dent of the association. 
| On the forum discussion of plans 
|for the association’s safety pro- 
|gram, Davidson expressed the be- 
| lief that civic clubs, many of which 
|are already interested and active 
jin traffic safety work, will join 
| whole-heartedly in this work. 
| Hooper reported on safety ex- 
| hibits which have been set up in 
| Selma and other cities—in the 
| form of wrecked automobiles and 

other types of exhibits—and 

called for the setting up of more 
| exhibits in towns throughout the 
| state. 
| Ray said he had found newspaper 
| and radio people cooperative in any 
| efforts to promote traffic safety, 
|and voiced the opinion that the 
dealers would receive excellent co- 
operation from these media of pub- 
lic information. 

Cox pointed out that 2,000,000 
youngsters reach driving age in this 
country each year, and that one of 
the most realistic approaches to the 
problem of reducing traffic acci- 
dents is to train these youngsters 
for safe driving. 


in the 














Jeep 'Clinicar' 
Tiny Mobile Hospital Unit 


| Shown by U. S. 


| WASHINGTON.—A jeep pickup 
|truck converted into a mobile 
| health unit for use by Point Four 
health and sanitation officials has 
been displayed in the new State 
department building. 

The “Clinicar,” first of its type 
completed, costs $6,000, compared 
with $30,000 for larger, more elab- 
orate units. It can carry serums 
and other preventive medicines 
over rugged terrain in areas where 
health services are scarce. The 
Clinicar originally was designed for 
use in Libya but may see service 
in other countries. 

The sides of the vehicle open 
into flaps, the lower to be used as a 
work shelf and upper forming a 
roof. A tarpaulin extension pro- 
vides a shelter for surgical opera- 
tions. 
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Dealer Fee Order Argu 


sd | 


Delay Results as NADA and OPS Disagree 
Over Proper Base Period 


(Continued from Page 1) 


charges made for preparation 

ind delivery of cars, prior to the 
outbreak of the Korean war, were 
not adequate to cover current 
costs. 

The OPS officials declared that 
the earlier base period was neces- 
sary to make the regulation con- 
form to changes just voted by 
Congress in the economic-controls 
law, which, they said, requires that 
sellers be permitted their full pre- 
Korea markups. 

* + * 

figs OPS staff contended that 

the use of the January-Febru- 
ary (1951) base period would vio- 
late the Herlong provisions with 
respect to certain makes of auto- 
mobiles on which the pre-Korea 
markups were higher than the later 
period sought. 

The dealers, on the authority of 
NADA General Counsel James 
Moore, asserted that the latter 
statement was untrue. 

Under the OPS-proposed re- 
vision, dealers would get the 
same markups they received be- 
fore the start of the Korean 
fighting. 

They would obtain their pre- 
Korea markups either by use of 
manufacturers’ published price lists 
reflecting such markups, or by ap- 
plying their pre-Korea percentage 
markups to the net invoice cost 
or delivered cost, depending on 
their practices during the base 
period. 

= * * 
ON WEDNESDAY, a day after 
the OPS meeting, this corres- 
pondent, canvassing both sides of 
the situation, heard charges and 
countercharges, interspersed with 
such terms as “broken faith” and 





Police Parking Gouges 
Charged by Chicago Dealer 


CHICAGO. — Charges of harass- 
ment in efforts to perpetrate 
“shakedowns” were leveled at Chi- 
cago traffic police in the area by 
Tyson Poppell, president of Broad- 
way Buick Sales Co. 

Poppell stated that to avoid 
trumped-up parking violation ar- 
rests, at least one other merchant 
in the vicinity had “kicked in” to 
the police. 

Higherups in the police depart- 
ment and the state’s attorney’s 
office immediately launched an 
investigation centered up on two 
traffic officers who were accused 
of brutality by Casimir Koprow- 
ski, Navy veteran with a spinal 
ailment, in front of the Buick 
dealer’s establishment. 

Koprowski, employed by another 
firm, said he was waiting for an 
official of the company when the 
two policemen beat him. His story 
was backed by other witnesses. 
The officers accused him of resist- 
ing arrest. 

Charles A. Bane, chief counsel for 
the city council crime investigating 
committee delving into policemen’s 
incomes, declared he plans a full 
inquiry of the alleged “shakedown.” 
He added that the case “involves 
police morale and the operation of 
the department, and I will get a 
full report on it.” 





Tourist Guide Crackdown 


WASHINGTON. — Solomon _L. 
Corush, of Beverly Hills, Calif., an 
individual trading as American 
Commercial Traveler, and _ his 
agents, representatives and employ- 
es have been ordered by the Fed- 
eral Trade Commission to stop rep- 
resenting, in connection with offer- 


ing for sale or selling hotel or auto | 
court directories or other publica- | 


tions, that the respondent, or his 
directory, American Commercial 
Traveler, is connected in any man- 
ner with the American Automobile 
Assn.; that he is able to obtain 
approval or listing of hotels, auto 
courts or other accommodations 
with the AAA, has a working agree- 
ment with any business firm where- 
by such firm instructs its salesmen 
to patronize advertisers listed in 
Corush’s publications; that such ad- 
vertisers are granted exclusive list- 
ings within a prescribed area; or 
that any specific number of persons 
will patronize such advertisers. Is- 
suance of the order is in accord- 
ance with the FTC hearing exam- 
iner’s initial decision in the case. 





“sabotage.” But a rundown of what | 
had developed seemed to indicate 
nothing more than a misunder- 
standing. 

NADA officials told Automo- 
tive News that they were aware 
of the differences between the 
industry committee and the OPS 
staff, and that they planned to 
lend the association’s efforts 
toward resloving these differ- 
ences. 

At Tuesday’s meeting, commit- 
tee members reported that cars 
were selling under existing price 
ceilings and recommended that the 
ceilings be suspended, particularly 





automotive branch. Other OPS 
officials present included John M. 
Bulkley, assistant director of the 
industrial - materials and manu- 
factured- goods division; Bruce 
Morris, branch economist; Kirk 
Metzerott, chief of the passenger- 
car section, and Ralph Orr, busi- 
ness analyst. 

The following dealer members 








Hutton Plans New Building in Memphis— 


Work has started on this new home for Chuck Hutton Co. (Dodge-Plymouth), Mem- 
phis. The walls of the service shop are glass on all sides. Upon completion of this 


$200,000 building, the firm's investment 
$600,000. 


of the industry committee at- 
tended: 
i se Robert S. Armacost sr., Kansas 


City; James C. Downing, Atlanta; 
P. W. Freed, Waynesboro, Va.; 
Richard C. Freed, Salt Lake City; 
Spencer T. Honig, Los Angeles; C. 
E. Kline, Allentown, Pa.; J. K. 
McDonald, Augusta, Ga; W. L. 


in land and buildings will be more than 





on used cars. They said they did 
not expect the steel strike to force 
automobile prices up to ceilings. 

* * * 


tN gag orig to one spokesman, 
the lifting of price controls on 


Mallon, Newark, N. J.; Lee Moran, 
Seattle; Edward J. Ronan, Phila- 
delphia; Walter Wilson, Dallas; 
Frank H. Yarnall, Chicago;. L. H. 
Young, Sherman, Tex.; Louis A. 
Geller, Akron, and Fred L. Haller, 
Washington. 


used cars found general agreement 
among committee members and ap- 
peared to have the sympathetic 
interest of the OPS officials. 

The meeting was conducted by 
Fred R. Cooper, chief of the OPS 








three things you will 


You'll find you still have 
full braking power going 
down hill. 


automati 


2" 


“rocking” ability to pull out. = 





[emciwesnine | Almost every American benefits every day from the 185 products made by 


BORG-WARNER 


THESE UNITS FORM BORG-WARNER, Executive Offices, Chicago: BORG & BECK 
BORG-WARNER INTERNATIONAL « BORG-WARNER SERVICE PARTS ¢ CALUMET STEEL 
DETROIT GEAR » DETROIT VAPOR STOVE « FRANKLIN STEEL ¢ INGERSOLL PRODUCTS 
LONG MANUFACTURING CO., LTD. 
MARBON e MARVEL-SCHEBLER PRODUCTS « MECHANICS UNIVERSAL JOINT ¢ MORSE 
e NORGE e¢ NORGE-HEAT e PESCO PRODUCTS 
ROCKFORD CLUTCH e SPRING DIVISION *« WARNER AUTOMOTIVE PARTS « WARNER 


INGERSOLL STEEL 


CHAIN « MORSE CHAIN CO., LTD. 


GEAR 


LONG MANUFACTURING ¢ 


e¢ WARNER GEAR CO., LTD. 


If you get stalled in mud or 
snow, you still have that necessary 







BORG-WARNER 





When you stop—you stand still. 
There’s no creeping—no need 
to keep your foot on the brake. 


Me 
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ma m - 2 hex : woman and child in this country) r 
( Per capita income figures are 


Lesson In Economics —- er | “a iC AR 
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Canada, Says U. S. Chamber, Offers Proof | * ] ‘ | “Canada curbed inflation by a 
That Taxes and Debt Can Be Cut = Mt wd ip percent Slee In povermment o>. 


|50 percent rise in government e 

WASHINGTON.—If U. S. offi-; cigaret tax three cents, although  patarees ‘ate Pose * the 
cials would like to know how to| the tax is still 20 cents a pack- | form of sales and poor Raat t 
curb inflation, balance the budget! age. credit restrictions and by ‘raising 
and reduce the national debt—all;/ “An 8 percent manufacturers’ interest rates to bring the flow of 
without the benefit of price con-| sales tax remains on most items, spending into better alignment wit! 
trols—they need look no farther | except food. And a new 2 percent the flow of goods and services.” 
than our northern boundary for an| social security tax has been im- : : - 
object lesson, the U. S. Chamber of | | posed on personal and corporate 
Commerce observed last week, apro-/| incomes and manufacturers’ sales 
pos of the fact that Canada had} mainly to provide universal old-age 
just reduced its personal income | pensions. 
tax 6 percent. | “However, the tax burden in Can-| 

“Our northern neighbor has suc-| ada, before the new reductions, | 


ceeded so well in its economic ef-| amounted to 23.9 percent of total | Market by Truck 


forts that it is now able to start) : ; 
reducing its high, post- -Korean | Production, compared to 25.8 per- | _» ; ? WASHINGTON.. ~The moving of 
cent in the U. S. wheat and grain by motor truck 





Farmers Moving 
More Grain to 
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ae ecapacel ty Gx cas tae “At the same time, Canada nas | Dealer Equips Bikes with Safety Tope from Texas, Oklahoma and New b 
search department, which sets lifted credit controls, and while all Hundreds of bicycles were brought to the showroom of Mid-West Chevrolet Co., Mexico producing areas to terminal —™ 
forth: these steps have been planned Or} Graham, Tex., when Crit C. McDonald, dealer, offered to equip them with reflective pe and mills has expanded 

“It has reduced the excise tax | accomplished, the consumer’s price | tape for safe night driving. He also gave each boy a free ticket to a local theater. -. vu ry ona oy flare 
on a group of durable goods in- | index in Canada dropped from 191.5 | Tape was is installed on handlebars, front fork and rear fender of all bikes. ture survey Se 
cluding automobiles, radios and |in January to 186.7 in May. The | eS TS One of the reasons given for the 
clocks from 25 percent to 15 per- | U. S. index, in the same time,| plus every year since the war,” the |of $11.1 billion, which amounts to | jncreased shipment by truck was 
cent; abolished a 15 percent ex- | dropped only from 189.1 to 189.|chamber reports, “and between | $793 for every Canadian. that truck rates generally are low- 
cise on refrigerators, washing | (Prices of 1935-1939 equal 100.) 1946 and 1952 it reduced its net “The U. S. debt of $260 billion |er than railroad rates. Often as 
machines and stoves; reduced the _ “Canada has had a budget sur- national debt 17 percent, to a total| amounts to $1,684 for every man, | Much as 50 percent lower, it was 











—_————————— said. It was estimated that from 20 
to 25 percent of all grain handled 
by 77 firms in the area studied 
moved out by truck. 
| The study, however, revealed a 
| wide difference of opinion in the 
| grain trade regarding the future of 
grain trucking. Some believed the I 
| recent rapid expansion in trucking 
|to be a temporary trend that will 
| disappear when railroad car short- 
| ages are overcome. Others felt that 
A LY PLU trucks are going to supplant rail- 
: |roads as the principal movers of 
| grains and mill products. 

In addition to lower rates, ship- 
| Pers gave the following additional 
|reasons for shifting from railroad 
i: truck transportation of grains: 
Better service, boxcar shortages, 
| lower handling costs, and the con- 
| venience of trucks in supplement- 
|ing rail transportation. 
| The principal objections of ship- 
| pers to trucking of grain were: Un- 
ethical practices of some truckers, i 
| disruption of established marketing 
|channels, and lack of the milling-in- 
| transit privilege. 


‘Steel Pinch Shuts 2 
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Ga. Auto Plants 


ATLANTA.—This city is feeling 
| the first heavy impact of the steel 
| strike, with layoffs idling 3,900 au- 
| tomotive workers. | 

Ford furloughed 1,000 workers 
from its Hapeville assembly plant | 
for a week, then planned to resume 
P operations on a split-week basis. | 

. 4 The Buick-Oldsmobile-Pontiac as- 

FULL REAR AND SIDE VISION sembly plant at Doraville began | 

" laying off 1,500 workers July 1 and | 

“ ee shut down July 3. The Atlanta | 

sails N Oo eg LI ND Ss Pp Oo T S ST |Chevrolet and Fisher Body plants 
# = also closed down July 3. 


In announcing the shutdown at 











@ Instantly adjustable to ANY @ NON-GLARE GLASS, 5 inches in di- = Chevrolet, Manager T. M. Schooley 
POSITION from INSIDE THE CAR! ameter, black plastic ring. Glass is «------) acid approximately 750 employes 
1 As. ald eonaien eked so p---"* were affected. He said annual in- 
replaceable giare or plain. w~ ventory would be taken while the | 
@ Increases SAFETY of driving—turn- ; ’ installation was closed. He added 
ing—backing up and parking. Elimi- @ Fits all UNITY SAFETY LIGHT ie that plans for reopening were in- 
nates blind spots which cause accidents brackets, easy installation because no — P. E Garin said simil 
ester os anager P. E. Garin said similar | 
and property damage. No vibration. wiring. ‘conditions would prevail in the : 


Swivels horizontally 
and vertically 
giving full vision 


Fisher Body plant, which employs #2 
650 persons. The B-O-P plant will 
be closed for an indefinite period, 





@ Theft proof. 















Y ST AND SRQUmETELY lenges a ~ | according oo bManaaee W. il Bolte 
ighes ra t ‘4 
| FREE DISPLA hase of 4 UNITY craftsmanship..a DE LUXE ¥ F Dobbin Reigns 
with the purchase MIRROR for those who want the BEST. 


PANORAMIC MIRRORS. 
is silent salesman to 


Designed for the utmost in SAFETY and Dents Royal Purse Harder 
work for YOU. 


CONVENIENCE. Than Autos Do 
LONDON.—Britain’s royal family 
still spends more money on horses 


F A M @] US UN | T Y tag Press came up 


with this fact in scanning figures 


Q U A L | T Y A N D furnished by a parliamentary com- 


mittee which had the job of draw- 


S A L ES | = Oo L i Cc Y ing up a pay scale for Queen Eliza- 


beth II and her relatives. 
Makers of over 6,000,000 Safety- 


| Horses, AP found, cost the royal 
lights and other auto lights . . . |family $15,321.60 a year, compared 
satisfaction assured. 
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| with $11,788 for automobiles. 





| Quaker Opens New Plant 


| PHILADELPHIA. — The new 

| $750,000,000 compounding and mix- 

ling building at Quaker Rubber 
Corp., division of H. K. Porter Co., 
Inc., is now in operation, it is an- - 
nounced by G. A. Dauphinais, vice- 
president and general manager of 

| Quaker. 
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the processing required, have con- 
siderable confidence that this will 
eventually develop into a satisfac- 
tory substitute plating method. The 
process consists in plating a 90 per- 
cent copper - 10 percent tin alloy on 
parts requiring protection and a 
bright finish. 

At the present time, however, the 
tin requirement is too high and a 
change in NPA regulations will be 
| required to legalize the process 
| here. It can be expected that pres- 
| sure to raise permissible tin usage 
will be exerted in order to gain 
experience with such coatings. 

Little is known about the possi- 
bilities of using nickel-iron alloys. 


| FOB FACTORY 
Drive to Conserve Nickel 


Makes Much Headway 


Epitor’s Note: This is the last in a series of articles on the future 
automotive brightwork. 


Nag terse ohana industry plans for providing satisfactory 
brightwork on passenger cars have followed two basic | 
courses: (1) Conserve nickel wherever possible; (2) find a| erie ; 1 i 
substitute for nickel wherever possible. lof nickel plus copper pies Sian 
Both approaches to the problem have had some success. | plus chrome are being tried in the 
Some of today’s cars, includ-® —|laboratory. It should be remem- 


| 

hen ; .| “Nickelex,” which is being used in | bered, however, that it usually 
an = as. = pri British cars today. jtakes at least five years’ experi- 
pound of nickel where they once 


Plating engineers who have ex-;ence to develop new plating proc- 
used eight pounds. 




















Lindell Opens New Home in St, Louis— 


A searchlight helped guide visitors to the grand opening of the new facilities of 
Lindell Motor Co., St. Louis. Since opening, the cloth sign across the front of the 
| building has been replaced with a block letter sign with the words “DeSoto” and 
“Plymouth” 32 feet in the air. 





amined these coatings as well as’ esses for production use. 
While plating applications have 


been cut substantially, large 

amounts of nickel once used in 
gears have been reduced to little 
more than the nickel picked up 
from scrap. | 

Nickel has disappeared, tempora- 
rily, at least, from trim through 
the substitution of chromium types 
of stainless steel. Even exhaust, 
valves, which contain as little as 
an ounce of nickel, may soon have 
no nickel content. 

* * * 


Results From Substitutes 


‘ie list of nickel plating substi- 
tutes is long. Generally speak- 
ing, these substitutes can be classi- 
fied into four groups: 

Group I—Bright zinc coatings. 
Zinc plating may be used alone 
or a chromate dip may be speci- 
fied as well as an organic coat- 
ing. This has worked fairly well, 
but mostly for interior applica- 
tions. Producers of bicycles and 
roller skates, for example, have 
made extensive used of these 
coatings but they have made lit- 
tle headway in the automotive 
industry. Bright zinc refrigerator 
racks are here to stay, according 
to some observers. 


Edit Way -Y ORE ON 


THE ROAD TO BETTER 
POWER BRAKING! 


There’s no need to be puzzled about the question of efficient 


Group II—White brass. A year 
ago, white brass was regarded by 


some plating experts as the best} 


hope in sight. Small parts like 
screws and fasteners that were 
formerly cadmium plated were 
changed over to white brass with 
satisfactory results in service. How- 
ever, cadmium is no longer on allo- 
cation and many of these parts 
are going back to cadmium. 

Considerable progress has been 

made in improving the efficiency of 
the process during the past year, 
but white brass is still not regarded 
as a substitute for today’s copper- 
nickel-chromium plating sequence. 
Group III—Includes chromium 
coatings, copper-chrome, antimony, 
copper-tin, nickel-iron and com- 
posite coatings. 

The use of chromium plating 
applied by new plating methods 
has been extended, but this 
method is little more than a stop 
gap for many applications. 
Similarly, copper-chrome_ coat- 

ings are improving but these can- 
not be regarded as long term plat- 
ing methods unless more uniform 
plating or low cost buffing meth- 
ods are found or organic coatings 


are improved. 
* * 


‘Nickelex’ Seen Promising 


Ts plating industry has had 
very little experience with anti- 
mony. Supplies of this metal are 
limited and cost factors, for the 
present, at least, are not favorable. 

One of the more promising 
plating methods is the so-called 








U.S. Offers Information 
On Casting Process 


WASHINGTON.—The latest tech- 
nical methods in use in the “Lost- 
wax” or investment process for | 
producing precision metal castings | 
are presented in a report released 
by the Office of Technical Services, 
U. S. Department of Commerce. 
The investment casting process 
uses expendable wax pattern sur- 
rounded by silica refractory molds | 
for casting metals closely to fin-| 
ished dimensions. 

PB 111 001, Investment Precision 
Casting, 13 pages, sells for 25 cents 
a copy. Orders should be addressed 
to the agency, Washington 25, D. 
C., accompanied by check or money 
order payable to the Treasurer of 
the United States. 





power braking for any commercial vehicle. Where the 
preference is for a hydraulic system, Hydrovac, with*over 
two and a half million installations, has proven itself the 
undisputed leader in its field. And for vehicles where air 
actuated brakes are the choice, the new Bendix Air-Pak 
air-hydraulic power braking unit is foremost in its field. 


Air-Pak, similar in design and principle to the Hydrovac, 
changes air pressure into hydraulic pressure by means of 
two direct connected pistons, thus combining all the well 
proven advantages of hydraulic brake action with an air 
brake system. 


Products of twenty-five years of practical braking experi- 
ence, these outstanding power braking systems offer 
faster, more positive and better controlled braking. And in 
both the vacuum and the air actuated units, brakes can be 
applied instantly by foot power alone—a safety factor of 
tremendous importance. Remember, regardless of size of 
vehicle or whether your preference is for vacuum or air 
actuated brakes, for the industry's finest power braking 
systems—specify Bendix* Hydrovac* or Bendix Air-Pak. 


PREG. U.S. PAT. OFF. 







Alr-Pak 
air-hydravlic power 
brake unit 


Hydrovac 
vacuum-hydraulic 
power brake unit 


BRAKING HEADQUARTERS for the AUTOMOTIVE INDUSTRY 


BENDIX: tivision» SOUTH BEND 


Export Seles: Bendix International Division, 72 Fifth 
Ave., New York 11, N.Y. ¢ Cenedion Seles: Bendix- 
Eclipse of Cenede, Lid, Windser, Onterie, Conede 
ovesviow coevebsrien 





Bendix 
Products 
Owision 
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Army Trucks Modified 
In Bid to Save Cash 


By William Ullman 

W ashington Correspondent 

yy Department of Defense expects a saving of $32,000,- 
000 to result from modifications adopted for Army 
tactical vehicles to be procured under present contracts. 
Officials said the modifications were approved after a year 


of study and service testing®; 
to determine where economies | an 


could be made without im- 
pairing operational effective- 
ness. The vehicles involved in the 
studies were trucks of the one- 
quarter, three-quarter, 2% and five- 
ton types. Special models were 


built under relaxed specifications | 


for testing purposes. 


A principal modification is pro-| 


vision for shallow fording capabil- 
ities (30 inches) instead of the 
former deep-water fording feature. 


Elimination of certain waterproof- | 





open - type 


William Ullman 








has permitted substitution of 


generator, which 
costs less and is 
more efficient than 
the sealed type. 

One generator 
now will fit all 
trucks from 
quarter-ton to 10- 
ton size, eliminat- 
ing nine gener- 
ator assemblies 
and several hun- 
dred spare parts. 

_ Other modifica- 














Country's Oldest Chevrolet Dealer? — 


Matt Surrell, 


president of M. Surrell and Son (Chevrolet), Newberry, Mich., 


is be- 
lieved to be the oldest Chevrolet dealer in point of both age and years of service. 
He signed his first Chevrolet contract in 1919 and in April, 1952, he was 92 years old. 
Here he delivers a Chevrolet to Richard Beach, Michigan State conservation officer, 
his 17th. Although Surrell's son has taken over active management of the dealership, 
the elder Surrell still is active in the business. 





tions include relaxed specifications 
for “radio suppression” and the 
provision of kits which will enable 
certain modifications to be made in 
the field. 
* K + 
NPA Orders Crackdown 
NFORCEMENT officials of the 
National Production Authority 
have announced a stepped-up drive 





against violations of the agency’s 
regulations. 


Meeting with 16 regional at- 
torneys, Robert Winn, assistant 
general counsel in charge of en- 
forcement, called for increased vig- 
ilance in uncovering infractions of 
NPA regulations and warned: 

“Persons who engage in black 
market operations in controlled 





COMMON SENSE BUILDS BUSINESS 


con 


EY The Old Sage soup... 


Insurance Company. More than 30 years ago, Associates pioneered 
the combining of insurance service with automobile financing. We 
reasoned that motorists who buy their cars from Associates dealers 
are entitled to the best in service—and that includes immediate in- 
surance coverage on delivery of the automobile. The result is a com- 
plete and simplified finance-insurance service that continues to build 
repeat business from year to year for participating dealers. 

With the Associates 
plan you have a closer customer relationship. They prefer a complete, 
one-stop financing and insurance program. You promote additional 
business in your shop and sales room through insurance claim work 
that comes back to you. You get the good will that Emmco Insur- 


ance Company develops for you with its prompt, experienced 


ssociates 






















The Old Sage is looking right at Associates and its subsidiary, Emmco 


customer service. 


When you recommend Associates and Emmco, you recommend 
financing and insurance that works best for your customers— 


and for you and your business. 


“shoulder to shoulder” finance and insurance 


Associates Investment Company 
Associates Discount Corporation 
Emmco Insurance Company 


South Bend, Indiana 





materials can expect their viola- 
tions will be referred to the De- 
partment of Justice with strong 
rec dations by NPA for im- 
mediate criminal prosecution.” 

Winn said that NPA would not 
agree to a plea of guilty from in- 
dividuals in criminal cases in ex- 
change for a recommendation that 
the penalty be restricted to a fine. 

In every criminal action, he said, 
NPA will seek a prison sentence 
in the event of conviction. 

* * * 


Boost for Small Plants 

HE Small Defense Plants Ad- 

ministration last week ex- 
plained how large firms with prime 
government contracts might find it 
more profitable to subcontract part 
of the work to small manufacturers 
rather than fill the entire contract 
themselves. 

The explanation was given in a 
memorandum which the agency is 
distributing to interested prime 
contractors as a means of increas- 
ing subcontracting to small busi- 
ness. 

The Renegotiation Act of 1951, 
designed to eliminate excessive 
profits from defense contracts 
and subcontracts, has been re- 
vised by the Renegotiation Board 
in accordance with recommenda- 
tions submitted to it by SDPA. 
The revision was made to 
broaden the base of government 














|ber plant at Institute, 





procurement and strengthen the 

defense effort through maximum 

utilization of the productive fa- 
cilities of small firms, SDPA said. 

The revised regulations provide, 
in part: 

“Maximum defense _ production 
and the policy of Congress require 
that subcontracting, particularly to 
small business concerns, be used to 
the maximum extent practicable. 

“In the renegotiation of a con- 
tractor, favorable consideration will 


| be given to the extent to which 


such contractor, by subcontracting, 
utilizes in the defense effort facili- 
ties and services, particularly of 
small business concerns, which 
might otherwise have been over- 
looked or passed by.” 


* * * 


| Advisory Posts Filled 


OHN STEELMAN, acting direc- 

tor of the Office of Defense 
Mobilization, has announced com- 
pletion of the membership of the 
advisory committee on production 
equipment. 

The committee was set up in 
ODM for policy guidance and to 
advise the director and government 
agencies directly concerned with 
production equipment necessary to 
meet mobilization base require- 
ments. 

Harold S. Vance, head of Stude- 
baker Corp., is chairman of the 
group. 

Other members are Clay Bed- 
ford, president, Chase Aircraft 
Co.; Adm. W. H. P. Blandy; Gen. 
Leroy Lutes (retired), Pacific 
Tire and Rubber Co.; Gen. K. B. 
Wolfe (retired), Oecrlikon Tool 
and Arms Corp.; Manly Fleisch- 
mann, consultant, Defense Pro- 
duction Administration, and 
Lewis L. Strauss, consultant and 
financial advisor to the Messrs. 
Rockefeller. 

The group has just concluded a 
series of meetings to study ways 
and means of achieving the mobil- 
ization base and keeping it up to 
date without investing in quanti- 
ties of end items which would be- 
come obsolescent. 

~ * ~ 


U. S. to Purchase Lead 


IHE Defense Materials Procure- 

ment Agency last week an- 
nounced that the government 
would buy 30,000 tons of lead in the 
remainder of this year to assure 
future availability of the metal for 
defense and other essential pur- 
poses. 

The government's synthetic-rub- 
W. Va., 
is to be retained in operation under 
the present federal rubber pro- 
gram, B. F. Goodrich Co. has been 
notified by Harry McDonald, head 
of the Reconstruction Finance 
Corp. 

At the same time, Goodrich was 
instructed to place in stand-by 
condition a unit of the Institute 
plant that has been idle for several 
months. 
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Photographed in New Delhi by The New York Times 


Mud and Maharajahs on the Prickly Heat Beat 


For almost half his 40 years, Robert Trumbull has been chasing news 
along what he laughingly calls “the prickly heat beat.’’ He has crossed 
the equator so many times, Father Neptune calls him Bob. He has covered 
assignments in every country in Asia. Today, he covers India, Pakistan, 
Ceylon, Afghanistan and Nepal for The New York Times, squatting in a 
mud hut one day, luxuriating in a maharajah’s palace the next. 


He started in 1933, fresh out of the University of Washington, at Seattle, 
on the Honolulu Advertiser. Two years later he was city editor. In 1941, 
right after Pearl Harbor, he joined The New York Times. Four years 
later, as one of the few who saw the Pacific war from start to finish, he 
covered the Japanese surrender aboard the U.S.S. Missouri. 


Between Pearl Harbor and the Missouri. however, Bob Trumbull had 
seen rugged action. He had made combat landings in the Gilberts, the 
Marshalls, the Marianas, on Iwo Jima. He had covered 13 active naval 
engagements from the decks of U.S. warships. He had landed in Japan 
with the first U.S. Marines. His “outstanding performance and service” 
won him a U.S. Navy Department commendation. 

He had also found time to write two books. His best-seller, ‘The Raft,” 
was an expansion of his story in The New York Times of the 34-day ordeal 
of three Navy fliers on a rubber raft in the Pacific. His “Silversides” is 
the story of a U.S. sub. 


War’s end brought him neither peace nor rest. He covered the first war 
crimes trial in history, General Tomoyuki Yamashita’s. Then, General 
Homma’s, of Bataan Death March infamy. 


He was the first reporter to visit the Japanese bases at Truk, Yap, Polape 
and the Upper Palaus since they had been closed to foreigners in the 
Thirties. 


He was the last reporter to interview Ho Chi Minh, Communist Viet- 
Minh leader, just before he gave the order that exploded into the Indo- 
China war. 


He was in Karachi at noon the day Pakistan became a nation. He was 
at Delhi that night to see India become a nation. He covered the Punjab 
riots, Gandhi’s assassination, the Kashmir war. 


On The Times staff all over the world are many able and expert reporters 
and editors like Bob Trumbull. They team up to produce every day an 
alert, vigorous, alive newspaper that is different from any other you know. 
It has the biggest and most versatile staff. It gives readers the most news. 


And when readers get more out of a newspaper, advertisers get more, too. 
Let us tell you more about today’s Times. You’ll understand then why 
The Times has been New York’s advertising leader for 33 years. 


Che New York Cimes 


“ALL THE NEWS THAT'S FIT TO PRINT” 
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Extra floor traffic was easily traceable to the 
LIFE promotion, because Packard Country Club 
Motors is not on Kansas City’s Auto Row, and 


thus gets few “shoppers.” 


Retail salesmen Arthur S. Bunker, Sr., left—with 50 years of auto- 
motive experience—and Kenny White know that LIFE has strong 
appeal to buyers of all ages. ““We’re selling the idea that life with 
Packard is exciting,” writes Mr. White, ‘‘and LIFE ties in perfectly.” 





AP VER 








ADVERTISED IN 


[irek 





“ADVERTISED IN — 


Tawittz 


e- ! 
: : Si. Te a ” 


All departments shared in the success of the LIFE promotion like 
the Autolite display above. LIFE sells for every automotive product. 
More than half the people in LIFE’s thirteen-issue audience are between 
the ages of 20 and 45*—the best age for active automotive prospects. 
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al 
fti h d 
oor traftic...helped give us our 
& 
est month in a year” 
e 
—says Kansas City Packard dealer 
j=_— his years as a Packard zone manager, H. K. 
Fletcher counseled many dealers, in many communities, on 
all their promotions. So he naturally applies tested methods 
in his own dealership, Packard Country Club Motors, Kansas 
City, Mo. 
He and his sales manager, Ward Kirk—an automobile 
} salesman since 1926—agreed that an “‘Advertised-in-LIFE” 
2 
promotion was a natural for their big sales drive in May. 
And now they report: 
**May was our best new-car sales month since the Korean 
War started—the best all-around business month in the 
last 12. We know that the LIFE promotion, coupled with 
the latest Packard spread in LIFE, contributed greatly 
to its success. The displays were ‘stoppers’. . . made a hit 
with new prospects and regular customers alike. 
**What’s more, the LIFE promotion pepped up our entire 
sales force. They all agreed it was a success.” 
Packard dealer experiences like this one help explain why 
Packard—one of the first automotive advertisers in LIFE— 
has been a consistent LIFE advertiser for 15 years. 
- —_—— —— In the course of 13 issues, LIFE reaches 62,000,000 people* 
a“ 2 ‘ ” 4 
ur customers prefer LIFE to : agazines, says H. kh. ; i i ; 1S That’ 
a © LIFE to all other magazines,” says H. K —the biggest weekly magazine audience in the U.S. That’s 
Fletcher, president of Packard Country Club Motors. “It’s the most FE } . . ' 
j looked-at magazine in our waiting rooms and customer reception why LIFE can be an important selling partner in your show- 
F areas; so we always keep current issues on hand.” room. 
se 
How LIFE reaches automotive customers 
2 e 
in the course of 13 issues 
NEW-CAR SALES —0 all persons in all U.S. house- 75% ened LIFE* 
holds buying new cars within a one-year period— 
GASOLINE SALES — 0f all Americans in the U. S. who 60% _— LIFE* 
purchased gasoline within a one-week period— 
TIRE SALES—0f all males in the U. S. who purchased 65% — LIFE* 
automobile tires within a six-month period— 9 Rockefeller Plaza, New York 20, N. Y. 
From A Study of the Accumulative Audience of LIFE and its supple- First in circulation 
: ment The LIFE Market, by Alfred Politz Research, Inc. A LIFE Fi ° d hi 
? reader is any person who has read one or more of 13 issues. irst in readers ip 
First in advertising revenue 
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i A friendly exchange between 
Herbert Hoover, age 77, and his 
boyhood friend, Dr. Lee De Forest, 
the radio inventor, age 78, the ex- 
President challenged Dr. De Forest 
to produce another great invention 
...@ push-button with which radio 
audiences could “get even with the 
broadcasters of singing commer- 
cials and huckster chatter.” 

Dr. De Forest indicated with a 
smile that he was considering Mr. 
Hoover's suggestion. 

Herbert Hoover spoke at a din- 
ner at the Waldorf-Astoria in 








For fast, low-cost jobs on trade-ins and trucks 
use tough yet beautiful Du Pont DULUX* Enamel 


There’s real profit in refinishing used cars, customer cars and trucks 
with Du Pont DULUX. Because DULUX gives such a gleaming 
gloss right at the start, there’s no need for time-consuming rubbing 
and polishing. This adds up to lower costs. 


And DULUX lasts! It resists stains, weath- 
ering and rough use. That’s why truck owners 
prefer it for long-term economy, and car 
dealers know it helps them get a better price 
on trade-ins. So for all-round customer satis- 
faction use Du Pont DULUX for over-all 


refinishing. 


E. I, du Pont de Nemours & Co. (Inc.), 
Wilmington 98, Delaware. 





honor of Lee De Forest on the 
45th anniversary of the invention 
of the three-element radio tube 
before 700 communications spe- | 
cialists. 

Speaking as an engineer, Hoover | 
cited De Forest as one of the five 
inventors of the past 150 years who 
had transformed the mysteries of 
electricity into great inventions 
which have shaken civilization. The 
other four named were Michael 
Faraday, Thomas A. Edison, Sam- | 
uel Morse and Alexander Graham | 
Bell. 

“But,” commented Mr. Hoover,” 
he has some grave matters to an- 
swer for. He has made it possible 
to transmit the worst music on 
earth, and political speeches. Per- 
haps, the worst result is the singing 
commercial that plugs in when we 
try to get the news.” 

* * * 


Sponsor Sins 
“"NNHEN there is the fellow who 
cannot sponsor a program 
without periodic interruption of 
huckster chatter in the midst of an 
inspiring musical presentation or a 
great drama.” 
“But,” Mr. 


Hoover added, “Lee 





De Forest could redeem himself if| 15 miles of each other. De Forest 


*ABG, Us & PAT: OFF, 








Nash Ads Reflect Human Interest— 


Nash Motors’ human interest characters return to outdoor posters in July in this 
“husband and wife" illustration. Featuring illustrations by Howard Scott, the poster 
will appear on approximately 5,200 boards covering every Nash dealer point in the 
U. S. Since public introduction of the 1952 Nash golden anniversary line in March, 
Nash has been featuring products in its outdoor campaign. 





he would invent a device by which 
we could transmit our emotions in- 
stantly back to the broadcaster. It 
would explode our feelings in the 
air instead of having their inner 
gnawing of our morals.” 

The ex-President and the in- 
ventor were both born in Iowa 
and spent their boyhoods within 


graduated from Yale in 1896, 
while Hoover graduated from Le- 
land-Stanford in 1895. 

“There,” said Mr. Hoover, “the 
parallel stops. He went on with vast 
contributions to science and new in- 
ventions with incomparable benefits 
to humanity. I deserted the tech- 
nological field for the slipping path 





of public life. Some people think 





Du Pont 
Refinishing 


WEEN ES 


REG. U. 5, Par. OFF. 


BETTER THINGS FOR BETTER LIVING 


+++ THROUGH CHEMISTRY 


my gigantic invention was the 
worldwide depression.” 

The ex-President was followed by 
Charles Edison, son of Thomas 
Alva Edison, who praised De For- 
est as the holder of more than 300 
patents and he laughingly ignored 
Mr. Hoover’s aspersion on the rec- 
ord of Thomas Edison whose in- 
ventions made possible the “juke 
box” and the westerns in the 
movies ... “not to deprecate the 
genius of Edison,” said Hoover, 
“but to deprecate some modern an- 
noyances.” 

* * + 


What About Initiative? 


blige former governor of New 
Jersey said his father and De 
Forest had worked hard at their 
inventions ... Then, he asked: “Is 
the United States killing off initi- 
ative, character and ambition? ... 
Such as that which spurred De 
Forest to greater and greater ac- 
complishment and service, by an 
ever expanding program of federal 
subsidies and controls, affecting 
nearly every facet of a citizens life? 
Are we not inculcating the young 
man and woman of today with a 
something - for - nothing philosophy 
while we delude ourselves with high 
sounding platitudes about social 
progress.” 

Edison answered his own ques- 
}tion... “I, for one, think we are.” 

The testimonial dinner cele- 
| brated the 45th anniversary of 
the invention of the vacuum tube 
which is used in every broadcast 
and television transmitter and re- 
ceiver in communications by wire 
and radio and in electronic de- 
vices of every kind, including ra- 
dar, guided missiles and sound 
tracks of motion pictures. 

The dinner was held under the 
auspices of the De Forest Pioneers, 
the American Institute of Electri- 
cal Engineers, the American Radio 
Relay League, the Institute of Ra- 
dio Engineers, the National Assn. 
of Radio and Television Broad- 
casters, the Radio-Television Man- 
ufacturers Assn., the Society of Mo- 
tion Picture and Television Engi- 
| neers and the Veteran Wireless Op- 
erators Assn. 

Read Admiral Ellery W. Stone, 
retired, president of the American 
Cable and Radio Corp., presided. 

“P. S.: You have been hearing, 
perhaps dimly, the voices of true 
experience” .. . the top men in that 
new aristocracy of capacity .. . 
which might save our children and 
grandchildren from the depths of 
| abysmal stunidity . . . These ideas 
| will gradually seep down into the 
| minds of the millions . . . When? 
. .. Well, as Tolstoy said so often, 
“If I live” ... that long. 











| K-F Finds 57% 
Of Workers Live 
In Plant Area 


WILLOW RUN.—A study just 
completed by Kaiser-Frazer reveals 
that 57 percent of K-F employes 
now live within a 10-mile radius of 
the Willow Run plant. 

Another 25 percent live in Detroit 
and the immediate vicinity, the 
study brings out, while the remain- 
ing 18 percent live outside the 10- 
mile Willow Run circle. 

Prepared by K-F’s industrial re- 
| lations department, currently in- 
vestigating a shortage of qualified 
industrial workers which is slowing 
an expanding hiring program at 
Willow Run, the study shows that 
the following five cities supply a 
major portion of the company’s 
manpower: Ypsilanti-Willow Run, 
4,082 employes; Detroit, 2,336; 
| Wayne, 1,763; Belleville, 1,044, and 
Dearborn, 992. 
| More than 65 communities, some 
!as distant as Pontiac, Toledo and 
| Jackson, were included in the sur- 
| vey of employe home towns. 
| Through an accelerated hiring 
| program, K-F will add more than 
| 8,000 employes to its present total 
| of 16,000. These workers are needed 
|to meet current schedules for pro- 
| duction of automobiles for the civil- 
|ian market and for Fairchild C-119 
| and Chase C-123 cargo airplanes 
| for the U. S. Air Force. 











| Longpre Sales Drive 

A “Drive-it-yourself” program is 
being stressed at the Bob Longpre 
Pontiac Co., Monrovia, Calif. The 
dealer says “The best salesman is 
the new Pontiac itself.” 
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On the Financial Front. . 





Parts Firms Get Cash 
By Private Loans 


By George Deery 
Associate Editor 

ee of automo- 

tive parts and accessories 
obtained $60,973,000 from life insur- 
ance companies and other institu- 
tional investors through 10 pri- 
vately placed loans in 1951, accord- 
ing to the 1952 Yearbook of Private 
Placement Financing, published by 
E. V. Hale & Co., Board of Trade 
Bldg., Chicago. 

Largest loan in the group was 
$25,000,000 obtained by A. O. Smith 
Corp., Milwaukee, maker of chas- 
sis frames. The loan was in the 
form of 15-year 3% percent notes. 

Cleveland Graphite Bronze, maker 
of bearings and bushings for the 
automotive and aircraft industries, 
sold $15,000,000 3% percent 20-year 
notes through intermediaries, and 
an intermediary placed a $12,000,- 
000 note for 15 years at 3% percent 
for Clark Equipment Co. maker of 


Ostrander Named 
To Head Ford’s 


Basic Products 


DETROIT.—Stanley W. Ostran- 
der has been elected vice-president 
of Ford’s basic products group, 
President Henry Ford II has an- 
nounced. 

Ostrander, fo r- 
merly operations 
manager of Lin- 
coln-Mercury, 
succeeds Vice- 
President Logan 
Cc. Miller, who 
will assist D. S. 
Harder, vice-pres- 
ident of manufac- 
turing, until Mil- 
ler retires. 

Born in Whitte- 





S. W. Ostrander 


more, Mich., 
considerable experience in the auto- 
mobile industry. He has been con- 
nected with Weston Mott Co., 
Marvel Carburetor Co., Chevrolet 
and has served as general plant 
superintendent, plant manager and 
general manufacturing manager for 
Pontiac after he joined Pontiac in 
1933. 

In 1948 he was named general 
manager of Ford’s Highland Park 
plant and in November of the same 
year was appointed operations 
manager for Lincoln-Mercury. 

Logan has reached the retirement 
age after 38 years with Ford. 


Big Chicago Bank 
Enters Loan Field 


CHICAGO. — The First National 

Bank of Chicago, one of the city’s 
two largest, will become the first 
major bank here to engage in in- 
stallment financing of automobiles 
and other consumer credit goods, 
as well as personal needs, small 
businesses and property improve- 
ments. 
_ In announcing the plan, to be put 
into effect shortly, Edward E. 
Brown, chairman, and Homer J. 
Livingston, president, disclosed that 
auto loans will be on the basis of 
one-third down payment and up to 
24 months’ repayment time on new 
cars. Shorter repayment periods 
may be required for used cars, de- 
pending upon their age and condi- 
ion. 

Chattel mortgages will be issued 
on automobiles and home improve- 
ments only, but, according to Elmer 

Schmus, vice-president and 
cashier, who is in charge of the 
new department, the bank will con- 
tinue to cooperate with car dealers 
and installment financing com- 
Panies. 


MONTREAL. Producers’ sales 
of antifreeze preparations in Can- 
ada in 1951 amounted to 4,571,406 
imperial gallons valued at $12,059,- 
611, compared with 4,701,787 im- 
Perial gallons at $10,844,689 in 1950, 
according to the bureau of statis- 
tics. The 1951 total comprised 
3,639,140 gallons of glycol type val- 
ued at $10,760,721 and 932,266 gal- 
lons of alcohol type valued at 
$1,298,890. 


Ostrander has had}. 


axles and housings, truck and trac- 
|tor wheels. 

Other long-term borrowers _in- 
cluded Fuller Mfg. ($2,500,000 12- 
year notes), Russell Mfg. ($1,600,000 
4 percent il-year notes), U. S. 
Spring & Bumper ($800,000 4 per- 
cent five-year notes), Randall Co. 
($565,000 444 percent 10-year notes), 
Gerity-Michigan ($1,500,000 10-year 
secured notes), Fram _ ($1,500,000 
4% percent 10-year notes) and 


| Maremont 


Automotive Products 
($408,000 4% percent 12-year serial 
debentures). 


Connecticut Won’t Excuse 


Out-of-State Drivers 


HARTFORD, Conn.—State Vehi- 
cles Commissioner Charles F. Kel- 
ley says that out-of-state drivers 
must comply with provisions of 
Connecticut’s new financial respon- 
sibility law, which became effective 
July 1. 

Similar to legislation effective in 
|37 other states, the law provides 
that motorists involved in accidents 
causing death or injury to persons 
|or property damage exceeding $100 
|must be prepared to supply as 
much as $21,000 security or lose 
their driving and registration privi- 
leges. 











Brooks Stevens Unveils New Excalibur— 


Here is the Excalibur with the new revisions that were submitted by Brooks Stevens 
Associates, Milwaukee. The company says that the new designs include a greater 
degree of common tooling through the use of the drop-door feature. This model 
includes the wrap-around windshield principle with the vertical “A" pillar and the 
no-draft window built into the windshield. 








Sealpanels are mad 


on every yard of Jason 





are making 


and certified by United States Testing Co. 1 


Sealtuft 


more money selling 


of Jason Sealtuft. custom grade. . 





THE JASON CORPORATION, HOBOKEN, NEW JERSEY 
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the Stitchless Quilted Plastic. 
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Auto Market Page 


Buffalo 


The prospect of a new-car short- 
age as a result of the steel strike 
has brought about a change in buy- 
ing psychology in the Buffalo mar- 
ket—at least temporarily. 

Primary concern of most Buffalo) 
dealers now is securing cars—not | 
selling them. A shortage of many | 
makes and models has developed | 
in the last few weeks and some | 
observers anticipate a critical sup- | 
ply problem around the middle of 
July. 

While actual demand for new 
cars hasn’t shown any big spurt 

in recent months, the ratio of 
demand to supply has changed 
considerably with the result that 
the market has a much firmer 
tone. 

Some dealers are doing 
aggressive selling on new cars than | 
a couple of months ago, open f 
they are getting more than enough 











Advances in automotive engineering make car 
engines quieter each year. But even the soft 
purr of a new engine can be hushed with the 
simple installation of Fiber-Glass insulating 


orders from walk-in business. 

Waiting periods are _ running 
from 30 to 60 days on some models 

and dealer stocks are at the lowest 
levels in months, A district sales 
chief for one lower-priced car said 
his dealers’ stocks are at an all- 
time low. 

Stocks also have been falling 
in the medium and higher-priced 
car categories. Dealers point out 
that even if the steel strike ended 
immediately, they will have to 
look for sharp cuts in July allot- 
ments, because it will take some 
time before supply pipelines can 
be refilled. 

While the supply picture gives 
the market here a bullish tinge, 
some observers point out that re- 
duced buying power of many Buf- 
falo area workers, which will result 
from the steel strike, may tend to 


less | cut the demand for new cars in| this year,” said one dealer. 


the next couple of months. 
Demand for new cars in the 
south Buffalo and Lackawanna 


a 


blankets under the hood. 


Excellent sound absorption of Fiber-Glass 
substantially reduces air-borne noise in cars 
and trucks. And the L-O-F Hoodliner can be 
easily installed on the assembly line. Look into 
the ways you can use it on your cars and trucks 








area, heart of the steel industry 
here, has fallen off sharply since | 
the steel strike. With layoffs | 
spreading to other industries in| 
the area, some families who had 
been planning new-car purchases 
may have to delay them.— (George 
E. Toles.) 
* * * | 
Ottawa 


Used-car dealers here are concen- | 
trating on volume selling at lower | 
unit profit margins to stimulate 
sales and report success from the 
quicker turnover policy. It means 
keeping open longer, hiring more 
salesmen and spending more on ad- 
vertising, dealers say. 

“Our volume selling and faster 
turnover allow us to offer better 
bargains in used cars, and we are 
satisfied with the results so far 








| Inquiries at other dealers indi-| 
|eate that not all have been satis- | 
fied with such merchandising ef- 


Many manufacturers of quality automobiles are 
providing added comfort in their cars by reducing 
engine sounds with Fiber-Glass Hoodliners. 


How to make a guiet engine guiefer 


L-O-F Fiber-Glass Hoodliners muffle engine sounds on cars and trucks 


schedule, just as it has 


LIBBEY* OWENS-FORD GLASS COMPANY 
FIBER* GLASS DIVISION 





to help make engines quieter, more efficient. 

Fiber-Glass is superior insulation for tops, 
on fire walls, under package trays and as dash- 
liners. And L-O-F delivers Fiber-Glass right on 


products to the industry for years. | 

For more information, call L-O-F’s Detroit 
office, 610 Fisher Building, Trinity 5-0080, or 
write, wire or phone Libbey’-Owens:Ford, Dept. 
F-G 572, Nicholas Building, Toledo 3, Ohio. 


























Russell Receives Pontiac Award— 


Russell Pontiac Co., Inc., Boston, was recently awarded Pontiac's better dealer award 
for outstanding performance in customer relations, repair service volume and new and 
used-car performance. Lee W. Russell, president (right), received the award along with 
George Appleyard (left), auto body department, and Capt. James Foster (center), 
sales manager. 





forts this year, though it is noted; not all dealers have given such 
that such dealers were either un-| quicker turnover policies a proper 
willing or unable to accept the risk | test and the dealers who continued 
of buying and selling on this basis.|such a policy for longer periods 
Also significant is the fact that | appeared to be more satisfied with 
———_— | the results.—(M. L, Schwartz.) 
* * * 


Cleveland 


| In a sharp rebound, sales of new 
|cars soared to 1,679 for the week 
lending June 28, the best week’s 
sales record of the year. 

At the same time, 2,852 used cars 
| were sold for the fourth best rec- 
| ord of the year. 
| Most dealers said sales were 
| hypoed by fear that the prolonged 
| steel strike might cut seriously into 
|new-car production, while several 
|dealers believed this was the an- 
|nual pre-July 4 car sales spree. 
| In truck sales, turnover was 
|light. New units dropped to 90, 
| while used-truck sales, according to 

the Federal Reserve Bank eased to 
114.—(Sanford Markey.) 
j * ~ * 


Hartford, Conn. 


New-car sales in Connecticut 
dropped from 33,322 during the first 
| five months of 1951 to 25,920 in the 
| same period this year, according to 
|Carl R. Lane, executive vice-presi- 
dent of the Connecticut Automotive 
| Trades Assn. here. 
| Lane said that used-car sales by 
dealers declined in approximately 

| the same proportions. 

Meanwhile, motor vehicle depart- 

ment records show slight registra- 
| tion increases through the March- 
| May period. 

One major factor in reduced 
| dealer sales seems to be increased 
|unemployment or decreased work- 
|ing hours in Connecticut’s usually 
| high-paid industrial establishments. 
| The state labor department reports 
decreases in the weekly earnings of 
| manufacturing production workers, 

partially offset by demands for con- 
| struction and seasonal non-manu- 

facturing workers. — (Thomas 
| Marks.) 








* * * 


Manhattan, Kans. 

| New-car sales slumped only 
|slightly during June in Riley 
| county (Manhattan), Kans., accord- 
ing to a report from the county 
treasurer’s office. There were 84 
new units sold, compared to 89 in 
May. 

Sales by makes were: Chevrolet, 
18; Ford, 16; Plymouth, 11; Mer- 
cury, 7; Pontiac, 7; Dodge, 6; Buick, 
5; Nash, 4; Oldsmobile, 4; Chrysler, 
2; Kaiser, 1; Studebaker, 1; Willys, 
1, and MG, 1. 

The largest slump was in used- 

car sales. There were only 263 
| units sold compared to 318 in 
May. 

Slack sales extended into the 

|new-truck market, with only 11 
|/new units registered, against 14 in 
May. Sales by make were: Dodge, 
5; Chevrolet, 3; Ford, 1; Stude- 
baker, 1, and GMC, 1. 

Used-truck sales also declined in 
June. There were 34 used trucks 
|sold, compared to 37 in May. 
(George M. Hunbolz.) 

a * + 


Philadelphia 
The steel strike and a strong 
market has caused dealer inven- 
tories to drop toward the vanishing 
5 point. Reports indicated that the 
‘ | present situation was also respon- 
| sible for an increase in used-car 
|prices of from $50 to $150 over 
| what they were six weeks ago. 
Morton Krouse, Studebaker deal- 
(Continued on Page 45, Col. 1) 


delivered quality glass 














Spicer 
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ARCHIMEDES SAID? = = 


— as 


“Give me enough leverage and I will move the world” 


Today, the world is moved through the efficiency of Spicer power transmission 
equipment, performing constructive service in all fields of automobile, 
truck, bus, tractor and railway car duty. 


an 


More Spicer Universal Joints are in use on a greater variety of installations 
than any make. And Spicer Universal Joints have behind them a longer 
record of service and experience than any other similar unit. Since 1904, 
Spicer products have been the Standard of the Industry. 





Spicer 


SPECIALISTS IN SERVICE 


SIS ETE sat 


Half-ton or Multi-ton 


... every truck service need is met by 
Spicer Universal Joint Design 


Speedy, light-delivery jobs...or dead-weight ton- 
nage involving the world’s heaviest loads...every 
extreme and type of truck service requirement is 
met by adequate engineering design in Spicer 
flange- and yoke-type models. 


@ Sliding splines have ground finish on ALL contact surfaces, 
extra hardness, and iron manganese phosphate coating. 


@ True bearing alignment with rigid one-piece yoke design. 
This rigidity is the essence of accuracy. 


® ie Ngee bearings with improved surface hardness and 
nish. 


@ Dynamically balanced to exacting limits. 


@ Uniform high quality propeller shaft tubing. Steel meets 
our special specifications. 

@ Wide selection of flange and yoke types and sizes to suit 
each individual requirement. 


SPICER MANUFACTURING © Division of Dana Corporation 
TOLEDO 1, OHIO 


4B YEARS OF 


Spicer 


SERVICE TRANSMISSIONS * UNIVERSAL JOINTS * BROWN-LIPE AND AUBURN CLUTCHES + FORGINGS + PASSENGER 
CAR AXLES * STAMPINGS © SPICER ‘“‘BROWN-LIPE’’ GEAR BOXES + PARISH FRAMES * RAIL CAR DRIVES « 
TORQUE CONVERTERS * POWER TAKE-OFFS * POWER TAKE-OFF JOINTS * RAILWAY GENERATOR DRIVES 
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Auto News and Gossip from the Continent... 





Renault Offers Larger New Car 


By George L. Glaser 

Special to Automotive News 
| gpeeegy taco Germany.—A larg- 
er Renault car, called the Fre- 
gate, now is in full production in 
France, and certain design features 
have been released for publication. 
Although this vehicle offers room 
for up to six passengers, it still is 
considered a typical European auto- 
mobile, which means that it must 
be extremely economical and must 
have very good road-holding abil- 
ity in order to satisfy the Euro- 
pean motorist who wants to drive 

fast even on poor roads. 

Renault’s previous model had the 
engine in the rear, and the question 
arises as to why, in the larger car, 


the firm once again is placing the 


engine in the front. 

The first Fregate test model, as 
a matter of fact, did have the en- 
gine in the rear. But it was found 
that an adequate luggage com- 
partment could be provided only 
in the rear of the car and that 
there was insufficient leg room 
for three persons in the front 
seat. 

Now the Fregate’s four-cylinder 





‘Phantom View of Renault's ‘Fregate'— 


| 


engine, which is about two-thirds | 
the size of the average U. S. car| 


engine, has been mounted so far 
out in front that the need for a 
tunnel for the clutch housing and 
transmission in the front floor 
panel has been eliminated. The 


front part of the driveshaft is sup- | 
ported in the rear by a spring leaf | 


in which the intermediate bearing 


has been placed. 
* * * 


4-Speed Transmission 
| il IS interesting to note that Re- 
nault has developed a new trans- 


mission for this car which has four | 
forward speeds, of which the third | 
is nearly direct and the fourth can | 


be considered an overdrive gear. 


The rear suspension on this ve-| 


hicle features the differential sus- 
pended in the unitized body. The 
independently suspended rear 
wheels are propelled by driveshafts 
which need two universal joints for 
each side. 

The suspension is designed so 
that both wheels swing up and 
down without a change in their 
vertical position. I should explain 
that on many European cars the 
rear wheels swing in an are, 
which means that only one uni- 
versal joint may be used on each 
side but which also means great- 
er tire wear. 

European designers feel that fast 
vehicles with lighter weight require 
much more expensive rear suspen- 
sions in order to give them the nec- 
essary comfort and road-holding 
ability. 

The passenger room of the Fre- 
gate’s frameless, 
body presumably is about the same 
as that of the Studebaker Cham- 
pion. The new model 
heavier brakes than provided in 
earlier Renault cars as the stream- 
lining of the body cuts the wind 


self - supporting | 





calls for| 


| This is the bigger new auto, seating six persons, which now is being produced by 
| Renault. The French firm dropped plans for a rear-engine design after the first test | 
model, The four-cylinder Fregate features a unitized body with the differential sus- | 
| pended in the body structure. Driveshafts with two universal joints on each side 


propel the independently suspended rear wheels. 


resistance that otherwise would 
contribute to braking power at high 
speeds. 

# * * 


‘Spy’ Troubles Citroen 
CCORDING to newspaper re- 
ports, the Citroen automobile 

corporation has accused an uniden- 

tified spy of stealing secret data 





New Suspensions— 


Upper drawing provides a view of Re- 
nault's interesting new independent sus- 
pension of rear wheels. At bottom is a 
closeup of the more conventional front 
suspension. 


on new models that were in prep- | 


aration. The data cropped up in a 
French automotive magazine. 

a * ca 
Tax Plan Stirs Worry 


OME German trade publications 
—including The Auto, published 
in Stuttgart—are perturbed about a 


ef 





Off Drawing Board of German Plane Designer— 


Prof. Ernst Heinkel, famed German airplane designer, was the father of this unique | 
four-cylinder engine, just introduced by Tempo-Vidal, of Hamburg-Harburg, maker of | 


provision reportedly contained in 
the new German peace contract. 
According to these sources, the 
capital of firms financed by in- 
vestors in Allied nations would be 
exempt from a heavy special tax 
which, in effect, would redistrib- 
ute capital as a compensation for 
damages resulting from the war. 


It is feared that firms financed 
entirely by German capital would 
be in an inferior competitive posi- 
tion if certain other companies 
were left out of the tax scheme. 
Firms such as General Motors’ 
Opel, Ford of Cologne, tire concerns 
and oil companies are cited as ex- 
amples of businesses financed by 
sources in Allied countries. 

* * * 


Deaths Mar Race 


is fully under way in Europe, 
and it is impossible to report on 
all the events in the limited space 
available. 


The Grand Prix of Switzerland 
took place in Bern, at the cost of 
a number of lives. The course is 
very dangerous, one of its haz- 
ards being that drivers have to 
race through shaded roads and 
then suddenly emerge into glar- 
ing sunlight. 


new models made a good showing, 
unfortunately the old ace, Rudolph 
Carraciola, who has raced at In- 
dianapolis, 





| The cause of the accident was said 
|to be a locked brake. 


* * * 


Shell Map Service 


HE German Shell Oil Co. has 
made some innovations in its 
road-map service. Although Shell 
here does not give maps away free, 
|it has developed a large distribu- 
|tion program featuring topnotch 
|maps and travel guides. 
| One map now offered shows the 
|fastest connections, the type of 
road surface and points of interest 
in Germany, and costs less than $1. 
In cooperation with the world- 
renowned publishing house of Bae- 
deker, Shell also has issued a pleas- 
ing travel guide for those who want 
to know more about the area 
through which they are driving 
than just the highway designations. 
* - * 


How to Visit Venice 
ERE is a hint for tourists who 
wish to visit Venice, Italy. I 
have found that it is more pleasant 
to turn right when driving into the 
city and take the automobile ferry 


Lido. 

On Lido one can find quiet, 
comfortable hotels where one can 
park his car in the garden. In this 
way, the traveler keeps his lug- 
gage right with him—a great con- 
venience. Boats take tourists to 
Venice in 10 minutes for a dime. 

Those who wish to stay at a hotel 





Matador trucks. The overhead-valve engine, mounted on a 1.4-ton truck chassis, delivers |in Venice itself must leave their 
34 horsepower. The radiator is placed alongside the engine, and the fan is mounted|car either in the limited parking 


on the generator shaft behind the radiator. The engine is located behind the front|Space at the entrance to the city, | 
axle and drives the front wheels. The ZF transmission features four forward speeds, | 


with the third and fourth synchronized and nearly noiseless. For its one-ton truck, 
Tempo Vidal has developed a valveless, three-cylinder, two-cycle engine. 


or in the nine-story, Fiat-owned | 


parking garage. This means that 
the luggage has to be carried to a 


4 eng sports-caf racing season now | 


gondola or motorboat, and thence 
to the hotel 


+ * * 


Car Can’t Make Grade 

| eat the first time in three years, 
my car, a small European-make 

with front-wheel drive, has given 

me trouble because of insufficient 

weight on the front wheels. 

In driving through the moun- 
tains near Innsbruck, Austria, I 
found that the car couldn’t make 
the climb until I had persuaded a 
passenger to sit on a front fender 
and serve as an additional weight. 
This shows a limitation of the 
front-wheel drive—at least on my 
particular car. 


Renault Records 43 Miles 


To Gallon in Boston Test 
BOSTON.—A French Renault won 
the “Scotchman’s Derby,” a test to 
| determine which of one American 
|and five foreign-made cars gave 


|the most mileage per gallon. The | 


| Renault made 43 miles to a gallon. 


Others in the light car division: | 


Second, Morris Minor (English), 33 
miles; third, Crosley 
28 miles. Winner in the 


with 
inx 


32.7 miles; 
(English), 31.9 miles; 


| Austin (English), 28.6 miles. 
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While the Mercedes team with its | 


} 
suffered a broken leg | 
when his car skidded into a tree. | 


across the harbor to the island of | 
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STEEL Par- 
ticles from 


(American), | 
second | 
| division was a German Volkswagen, | 
second, Hillman | 
third, | 
‘tors, Inc., for the past 20 years. 
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PLUGS 


23 
Truck Body Men 
Plan Exhibit at 
September Parley 


WASHINGTON.—The 1952 con- 
vention and exhibit of the Truck 
Body and Equipment Assn. will be 
held at the Chase hotel in St. 
Louis Sept. 15-17, it is announced 
by Henry S. Maday, chairman of 
the group’s convention committee. 

Maday, also head of Maday Body 
& Equipment Corp. in Buffalo, said 
plans for the event are “rapidly 
materializing.” He predicted the 
registration of about 300 manufac- 
turers, distributors and suppliers. 

The convention program, he add- 
ed, will include informal meetings 
on such topics as production, labor 
relations, government procurement 
policies and government controls. 

It will be the third annual exhibit 
and fifth annual convention for the 
association. 


Mullery Buys Ford Deal 


Don C, Mullery has purchased 
Broadway-Ford, Inc., Chicago, from 
R. Cooper jr. Mullery has been 
general manager of another Chi- 
cago Ford dealership, Morton Mo- 






CLARINDA, IOWA 














AUTOMOTIVE NEWS, JULY 14, 1952 








Sunbeam Talbots to Enter Alpine Trials— 


John Fitch (left), of Stamford, Conn., 1951 U. S. sports car champion, and Count 
W. Kolaczowski (right), of New York, have elected to drive stock Sunbeam Talbot 90 
sedans in the international Alpine trials to be held in Europe July 11 and 17. Brian 
Rootes, director of the U. S. division of Rootes of England, delivers the cars to the 
two drivers. 





of common at a par value of $100 
per share. Incorporation papers 
were signed by Eugene and Alice 
Sheppard and Lester R. Keller. 


K-S Motors in Janesville 


K-S Motors, Inc., has. been 
formed in Janesville, Wis., with au- 
thorized capital stock of 300 shares 








But FRB Reports Prices Rising... 





WASHINGTON.— Industrial pro- 
duction declined in April and May,| Durable goods production de- 
owing in part to labor disputes, the | clined 2.5 percent in April, as steel 
Federal Reserve Board 
last week. 
was maintained at record levels. | was reduced about 2 percent. 

Following some further decline in | 
April, average prices of basic com- | nondurable goods in April reflected 
modities have changed little, FRB/| largely additional curtailments in 
said. Consumer prices increased in| cotton and wool textile industries, 
April as food prices advanced,| FRB reported. Production and de- 
while seasonal influences led tojliveries of rayon showed little 
further declines in bank loans to| change, however, following earlier 
business in April and early May. |sharp declines. Paper production 

The board’s seasonally adjust- | declined somewhat as producers 
ed production index was 216 per- | cut back output of kraft papers, 
cent of the 1935-39 average in |~ a 
April, as compared with 220 in 
March and 223 in April, 1951. 
Some further decline is indicated 
in May. 

Output of both durable and non- | 
durable goods has decreased since 
March, owing in part to temporary 
work stoppages in the steel and 
petroleum refining industries and 
in part to continued slackened de- 
mands by business and consumers. 





Binks Moves in Cleveland 

CLEVELAND.—Binks Mfg. Co. 
has moved its Cleveland offices 
and warehouse to new and larger 
quarters at 1241 W. Ninth St., 
Cleveland 13. The expansion was 
necessitated by an increased de- 
mand for equipment and service 
in the Ohio, Indiana and north- 
ern Kentucky territory served by 








Government defense expenditures | this office. 




















Protected by Cadwrap 

these doors await shipment from 

one of the factories to its dealers 

throughout the country. They will arrive in 

good shape so the dealers’ service departments 

can hang and paint them without loss of time or money 






These fenders pro- 
tected by CAD. 

CAD. 
CLIPS hendile 
easily, nest better. 






YOU MUST KNOW Cadwrap 


You may not have known its name until 
now, but most dealers now receive sheet 
metal parts from their factories wrapped in 
Cadwrap.... First developed to protect fend- 
ers, it is now used on all such items as 
doors, decks, hoods, fenders, etc. 


WHAT IS Cadwrap? 


It is a patented wrapping consisting of tough, 
extra-heavy cre paper, laminated to ex- 
celsior cushioning pads. Because it conforms 
to the shape of the part, it is easily handled 
and fastened in place. 


WHAT ARE Cadclips? 












clipped in place. Th li 





they nest so well. 


Cadwrap anv Cadclips art MANUFACTURED BY 


UNE 


Service Department 


PROFIT-LEAn 


| HAS BEEN PLUGGED 


f gee 
dw 7 , 


You may wonder how a wrapping for sheet 











metal parts can have anything to do with service 
department profits. But stop and think of the extra 
labor and the lost time if these parts did not reach you in 
*factory-fresh” condition. Also please remember that service 
department customers become highly irritated if you don't keep 
delivery promises. Then you will realize the connection. 


Your friends at the factory know this, and because they are 
always on the lookout for ways to help the dealers make more 
money, most shipments of fenders, doors, hoods, decks, efc., are 
now safeguarded by Cadwrap. Practically all the car and 
truck manufacturers now use this unique, patented, cushion-type 
protection for shipping sheet metal parts because they arrive 
in prime condition and can be used immediately. 


Comes the end of the month, and the balance sheet shows a 
little more black or a little less red —don’t forget the factory 
men whose thoughtfulness in specifying Cadwrap has 
directly influenced your profits. That heavy, tough, creped 
paper with the excelsior cushioning really prevents 


sheet metal parts being damaged in transit. 


A patented metal device which slips over the doubled edge of Cadwrap and is easily 
ey ¢ unhandy wire or cords formerly used, making 
the parts easy a hee e and, perhaps, most important, cut down storage space because 







CADILLAC PRODUCTS, INC. 


2300 GAINSBORO AVENUE FERNDALE 20, MICH. 


reported | output decreased 10 percent and | 
Construction activity | activity in the machinery industries | 


_ Industrial Output Off Slightly 


have continued to expand, however. | while paperboard output held fair 


ly steady at a level about one-fift} 

below the early 1951 peak. 
Petroleum refining was reduced 

somewhat in April, and in May 


|was curtailed sharply further by 


A further decrease in output of | 





work stoppages affecting a large 
part of the industry. 

Employment in nonagricultural 
establishments in April, season- 
ally adjusted, continued at 46.5 
million. The average workweek 
at factories was reduced to 40 
hours, down about half an hour 
from March and below any month 
since May, 1950. Average hourly 
earnings were little changed at 
$1.66. Unemployment’ declined 
about 200,000 to 16 million in 
early April, a level close to the 
postwar low and about 100,000 
below a year ago. 

Seasonally adjusted total retail 
sales rose slightly in April as sales 
at automotive stores recovered to 
about the advanced February rate, 
FRB said. Department store sales 
decreased somewhat owing in part 
to fairly marked further declines 
for household durable goods. 


In the first half of May, sales 
of these goods at department stores 
increased, reflecting in part easing 
of credit terms after suspension of 
Regulation W on May 7. Value of 
department store stocks is estimat- 
ed to have increased in April, but 
at the end of the month stocks 
were 16 percent below a year ago. 

Average prices of basic commodi- 
ties changed little in May, follow- 
ing some further decline in April. 
Hog and pork prices rose sharply 
early in the month as marketings 
fell below a year ago, and prices of 

wool and hides recovered moder- 
ately from their sharply reduced 
levels. 

The consumers price index ad- 
vanced .4 percent in April to within 
.2 percent of the January (1952) 
peak. Foods—chiefly fresh fruits 
and vegerables—rose, and rents and 
other services continued to in- 
crease, while apparel, housefurnish- 
ings, television sets and soap were 
reduced further. 

The volume of bank credit 
outstanding showed little change 
in April and the first half of May. 
Business loans declined fairly 
substantially, reflecting further 
repayment of seasonal borrowing 
and some leveling-off of defense 
borrowing. 

The total money supply showed 
little further change in April and 
early May. Deposits of businesses 
and individuals increased some- 
what, while U. S. government de- 
posits declined. The turnover of de- 
mand deposits outside New York 
City declined in April after having 
risen somewhat in both February 
and March, the FRB said. 





Body Engineers 
Line Up Speakers 
For Fall Parley 


DETROIT.—An outstanding line- 
up of speakers was promised last 
week by the American Society of 
Body Engineers for its seventh an- 
nual technical convention, to be 
held here Oct, 29-31. 

Among those on hand, the society 
announced, will be Hans C, John- 
son, of Fisher Body engineering; 
Ray Chapman, of Divco Corp., and 
James H. Liberty, of the Tanners 
Council. 

Eight technical sessions have 
been scheduled, covering sports 
cars, stress and strain, commercial 
bodies, body cost estimating, die 
and production engineering, body 
materials, auto mechanisms and 
development of body engineers. 

New-products displays are being 
arranged by manufacturers. The 
convention will be held at the 
Rackham Memorial building. 





Trivoli Appoints 2 Aides, 


Opens New Showroom 


Joseph Trivoli, owner of H. & T. 
Motor Service (Hudson), 3862 East 
St., Pittsburgh, announces the ap-~ 
pointment of H. S. Burkett as used 
car manager and Richard King as 
sales manager. 

The firm recently opened a nev 
six-car display room and parts an 
service department. 












































Highways & Safety... 








New Jersey Hears 
Toll Road Rebuke 


By Sam Sampson 
Staff Writer 


PLEA to “discontinue expan- 


sion of the toll road principle” 
in New Jersey was presented to 
Gov. 
legislature 


Alfred E. Driscoll and the 
recently by the New 
Jersey Gasoline 
Retailers Assn. 
and Allied Trades, 
Inc., following its 
annual conven- 
tion in Atlantic 
City. 

Presented in the 
form of a resolu- 
tion, the docu- 
ment pointed out that motorists 
already pay 48 percent of the total 
state revenue, and that toll roads 
impose an additional and unfair 
burden on highway users. 

In addition, the organization 
charged that toll roads destroy 
small business by creating mon- 
opolies. It was urged that fre- 
quent access roads be constructed 
on the new state highways to 
permit motorists to obtain gaso- 
line, food and motel accommoda- 
tions “from competitive areas.” 

In South Dakota, a request for 
a study on toll roads and how they 
would affect the state’s traffic flow 
was submitted to the legislature 
research council by Rep. Arthur 
Faneburst at a meeting of the 
legislative interim study group. 
* * * 

* WAS pointed out there that 

States to the east are making 
studies of possible toll road proj- 
ects. According to Sen. Alex Olson, 
if Iowa and Minnesota joined with 
toll roads through [Illinois and 
Ohio, it would throw an overflow 
load on South Dakota highways. In 





this event, 
routes would be inadequate to han- 
dle the number of vehicles and 
trucks pouring into the state. 

It was announced after the 
meeting that W. O. Farber, di- 
rector of the research council’s 
executive board, will make the 
toll road study. 

Florida is receiving a piecemeal 
report from an engineering study 
of state road needs, it has been an- 
nounced, which will include the 
feasibility of toll road projects. 

Alfred McKethan, Florida road 
chairman, said that an impartial 
engineering firm will report its 
recommendations for future high- 
way needs, and whether a toll turn- 
pike will be included in the final 
recommendations was not known. 
* * * 
|‘ engineering firm will release 
its report in eight chapters, 
McKethan said, and the study is to 
be the most comprehensive ever 
made for the state, covering the 
entire arterial highway system. 

The first chapter will give an 
appraisal of the state’s resources 
and potentials; the second will 
forecast available sources of rev- 
enue for the next 30 years, and the 
third will estimate the cost of 
eliminating deficiencies in the pri- 
mary road system. 

In the fourth installment, recom- 
mendations and observations re- 
garding the state road board and 
road department working staff will 
be made; fifth, recommendations 
for instituting a state arterial sys- 
tem within the primary road sys- 
tem, and observations on the state’s 
secondary road system; sixth, vari- 
ous methods of financing recom- 
mended improvements; seventh, 2 


}and eighth, 


Olson stated, present | 
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summarization of the report listing 

conclusions and recommendations, 

a preliminary traffic 

and earnings report for the pro- 

posed Jacksonville-Miami toll road. 
* * * 


Columbus Mayor 
Compelled to Sign 
Parking Bonds 


Ohio’s supreme court has ruled 
that Columbus may use on-street 
parking meter revenues to pay off 
bonds issued to finance off-street 
parking facilities. 

The opinion was handed down in 
a test suit brought after Mayor 
James A. Rhodes and City Auditor 
R. P. Barthalow refused to sign 
$4,000,000 in temporary revenue 
bonds. 

The court allowed a writ of 
mandamus, sought by City Attor- 
ney Richard W. Gordon, compelling 
the mayor and city auditor to sign 
and execute the proposed issue 
which the Columbus city council 
had approved by ordinance. 

Mayor Rhodes and Barthalow 
had contended in the test case that 
the bonds would not be adequately 
secured since the pledge of on- 
street parking meter revenues for 
bond payments could be withdrawn 
at any time in the future. 

They further contended that the 
real purpose of taking cars off the 
streets was contradicted by the 
pledging of revenues derived from 
parking meters, indicating that the 
city contemplated the continued 
use of on-street parking, and that 
the use of excess from parking 
meters to pay off the parking fa- 
cility bonds constituted a tax and 
that the bonds therefore would be 
a debt of the city. 





Chap Associates Moves 
DETROIT.—Chap Associates has 
moved to a larger warehouse here 
at 6428 Chene St. Chap is distribu- 
tor of automotive lines in the De- 
troit area. 





looks on, 


Fort Worth Assn. 
Fetes Its First 


Honorary Member 


FORT WORTH, Tex.—A veteran 
Fort Worth advertising man, who 
25 years ago was made the first 
honorary .member of the Fort 
Worth Automobile Dealers Assn., 
was honored again here last week 
by the association. 

A. L. Shuman, retired advertising 
director of the Fort Worth Star- 
Telegram, was not only the old as- 
sociation’s first honorary member 
but also the only man outside the 
auto industry ever to be so hon- 
ored. 

Shuman was described on the 
plaque presented to him by Amon 
Carter, publisher of the Star-Tele- 
gram, as “a real friend and a real 
promoter .. 





“He worked with the dealers,” 








Texas Dealers Honor Old Friend— 


A. L. Shuman, retired advertising director for the Fort Worth (Tex.) Star-Telegram 
(left) receives a plaque from Amon Carter, Star-Telegram publisher, at a meeting of 
the Forth Worth Automobile Dealers Assn. Shuman was made the first honorary 
member of the dealer group 25 years ago and was feted again as the only person 
outside the auto industry to be so recognized. W. T. Ryan, association president 


* * * 
the plaque continued. “He learned 
their problems; he made friends 
of all the factory officials and he 
smoothed out many a problem be- 
tween dealer and factory .. .” 


Out-of-town guests at the lunch- 
eon, all early day Fort Worth 
dealers, who were introduced to 
the present-day dealers by Sanford 
Webb, were Thomas F. Abbott sr., 
Houston; J. N. Whitehurst, Dallas; 
Bob Cooke, Arlington; Frank Mel- 
ton, Dallas; J. M. McGinley, Dallas, 
and Tom J. Crooks, Austin, as- 
sistant manager of the Texas Auto- 
mobile Dealers Assn. 


Other veteran dealers, who still 
make their homes in Fort Worth, 
were E. R. Vernon, G. D. Wright, 
A. P. Mitchell, B. H. Reid, Ellis H. 
Boyd, Clarence Kraft, Hugh H. 
Lewis jr., J. R. Overstreet, Frank 
Fillingim, Ernest A. Retz, George 
F. Mulkey and H. W. Orgain. Wil- 
liam T. Ryan, association president, 
presided at the luncheon. 
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i) { PREVENTS “Engine Ulcers” * 


MIRACLE POWER TREATS 
THE ENGINE—NOT THE OIL! 


Miracle Power is nof a purge, nof a detergent, not a 
chemical. Miracle Power is all lubricant—contains 
only colloidal synthetic graphite, completely sus- 
pended in a fine, light blending oil. 


Used in oil and gas, Miracle Power places a breath- 
like protective graphite film on vital engine parts. This 
graphite film holds oil on engine parts longer—gives 
standby lubrication in the temporary absence of oil 
—prevents dry starting damage when you start up 
after long stops. 





e CAUSED BY 





Miracle Power Division 


THE PARTS CORPORATION 
1034 AP Building « 
Manufacturers of: MUFFLERS ¢ PIPES ¢ MIRACLE POWER « dof 123 


TOLEDO 1, OHIO 





Dry STARTING 
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Held Unfair to Lower Inec 





AUTOMOTIVE NEWS, JULY 14, 1952 


ye Groups... 





CIO Blasts State Sales, Pay Taxes i 


WASHINGTON.—The CIO has 
bitterly denounced what it de- 
scribes as “regressive” state sales 
taxes and “phony progressive” state 
income taxes. 

A “progressive” tax, the union 


Economic Outlook, 
ability to pay. A 


explains in its 
is one hitched to 
“regressive” tax spreads the pro- 
portionate burden and hits low-in- 
come groups the hardest, the CIO 
adds. 

Various states and cities, the 
CIO complains, are unfairly 
shifting more of the tax load 
on low and middle-income fami- 
lies. An increasing number of 
townships and municipalities are 
imposing sales taxes on top of 
existing property levies, also “re- 
gressive” in nature, declares the 
union. 


As to state and local income 
taxes, the CIO says: 
“The failure of these so-called | 


progressive taxes to collect a fair 
share of revenue on the basis of | 
ability to pay is not only revealed | 
by the small amounts collected | 
from them; in most cases, they are | 
set up in a way that is grossly | 
unfair to lower-income families and | 
small business enterprises. 

“Under state income taxes, the 
exemptions are often so inadequate, | 


Mack Aide Urges | 
Truckers to Fight | 
For Better Roads 


CINCINNATI.—R. J. Meinert, | 
manager of Mack Motor Corp.’s| 
Cincinnati branch, addressing the | 
annual general membership meet- | 
ing of the Irregular Route Com-| 
mon Carrier Conference, an affili- | 
ate of the American Trucking} 
Assn., called for a campaign for | 
better roads. 

He urged America’s trucking in- | 
dustry’s 6,500,000 employes to get | 
behind the campaign and make} 
themselves heard. 

“We have a common goal, better | 
highways to carry America’s rub-| 
ber-tired vehicles on their essential | 
jobs,” he declared. “But a com- | 
mon goal isn’t enough. We must} 
pull together toward that common | 
goal.” 

“The trucking industry,” he ex-| 
plained, “faces a big job in con- 
vincing the public and its elected | 
representatives of the need to build | 
roads that will be good enough to 
carry not only today’s but tomor-| 
row’s traffic. 

He attacked what he called the 
“shoehorn philosaphy” of squeezing 
traffic to fit present inadequate 
roads and urged instead the build- | 
ing of roads to fit the traffic. 

“We are out to win a campaign,” 
he concluded, “a campaign for 
better roads so that highway trans- 
portation can play its destined role 
in the sini th of the country.” 





Engineer Advises 
Accent on Math 


DETROIT.—A solid grounding in 
mathematics is essential to stu- 
dents preparing for careers in en-| 
gineering and science, according to| 
Robert Schilling, who heads one of | 
the engineering departments in the 
General Motors research labora- 
tories. 

Schilling told the National Coun- 
cil of Teachers of Mathematics | 
that “industry will do more and 
more analytical and computational 
work and needs more people able | 
to do it.” | 

As new problems arise, Schilling | 
said, they must be solved through 
mathematics that grow ever more} 
complex. As an example, he cited 
the fact that present formulas for 
power generation cycles work only 
approximately when applied to 
modern internal combustion 
engines. 


New Gasket Plant Started 


SKOKIE, Ill.—Feit Products Mfg. | 
Co. has broken ground here for the | 
first unit of a new plant that event- 
ually will cover 150,000 square feet. | 
The Chicago firm manufactures | 
automotive and industrial gaskets, 
packing washers, diecuts and seals, | 


the step-up rates so few and the 
highest rates so iow that the tax 
no longer deserves to be called 


progressive.” 

Seventy-nine percent of federal 
tax revenue last year came from 
progressive taxes on individual 
incomes, corporate profits and 
estate and gift taxes, the Outlook 
recalls, adding that these taxes 
are based on the principle of 
ability to pay. 

“Last year,” it went on, “the 
states collected only 19 percent of 
|their revenue from individual and 
|corporate income taxes and levies 
|}on estates and gifts. The bulk of 
|their income—fully 59 percent 
| came from sales taxes, a levy on 
| consume rs regardless of their in- 
| come.” 

The sales tax is unfair because it 
|siphons from low and middle in- 


come families a comparatively high | 


| percentage of purchasing power 
that can ill be spared from expen- 
| ditures for necessities, the Outlook 
says. 

The 


exemption of $600 for every mem- 
ber of the family ‘on the assump- 
tion that this sum is needed to 
provide food, clothing and shelter,” 
according to Outlook. Sales taxes, 
it adds, reduce this inadequate al- 
lowance still further—even among 
the 10,000,000 families, representing 
35,000,000 individuals, which had in- 
comes of less than $2,000 in 1950. 
“Yet, the sales tax ... extract- 
ed its tragic toll from the aged, 
the dependent families on relief, 
the sick and the disabled and the 
unemployed,” the Outlook notes. 
“Under the sales tax, there is no 
charity for those in need. It takes 


two or three cents from the dollar | 


purchase of the poorest and the 
millionaire alike.” 

Thirty-one states now have gen- 
eral sales taxes, the Outlook re- 
ports, while all 48 have “selective” 
sales taxes, such as those on gaso- 
line and tobacco. Four states—Illi- 
nois, South Dakota, Washington 
and West Virginia—got more than 
80 percent of their revenue from 


federal income tax allows an! this source, it adds. 


Studebaker Dealer Marks 35th Year— 


Studebaker dealers in Bergen county, N. J., and company officials recently honored 
Ira Durie (third from left), of Hillsdale, as he completed his 35th year as a Studebaker 
dealer. Durie received his franchise in 1917, just before the U. S. entered World 
War |. Shown (left to right) are: A. J. Wise, assistant regional manager; Durie; George 
E. Read, regional manager, and Thomas F. Kilcommons, truck representative. 
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Court Decisions 


| 
| Lawsuits Affecting Dealers .. . 
| 
i 


By Leo T. Parker 
Attorney at Law 
Pye omg eng discussion has 

‘ arisen from time to time over 

1e legal question: 

“If a seller of a used motor ve- 
hicle breaches a guarantee that 
the vehicle is in good mechanical 
condition, can the purchaser rescind 
the contract and recover the 
chase price plus the expenses he 
incurred in endeavoring to make 


Firestone Offers 
Low-Price Tire 


AKRON.—Firestone announces a | 


newly developed heavy-duty truck 
tire to meet the popular-price mar- 
ket. 

The new tire is of rayon construc- 
tion with a new, tough, 
wearing rubber compound in the 
tread and it has a heavy, strong 
bead that insures maximum sta- 
bility through a better fit on the 
rim, says Firestone. 


pur- | 


longer- | 


the vehicle 
poses ?” 
According to a late higher court 

decision the answer is yes if the 
purchaser promptly returns the 
vehicle to the seller and demands 
return of the full purchase price, 
plus the necessary expenses he 
incurred as a result of the seller’s 
breach. 

For illustration, in Maurice Auto- 
mobile Co. v. Chaffin, 241 S. W. (2d) 
257, testimony showed: An automo- 
bile dealer named Maurice Automo- 


suitable for his  pur- 


| 


bile Co. sold to one Chaffin a used | 


heavy duty motor truck for an 
International 1939 truck and $900 


additional, evidenced by a note and | 


mortgage as security. 
* * ok 


Misrepresented Truck 


Bye sat alleged that the Mau-| 
A 


rice Automobile Co.’s salesman 


represented that the truck was in| 


first-class condition, 


in good run-| 


ning order, that all parts had just | 


been completely overhauled, 





The GMAC PLAN 
Can Be The Difference 





Occasionally a prospect walks into your 


showroom who is ready, 


pay cash for a new car. Your only problem then, 
is to sell him on the merits of your car. 
But all too often, the prospect looks at the car first, 


then tries to figure out a way to pay for it. Even if sold on 


willing and able to 


the car, he may leave to think about it—and you may 


have lost a customer. 


If, however, you can show such a prospect how he can pay for 
your car, then your showroom becomes a salesroom. 
way for you to do this—the GMAC way—which will be good news 
to any hopeful car owner. Tell your prospect that he saves 4 ways 


when he chooses the complete GMAC Thrift-Guard Time Purchase 





Plan. Tell him that he saves time, saves worry, saves trouble, 


and gets the greatest value at low cost with GMAC. 


Then when the deal is closed, you'll enjoy (1) Control of the 


time sale, (2) Dealer gross from time sales, (3) Shop volume 


and replacement sales from insurance loss settlements, (4) Repeat 


business created by customer benefits in GMAC service. 


and | 


There’s a 





Export Prices Trimmed 
5-10% by British Ford 

LONDON, — Ford of Britain 
went all out to increase its over- 
seas sales last week by slashing 
export prices 10 percent on its 
cars, 7% percent on trucks and 
5 percent on tractors. Prices of 
vehicles in the domestic market 
were reduced 5 percent. 

While pointing out that pro- 
duction costs have been rising, 
Managing Director Sir Patrick 
Hennessy said that foreign mar- 
kets “are becoming increasingly 
competitive.” British vehicle 
makers are exporting four cars 
for every one sold at home. 





that the truck was in good usable 
condition. 

Further testimony showed that 
Chaffin spent approximately $366 in 
attempting to repair the truck fol- 
lowing the sale, and that the truck 
would not operate satisfactorily. 

The evidence showed that Chaf- 

fin within a few weeks notified 
the Maurice Automobile Co. of 
his election to rescind the con- 
tract and further offered to re- 
turn the truck, in substantially 
as good condition as when the 
sale was ‘made. 





Sell 
the complete 
GMAC PLAN 
to increase 
your time sales 
-.-keep 
more customers. 


GENERAL MOTORS ACCEPTANCE CORPORATION 





TIME PURCHASE 


PLAN 
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GMC Military Truck Takes Dip— 


Going on a deep-fording operation is this new GMC 6x6 military truck, the M-135, 
with snorkel tubes jutting out of the water at Rainbow Springs, Fla. An Army driver 
from Fort Benning, Ga., equipped with diving mask, ran the new “Army workhorse” 
completely under water while towing a 5,000-pound cannon, plunged through dense 
Florida jungle and otherwise demonstrated the versatility of this tactical vehicle. It 
has _Hydra- Matic drive with eight speeds forward and two in reverse. 


The higher court held that Chaf- 
fin could return the truck to the 
Maurice Automobile Co., recover 
as damages the full payments, and 
| also recover $366 spent in repairing 
the truck. This court said: 
* * * 


Held Worn Out 
HE truck was practically worn 
out or useless and these rep- 
resentations, upon which appellee 






The Time Purchase Plan that can 


be offered only by dealers in 
CHEVROLET, PONTIAC, 
OLDSMOBILE, BUICK 
AND CADILLAC CARS. 


Also offered for used cars of all makes 
sold by these General Motors dealers. 


- ACCEPTANCE CORPORATION 


(Chaffin) had the right to rely, 
|amounted to a breach of warranty 
|in the sale of the truck. The trial 
court correctly allowed for the re- 
pairs made at appellee’s (Chaffin’s) 
expense after the sale of the truck 
to him.” 

For comparison see Williams 
v. Maier, 210 S. W. (2d) 499. Here 
the purchaser of a pump attempt- 
ed to rescind the contract of sale 
for an alleged breach of war- 
ranty. In an attempt to make 
the pump function and serve the 
purpose for which it was bought, 
the purchaser made extensive re- 
pairs. Recovery for these repairs 
was allowed by the court on the 
ground that such repairs were 
the proximate result of the sell- 





er’s misrepresentations and 
breach of warranty. The court 
said: 


“In addition he would be entitled 
ito the cost of installation of the 
| pump, and the cost of the repairs, 
| and the parts which he bought.” 
| And again see Moss v. Yount, 296 
Ky. 415. In this case it was held 
that where a tractor sold was 
| worthless except as junk, the buy- 
|er’s reasonable efforts and expenses 
|to restore the tractor to a condi- 
tion where it would serve the pur- 
| pose for which it was bought, were 
|the proximate result of the seller’s 
|breach of the warranty, and the 
| purchaser could recover from the 
|seller all of these expenses. 


The Heat's On! 


| Here’s Advice on Conserving 


Tires in Summer 

AKRON.—Now is the time for all 
|good drivers to keep this fact in 
| mind: 

“Heat is the 
|enemy of rubber.” 

Tire engineers of B. F. Goodrich 
|\Co. say that the heat generated 
within the tire during high-speed 
|}summer driving on hot highways 
| causes many failures and results in 
increased tire wear. 

Proper inflation can do much to 
prolong the life and safety of the 
tire, the engineers point out. Under- 
inflation, for example, causes ab- 
normal flexing of the tire, with the 
result that there is a considerable 
buildup of heat. 

The engineers recommend that 
motorists check the air pressure in 
the morning while the tires are cool. 
Valve caps should be on firmly. Mo- 
torists are advised never to let out 
air if the pressure rises during a 


greatest single 


trip. 
The most economical speed at 
which to drive a car—from the 


standpoint of both gasoline and 
tires—is 35 to 45 miles per hour, the 
engineers say. 


Indiana Ford ewe 


'Host 1.000 at Jamboree 


INDIANAPOLIS. Indianapolis 
Ford dealers and Ford officials 
| played host to more than 1,000 in- 
| dependent garage and fleet owners 
|at a parts jamboree here. 


Nevada Auto Population Up 

RENO, Nev.—Nevada motor 
vehicle registrations will near 
the 100,000 figure this year, it is 
predicted by Ellis J, Folsom, di- 
rector of the state motor vehicle 
division. Basing his forecast on 
the steady increase the registra- 
tions have shown in recent years, 
Folsom said that the number of 
vehicles registered by his divi- 
sion increased from 80,233 in 1950 
to 89,845 last year, 








At School for Chrysler Dealers Sons— 





*| The committee voted 6 to 1 











In the 





Hopper 








A proposed municipal '% percent 
sales tax was rejected by Green- 
ville (Miss.) voters at a_ special 
election. 


+ K 


Bigger Wis. Traffic Patrol, 
Higher Tag Fees Urged 


Addition of 350 men to Wiscon- 
sin’s traffic patrol system, with the 
extra cost to be financed by an 
increase in car and truck license 


a | fees, has been recommended by an 


interim legislative committee, 

in 
| favor of a $1 boost in the levy on 
cars and $2 on trucks. The com- 


| urged by Mayor Hynes of Boston. 

“There can be no hope of tax 
| relief for taxpayers until new 
avenues of revenues are opened 
up to the cities and towns,” May- 
or Hynes declared. His views 
were expressed as Boston’s 1952 
tax rate was set at $66.80, an in- 
| crease of $4 over last year. 

* * * 


Texas Insurance Tax 


A measure providing for a tax 
|/on automobile insurance premiums 
| will be introduced at the next ses- 
sion of the Texas legislature to help 
|finance the administration of the 
new Texas driver’s responsibility 
law, according to Col. Homer Gar- 


Representatives of dealerships in eight states and India are in Detroit during the | mittee’s proposals are subject to| ison, director of the state depart- 


six-week indoctrination course in Chrysler Corp.'s 32nd retail dealers’ sons confer- 
ence. They are shown above at the Plymouth plant where they had a series of 
conferences with Plymouth division executives. Left to right (front row) are Raymond 


Craig, Utica, Mich.; William B. Wells, Louisa, Ky.; Keith Burrell, Columbus, O.; Kristian | 


Jensen jr., West Hartford, Conn.; H. B. Heberling, assistant general sales manager of 


Plymouth; Samuel P. Palmer, Clearwater, Fla.; Robert Link, of the Chrysler Corp. con- | 


ference of business management. Back row, Richard J. Wortman, Wisner, Neb.; V. 
Rajendran, Madurai, S. India; George C. Stout, Oak Harbor, O.; Frederick F. Fox, 
los Gatos, Calif.; Charles E. Beck, Greensboro, N. C.; James D. Hodge, Princeton, Ky.; 
Harold Sherron, Hollywood, Flia., and Dennis C. Henry, Ft. Myers, Fla. 





Safe and Quiet 
—with HYATTS 


| approval by the legislative council. 
| od * * 

|\New Tax Revenue Sources 
Urged in Massachusetts 

| Action at the next session of 
the Massachusetts legislature to 
open new sources of tax revenue 
for local governments has been 
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Hidden away, but still very much a 
part of the majority of cars and 
trucks rolling over our highways 
today, dependable Hyatt Quiet 


Roller Bearings, 


are quietly and 


efficiently doing the job for which 
they were designed. 


A wide variety 


of bearing types 


and a complete range of sizes en- 
ables Hyatt engineers to recom- 
mend just the right bearing for 
each set of operating conditions. 


Years of complete bearing satis- 
faction has taught automotive de- 


signers that they can rely com- 
pletely upon dependable Hyatt 


Roller Bearings. 


Follow the lead of top automo- 
tive engineers. Design with Hyatts 
and be safe. Hyatt Bearings Divi- 
sion, General Motors Corporation, 
Harrison, N. J., Detroit, Mich. 


HYATT 


SPHERANGULAR TYPE 


ROLLER BEARING 





ment of public safety. 
* * * 


|Mass. Senate Approves 


| Hike in Gasoline Levy 


| By a vote of 30 to 4, the Massa- 
|chusetts senate approved a meas- 
|ure increasing the state gasoline 
|tax by seven-tenths of a cent per 


cents. The money will be used t 
| finance a second $200,000,000 high 
| way program. 

If the Massachusetts turnpike au 
| thority should take over any of th: 
|roads built with money from th 

$200,000,000 bond issue, the author 
ity must pay the state for thes 
|roads and the state must use th: 
money for other roads in the sam: 


district, under an amendment 
adopted by the senate. 
* * + 


Inspection Bill Withdrawn 


From La. Legislature 

A bill proposing compulsory 
semi-annual inspection of motor 
vehicles at state-designated pri- 
vate garages has been withdrawn 
from the Louisiana house of rep- 
resentatives. 

Listed as house bill No. 641, by 
Reps. Tessier and Murray, the 
measure would have provided for 
designation of inspection garages 
by the state department of public 
safety. One dollar would have 
been the fee charged for the in- 
spections. The state police would 


have been required to enforce 
the program. 
* * aa 





| gallon, bringing the total levy to 5| Oregon Group Studying 





HYATT 


STRAIGHT CYLINDRICAL 
ROLLER BEARING 


|New Tax Proposals 


A series of bills for new and in- 
creased taxes, including a new state 
sales tax, will be drafted by the 
Oregon state legislative interim 


|} committee on taxation for submis- 


sion to the 1953 state legislature. 

The committee has decided to 
submit the bills without recom- 
mendation, with the legislature to 
decide which, if any, of the meas- 
ures would be needed. 

Besides the sales tax measure, the 
proposals will include bills to dis- 
allow the federal income tax deduc- 
tion for paying state income taxes, 
a gross business tax, and reduction 


|of the personal income tax exemp- 
| tion. 





Chain Producers 
Agree to FTC Ban 
On Price Fixing 


WASHINGTON. — The Malleable 
Chain Manufacturers Institute, of 
Chicago, and eight makers of mal- 
leable iron chain have consented to 
issuance of a Federal Trade Com- 
mission order prohibiting them 
from conspiring to fix prices. 

The manufacturers, said to ac- 
count for 66 percent of all malle- 
able iron chain produced in the 
U. S., are Link-Belt Co., Chicago; 
Chain Belt Co., Milwaukee; Webster 
Mfg. Co., Inc., Tiffin, O.; Badger 
Malleable & Mfg. Co., South Mil- 
waukee; Peoria Malleable Castings 
Co., Peoria, Ill.; Moline Malleable 
Iron Co., St. Charles, Ill.; Jeffrey 
Mfg. Co., Columbus, O., and Deere 
& Co., trading as Union Malleable 
Iron Works of Deere & Co., East 
Moline, Il. 

In general, the FTC order is di- 
rected against an alleged zone sys- 
tem of pricing which resulted in 
identical delivered price quotations 
and prices by all the manufactur- 
ers to all customers of the same 
class located in the same geograph- 
ical zone. 

The manufacturers, it was said, 
maintained two zones—a western, 
or Pacific coast, territory and an 
eastern territory. 

In consenting to the FTC or- 
der, the respondents specifically 
refrained from admitting any vio- 
lations of the FTC Act. 





Blinker Message 


Device Atop Ga. Police Cars 


Signals Motorists 


ALBANY, Ga.—Wilbur D. Owens, 
local bank president, has invented 
a device that will enable police and 
state patrol cars to signal mes- 
sages to motorists without stop- 
ping. 

The device, a box-like object 
placed atop the patrol car, will 
flash neon messages such as “cau- 
tion, too fast,” “dim lights,” “stop” 
and “danger” or any other signs 
decided upon. 

Lt.-Col. E. S, Burke, head of the 
state patrol safety education divi- 
sion, said the signs could be read 
up to a 100 yards, and that “a 
patrol car equipped with the signal 
lights and a loud speaker probably 
would be effective in controlling 





night traffic.” 
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News in Brief 








Combustion Parley Set 

‘AMBRIDGE, Mass.—New knowl- 
edge yielded by research in the 
field of combustion will be dis- 
cussed by U. S. and foreign ex- 
perts at the 1952 International 
Symposium on Combustion, to be 
held Sept. 1-5 at the Massachusetts 
Institute of Technology. The last 
such symposium jas. held in 1948. 


Ky. Tabs Truck Fines 
FRANKFORT, Ky.—A new Ken- 
tucky law designed to break up 
rackets in a few cities now requires 
that police court fines for violations 


, office, parts storage and warehouse 


building for Chevrolet. It will be 
located on Wake Forest Ave. 
* * * 
$590 Truck Fine Levied 
JACKSON, Mich. Arthur L. 
Manns, of Cleveland, driver for 


Lengle Trucking Co., was fined $590 


|and assessed $5 court costs after 
| his truck was found to be carrying 


of truck height and weight regula- | 


tions go to the state treasury when 
the arrests are made on state- 
maintained streets and highways. 


Orders 20 Fageol Vans 


KENT, O.—An order for 20 of 
Twin Coach’s Fageol Van cargo 
trucks has been placed by United 
Parcel Service. It is understood the 
trucks will be put into service in 
Chicago. 

+ * * 

Engineers from 15 Nations 


CHICAGO.—At least 15 foreign 
nations will officially participate in 
the Centennial of Engineering to 
be celebrated in Chicago this sum- 
mer, according to its president, 
Lenox R. Lohr. This foreign partic- 
ipation is in addition to plans to 
bring a special mission of 200 espe- 
cially chosen European engineers 
to the centennial as part of a five- 
week inspection tour of the U. S. 

aa a +. 


Car Looter Gets 5 Years 


LOUISVILLE. — Warren Coch- 
ran, 35, was sentenced by a crimi- 
nal court to five years in prison 
on a charge of attempting to 
steal cash and goods from the 
automobile of Kenneth Asplund. 
The severe punishment was meted 
out in an attempt to curb the 
ransacking of automobiles, city 
attorneys said. 

ea 


* * 
Ventshade Opens Plant 

ATLANTA.—Auto Ventshade Co. 
hosted 300 local automobile execu- 
tives and business men at an open 
house here recently to open a new 
plant in nearby Chamblee. The firm 
was founded by its president, Asa 
R. Phillips, in 1936 in Jacksonville 
Fla., and moved to Atlanta in 1945. 

* +. *« 


Market Research Data 

OMAHA.—Dr. C. J. Courtney, 
head of the marketing and mer- 
chandising department of Creighton 
university, has published a 24-page 
booklet entitled “A Practical 
Method for Planning and Evaluat- 
ing Marketing Research. = 


Chevrolet Building in Texas 


HOUSTON.—A $300,000 building 
contract has been let to Radal 


Southern Corp. of Dallas for an 


New - Miracle LIGHT 









“3 os) SCAR Sale 
~ Overnight! 


WRITTEN MONEY-BACK GUARANTEE 












The best Belted ovte sales agencies and 
car lots get the business. You can do the 
same wan POST. LITES, the glamorous 
outdoor fluorescents that are sold on 
Written guarantee to increase your busi- 
hess satisfactorily within 30 days or you 
may return the lights for full refund. This 
Guarantee is over two years old, yet not 
one POST-LITE has on returned. In- 
creases in patronage as much as 500% are 
directly traceable to these lights. 


Act NOW! Beat your competition to the punch with these 

new miracle lights that give 10 times the light at half the 

cost. It's the best and cheapest advertising you can buy. 
You can’t miss! 


MAIL COUPON FOR FREE CATALOG 


| W. H. Long Co.--101 W. Illinois St.--Chieago 10 
Est. 1911.41 Yearsof Guaranteed Service to Industry 
Please rush FREE Catalog, Prices and detalis 
of your Written Money-Back Guarantee. 

Name 
Address. 
City 














a gross overload of 5,900 pounds. 
The fine was the heaviest meted 


out here under a new Michigan law | 


on overweight penalties. 
* * a 


N. M.’s Record Take 


|reached a record total of $4,880,624, 
an increase of $114,201 over the 
corresponding period a year ago. 

* * * 


Antique Car Cavalcade 
SOUTH BEND. — Between 60 
and 70 prize antique automobiles 
made a five-day tour of Indiana, 
sponsored by Studebaker Corp. 
They were members of the Horse- 
less Carriage club and affiliated 
groups, Other participating clubs 
were the Antique Car club of 
America and the Veteran Motor 
Car club of America. 
* + * 


Gustin-Bacon Spreads North 
KANSAS CITY. — Gustin - Bacon 
| Mfg. Co., 


SANTA FE, N. M.—Revenue from | the distributing territory of West- 


motor vehicle license sales in New 
Mexico during the first five months 
of the current calendar’ year 





ern Fiberglass Supply Co., San 
Francisco, to include the entire 
Pacific Coast and Alaska. 


Kansas City, producer of 
| glass fiber insulation, has extended | 





| DeSoto Paces Rockford Race— 


Strandquist and Beckman (DeSoto-Plymouth), Rockford, Ill., supplied a Fire Dome 8 
four-door sedan as the pace car for a recent 50-lap feature event race of hardtops 
at the Rockford speedway. The race reportedly drew over 7,000 persons. 





«oe for right or left 
foof with safer 


Vacdraulic Control 


More and more car manufacturers are follow- 


ing the new trend 


to power braking that 


permits the use of much lower, faster-acting 
types of brake pedals. 

Kelsey-Hayes "Vacdraulic” power units, 
already standard equipment on over 200,000 
passenger cars, provide the most advanced 
type of “feather-touch” control, assuring per- 


fect “pedal f 


” for safe, effortless, fast 


braking action by either right or left foot! 


Gs Kelsey-Hayes engineers give =) 
complete details of “Vacdraulic’s” superiorities 


THROTTLE 


ou 


ASSURES PROVEN PRODUCTS AT 


PRODUCTS: Wheels—Hub and Drum Asse 
for Passenger Cdrs Trucks, Buses 


mbit 
Power Units 
House Trailers and Light Commercial Trailers 


Axles, Parts for Farm Implements 


PLANTS 


Los Angeles, Calif 


Kelsey-Hayes Plants in Michigan (4 


Davenport. lowa:> Win 
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les the 4th of July! It’s their anniversary! It’s Merry 
Christmas! . . . all rolled up in that one Golden Moment when 
their Nash dealer delivers their new Golden Airflyte. 


It’s the spirit of that glorious day that is captured so perfectly 
in the Nash July poster, one that’s sure to kindle a glow in the 
90,000,000 hearts of those who will see it this month. 


Best of all, because it’s a Nash, this happy family will keep on 
enjoying that new-car thrill for years and years. 


Because it’s a Nash, with lifetime-rigid Airflyte Construction, 
it will never develop the usual body rattles and squeaks... 
it will ride and sound as sweet as new longer than they will 
probably own it. 


Because it’s a Nash, its Super Jetfire engine will keep on 
delivering new-car performance, new-car gas and oil economy 
for years on end. 


And, because it’s a Nash, they’re getting countless more 
wonderful bonuses—in size, in room, in styling—and in a whole 
host of exclusive features from Weather Eye Conditioned Air 
System to Airliner Reclining Seat and Twin Beds—that no 
other car could offer them. 


Yes, their ‘““Great Days” are only beginning! 





THE AMBASSADOR ¢ THE STATESMAN * THE RAMBLER 


Nash Motors, Division Nosh-Kelvinator Corporation, Detroit, Michigan 
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Chevrolet's Biggest Sign— 


Chicago's Lake Shore drive got a new attraction when Chevrolet used a remote 
control switch from the bridge to turn on its biggest clock board. The board carries 
a 25-foot clock and painted message. Some of the General Outdoor and Chevrolet 
representatives who took part in the sign’s debut were (left to right): Frank Metzdorf, 
GOA paint sales manager; J. J. Hartigan, vice-president, Campbell-Ewald Co., ad 
agency; K. E. Staley, regional manager; H. G. Messer, zone manager; and Ed Cowan 
jr., assistant regional manager, all of Chevrolet; W. H. Burke, GOA vice-president, 


and J. S. Clark, assistant ad manager of Chevrolet. 














Auto Personnel 





G. O. Hartzell, for 27 years in the 
insulation business, has joined the 
fiber glass division of Libbey- 
Owens-Ford Glass Co. for general 
sales duties in the central region, 
it has been announced by C. F. 
Hegg, general sales manager. His 
territory will include Ohio, Michi- 
gan, Indiana, Kentucky and parts 
of New York, Pennsylvania, West 
Virginia and Tennessee. 

ok * + 


Blackall Due to Head 


Mechanical Engineers 

Frederick S. Blackall jr., presi- 
dent and treasurer of the Taft- 
Peirce Mfg. Co., has been nomi- 
nated to become 1953 president of 
the American Society of Mechani- 
cal Engineers. Nomination is tanta- 
mount to election. 


Other officers nominated were: | 


regional vice-presidents, Henry R. 
Kessler, manager of Republic Flow 
Meter Co.; Paul R. Yopp, district 
sales manager, Babcock and Wil- 
cox and Co.; Ben George Elliott, 
professor of mechanical engineer- 
ing, University of Wisconsin, and 


Harry R. Pearson, personnel direc- 
tor, Dallas Power and Light Co. 
Directors: David W. R. Morgan, 
vice-president, Westinghouse, and 
Ralph L, Goetzenberger, vice-presi- 
dent of Minneapolis Honeywell 
Regulator Co. 


Horne, Axtell Complete 
Ford Merchandising Study 


M. K. Horne, district business 
| department manager, and J. R. Ax- 
| tell, fleet sales and service repre- 
{sentative in Ford’s Atlanta sales 
| office, have graduated from the 
Ford merchandising school in Dear- 
| born. 
| Graduation followed a three-week 
|course in sales, service, business 
| management and other phases of 
| company-dealer relations. 

+ * * 


| Buick Shifts Assignments 


In San Francisco Zone 

In a promotional shift of Buick’s 
district managers in the San 
Francisco zone, James A. Graham 
has been advanced from opera- 










There’s 


for you in 


(HEAT-ABSORBING) 


SAFETY GLASS 


.+» ‘the best glass under the sun!“ 






SOLEX SAFETY GLASS DISPLAYER 


BULB REQUIRED &S ERFRA RED, 
250 WATT REFLECTOR TPE. 
BE CERTAIN THAT PORCELAIN 
SOCKET #S USED. 


WOOD FRAME SUPPORTS Two 
SQUARES OF GLASS. Ther 
SHOULD BE SEPARATED ABOUT 
a". 


ROUND, OULL BLACK ENAMELED 
METAL DISCS PLACED SIDE BY 
SIDE EXACTLY 10 SRCHES FROM 
GLASS. 


meer se e's ee 


USE QUARTER-INCH STEEL PIPE 
TO HOUSE LIGHT CORD AnD 
FORM STAND FOR BULB. BEND 
TOP AS SHOWN. 


TwO PLECES OF GLASS 9-3/9 
INCHES SQUARE (ONE SOLEX) 
MUST BE LOOSE IN FRAME TO 
ALLOW FOR EXPANSION. 











PAINTS GLASS 


PLATE 


PLUS PROFIT 





Vv When you sell Solex Safety Glass as optional 
equipment on new cars, or to replace damaged wind- 
shields and windows, you create more business for 
yourself . . . render your customers a real service in 
added safety and comfort and save them money in 
the long run. For Solex (Solex Duplate, Solex Duolite, 


handle and promote. 


Solex Herculite) reduces glare, keeps out heat, mini- 
mizes fading of upholstery and other materials inside 
the car that are normally affected by sunlight. 

Solex has a soft green tint which is practically un- 
noticeable when looking through it from inside the 
car. This helps to guard against the glare of bright 
sunlight and approaching headlights, resulting in less 
eyestrain, nervous tension and fatigue. And by ab- 
sorbing the direct solar radiation, Solex keeps interiors 
ten to twenty degrees cooler than outside temperature. 
Here is a profitable item for any automotive dealer to 


Build this Displayer for Increased Sales of Solex 


You can very easily build the displayer shown here your- 
self. Just follow the instructions given in the drawing at left. 


In your salesroom, it will 


be a real “‘stopper’’; it will cause a 


lot of comment, bring in many sales. 
Two pieces of glass are in the frame above the two metal 


discs, upon which the model has placed her hands. Heat is 
produced by the heat lamp above the girl’s head. Ordinary 


Plate Glass is used at the right. The disc below it is hot to 
the touch. On the left is Solex, and the disc underneath it is 


relatively cool. People can feel the difference; they can also 
see the difference. Just notice the model’s hands; the differ- 
ence in color shows how Solex reduces glare as well as heat. 


FREE OFFER: Your local Pittsburgh branch will supply 


the glass pieces—free—for your Solex Displayer. 


BRUSHES 


i ee 





PLASTICS 


COMPANY 





tions in the Sacramento district 
to San Francisco, and Walter 
Klock, from Chico to Sacramento, 
it is announced by Robert W. 
Crust, zone manager. 

Graham joined the San Fran- 
cisco zone organization when it 
was established by Buick in 1947, 
and Klock was transferred to the 
zone from the Buick retail store 
at Flint a year ago. 

7 * * 
Trailmobile Names Jones 


As Service Director 

Appointment of Rufus B. Jones 
as industry service director of 
Trailmobile, Inc., subsidiary of Pull- 
man, Inc. has 
been announced 
by W. A. Burns, 
president. 

Jones will head 
the efforts of 
Trailmobile to 
stress the impor- 
tance of better 
roads to the na- 
tion’s economy 
and will represent 

ee the company at 
Rafus B. Sence state conventions 
in the industry. He will travel 
widely throughout the country in 
making contacts with company 
branches and with truck operators 
and shippers. He joined Trailmo- 
bile in 1950. 

+ * * 


Cassedy Leaves FTC 


James W. Cassedy has resigned 
his post as assistant general coun- 
sel of the Federal Trade Commis- 
sion to enter private law practice 
in Washington. 


* * * 


Thomas, Export Head, Elected 


Chrysler Vice-President 

C. B. Thomas has been elected 
a Vice-president of Chrysler Corp. 
Thomas is president of the com- 
pany’s Export division and will 
also continue in that capacity. 

Thomas joined Chrysler in Jan- 
uary, 1937, on the staff of W. Led- 
yard Mitchell who then was 
chairman of the board of the Ex- 
port division. In May of that 
year, Thomas was made general 
sales manager of the division, a 
year later a vice-president, and 
on Jan. 14, 1942, president of the 
division. 





* * * 


Hannes Aids Fox 


George J. Hannes, research ana- 
lyst in the distribution research 
department of Libbey-Owens-Ford 
Glass Co., has been named adminis- 
trative assistant to Herbert A. Fox, 
technical manager of the Fiber 
Glass division at Parkersburg, W. 
Va. 


* * * 


Kellogg Promotes Decker 


George N. Decker has been ap- 
pointed vice-president of the Kel- 
logg division of American Brake 
Shoe Co. Decker, who will also 
continue as_ division controller, 
started with Kellogg in 1944 and 
became controller in 1949. 

* * . 


C. S. Jacobs Succeeds 


Rex Jacobs as President 


F. L. Jacobs Co. has announced 
the resignation of Rex Jacobs as 
president and director of the 
company and immediately elected 
Cc. S. Jacobs president. 

Rex Jacobs will continue under 
contract with the company to 
handle its entire sales program. 

= * *” 


Cheek Gets Automotive Post 
At John Bean Division 


L. M. Cheek has been appointed 
manager of the automotive depart- 
ment of John Bean division, ac- 
cording to Tracy 
Carrigan, eastern 
manager. 

Cheek was with 
John Bean from 
1928 through 1931, 
and was sales 
manager for the 
company from 
1936 through 1944. 
While Mr. Cheek 
has operated an 
optical business 
for the past seven 
years, Carrigan stated that he has 
kept in close contact with the auto- 
motive business. 

* * 





Gets Doctorate Degree 
Laure B. Lussier, registrar of 
motor vehicles in Rhode Island, 
was included among six New Eng- 

(Continued on Page 33, Col. 1) 
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Bridgeport, Fort Wayne, Caldwell 
and McConnelsville plants. 
* * * 


Jolly Named to Head 


GMC’s Detroit Zone 


Appointment of E. W. Jolly, 
formerly assistant manager of the 
Detroit zone of GMC Truck, as 
zone manager, is announced by 
W. L. Vande Water, GMC east- 
ern regional manager. 

Jolly succeeds H. A. Hand, who 
is retiring. Jolly joined GMC a 
year ago as manager of its Pon- 
tiac retail store, after being city 
manager for Buick in Chicago. 
Previous to that, he was with 
Harry Ferguson, Inc. 


Auto Personnel 


(Continued from Page 32) 








nders to be awarded honorary! new central offices at 210 Walnut 
xctorate degrees by Laval univer- | Ave. N. E., Timpe will reorganize | 
ty in Quebec recently. Lussier,|the Helmerich rental business in| 
who in 1950 was awarded the! view of expanded operations in the 
French medal of honor for foreign | fleet car-leasing field, it was an- 
rvice, has been active in Franco- | nounced. 
American affairs in New England 
for 30 years. 
* 


| 
| 
Universal C.1.T. Appoints 


Three District Chiefs 


p Appointment of three district 
| 
At American Metal managers has been announced by 


. a 


Corp Wins Promotion 


Paul Corp, production manager 
for American Metal Products, De- 
troit, has been named a vice-presi- 


Universal C.1.T. Credit Corp. John 
N. Mardis will serve in Pittsburgh, 
Richard W. Siegrist in Uniontown, | 





* * * 





| Fisher Body Announces 


dent, Frederick C. Matthaei, presi-|Pa., and Thomas B. Callahan in | ‘ 
Executive Staff Shifts 


dent, has announced. Youngstown, O. 


XS a a. n Ga, Hosen, gerd ennager, Wort Cast san, Troon, he. frome [aging 3, Goodies, Senet es 
’ : e . VLIW : . J . ° 7 ‘ ar oebner, general manager, est Coast division, Trailmobile, Inc. (extreme ager r. ’ ‘ 
$ He served as head of American | Cleveland Graphite Elevates | left), presenting to John Ruan, of Ruan Transport Corp., Des Moines, a bronze plaque 1 ly cg gen Bo gee 





Metal’s salvage department and Laffer to Vice Presidency | and the Trailmobile tank truck trophy at the midyear meeting of National Tank Truck Body division, has announced the 


metallurgical laboratory before be- Te | Carriers at Coronado, Calif. Ruan has won the trophy tw following executive changes: 

ing named chief engineer in 1946. _ William G. Laffer, has been made Clin the group (right to left) are: C. Austin Shahan, ‘aie Guanes, tes A. T. Clausen, manager of Fish- 
He was promoted to production | VIC€- president of operations at | Tonk Truck Carriers, Inc., and Frank A. Beyer, manager, Springfield, Mo., plant, Trail-|€r’S Los Angeles plant, is retiring 
manager in 1948. Cleveland Graphite Bronze Co.’s mobile, Inc., a subsidiary of Pullman, Inc. June 30 after 42 years service. 
i 2, original equipment division, Cleve- = Clausen joined Fisher Body in 1910. 
McMullen Has 50th land, President James L. Myers has | bility for Cleveland Graphite’s busi- | equipment. This includes manufac- D. R. Larkin, who has been man- 
Vincent E. McMullen, vice-presi- announced. |ness with all of the industries to| turing, sales, engineering, personnel | ager of Fisher’s Pontiac plant since 

dent, Cummins Engine Co., Inc., _Laffer will have general responsi- ! which it supplies parts for original! and accounting at the Cleveland, (Continued on Page 34, Col. 1) 


Columbus, Ind., is celebrating his —— 
50th year in the internal combus- 
tion engine industry. 
* * = 
Milwaukee office, it is announced C O O [ N ¢ S S EMS e 
by T. J. Kehane, general sales man- 


ager. x 
Foley joined Worthington in 1937 ANALYZES (On-the-Car) 


as sales engineer in Chicago and 
later was made manager of the 
firm’s Milwaukee branch. Fine 
started with the firm as an esti- 
mating engineer in Chicago. 

- 7 * 


Maremont Cited 
U. of C. Gives Award 
To ‘Useful Citizen’ 


Chosen for “outstanding civic ac- | and other defective parts instantly 
tivities, above and beyond the nor- 
mal responsibilities of citizenship,” ONLY the PRESSURE PURGER 
Arnold H. Maremont, executive positive “on-the-car” visual check 
vice-president of Maremont Auto- : # pe: 2 
motive Products, Inc., Chicago, has 
been given the University of Chi- 
cago Alumni Assn. “Useful Citi- 
zen” citation. 

He was among 33 civic leaders to 
receive the award. 














Retirement of Amiss 
Announced by Chrysler 


Robert W. Conder, director of 
industrial relations of Chrysler 
Corp., Detroit, has announced the 
retirement of John M. Amiss, di- 
rector of industrial education for 
almost 25 years. 

Amiss joined Chrysler in Janu- 
ary, 1928, to develop the corpora- 
tion’s industrial education pro- 
gram. “Over the years, Chrysler 
educational activities under the 
direction of Amiss,” Conder said, 
“have broadened the knowledge 
and enhanced the skills of thou- 
sands of employes and super- 
visors.” 

* * * 


* Worthington Elevates Two 


To Branch Managers 
Worthington Corp., Harrison, 
N. J., has appointed Paul J. Foley 
manager of its Kansas City office 
and William M. Fine manager of its 





Y ay LO) MeZoleiceo lamella 4h amolale Welded idol ici am (olde |-im Geloliiare 
System rel shiclak olan ialcenacialial: Ay el alaleb 

1. The Pressu 

i Check sheets show your customer 


re Purger reveals the defect 
fever: fe repairs 
and replacement parts. 


@ ONLY the PRESSURE PURGER will Analyze and detect 


+ 


iZolUl tam delollohiold WM alelt-10am alclolo gaskets, freeze plug: 


Pump Action 


CLEANS (On-the-Car) 


@ ONLY with the PRESSURE PURGER can you Power Flush 


Maremont, a 1924 graduate of U.| the entire Cooling System, Radiator and Water Jacket 
of C., is active in state welfare pro- | of the Block, Heater, Hoses and Heater—-Any Capacity 
a and eS ~~ | All in—One Operation—in less time than it takes 

e associations. He is also a trus- | ies 
tee of Roosevelt College, Chicago. | to remove a radiator. 

* * * | 


Oldberg Elected Director 


Of General Finance 
Election of Richard S. Oldberg | 
as a director is announced by Gen- 
eral Finance Corp., Chicago. He 4 
a partner in the law firm of Mc- 
Dermott, Will and Emery. Oldberg | 
succeeds Wallace W. Krag, Detroit, 
who resigned. 
. 


Ap... 


1 Feature Preventive Maintenar 
y (@felad-tai ON T-Taal-rehilare Condit 
| 
} 
ONLY the PRESSURE PURGER will enable you to render 
this much needed, complete Cooling System service to 
your customer and make.extra dollars 





tor yourself! 


THE PRESSURE PURGER REMOVES DIRT - 


° DOES NOT STEAM HEAT IT! 
Brunner Opens Warehouse 
Brunner Mfg. Co., Utica, N. Y..| 

has announced the opening of 

warehouse facilities to service the | 


CHOLDUN Manufacturing Corp. 
331 East Street, New Haven, Conn. 


NOTHING CAN CLEAN OR ANALYZE LIKE 
THE PRESSURE PURGER! 


automotive trade. 
* + : 


Timpe Is Named to Revise 


Helmerich Rental Setup 

James E. Timpe, vice-president 
and manager of Helmerich Drive- | 
It-Yourself, Inc., Erie, Pa., has been | 
named general manager of Helm- 
erich Brothers licensed Hertz Driv- 
Ur-Self operations in Ohio, Penn- 
sylanvia, Illinois and Indiana. 

Moving to Helmerich Brothers 





Please send me Complete details on the PRESSURE 
PURGER. 


Please have your representative call. 





City. 
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1942, replaces Clausen in Los An- 
geles. 

Carl W. Moyer, who has been de- 
fense plans coordinator for the divi- 
sion in the general offices in De- 
troit, replaces Larkin at Pontiac. 

aa +. * 


Bowe Is Sales Manager 
L. M. Bowe, widely known in 
both wholesale and retail auto 
circles in New England, has been 
appointed sales manager by Ed- 
ward F. Cashman, Chrysler dealer 
at Brookline Village, Mass. 


Ullrich Named to 17th Term 
As Ky. Trucker Pilot 


Lew Ullrich, managing director 
of the Kentucky Automobile Deal- 
ers Assn., has just been reelected 
for his seventeenth term as man- 
aging director of the Kentucky 
Motor Transport Assn. 

Other officers elected were: W. 
Ray Doyle, president; S. L. Meyer 
and William E. Crutcher, vice- 
presidents; James Peloff, secre- 
tary-treasurer; A. L. Dodd, James | 
P. Kelly, Willard C. Schreiber, 
John W. Moroney, Robert E. 
Keith, Martin F, Schmidt, E. O. 
Bridgers, Jack Nahm, Rodman 
Maffet, William E. Schlegel, A. A. 
Byrne, Ed Mitchell and Meyer, 
directors; E. W. Huber, vice- 
president to American Trucking 
Assns., and Cedric Denny, Louis 
Mohelnkamp, Maffet, Mitchell, 
Schlegel and Byrne, directors to 
ATA. 





> * * 
Heisler Heads Merchandising 


At Cappel, MacDonald 

Harold H. Heisler has been ap- 
pointed to the newly-created post 
of vice-president in charge of mer- 
chandising for Cappel, MacDonald 
and Co., Dayton, O., it is announced 
by Elton F. McDonald, president. 

Heisler, who served as vice-presi- 
dent of Belnap and Thompson, 
Chicago, since 1936, will make his 
headquarters at Cappel, MacDon- 
ald’s Chicago offices, 919 N. Michi- 
gan Ave. 

* + 

Price Succeeds DeLong 


In Goodrich Plastics 

Robert S. Price, sales manager 
of the B. F. Goodrich plastic divi- 
sion, has been named general man- 
ager of manufacturing and sales 
for the division. 

Price succeeds Clyde O. DeLong, 
who now is general manager of the 
company’s industrial and general 
products division in Akron. 

Ok * * 


Fisher Promotes Wiegand 
Appointment of Glenn W. Wie- 
gand as executive assistant to F. H. 
Hanson, general factory manager 
of Fisher Body, is announced in 
Detroit. Wiegand succeeds Charles 
C. Mezey, recently named assistant 
director of the division’s die-engi- 
neering section. Wiegand formerly | 
served as master mechanic at the 
Pittsburgh plant. 

* 





* * 


Talbot Retires 

Tilden E. Talbot, 65, who 
joined Chevrolet 24 years ago, 
retired at the end of June from 
his post with the fleet division 
of Chevrolet at Chicago. Talbot 
worked with dealers in many 
sections of the country while he 
was with the Chevrolet’s service 
department. 
* 


Ruark Heads Program Unit 
For Chicago Rotary Club 


B. W. Ruark, general manager of | 
Motor and Equipment Wholesalers | 
Assn., has been appointed chairman | 
of the program committee of the | 
Chicago Rotary club. 

Ruark has served as a member 
of various committees of the club 
and has addressed the club on sev- | 
eral occasions. The Chicago club is | 
the largest Rotary club in Rotary 
International. 

* 


Allegheny Ludlum Boosts 


Brown, Names Detroit Chief 


Appointment of Truman  B. 
Brown as assistant to the sales | 
vice-president of Allegheny Ludlum 
Steel Corp. is announced by Russell | 
M. Allen, sales vice-president. 

At the time of his appointment 


to the newly created position, 
Brown was district sales manager 
in Detroit. Ian R. Kiltie, a member 
of the Detroit sales staff, was ap- 
pointed district manager of sales, 
succeeding Brown, and H. H. Lar- 
din, also of the Detroit sales or- 
ganization, was named assistant 


manager. 
* ca 


Magee, Hunt Named 
To Alcoa Posts 


Frank L. Magee, vice-president 
and general production manager of 
Aluminum Co, of America, has 
been elected a director of Alcoa. 

Alfred M. Hunt, member of the 
board of directors, was elected to 
succeed J. R. D. Huston as sec- 
retary. 

* tk * 


Watchman to Represent 
Fulton in New York Area 


William S. Watchman has been 
appointed representative for the 


firm’s New York, New Jersey and 
Long Island territory, announces 
S. A. Fulton, company president. 

He succeeds J. G. Coughlin, de- 
ceased, who had represented Fulton 
in the New York area since 1937. 

+ * a 
Patten Succeeds Gilbert 
As Southwest Show Head 

Webb Patten, president of Pat- 
ten Sales Co., has been elected 
president of the Southwest Auto- 
motive Show, 

He replaces George Gilbert, 
president of Piedmont Auto Ex- 
change, Charlotte, N. C., who 
resigned because of poor health. 

+ * 


New Sales Division Set Up 
By Independent Pneumatic 


Independent Pneumatic Tool Co., 
manufacturer of portable power 


| tools, has inaugurated a new indus- 


| trial sales division and made three | 


promotions to effect the new divi- 


| Sion’s expansion of the sales de- 
| partment. New appointments are 
|. A. Hill, manager of industrial 


sales; J. F. Corkery, manager of | 
electric tool sales, to succeed Hill, | 


Fulton Co., Milwaukee, for the' manager, to succeed Corkery. 








bring 


Ford Receives Film Award— 








Film award to Ford's “American Cowboy” as an outstanding 16mm. color motion 
picture is presented by Vera Falconer, visual aids editor, Scholastic Teacher Mago- 
zine, to Jack Berch, MPO Productions, producer of the film, and John Sattler, regional 
public relations manager for Ford Motor Co., film sponsor. The “American Cowboy” 
| was selected by a panel of judges from the field of education as “one of the out- 
sponsored films released in the past three years."’ Scholastic Teacher 
and G, A, Thoma, sales promotion | Magazine makes awards annually to 10 outstanding films, and to the people who 
* produce and sponsor them. 
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up-to-date...enjoy its. 





Here’s what the new Bantam 


“Shorty”’ does! 





Here’s the way to pull and 
stretch metal! 


Pull in door posts — line up new panels 








Now you can put Bantam “Porto-Power” 
to work where it’s impossible to use ham- 
mers, pry bars or dollies! This new 2-ton 
ram slips into spots having only 47/4” 
Clearance. It even has a 15” screw ex- 
tension — to make the most of its 3” 
push. Use it with your regular Bantam 
hose and pump. Ask for No. RC-618. 


~ Only 


Youll net whopping profits 


Now’s the time to check your ‘“Porto- 
Power” equipment — make sure it’s up- 
to-date! There’s astounding profit in 
body work for the shop that’s fully pre- 
pared to handle everything from major 
wrecks to wrinkled fenders. And only 








—pull out light frame members—stretch 
and straighten fenders, panels, hoods, 
cowls, braces, etc. Do it all with this 
new Bantam “Pull-Pak” kit. Specialized 
clamps and chains anchor the new Pull 
Ram. Faster, better than any other equip- 


y ment. Ask for Kit SB-46. ; 
—s va —_—, 
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“Porto-Power” covers the complete field 
. . » Offers you the full range of vital 
rams and attachments. You'll salvage 
more body sections...cut costs...make 
bigger profits. Save time of valuable 
men and keep ’em happier on the job. 
Prices subject to change without notice, 










with the entire “Porto-Power” package! 
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New Products 











METAL TRIM—Regal Motors Products, 
Inc., 6335 Grand River Ave., Detroit 8, 
announces a new accessory for Ford and | 
Mercury cars. The company says the ex- | 
terior trim moldings for both front and} 
rear are not only decorative, but also help 
prevent dings and scratches on doors | 
and fenders. 


Heckethorn Mfg. Brochure 


Analyzes Shock Market 

“Your Future in the Shock Ab- 
sorber Market,” a booklet for auto- 
motive jobbers, dealers and service 
shops, has been issued by Hecke- 
thorn Mfg. & Supply Co., Littleton, 
Colo. The firm makes shock ab- 
sorbers. 

The booklet traces the rise in 





popularity of direct-acting shocks, 
and offers figures on past and po- 


tential markets. 
+ * * 


| Alemite Data Sheets 


Are Now Available 


Published as both a guide to 
specifying and to speed detailing, 
a set of data sheets listing and 
illustrating all standard models 
of Alemite lubrication fittings has 
just been issued by the Alemite 
division of Stewart-Warner Corp. 
for use by engineers, designers, 
draftsmen and others. 

Hydraulic, push type, pin type, 
button head, dot and flush type 
fittings are included in the data 
sheets. Detailed drawings, with 
thread and other dimensions 
given, are presented for each fit- 
ting, on a one-to-one scale so 
that, when desirable, direct trac- 
ings can be made from the sheets. 
The new data sheets, Form 22-219 
A-B-C & D, are available through 
Alemite distributors in principal 
cities or direct from Alemite di- 








For a good pry — stick this 
nose into the job! 


Boost profits on reconditioning and re- 
building with ‘‘Spred-Ram”! Reach into 
narrow, deep openings and spread up to 
1134,” with tremendous hydraulic power. 
Bring out crushed, deep fenders — pry 
smashed bodies away from frames. Ask for 
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TAX COMPUTER—Industrial payroll tax 
deductions are simplified by the Ayres 
payroll tax computor, says Ayers Corp., 
Box 1081, Wilmington, Calif. The com- 


putor gives direct window readings, of | 
tax 
Ayers states, and has drums | 


accurate F.I.C.A. 
deductions," 
carrying tables that are interchangeable 
for weekly, bi-weekly, monthly or semi- 
monthly pay periods. 


and withholding 


vision, Stewart-Warner Corp., 
1826 Diversey Parkway, Chicago, 
14. 


ca * * 


Manual on Taps 


| Besly Welles Corp., Beloit, Wis., | 
is offering a tap manual 
|includes the latest information on 


which 


taps for British-American Uni- 


fied Threads. The 
contains data on tap-drill sizes, se- 


Porto-Power 
FULL profit power! 





bulletin also | 
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produced 10 early automobile ad- 
vertisements for framing. 

The ads will fit standard 8 by 10 
picture frames, says Michaelian, 


1952 


|lection of taps for various classes | 
of work and kinds of material, | 
feeds, speeds, how to sharpen taps, 
types of coolants and screw thread 
terms and definitions. 

* * * 


New Auto Body Solder 


Uses Aluminum 


A new use has been developed 
for Alcoa Aluminum as the prin- 
cipal ingredient in a filling sol- 
der. This new auto body solder, 
called “Fil-Soder,” takes 50 per- 
cent less heat than tin alloy sol- 
der and fills without fluxing or 
shrinking, according to the pro- 
ducer. It is suitable for all metal 
filling. 

The manufacturer indicates 
that his new type of solder builds 
up fast, stays where it is put, and 
doesn’t run or drip when working 
on an upright surface. No new 
tools or skills are required in its 
handling, and the solder will 
stand a 350-degree infrared bake. 
It will take any finish, lacquer or 
synthetic. 


and depict the National, Pierce Ar- 
row, Thomas Flyer, Fredonia, Stutz, 
White, 
and 


E-M-F 
Stevens 


Mercer, Raceabout, 
30, Pope-Hartford 
Duryea cars. 
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| Michaelian Reproduces 


Ten Early Auto Ads 
Michaelian Motorprints, P. O. 
'Box 14433, Los Angeles, have re-| 





CAR SHAMPOO —Topps-All Products 
Co., 3815 Tibbett Ave., New York 63, an- 
nounces an upholstery shampoo deal, 
consisting of a manually operated high- 
pressure sprayer and 10 gallons of con- 
centrated shampoo. This material is for 
shampooing car interiors. 





DOOR 
REPAIR 
PANELS 


for Passenger Cars and Trucks 





Convert your Wedgie into a 
hydraulic “pick”’ 


Now you can actually concentrate hy- 
draulic power on a pin-point—to remove 
small dents, kinks, and creases. And it’s 
done even where a hammer can't be used. 
Simply thread any one of these 4 “pick- 
ups” into your Wedgie. Ask for the low- 
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No. SA-7. The Bantam or regular “Porto- 
Power” pump serves its built-in ram. 
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more true today than ever: 
there’s no substitute for “Porto-Power” 


Body shop business is growing greater constantly and body experts are 
sure to be scarce! That’s why you need the best body shop equipment 

. why the great ‘“Porto-Power" superiority is so important to your 
income. See your Blackhawk jobber for ‘“Porto-Power” . . . the 
exclusive (trademark registered) product of Blackhawk Mfg. Co., 
Dept. P-4072, Milwaukee 1, Wisconsin. 


Porto-Power 


cost SB-47 Kit of Wedgie “pick-ups.” 





Only . 





Wedgie (SA-4 or 
SA-6) $20.55. 


2. Visit 
















Two Important Tips 
for ‘“‘Porto-Power’’ Owners 


You owe it to yourself to get facts on 
ALL of the many recent ‘Porto-Power” 
developments. Do it one of two ways: 


1. Check the latest 
**Porto-Power"’ 
catalog. Your 
Blackhawk Jobber 


salesman carries it! 


ber—see this han- 
dy display (left)! 
It's near his count- 
er — to help you 
choose what you 


E-ZEE CATALOG —Graver Industries, 
Inc., P. O. Box 4027, Cleveland, an- 
nounces that it has just finished printing 
a new catalog detailing the complete line 
of E-ZEE-ON door repair panels. The new 
listing is brought up to date with 1952 
models and other panels adapted since 
issuance of its 1951 catalog. 

* * * 








KOLD-PLATE—R. M. Hollingshead Corp., 

| 840 Cooper St., Camden, N. J., announces 
|a cold plating process for replating rusted 
| chrome and metal surfaces without parts 
removal. The company claims that the 
product, called “Whiz Kold-Plate,” is 
| actually a metal in paste form. A special 
formula insures that Kold-Plate will not 
| rust, corrode or peel from the surface, 
| says the company. The photos show the 
| bumper before and after Kold-Plate treat- 
ment. 


your job- 


* + * 


Catalog on Tire Changer 


need — to bring 

your ‘‘Porto-Pow- A catalog on its Henderson Tire 
er’’ up to full Changer has been issued by the 
profit power! | manufacturer, Big Four Industries, 


| Inc., 5938 Carthage Ave., Cincinnati 
|12. A sequence of photos shows 
/ how the device is used. 
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Roundup from State Capitals .. . 








Legisla lion Affecting Auls Sndustry 


interim study | / 


By Bethune Jones 


Legislative Correspondent 


ITH CURRENT-YEAR legislative activity finished in | 


most of the states with scheduled 1952 sessions, auto- 
motive interest in state-capital developments for the remain- 
der of the year will center on administrative and judicial 
action, initiative and referendum proposals on the fall bal- 


lots, and interim prepara- 
tions for next year’s lawmills. 

Legislatures still are in ses- 
sion at this writing only in Louisi- 


ana and Massachusetts. States in 
which regular or special sessions 


have adjourned include Arizona, | 


California, Colorado, Delaware, 
Georgia, Idaho, Kentucky, Mary- 
land, Michigan, Mississippi, Mis- 
souri, Nebraska, New Jersey, New 
York, Rhode Island, South Caro- 
lina, Utah and Virginia. 

An early special session has been 


a — — 
® 


| proposed in California, while spe- 
|cial sessions may be called in the 
| fall in several other states, includ- 
|ing Michigan and New Jersey. 


Next widespread consideration of 
|measures of automotive interest, 
| however, will come in 1953. Regu- 
lar legislative sessions are sched- 
|uled in 44 states and special ses- 


|sions may be held in the others. 


| Bills for next year already are 
‘being shaped by state legislative 








councils and other 
agencies and committees. 

> + . | 
Anti-Diversion Proposals 


MONG issues of automotive in- 
+% terest which will appear on No- | 
vember election ballots will be pro- 
posed constitutional amendments | 
in Alabama, Arizona and Georgia | 
to dedicate highway-user revenues | 
to highway construction and main- | 
tenance purposes. 

Adoption of these _ proposals 
would bring to 24 the number of 
states with constitutional amend- 
ments prohibiting or restricting the 
use of automotive tax receipts for 
nonhighway purposes, 

Florida’s electorate, however, 
will vote in November on a pro- 
posed state constitutional amend- 
ment which would earmark re- 





ceipts from motor-vehicle regis- 
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This two-wheeled auto was 
made in the U. 8. in 1913. 





tration fees for school-building 
purposes for 30 years. Motor- 
vehicle receipts in the _ state 
amount to some $20,000,000 a year. 
In Minnesota, which already has 
a constitutional provision against 
diversion of highway funds to non- 
highway uses, the electorate will 
vote in November on another 
amendment specifying the distribu- 








| tion of funds between the state and 
| political subdivisions. 
| Under the proposed formula, 65 
| percent of registration-fee proceeds 
would be allocated to the trunk- 
highway sinking fund, which now 
receives all registration-fee _re- 
ceipts, 10 percent would be given 
to municipalities and 25 percent 
would go to counties. All such 
|funds could be used only for high- 
| way and street purposes. 

* * * 


|Vote on Tax Hike Due 

PROPOSED one-cent increase 

in the state gasoline tax is 
headed for the November ballot in 
Montana, with many other meas- 
ures of direct and indirect automo- 
tive concern being prepared for 
submission to the voters in other 
states. A number of these measures 
already have been viewed in this 
column, and others will be listed as 
they qualify for ballot places in the 
various states. 

Passed by the Massachusetts 
house and sent to the senate, 
where approval also was expect- 
ed, was a bill providing for a 
second $200,000,000 highway bond 
issue and a gasoline tax increase 
of seven-tenths of a cent per gal- 
lon. 

Massachusetts lawmakers last 
year boosted the state gasoline levy 
from 3 to 4.3 cents to pay off a 
previously authorized $200,000,000 
road bond issue. The pending tax 
increase would bring the total rate 
to 5 cents per gallon. 

Financing of Utah highway mod- 
ernization through issuance of 
bonds, to be amortized with re- 
ceipts from gasoline and other 
highway-user levies, is suggested by 
D. W. Whittenburg, chairman of 
the state road commission. He said 


he preferred a bond issue rather 
® than a gasoline tax boost. 
| * * * 

| Calif. Drops Urban Study 
Cans joint legislative 

4 committee on highways an- 
| nounced its reversal of an earlier 
| decision to include major city 
streets in its survey of the state’s 
| highway needs. 
| Idaho’s highway department es- 





WALL or BENCH MASKER 


Dispenses all widths up to 36 inches. 





PERMACEL 8 Universal Masker mounts on the 
wall either horizontally or vertically, or on a 
permanent or portable work bench. Priced right, 
the PERMACEL 8 Universal Masker accommo- 
dates PERMACEL 750 Masking Paper in widths 











from 3” to 36”, pre-taped with PERMACEL 77 
Masking Tape. 


INDUSTRIAL TAPE CORPORATION, New Brunswick, New Jersey 


World-famous specialists in pressure-sensitive tapes. 
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With purchase of one 








or two PERMACEL 081 


Masker Conversion Kits your PERMACEL 8 Uni- 


versal Masker can be used to dispense 2 or 3 
widths of PERMACEL 750 Masking Paper edged 


with PERMACEL 77 Masking Tape. 


timates that full modernization of 
the state’s roads would cost $165,- 
000,000 over a 10-year period, and 
that it would cost $89,000,000 to 
meet “critical construction needs” 
in the next 10 years. 

Virginia’s policy of exempting 
out-of-state motor carriers from 
the 2 percent gross receipts tax 
charged to domestic carriers was 
being attacked in the courts by 15 
major railroads operating in the 
state. 

Under a reciprocity agreement, a 
motor carrier based in another 
state and operating in Virginia is 
exempted from the Virginia tax, 
provided that Virginia concerns are 
not required to pay a similar tax 
in the other state. Contending that 
there is no legal authority for such 
an exemption, the railroads are 
seeking to force imposition of the 
tax on all motor carriers, as last 
was done in 1942. 

Plans for a toll highway from 
Cartersville to the Tennessee line 
were shelved by the Georgia turn- 
pike authority after two consulting 
engineering firms reported there 
was not enough traffic to finance 
the 70-mile project, which was ex- 
pected to cost some $40,000,000. 

Authority Chairman Freeman 
Strickland said all engineering 
work on the proposed toll road had 
been suspended. He indicated, how- 
ever, that the project might be re- 
considered in a few years. 

* oa *~ 


Toll-Road Idea Spreads 


4 be Georgia postponement, an 
illustration of the fact that toll 
financing fails to offer a panacea 
for the nation’s highway needs and 
is applicable only where special cir- 
cumstances warrant, comes at a 
time when toll-highway programs 
have been spreading with apparent- 
ly no end in sight. 

Toll roads completed since the 
war, now under construction and 
scheduled for a construction start 
this year involve 1,479 miles of 
highway and a total investment 
of $1,693,300,000. Other projects 
for new or extended toll-road 
facilities have been authorized or 
are being considered in more than 
a score of states. 

Besides Georgia, new or broad- 
ened toll-road enabling legislation 
has been enacted this year in 
Massachusetts, New Jersey and 
Virginia. States in which such leg- 
islation may be proposed next year 
include California, Florida, Illinois, 

(Continued on Page 37, Col. 1) 
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Kansas, Maryland, Michigan, 
Minnesota, Missouri, Oklahoma, 
Tennessee, Texas, Utah and Wis- 
consin. Toll-road enabling acts al- 
ready are on the statute books in a 
number of other states. 

New or increased taxes will con- 
tinue to be an issue in Michigan, 
where the legislature, in adjourn- 
ing its regular session, left the 
state treasury with the prospect of 
running into the red by an addi- 


Automotive Legislation 


titled to Mllinois unemployment 
compensation, “Dismissal wages 
is earned money for past work 
and is not future compensation,” 
Judge Harry Fisher ruled. “Un- 
employment compensation is a 
matter of right, and not need.” 
Increases of 10 to 20 cents in the 
minimum hourly wages of women 
and minors in retail merchandising 
in Minnesota were recommended 
by a state wage advisory board. 
The board advocated a minimum 
rate of 75 cents an hour for wom- 





|}en over 18 in Minneapolis, St. Paul 
|}and Duluth, compared with the 
| present 55 cents. Lower rates were 
| proposed for cities of smaller pop- 
| ulation. 





Boston Firm Appointed 
NEW CASTLE, Ind. — Trainor 
National Spring Co. has announced 
the appointment of Perfection 
Spring and Equipment Co., Boston, 
as distributor for the New England 
states. 








Hoosier Seniors Tour Chevrolet— 

E. A. Kleinknight, president of M & M Motor Sales (Chevrolet), Syracuse, Ind., 
entertained the senior high school class of his community with a trip to Flint, where 
the graduates toured the Chevrolet manufacturing and assembly plants. Kleinknight 
(sixth from left, center row), is flanked by M. W. Clark, assembly plant manager 
(right), and H. W. Vetter, general superintendent. 








tional $11,000,000 in the 1952-53 fis- 


cal year. 
- * 


Derr 


Legislators Stage Balk 

; UST before adjourning, the Mich- 
, igan legislators killed a proposed 
2 percent industrial processing tax 
which would have yielded an esti- 
mated $20,000,000 a year, and also 
rejected a proposed extension of 
the state sales tax to private used- 
ear sales and an attempt to over- 
ride the governor’s veto of a used- 
car transfer title tax. 

Williams repeatedly has urged 
enactment of a corporation profits 
tax to solve Michigan’s financial 
problems. He may call a special 
session in the fall to renew his 
demands for such a levy, which has 
been opposed by a majority of the 
lawmakers on the grounds that 
the budget should be balanced with- 
in the existing state tax structure. 

A special session of the Utah 
legislature rejected Gov. J. Brack- 
en Lee’s r dation for re- 
duction of the state sales tax by 
an estimated $4,250,000 through 
exemption of all foods and pre- 
scription medicines, and reduc- 
tion of the state individual in- 
come tax by an estimated $2,000,- 

000 through increased exemp- 

tions. The issue was referred to 

the legislative council for interim 
study. ; 

Oregon’s legislative interim com- 
mittee on taxation was drafting a 
series of bills for new and increased 
taxes, including a new sales tax. 
Also contemplated were a measure 
to disallow the federal income tax 
deduction for paying state income 
taxes, a gross business tax, and a 
reduction of the personal income 
tax exemption. 


.’ * ® 
Cities Looking for Funds 
i A GREATER share of state gaso- 
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The way I was acting, you’d think I believed the 
old saying that you can’t teach an old dog new 
tricks. Why, I didn’t even care to talk to the 
Martin-Senour man when he came around to 

the shop. I was pretty sure he couldn’t tell an 
old hand like me anything about paint and paint- 
ing. But I’m sure glad he kept trying. He told 
me the whole story of Martin-Senour fin- 

ishes. I get UNIFORM PERFORMANCE... 
the sure way to satisfy my customers 
On every job, every time. 





line tax receipts will be sought 
by Arkansas cities in the 1953 leg- 
islative session. Minnesota cities 
have announced that they will de- 
mand a share of any new or in- 
creased state taxes enacted next 
year. A proposed % percent mu- 
nicipal sales tax was rejected by 
the voters of Greenville, Miss., at 
a special election. Such taxes are 
imposed by several Mississippi 
cities, 

Legislation proposing compul- 
sory semi-annual inspection of 
motor vehicles at state-designat- 

i ed private garages was with- 
é drawn from the Louisiana house 
by its sponsor. New Jersey has a 
new law requiring trucks with a 
{ gross weight of over three tons | _ 
Ls to have protection on rear wheels | 

to prevent the splashing of mud aac 
or water on vehicles to the rear. | 

Louisiana lawmakers enacted a 

uniform motorists’ financial respon- | © 
sibility act, providing for forfeiture) 
of licenses of motorists involved in| 
an accident who are unable to; ~ 
demonstrate, through insurance or| | 
















“We use Martin-Senour Synthol Enamels and find 


them perfect for all-over refinishing or : 
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spot and panel jobs. We like to work 
with them because we get the right flow 
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Jobless Pay Held Down MA 
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mum unemployment compensa- 
tion benefits from $25 to $30 a week 
for 23 weeks was killed in the 
Massachusetts house through refer- 
ral to study. Also rejected by 
Massachusetts lawmakers was a 
bill to lower the minimum require- 
ment for receiving unemployment 
benefits from a salary of $500 to 
$300 a year. Withdrawn from the 
Louisiana house was a bill to re- 
duce the state unemployment com- 
pensation act’s experience rating 
schedule. 

A significant Circuit court rul- 
ing handed down in Chicago held 
that persons receiving severance 
Pay upon being fired are also en- 
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Dealer 


Doings 





New partner in the Al Steubing 
(Ford) dealership in Hollywood, 
Calif., is Al Steubing jr., who repre- 
sents the third generation of his 
family to be in the auto business. 

Young Steubing, who will serve 
as general manager of the dealer- 
ship, is a graduate of the Ford 
merchandising school. 


sd * + 


Ruttman Welcomed Home 
By Calif. Auto Dealer 


Troy Ruttman, 22, winner of 
the recent Memorial day race in 
Indianapolis, was welcomed home 
by a big, informal party planned 
by Bill Murphy, of Murphy Mo- 
tors, of Culver City, Calif. 


Speaking of the Lynwood | 
youth’s refusal to leave his car | 


when it caught fire in the 83rd 
lap in the big race at Indian- 
apolis, Murphy said: “It didn’t 
surprise me any. When he was 
driving my Murphy Motors Spe- 
cial Offenhauser at Bay Mea- 









Made and Guaranteed by 





LION OIL COMPANY 


El Dorado, Arkansas RE ei Rk ee ES 2 ee ee eer ee am 





dows, dirt flew up under Troy’s 
goggles. Most drivers would have 
quit, but Troy finished the race 
and won second in spite of pain 
and impaired vision. He’s a real 
champion, that boy!” 

* 


Letter of Law 
Police Just Ticket 


Stolen Vehicle 
John Bosacco, auto dealer in 


Leppere Opens Novel Showroom— 
Philadelphia, has recovered his Leppere Pontiac, Inc., Orlando, Fla., has recently opened a new showroom with 


stolen DeSoto— equipped with two |? built-in patio service center. The inside parking area takes care of all service and 

parking tickets customer parking, says Leppere. Each mechanic's stall is equipped with twin-post 
The car was stolen from his deal- | ‘itts_eed o& depertments are equipped with new ond up-to-dete facilities. 

ership when thieves broke in and 


affi t. He was| Lumberton Automobile Dealers 
| stole $1,200 worth of personal be- ne re ee oe sd > 


excused from paying the parking | Assn. 


|longings. Bosacco reported the | foe, however, when he explained| Others named as officers are: 

theft to the police and waited for | tp, situation to police. |Frank McLeod, vice-president; C. 

| developments. * * * | E. Elkins, secretary-treasurer, and 
A friend told him that he had | Hood Named President | Wilton Barnes and Coble Wilson, 

|seen the car parked outside the | é a directors. 

| 30th St. railroad station. Bosacco’s | Of N. C. Dealer Group a ae, 

|tow crew found the car with the| John Hood, president of Hood | Davis Buick Incorporates 

parking tickets on it. |Motors, Inc. (Dodge - Plymouth), | 


When Bosacco failed to respond | Lumberton, N. C., has been elected | In Brookville, O. 7 
‘to the tickets, he received a sum-' president of the newly formed ' Davis Buick Co. (Buick-GMC), 








Nokoréde 


UNDER-CAR SEALER AND SILENCER 





Lion Nokorode Does 50% More Cars Per Drum! 


Lion Nokorode Under-Car Sealer and Result: You can coat twice as many cars 
Silencer is concentrated. You spray with the same amount of Nokorode as 
Nokorode to 1%” thickness—and it dries you’d do with ordinary undercoatings. 
to almost 1% thickness...there’s no Yet Nokorode costs no more. Drum for 
wasteful excess solvent. drum, that means— 


..- You Make 50% More Profit! 
ion Nokorode Goes On Smoother, Faster — Saves Labor Costs! 


Unlike other undercoatings, Lion ‘“‘blobs.” It’s free-flowing, permitting 
Nokorode is produced entirely, from raw _ steady pressure in the gun—no lost time 
materials to finished product, by a single due to lost pressure. 


company, Lion Oil—under U. S. Patent And it’s stable, made of highly compatible 
2,393,774. That assures controlled uni- materials—won’t separate out in storage, 


formity, controlled quality...a better won't clog guns or hoses causing ex- 
undercoating. pensive clean-up jobs. Compared with 
Nokorode is uniform, for smooth appli- inferior undercoatings, Nokorode saves 
cation—it can’t come out in troublesome you plenty of man-hours— 


..~ Giving You Even More Profit! 


Youre In the Black wi 


Q Nokorode 2. 


, 
FREE! How to Make More Money with Undercoating! | 
| 
| 








Lion Oil Company, El Dorado, Arkansas 


Please send me complete details on how | can increase my undercoating 
profits with Lion Nokorode Under-Car Sealer and Silencer. 





Name Street or Route 





City. State 








ee ee ee a ae 


Brand of undercoating | am now using, if any. 








Sycamore St., Brookville, O., has 
been incorporated with a capitali- 
zation of $30,000, it was an- 
nounced. 

Stockholders are J. S. Davis jr., 
president, and A. Wynsome Davis, 
secretary, Other personnel include 
Sam Thomas, sales manager; 
Jesse Bucklew, service manager, 
and Lester Fisher, parts man- 
ager. 


» 


Idle Boast? 


Fla. Dealer Claims South’s 


Only Car Saleswoman 

Dick Dolph, general manager of 
Sunshine Motor, Inc., St. Peters- 
burg, Fla., boasts that to his 
| knowledge Margaret Adams is the 
|only car saleswoman in Florida, if 
not the entire South. 

Mrs. Adams came to the dealer- 
ship from Louisville, where she 
gained widespread recognition 
| through her work in a sight resto- 
| ration crusade. She has three chil- 
| dren. 

In Kentucky, she organized the 
first ambulance safety patrol and 
served as captain of the organiza- 
tion. She studied first aid and auto 
mechanics, which gives her a work- 
| ing knowledge of the mechanical 
| eatures of later model automobiles 
| and will be helpful in her new voca- 
| tion. 
} * * * 


Tice, Cook, Clark Head Up 
| Anadarko Dealers Assn. 


| The newly-organized Anadarko 
| (Okla.) Automobile Dealers Assn. 


recently elected Houston Tice 
(Chevrolet), president; Harry 
Cook (Ford), vice-president, and 
C. J. Clark (Chrysler-Plymouth), 
secretary-treasurer. 

Included among the list of 
projects of the association are 
improved public relations on 
new-car sales, guaranteed serv- 
ice and improved quality of ad- 
vertisement. The association will 
be affiliated with the state and 


national organizations. 
* oa * 


Elliott L-M Opens 


Formal opening of Elliott & Sons 
Motors (Lincoln-Mercury), at 301 
|S. Main, McPherson, Kans., has 
| been held. Cecil Elliott and his son, 
| Marvin, recently purchased the 
| dealership from Clarence Rupp. 
| * * * 


| Virginia Chevrolet Dealers 


To Sponsor Grid Games 
The Virginia Chevrolet Dealers 
Assn. will sponsor broadcasts of 
the University of Virginia’s 1952 
football schedule, it is announced 
by Gus K. Tebell, athletic direc- 
tor of the University of Virginia. 
This is the third consecutive 
year the 95 Virginia Chevrolet 
| dealers have aired the university 
| games over a network of 21 Vir- 
ginia radio stations. 
* * * 


Bishop Opens Dodge Deal 
Bishop Motor Co, has announced 
|its appointment as a Dodge-Plym- 
|}outh dealer in Brookhaven, Miss. 
| Walter Bishop is the owner. Wal- 
| ter Ray Williams is sales manager; 
|Jimmy Broshear, office and parts 
manager, and Roy Williams, serv- 

ice manager. 
* * * 


Fire Razes Coffelt Motor 


At Atchison, Kansas 


Fire virtually destroyed the 
contents and building of Coffelt 
Motor Sales, 2100 Main, Atchison, 
Kans. Six new cars and a new 

(Continued on Page 39, Col. 1) 
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| Leading tomobile dealers all over the 
| United States recognize the value of dealer 
identification. Their preference for Ben- 
| matt license plate frames, service mono- 
grams and other personal identification, 
exceeds by far that of all other manv- 
| facturers combined. 


| The Benmatt 

Organization Inc. 
| 3447 East 15th Street 
| 





LOS ANGELES 23, CALIFORNIA 
Phone ANgelus 3-6751 
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Dealer Doings 








(Continued from Page 38) 


eep inside the building were bad- 
ivy damaged. 

The blaze is believed to have 
started in the ceiling above the 
parts room. Delbert Coffelt, co- 
owner, said he considered the 
contents of the building a total 
loss. Coffelt and Dale Williams, 
his partner, opened the business 
last January. 

* * * 


Great East Leases Space 


A one-story garage-type building | 


at 1415 Radcliffe St., Philadelphia, 


has been leased by the Great East | 


Motor Sales Co. to be used for the 
sale and servicing of used cars. 
- * * 


Whitfield Heads Council 
J. H. Whitfield, Lake Wales 
(Fla.) auto dealer, has been elect- 
ed president of the city council 
there. 
* * * 


Ostendorf Picked 


George Ostendorf, of Ostendorf 
Motor Car Corp., Buffalo, has been 
appointed to fill a vacancy on the 
board of directors of the Main 
Street Assn. of Buffalo. 


* * * 


Garic Heads Chive Sales 
Chive Motors, Inc. (Studebaker), 
617 N. Rampart St., New Orleans, 
announces the appointment of Ory 
L. Garie as sales manager. 
* * 


* 
Donald-South Opens 
The Donald-South Motor Co. 
(Kaiser-Frazer and Willys) has 
opened for business at 203 W. 
Broadway, West Memphis, Ark. B. 
F. South is general manager of the 
new dealership. 
” 


Martin Has $130,000 Fire 


A report on a fire at Martin 
Chevrolet Co., Cleveland, Tex., 


Irwin’s in Lakeport, from a $50 


sea sled to a $50,000 air-conditioned | 


cabin cruiser with hot and cold 
water and a ‘piano if desired.” 
For air transportation, the Prince 
agency offered a Beechcraft Bonan- 
za four-seater plane with 205-horse- 
power engine which the firm said 
“cannot be duplicated for less than 
$23,000,” but “our price is $15,000.” 
* + * 


Davis Heads Rotary Unit 

Latham Davis jr., Gainesville 
| (Fla.) automobile dealer, has been 
| elected president of the Gainesville 
|Rotary club, succeeding Chester 
Yates. 


* * * 


Ulrich’s Mercer 


The pride and joy of Elmer F. 
Ulrich, president of Herb Men- 
delson Pontiac at Santa Monica, 
Calif.. and a member of the 
Horseless Carriage Club, is a “vin- 
tage” Mercer Raceabout that still 
makes good time and has kept 











placed the loss at $130,000. B. B. 


Martin is the owner. 
* * x 


Hull-Dobbs Ups Moses 
C. A. Moses has been promoted 


to truck and fleet manager of Hull- 
Dobbs Co. (Ford), 1133 Sycamore 


St., Cincinnati. Moses had been on | 
the sales force of the downtown | 
Ford firm since the opening of its | 


Cincinnati outlet three and a half 
years ago. 
~*~ * * 


Cigaret Causes $2,010 Fire 


A discarded cigaret was blamed 
for a fire that caused damages 
estimated at $2,010 to the stock- 
room of Lauritzen Motors, Inc., 
1840 W. Broad St., Richmond, Va. 


* * * 


Browning Appoints 

Joe Browning, head of the Buick 
dealership in Alhambra, Calif., has 
announced the appointment of Joe 
Ebner as manager of the insur- 
ance department of the dealership, 
and cf Art Harris as used-car man- 
ager. Browning reports that his 
dealership now employs 42 persons. 

* * * 


Babbit Nash Formed . 
Babbitt Nash Sales, Inc., Hia- 
watha, Kans., has been incorporat- 
ed at $25,000. Ralph F. Babbitt is 
resident agent. 
x * 
Clanton Buys Home 


Ray Clanton Motors, Inc. (Lin- 
coln-Mercury), has purchased the 
building it occupies at 43 W. Broad 
St., Savannah, Ga., from Albert 


Blumberg and the estate of Isaac | 


Blumberg. 


* * * 


Dealer Holds Outing 


Sales, service and office staffs of 
the Merrimack St. Garage (Olds- 
mobile), Manchester, N. H., held | 
their annual outing recently. 

x * ~ 


Land, Sea or Air 


All Means of Travel 
Provided by Dealer 


Whether it’s travel on land, sea 
or in the air, transportation can 
be provided by Roy Prince Motor 
Co., Inc. (Packard), 664 Chestnut 
St., Manchester, N. H. | 

In recent newspaper advertise- | 
ments, Prince pointed out that in| 
addition to new models and a wide | 
selection of used Packards, “we | 
have a large (boat) selection at) 


Just turn the ignition key and you’re ready to 
go—that’s the new and convenient way of 
starting. And best of all, switch key starting, 
like most starting systems, costs less with 


Bendix* Starter Drive. 


tion of convenience and low cost is made 
possible by Bendix exclusive design features. 
For example, the Bendix Starter Drive re- 
quires no actuating linkage and the solenoid 
may be placed in any convenient position. 
Result —starting motor can be mounted more 
easily and in more positions. Also, the Bendix 
Drive has fewer parts and needs fewer 
adjustments. If you want true economy from 
service, 
proven by over 85,000,000 installations, be 
sure to specify Bendix Starter Drives. Your 
inquiry will receive immediate attention. 


installation to 


ECLIPSE MACHINE DIVISION of 





AVIATION ConPoRATION 
ELMIRA, NEW YORK 
Export Sales: Bendix International Division, 72 Filth Avenue, New York 11, N. Y. 





FLOOR BUTTON 





its brilliant yellow paint. This is | 
the car used in the picture, | 
| “Singing in the Rain.” 
* a + 


L-M Deals Change Hands 
In San Francisco Area | 
Two dealership changes have 
been announced by Harry Crim-| 
|mins, San Francisco district sales| 
manager for Lincoln-Mercury. 
| Joseph Cochran III has assumed | 
control of Salinas Motor Co. from) 
George Gaudin, while Halcomb| 
Rogers has taken over the Napa 
dealership, 


* # ce 


Brakeman Joins Hunt 

L. H. Brakeman has become a 
full partner in Kokomo Motor 
Sales, Inc. (Kaiser-Frazer), Koko- 
mo, Ind., with Chester A, Hunt. 
Brakeman has been a field repre- 
sentative for K-F, working out of 
Zionsville, Ind. Hunt opened the 
Kokomo dealership last February. 

oo * * 


Dealer Association Formed 


In Richmond County, N. C. 
Heath Penegar, Penegar Motor 








SWITCH KEY 


Co. (Pontiac - Oldsmobile - GMC), 








Spitzer Opens New Sales Office— 


Spitzer Motor Sales, Inc. (Ford), on Avenue of the Americas at 18th St. in New 
York, recently moved into the new building, which serves as a combination new-car 
showroom and sales office, according to President Sidney Spitzer, and supplements 
the new service and parts department and Ford truck showroom on 12th Ave. at 
23rd St., also in New York. 





is serving as president of the 
recently organized Richmond 
County (N. C.) New Car Dealers 
Assn. 

Vice-president is Worth 
Walker, Walker-Carr Motor Co. 


tary is David McNeil, McNeil 
Motor Co. (Nash), In addition to 
the three top officers, directors 
are: R. W. McInnis, McInnis Mo- 
tor Co. (Ford-Lincoln-Mercury), 
and David Adeimy, Bennett 
Chevrolet Co. (Buick-Chevrolet). 
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CHICAGO. — Crop prospects are 
very favorable and estimated meat 
production is reported to be the 
highest since 1944, reports the Corn 
Belt Farm Dailies. 

“Estimating the remainder of 
June, total meat production for the 
first six months of this year will 
equal 13,910,480,000 pounds com- 
pared to 13,125,631,000 pounds for 
the same period last year,” say the 
papers. 

The dailies predict that 8,000,- 
000 fewer hogs will be produced 

this year compared to 1951, a 10 
percent reduction caused by 
prices on pork. 

“Sheep production is still far 
below recent years,” say the papers, 
“but is undergoing moderate in- 
creases, 


“The estimated cattle slaughter 
for the eight-year period from 1945 
to 1952, including the estimate for 
the last half of this year, will total 
105,600,000 head, compared with 
74,900,000 for the period from 1931 





Food Yield Improving 


Corn Belt Dailies See Rise in Meat Production; 
Crop Season Off to Good Start 


to 1938. This represents an increase 
of 40 percent. 

“The trend toward larger cattle 
production is emphasized by the 
fact that of the total cattle slaugh- 


only 26.5 percent were female. This 
compares to 30.1 percent for last 
year, which also was an alltime 
low.” 

It is estimated that purchases 
by cattlemen in the nine corn 


belt states of stocker and feeder | 


cattle will total about 1,000,000 
head in the first six months of 
1952, the papers said. 

“Farmers in this area set a May 
buying record buy purchasing 190,- 
299 cattle,” report the Corn Belt 
Farm Dailies, “which is 33 percent 
more than the 142,517 bought in 
May last year. 

“Prices of slaughter animals are 
down. As compared to the high of 
this year they have declined $3 to 
$5 on steers; $2 to $2.50 on hogs, 
and $3.50 to $5 on lambs. 

“The reduction in cost of slaugh- 


| tered in the first third of this year | 


| 
| 
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“Now that I’ve started to sell 
for you, Mr. Hoskins, how soon 
do I get a convertible, and when 
does my vacation begin?” 





ter animals is in large part offset 
by losses in the return on by- 
products.” 
Wash. Fuel Revenue Up 
OLYMPIA, Wash.—The Wash- 
ington state highways department 
collected $3,925,838 in taxes on the 
sale of motor-vehicle fuels in May, 
according to Highway Director Wil- 
liam A. Bugge. The total showed a 
rise of $181,404 from May, 1951. 


__|the People’s Car because of their 





Dealers tell me... 











(Continued from Page 3) 
|but not in the too-often assumed | friends. He buys a car because he 
|wants to drive it. 


(Utility, Only 
| Standard of Value 

The tremendous production ca- 
pacity of the great automobile fac- 
tories keeps such a vast stream of 
new cars flowing into the market 
that there will always be lots of 
automobiles. For this reason, con- 
sider the intrinsic value of the car 
as well as the utility value. If some 
day all automobile production 
should cease and no more cars 
could be manufactured for an in- 
definite period, the real basic value 
of an automobile would become 
vividly revealed. 

The only standard of value in the 
automobile world would be the 
utility value of the car, and many 
a wealthy man would pridefully 
drive a car that you can buy in our 


— of being discarded or worn 
|}out. The fact is that most of them 
|have just been thoroughly broken 


jin. Of course, it is true that some 
|used things simply cannot be used 
|any more. There isn’t any utility 
| value in an out-of-date woman’s 
| But people are glad to purchase 
desire to enjoy the convenience, 
economy and pleasure of automo- 
bile transportation. A man might 
buy a new car because he wants 
the very latest model or wants a 
particular make. He is probably 
a man that can afford to gratify 


his every whim, but he doesn’t buy 
a car just to look at or show to his 











Your shop can earn over 


1000. Yearly Gross Profit 


on a total equipment investment of approximately 


*[150. 
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Get this FREE booklet! it tells 
what a WEAVER SAFETY LANE 
can do for you! | 





} 


| 





A Safety Lane consists of a Weaver Automatic 
Brake Tester, a Weaver Wheel Alignment Tester, 
and a Weaver Headlight Tester. The right Weaver 
combination for your needs can be purchased on | 
easy payments through a Weaver jobber 

near you. 

*(Approximate Lubrication Cycle) 


Facts prove the need for safety service. 

Over 2716 of all vehicles coming into a shop 
—and it could be your shop—need brake service. 
11144 need steering and wheel alignment correc- 
tion, and 41 % need headlight service or replace- 
ment of Sealed Beam unitsorother lighting service. 

A Weaver ‘Safety Lane” in a shop having an 
average of fifteen 2,000 mile* frequency customer 
contacts per day—300 cars per month—based on 
the normal need for the three major safety ser- 
vices, can boost service sales as much as $1,515.75 
per month. Applying this setup to your shop, and 
figuring on a basis of 40% gross profit on shop 
sales, you can enjoy an extra “Safety Lane”’ 
yearly gross profit of $7,275.60. 


Ask your Weaver jobber for more details on | 
what Weaver Safety Lane Equipment can do 
for you. Or—write us for Bulletin AN-690. Also 
ask for a free copy of booklet AN-670 ‘“HERE’S 
HOW to get more profits from your safety service 


departments”’. 


| 


WEAVER MANUFACTURING CO., SPRINGFIELD, ILL., U.S.A. 


SERVICE SHOP EQUIPMENT 


Complete Weover line includes—Twin Post Lifts. . Unit Lifts.. Wheel Alignment Equipment..Head- 
light Testers.. Broke Testers.. Wheel Bolencing Equipment... Jocks,.Dollys..and Ale Compressors. 








used-car lot today. 


A Tool for Living 

The People’s Car is a tool for liv- 
ing. It was originally built by one 
of America’s foremost manufactur- 
ers. It is now offered by automo- 
bile dealers, who place on it the 
super brand of their own responsi- 
bility over and above that of the 
manufacturer. 

That is why the great majority of 
automobile buyers, purchasers of 
the People’s Car, depend upon the 
dealer from whom they select the 
ear for complete satisfaction. The 
buyer of the People’s Car is a 
shrewd and careful buyer and he 
selects a dealer he can trust, a per- 
manently established automobile 
dealer whose business life depends 
upon the goodwill of those who deal 
with him, 


Most Motorists 
Buy People’s Cars 


Millions of motorists have never 
bought a new car. They prefer to 
have a fine car that has just been 
“broken in” by a previous owner, 
and then conditioned by a respon- 
sible dealer so that the used mile- 
age is restored. These buyers all 
know that the character of the 
dealer from whom they buy their 
used car is far more important 
than the year, make or model of 
the car. 


Select Your Dealer 

No matter what may be the 
brand name of the People’s Car 
we offer here, the good name of 
this institution covers every car we 
sell.“Our reputation is pledged to 
the satisfaction of you, the cus- 
tomer. Look over our stock. You 
can buy with confidence. We are 
always happy to have you drop in. 
We'll make you feel at home. 
Come in and talk things over 
whether you are ready to buy or 


| not. 


DEALER’S NAME 
Street Address Town 
Telephone No. 
TRADE NAME EMBLEM 
OF NEW CAR SOLD 








“BORROUGHS BINS" 


SLIDING SHELVES 
SNAP-ON DIVIDERS 


BARTENSLAGER CHEVROLET 
STEWARTSTOWN, PA. 

“Have Changed to Borroughs” 
EAST COAST DISTRIBUTING CO. 
Berwyn, Pa. Tel. Berwyn 0405 
327 Hopkins Road, Baltimore 12, Md. 
Cevering Eastern Pa., Del., Southern 
Jersey, Md., Ve., and D.C. 
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Affecting Factories and Dealers .. . 


Auto Advertising 





by William Materne, WJZ gen- 

eral manager. The business was 
placed through William H. Wein- | 
traub and Company, Inc., adver- | 
tising agency. | 


By George Deery | 
Associate Editor | 
More than 22% of all U. S. radio | 

sets are now in automobiles. This 

is one of the major facts contained | 
in an interim report, entitled “Lis- 
teners On Wheels” now being dis- 
tributed to members of the Broad- 


The exclusive Kaiser - Frazer 
saturation campaign on WJZ will 
comprise all station-breaks from 


cast Advertising Bureau. pace “ m. aa ——— a 
This new 22-page brochure re- pactccvaemsc ”" 7 wiser tir. 
veals that there are 24,500,000 "* «# & 


passenger cars equipped with 
radios which represents more 
than 63 percent of the nation’s 
37,000,000 autos. This is nearly 
double the percentage of cars 
(33 percent) that had radios in 
1946, 

This report is the forerunner of 
the first national survey on auto 
ownership and listening to be 
issued by BAB later this summer. 
Both presentations are designed to 


Auto-Lite Drive 

An ad campaign stressing the 
leadership of Electric Auto-Lite in 
the manufacture of resistor-type 
spark plugs has been launched by 
the company and will continue 
through the remainder of the year. 
Auto-Lite first came out with the 
Resistor spark plug in 1948, fea- 
turing it in its regular line as a 
premium product. 








Auto-Lite Copy Stresses Plug— 


Emphasizing the fact that Electric Auto-Lite was first to develop and manufacture a 
resistor-type spark plug, the above ad is one of many that will appear in both trade 
and consumer publications. Auto-Lite launched a campaign on its Resistor spark plugs 
in June and will continue the program through the year. 


! 

r “= | will open in September in maga- 

@ | zines and over television and radio. 

6 uf” | Inserts also will be featured in 
MN | science magazines, and commer- 


|cials on the Auto-Lite TV show 





| “Suspense” will feature Resistor 
A Prediction That Came True | mentions. Radio “Suspense” com- 
poe Bos wenbenneerg hg ot pe cea |mercials will stress the leadership 
, point-of-view when it is renewed 
in the fall. 
* * * 
A New Angle 


A brochure from the Washington 
Star points up the paper’s value for 
institutional ads aimed at the 200,- 
000 federal employes and residents 
“whose political ties are still main- 
tained back home.” 

Titled “Available: 200,000 Impor- 
tant Connections in Washington,” 
the booklet, in discussing absentee 
voters, states that “they are men 
and women interested enough in 
national issues to vote ‘long dis- 
tance.’ 

“Yet everyone of them lives with- 
in easy dialing distance of his sen- 
ator and representative. There’s a 


Archie sens + vom font SF sien spn Jk ty se toil 
cai, eaeonan. Toman, Maxi, so Mihara 





help member stations sell, either 
separately or as a growing part of 
radio’s complete audience, the audi- 


ence available in cars. 
* * * 


The initial break in the campaign 
was in all the automotive trade 
magazines in June and in a two- 
page insert in Quick magazine on 





June 16. This latter ad, plus a spe-|and jobber salesmen in the U. S. 
cial trade insert, was merchandised 
to more than 72,000 dealers, jobbers An increased consumer camapign 


very good chance they know their 
congressmen personally. Certainly 
they have friends and relatives 
back home who do.” 


and Canada. 








Leggett Goes to L. A. 

Julian Leggett, a veteran auto- 
motive writer, has moved from 
Chicago to Los Angeles where he| 
will be West Coast editor of 
Science and Mechanics. He will 
continue writing “Science at the 
Wheel” for that publication. The 
articles discuss independent engi- | 
neering tests on late-model autos. | 

ok * * 





Swan Joins Ford 
Harry Swan, who has been active | 
in automotive advertising circles | 
since 1939, has joined the ad staff | 
of the Ford divi-| 
sion, according to | 
McGinnis, | 
manager of ad- 
vertising, sales| 
promotion and| 
training. Among | 
other duties Swan 
| 





will coordinate 
the Ford dealer- | 
Ford division co- 
operative adver-| 
tising program 
under Gordon C 


Harry Swan 
Eldredge, manager of the division’s | 


advertising and _ sales 
department. 

He was formerly with Willys- | 
Overland, in Toledo, where he 
served as ad and merchandising 
manager. He joined Willys in 1946. 

* * * 


K-F Dealers on Air 

The Greater New York Kaiser- 
Frazer Dealers Advertising Coun- 
cil, has purchased WJZ’s Demo- 
cratic convention spot announce- 
ment package, it was announced 


promotion | 
| 





ANOTHER HIT 


FROM THE 
HOUSE OF HITS 
* 
* 








THESE SELECT-FIT COVERS 
Give You MORE To SELL! 
ean LTTE 


@ Exciting new patterns in thrilling colors. 

@ Lumite woven Saran plastics. 

@ Sealtuft quilted plastic trims. 

@ Rich, rayon satin backing, facing. 

@ All-vinyl welts . . . no chipping, cracking, peeling. 
@ Smooth rayon elastic for superb fit. 

@ U.S. Testing Laboratory tested fabrics. 

@ Quality materials, quality workmanship. 

@ Sensationally low price. 


Get in on this terrific new profit plan 
now. Write today for full informa- 
tion, bigger profit facts 


IL COUPON NOW > 


RANKIN MANUFACTURING CO. 


CEDAR FALLS, IOWA « WICHITA FALLS, TEXAS 
BERKELEY, CALIFORNIA 


Mighty Mitt 


Introduced just a few months 
ago, and already a proved sales 
success. 

Made of lintless, extra-tough 
Chenille—bleached snowy 
white. For car washing and 
dusting and for dozens of uses 
in the home. Put up in a sub- 
stantial clear plastic bag. 
Packed one dozen to a carton. | 





Order from your jobber today. 
LAS-STIK MFG. CO., HAMILTON, O. 
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SELECT-FIT PLA 


FIT ANY OF 3,997 CAR MODELS ON 
THE ROAD FROM ONE SMALL STOCK 


Think of it! Now you can fit any one of 3,997 car 
models with beautiful seat covers in a choice of three 
colors from one small stock! That’s the spectacular 
profit news from Rankin. Here’s the secret to imme- 
diate seat cover service for practically any car on the 
road . . . immediate installation . . . immediate sales 
. . . bigger, faster seat cover profits than ever before. 
Here’s the answer to drive-in seat cover service that 
really makes you seat cover headquarters . . . whips 
your competition . . . prevents lost sales . . . steps up 
your seat cover volume. 


How this Great New Rankin Plan Works for You 


You carry only a small number of matching units .. . front 
cushions ... front backs... rear cushions... rear backs. From 
this surprisingly small stock, you SELECT the right combina- 
tion to FIT practically anything on the road. And, talk about 
fit . . . these amazing new Rankin Select-Fit covers give you 
and your customers the nearest thing to a custom-fitted cover 
you’ve ever seen in a semi-tailored seat cover . . . a smooth, 
snug, wrinkle-free fit your customers will rave about. Best of 
all, you sell these better-looking, better-fitting, better-wearing 
Rankin covers at unbelievably low prices. No other seat cover 
plan gives you so many outstanding money-making advantages. 
Investigate now. 


RANKIN MANUFACTURING COMPANY 
Ceder Falls, lowa 


Rush me money-making facts on the great, new Rankin 
SELECT FIT PLAN without obligation. 


ee eee ee ew eee eee ee 
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CHRYSLER—’52 NY conv., $3,600*. °51 
| NY 4-dr., $2,225*; Newport, $2,470. '50 
bd bd | Windsor 4-dr., $1,395, $1,750. 
se = or uc ion rices DeSOTO—'52 Custom 4-dr., $2.400*. '50 
Custom 4-dr., $1,395*. ’48 Deluxe 4-dr., 
$800*. 
DODGE—’52 Coronet Diplomat, $2,270*. 





’51 Meadowbrook 4-dr., $1,490*. '49 Way- 


Market Trend 


farer roadster, $840; 2-dr., $720. 
FORD—'52 Victoria, $2,460*; Custom (8) 
As the steel strike paralysis cut down on new-car production last 4-dr., $2,070, $2,350*. yo! com SS) 
week, wholesale used-car prices fluctuated widely at the various auc- 2-dr., $1,230, | $1,675; ae, t 
tions. However, according to Automotive News’ index, the overall 160, $1,245; 4-dr., $980, $1,130, $1,200. 
average price remained steady last week as prices changed erratically | HUDSON—'50 Pacemaker 2-dr., $945. '48 
. : Pacemaker 4-dr., $450. 
among models. , : KAISER—’51 club coupe, $1,095; 4-dr., 
The price of ’52s dropped $11 on the average last week, probably due $1,205: Henry J (6) 2-dr., $800 
to a shortage of ’52s being offered at the auctions. On ’51s, however, LINCOLN 52 2-dr., $3,535*. °46 2-dr., 
the price went up about $60, the index showed, with the next biggest MeMOURY 52 Q-dr., $2,510°, §2,600°. °51 
increase in 50 models, which were up $23. r 2-dr., $1,545, $1,600*. °50 4-dr., $1,410; | 
mm i ices " ~ yhi y ; 600* | 
Losses were shown in the prices of ’48s and ’46s, which were off $7 | conv., $1.6 = 
‘ ively. Gains w in ” 9, i | NASH—’5i Rambler stationwagon, $1,375, 
and $6, respectively. Gains were reflected in ’49s and ’47s, which rose | er 400; Statesman 4-ér., $1,268. ° '50| 
$21 and $10. E | Rambler conv., $1,075. 
Meanwhile, offerings at the auctions contined to fall off, for at 11 | OLDSMOBILE — 83 So) Ste, Se 
i , 50°, $3, ; 2-dr., 875°; - 
representative sales last week 2,173 cars were placed on the block, Gay,’ $3,625". *51 (88) 4-dr., $2,100°: 


as compared with 2,298 the week earlier. Sales slackened off also, 
with 1,535 cars (71 percent) sold last week as compared with 1,676 
(73 percent) at the same auctions a week earlier. 


2-dr., $2,050*, 2 at $2,100*, $2,200*. 50 
(88) 4-dr., $1,275*, $1,320*, $1,430*, $1,- 
625*. 

PLYMOUTH—’52 Cranbrook 4-dr., $1,850, 
$1,895, $2,100*, $2,185*; Concord 2-dr., 
$1,790. °'50 Deluxe 4-dr., $1,085; club 
coupe, $1,125, $1,160. 


Prices marked with an * indicate a unit equipped with 
an automatic transmission or overdrive. 


PONTIAC—’52 Chieftain (8) 2-dr., go 
5 é 8) conv., $2,180*; Cata- 
yy 510* 3,875*; (61) 4-dr., $3,400*, $3,- 51 Chieftain (8) _ 
AMARILLO, TEX. 635°, S3.ea5°: $3,720°. "she" (61) * ~ lina, $2,350*. rien an aoe ow” 
(Amarillo Auto Auction. Sale every Fri- $2,655*, $2,725*; (62) Coupe de yume. atnisenanen Se chamaeen or ig ON 
a9 iarket —— Sak ae ee. So oa5°, ee, eee ene WILLYS- —"s ae Sane. pg Bn 
Sold 228 units ‘out of 260 offerings.) CHEVROLET—’52 SL Deluxe 2-dr., $1,790, Ae. 49 Jeepster, i ster, 
BUICK—’52 Super Riviera, $2,790*. ’51 $2,020, $2,090, $2,100; 4-dr., $2,105, $2,- . . 

RM Riviera, $2,400*; 4-dr., $1,685, $1,- 175, $2,275*; Bel-Air, $2,430*. ‘51 SL VALDOSTA, GA. 
700*, $1,835*. 50 RM 2-dr., $1,115; Ri- Deluxe 4-dr., $1,450, $1,455, $1,550, $1,- F ae ae ' 
viera, $1,825*; Super 4-dr., $1,265*. 555; Bel-Air, $1,875*. '50 SL Deluxe (Tom Hewitt Auction. Sale every Friday. 


27.) 








4-dr., $1,035, $1,165, $1,170, $1,250. 


Prices are for sale of June 











CADILLAC—’51 (62) Coupe de Ville, $3,- 





feo 
s 











(Compiled by A 





$1,226 $1,209 $1,200 
July June May 











(The above figures are average 





Average Used-Car Prices 


makes and models, carried regularly in Automotive News.) 


utomotive News) 





July 1952 June May 
Model (to date) 1952 1952 
1952 $2,366 $2,377 $2,376 
1951 1,743 1,662 1,640 
1950 1,374 1,342 1,308 
1949 1,087 1,060 1,062 
1948 802 808 797 
1947 671 661 654 
1946 541 550 553 
Overall 
Average $1,226 $1,209 $1,200 


8 of used-car auction prices, all 








(Sold 115 units out of 215 offerings.) 
BUICK—’51 RM Riviera, $2,110, $2,300*. 
’50 Special 4-dr., $1,400. ’41 sedan, $250. 
CADILLAC—’51 (62) 4-dr., $3,430*. '50 
(62) 4-dr., $2,925*; (61) 4-dr., $2,675*. 
’48 (62) conv., $1,805* 


CHEVROLET—’52 conv., " $2,340, $2,275; | 


Bel-Air, $2,200; SL Deluxe sedan, §2,- 
083, $2,015, $1,935; %-ton pickup, $1,- 
400. ’51 Bel-Air, $1,745; 
dan, $1,670, $1,660, $1,580, $1,550; %- 
ton pickup, $1,025. ’50 SL Deluxe sedan, 
$1,370, $1,310, $1,305, $1,230; club 
coupe, $1,275. ’°49 FL sedan, $1,080; SL 
Deluxe sedan, $1,050, $1,040. '48 FL se- 
dan, $990, $850, $780, $700. ‘47 FM 
sedan, $725; SM sedan, $680, $585. °42 
1%4-ton pickup, $155. 





Long Clutches mean Dependability! 


Rugged, durable Long clutches have met the heavy-duty requirements of vehicle 


manufacturers since 1922. 


From our wide range of clutch sizes and capacities, we have equipped millions 


of cars, trucks, buses, tractors and military vehicles. 


LONG MANUFACTURING DIVISION 
Borg - Warner Corporation 
DETROIT 12, and WINDSOR, ONT. 






CLUTCHES e RADIATORS e TORQUE CONVERTERS 
CiL COOLERS 





SL Deluxe se- | 


| CHRYSLER—’50 Windsor 4-dr., 
Royal 4-dr., $1,425*. 
| DeSOTO—’51 Custom sedan, $1,600*. 
DODGE—’52 Diplomat, $2,150*. '50 Coro- 
net 4-dr., $1,125. 
FORD—’52 Victoria, $2,525; Custom (8) 
| sedan, $2,150; %-ton pickup, $1,610. ’51 
| Victoria, $1,855; Custom (8) conv., $1,- 
| 750; sedan, $1,710, 2 at $1,700, $1,675: 
Deluxe (6) sedan, $1,425, $1,125. ’50 De- 
luxe (8) sedan, $1,190; Custom sedan, 
| $1,185: %-ton pickup, $900. ’49 Custom 
(8) sedan, $880, $750. '48 SD (8) conv., 
| $900; sedan, $835, $735. 
| KAISER—’51 Henry J 2-dr., $975. 
| HUDSON—’49 Commodore sedan, $1,020. 
| MERCURY—’52 4-dr., $2,600. °51 club 
coupe, $1,800, $1,750, $1,650; 4-dr., $1,- 
675, $1,650. '50 club coupe, $1,370, $1,- 
| 200; 4-dr., $1,300. ’48 4-dr., $775. 
| NASH—’52 Rambler country club, $1,575. 
OLDSMOBILE—’52 (98) sedan, $3,200*. 
"51 (88) sedan, $2,000*. ’49 (98) sedan, 
$1,250*. ’48 (88) sedan, $1,800*. '46 (78) 
| sedan, $620*. 
| PLYMOUTH—'50 SD sedan, $1,140, $1,125; 


$1,150"; 











club coupe, $1,060. '49 SD 4-dr., $850. 

| °47 Deluxe sedan, $475. 

| PONTIAC—’51 Chieftain (8) 4-dr., $2,150, 

| $1,860. ’50 SL (8) sedan, $1,150. °49 

| Chieftain (8) 2-dr., $1,225. ’48 SL (8) 
4-dr., $900. 


STUDEBAKER—’51 Commander (8) 4-dr., 
$1,300. 
WILLYS—’48 Jeepster, $405. 


MANHEIM, PA. 


| (Manheim Auto Sales and 
Sale every Friday. 
| June 27.) 


Auction, Inc. 
Prices are for sale of 


| (Market good. Sold 107 units out of 
175 offerings.) 
BUICK—’52 RM 4-dr., $2,880*; Super 2- 


dr., $2,865*. '51 Super 4-dr., $2,175*. '50 


Super Riviera 2-dr., $1,905*; Special 
Riviera 2-dr., $1,125. °49 Super 4-dr., 
$1,360*; RM 2-dr., $1,270. '48 Special 
| 2-dr., $855. 
CADILLAC—’51 (62) 4-dr., $3,110*. '50 
| (60) 4-dr., $2,800*. '49 (61) 4-dr., $2,- 
090*; (62) 4-dr., $2,030*. ’48 (62) 4-dr., 
| $1,700*. '46 (62) 4-dr., $990*. 
| CHEVROLET—’52 Bel-Air, $2,250*%; FL 
Deluxe 4-dr., $2,050. '51 conv., $1,850. 
‘50 SL Deluxe 2-dr., $1,080. "49 SL De 
|} luxe 4-dr., $1,160. '48 FL aerosedan, 
| $975. '47 SM 4-dr., $850. ’'46 FM 2-ar., 


| $560. 
CHRYSLER—'52 Windsor conv., $2,860*. 
| °51 4-dr., $2,175*. °49 Windsor 4-dr., 

$1,475*. °47 NY 4-dr., $780*. 

DeSOTO — ’52 Fire Dome (8) 4-dr., §$2,- 

| 660*, $2,600*. '51 Custom 4-dr., $1,510*. 
| °50 Custom 4-dr., $1,430*. 

DODGE—’52 Coronet conv., $2,450*; 4-dr.. 
$2,150*. °51 Coronet 4-dr., $1,835*. '50 
Coronet 4-dr., $1,310*. '47 Custom 4-dr., 

| $7259. 

FORD—’52 Crestliner, $2,100*. ‘51 Vic- 
toria, $1,935*; conv., $1,760. '49 Custom 
(8) club coupe, $985; 2-dr., $905. °48 

| Custom (6) 4-dr., $860. ’46 Custom (8) 

| 2-dr., $590. 

| HUDSON—’49 Commodore (8) club coupe, 

| $730. 

| LINCOLN—’49 Cosmopolitan 4-dr., $1,125; 

| conv., $800. °47 4-dr., $390. 

| MERCURY—'52 4-dr., $2,500*. ’51 4-dr., 
$1,780*; 2-dr., $1,750*. ’49 4-dr., $1,180, 
$1,080. 

NASH—’52 Rambler stationwagon, $1,560. 

’51 Statesman 4-dr., $1,450; Rambler 

| conv., $1,415. '50 Rambler conv., $1,145. 
OLDSMOBILE—’52 (98) 4-dr., $3,000*. '51 


(98) 4-dr., $2,010*. ’50 (88) 4-dr., $1,- 
870*. °49 (98) conv., $1,460*; (88) 4- 
dr., $1,260*. '47 (78) 2-dr., $840. 
PLYMOUTH—'52 Belvedere, $2,260. '51 


Belvedere, $1,820; Cambridge 2-dr., $1,- 
400. '50 SD club coupe, $1,275. °48 SD 
2-dr., $910. 

PONTIAC—’52 (8) Catalina, $2,710*; 
conv., $2,705*. °51 Chieftain (8) 2-dr., 
$1,690*. °49 Chieftain (8) 4-dr., $1,300*. 
"48 SL (6) conv., $755. °47 Chieftain 
(6) 2-dr., $840. 

WILLYS—’52 (6) Jeep, $1,510. 
wagon, $1,000; Jeepster, 
(4), $700. 


| ALBANY, N. Y. 


| (Tim Anspach Auto Auction. Sale every 

| Monday. Prices are for sale of June 30.) 

| (Bidders today showed a real cocky 
attitude, gobbling up every clean car at 
higher price levels than at anytime be- 
fore this year. Fewer real sharp models 

| offered than usual. Sold 130 units out 

| of 162 offerings.) 

BUICK—’52 Super Riviera sedan, $3.050*, 
$2,750*. °51 RM sedan, $2,300*; Super 
conv., $2,300*. '50 Special sedan, $1,313*. 
"49 RM Riviera 4-dr., $1,550*; Super 
sedan, $1,350, $1,312*. '47 RM _ sedan, 
$710. $780. ‘37 RM sedan, $130. 

CADILLAC—’51 (62) sedan, $3.500*. °49 
(62) sedan, $2,145*. °47 (62) sedan 
$1,200*. 


"50 station- 
$960; Jeepster 





| 

| CHEVROLET—’52 SL Special sedan, §$2,- 
| 000*, 2 at $1,750. '51 SL Deluxe sedan, 
| $1,630,* $1,470; conv., $1,890; SL Special 
| sedan, $1,540. '50 FL Deluxe sedan, 
| $1,225, $1,350; SL Deluxe sedan, §1,- 
200; conv., $1,575; sedan delivery, $750; 
Carryall suburban, $950. '49 FL Deluxe 
sedan, $1,150; SL Deluxe sedan, $1,140, 
$1,080; conv., $1,225; %-ton panel, $560. 
’48 FM club coupe, $825; FL aerosedan, 
$860, $850; SM club coupe, $825, °47 
FM sedan, $550, $850: conv., $710. '46 
¥%-ton panel, $250; 1%-ton stake, $250; 


| FM conv., $700. '41 SD 4-dr., $120. 
CHRYSLER—’52 Windsor Newport, §$2,- 
900*. °51 Windsor sedan, $2,070*. '50 


Royal sedan, $1,500*. '49 Windsor sedan, 
$1,380*. 

| CROSLEY—’48 stationwagon, $110. 

‘ (Continued on Page 43, Col. 1) 
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(Continued from Page 


P SOTO—’52 Fire Dome (8) sedan, $2,575* 
51 Custom sedan, $1,770*, $1.710*. °'50 
istom stationwagon, $1,750; Deluxe se- 
in, $1,500*; suburban, $1,670. '46 Cus- 
om sedan, $480 

DODGE—’52 Coronet sedan, §$2,175* 
‘oronet sedan, $1,750*; Meadowbrook 
an, $1,600* 50 Meadowbrook sedan 
$1,240; Coronet sedan, $1,400*. '49 Coro- 
et sedan, $1,260* 46 Custom sedan 
$670. 

FORD 


$2,275*. 


"51 


se- 


‘52 Custom (8) sedan, : 

"51 Custom (8) conv., $1,875 
50 Custom (8) sedan, $1,040. ‘49 Cus- 
tom (8) sedan, $945. ’'48 SD (8) sedan, 
$660. °47 SD (8) sedan, $525, $550; 
conv., $790; Deluxe (6) sedan, $650. ‘46 
SD (8) conv., $600. 

HUDSON ’49 Commodore (8) sedan, 
$940*. '47 Super (6) sedan, $400. 

LINCOLN—’49 sedan, $900*. °47 sedan, 
$510*, $310*. 

MERCURY—'51 conv., $2,050*, 
sedan, $110, $160. 

NASH—’51 Ambassador sedan, $1,470*. '50 
Statesman sedan, $1,100*. '47 (600) se- 
dan, $570. 

OLDSMOBILE—’50 (S88) sedan, §$1,525*, 
$1,420*. '49 (88) sedan, $1,355*, $1,340*, 
$1,260*; (98) conv., $1,375*. °47 (78) 
sedan, $590. '46 (78) sedan, $540*. 

PACKARD—’50 sedan, $1,220*. 

PLYMOUTH—’ 52 Cambridge sedan, $1,800, 
$1,930; Cranbrook sedan, $1,950. 
sedan, $1,235, $1,200, $1,250. ‘49 SD 
sedan, $1,080, $910. °48 SD sedan, $890, 


$2,225* 


$2,100*. °41 


$500. '46 SD sedan, $650, $590, $600. °41 | 


SD sedan, $160. 

PONTIAC—’52 Chieftain (8) Catalina, §2,- 
900*; conv., $2,900*. ’50 Chieftain Cata- 
lina, $1,750*; Chieftain (6) club coupe, 
$1,280. °49 Chieftain (6) sedan, $1,050. 
’48 Torpedo (8) conv., $1,030; station- 
wagon, $560. 

STUDEBAKER-—’50 Champion sedan, §$1,- 
020, $1,130*; conv., $1,235*. °48 Com 
mander (6) sedan, $530, $700; Champion 
sedan, $800. ‘47 Champion club coupe, 
$500. 

WiLLYS—’49 Jeepster, $825. 


CHARLOTTE, N. C. 


(E. M. Stafford, Inc. Sale every Wednes- 
day. Prices are for sale of July 2.) 
(Sold 111 units out of 169 offerings.) 
BUICK—’51 Super conv., $2,225*. ‘50 RM 
2-dr., $1,610*; Super 2-dr., $1,485*. ‘48 
Special 4-dr., $850. "47 Super 4-dr., $650. 
CADILLAC—’51 (60) 4-dr., $3,600; (62) 
conv., $3,950*. ‘50 (62) conv., $3,075. 
CHEVROLET—’52 SL Deluxe 4-dr., §$1,- 
950; SL Special 4-dr., $1,810. 
Air, $1,700*; SL Deluxe 4-dr., 
$1,575; 2-dr., $1,600, $1,575. °50 SL De- 
luxe 2-dr., $1,310, $1,300; club coupe, 
$1,350; SL Special 2-dr., $1,260, $1,250; 
club coupe, $1,275. °'49 SL Deluxe 4-dr., 
$1,170, $1,115; 2-dr., $1,155, $1,140, §$1,- 
050; club coupe, $1,035. °48 FL 2-dr., 
$1,000, $800. ‘47 FL 2-dr., $730. °46 
SM 2-dr., $675; %-ton pickup, $435. 
CHRYSLER — Windsor 4-dr., $2,675*. 
*49 Crown Imperial 4-dr., $900*. 
DODGE—’52 Wayfarer 2-dr., $1,550. 
FORD—’52 Crestliner 2-dr., $2,225*, 
125, $2,110. 
(8) 4-dr., $1,665*, 
$1,595; club coupe, . °*50 Custom 
(8) conv., $1,350, ; 4-dr., $1,375, 
$1,345; 2-dr., $1,385, $1,375, $1,310, $1,- 
275; club coupe, $1,385. °49 Custom (8) 
4-dr., $1,115, $910; 2-dr., $1,050, $975, 
$950; club coupe, $970; Deluxe (8) 4-dr., 
$1,025. °48 SD (8) club coupe, $845. °'47 
SD (8) conv., $735; 4-dr., 2 at $760; 
2-dr., $730, $500. °46 SD (8) club coupe, 
$575; 2-dr., $606, $455. 





$1,615, 





52 


$2,- 


HUDSON—’52 Wasp 4-dr., $2,150. 

MERCURY—’51 2-dr., $1,500*. ‘'50 club 
coupe, $1,475*. °'48 2-dr., $815. "47 
4-dr., $775. 

NASH—’50 Statesman club coupe, $875. 


OLDSMOBILE—’52 (98) 4-dr., $3,050*. °51 | 


(88) 4-dr., $2,075*. °50 $1,- 
725*; (88) 4-dr., $1,725*. 
PLYMOUTH—’52 Cranbrook 4-dr., $2,100 


(98) 4-dr., 


$2,025. °51 Cambridge 4-dr., $1,525, $1,- 
490; club coupe, $1,450. °50 SD club 
coupe, $1,425; Deluxe 4-dr., $1,150; club 
coupe, $1,340. 

PONTIAC — '51 Chieftain (8) 2-dr., $1,- 
850*. °’50 Chieftain (8) 4-dr., $1,665*; 


2-dr., $1,435*. 
STUDEBAKER 
liner, $2,325*, 


-52 Commander (8) Star- 
’50 Champion 4-dr., $800 


N. PLAINFIELD, N. J. 


(Lebanon Auto Auction. Sale every 
Vednesday. Prices are for sale of July 2.) 

(Market steady. Clean cars bringing 
heavy bidding and top prices.) 


BUICK — ’51 Super Riviera, $2,325*. °'50 
RM _ sedan, $1,760", $1,710*; Special 
sedan, $1,460*, $1,355. ‘49 Super sedan 
$1,150. °48 Super sedan, $1.000. ‘47 
Super conv., $720. ‘40 Special sedan 
$190. 

CADILLAC—’51 (62) sedan, $3,465*. ‘50 


(62) sedan, $2,760*. °49 (62) sedan, §$1,- 
940*. °48 (60) sedan, $1,900*. °47 (62) 


conv., $1,200*. 

CHEVROLET—’51 SL Deluxe sedan, §$1,- 
650°, $1,560, $1,540; conv., $1,820". ‘50 
Bel-Air, $1,400: conv., $1,385: sedan, 
$1,260. $1,245; %-ton pickup. $910. ‘49 
SL Deluxe sedan, $1,000, $960. 48 FM 
conv., $870. '47 FM sedan, $710; %-ton 


panel. $390. 
CHRYSLER—’50 Windsor sedan, $1,600*. 

’49 Windsor sedan, $1,375* 
DeSOTO—’51 Custom Sportsman, 





$2,190* 


’50 Custom conv., $1,550*%; sedan, $1.- 
480*. °49 Custom sedan, $1,250*; Deluxe 
sedan, $1,230*, $1,200*. '48 Custom 
sedan, $890. 

DODGE—’52 Coronet conv., $2.610*. '5! 
Coronet sedan, $1.685*. *50 Coronet 
sedan, $1,480*. ‘49 Coronet sedan, $1, 
200*, $1,190*; Wayfarer roadster. $850. 
"48 Deluxe sedan, $825, $810. ‘47 Cus- 
tom conv., $735. 

FORD—’51 Custom (8) sedan, $1,440. ’'50 


Custom (8) sedan, $1,250, $1,220; Deluxe 
(6) sedan, $1,060. ‘48 SD (8) sedan 
$800, $750; SD (6) sedan, $640. ‘47 SD 
(8) conv., $560. '46 SD (8) conv., $590; 
Deluxe (6) sedan, $440 
FRAZER—’'51 Vagabond, $1,380. 
KAISER—’51 Special sedan, $1,330. 
MERCURY—’51 sedan, $1,830*, $1,740. °50 
sedan, $1,480. ‘49 sedan, $940. 
NASH—’50 Rambler stationwagon, 
*49 (600) sedan, $820, $775. ‘47 
sedan, $625. 
OLDSMOBILE — ‘51 (88) 
"50 (88) sedan, $1,610*. 
$1,350*. ‘47 (76) sedan, 


’41 sedan, $160. 
PACKARD—’49 sedan, $870. 


$1,375 
(600) 
sedan, $2,150*. 


’49 (88) sedan 
$680*, $575*. 


*50 SD | 


"51 Bel- | 


51 Victoria, $1,890; Custom | 


i2) 


PLYMOUTH 50 SD conv 
conv., $1,075 48 SD sedan, "47 
SD conv., $670 41 Deluxe sedan, $225 

PONTIAC Chieftain (8) Catalina, §$2,- 
935* 51 Chieftain (8) sedan, $2,050* 
50 Chieftain (8) sedan, $1,660* ‘47 SL 


$1,400 


$800 


19 SD 


Papo 
o2 


(6) sedan, $700. 
STU DEBAKER—'50 Commander (S) sedan 
$1,070 
DANVILLE, VA. 
(Danville Auto Auction Sale every 


Wednesday. Prices are for sale of July 2.) 
(Selling and buying continued on an 
extremely high level, Sold 53 units out 
of 102 offerings.) 
BUICK—’52 RM sedan, 


$3,195* "51 Super 


conv., $2,175*; RM sedan, $2,100* "49 
Super sedan, $1,330*. ‘47 Super sedan, 
$775, $805. °'42 sedan, $330. ‘41 sedan 
$250. °40 sedan, $260. 

CADILLAC—’49 (62) sedan, $2,200*, $2,- 
240*. ‘'41 sedan, $515. 

CHEVROLET—’52 SL Deluxe sedan, §1,- 
980. ‘51 FL Deluxe sedan, $1,525, $1.,- 
540. °50 Bel-Air, $1,455*. ’°49 FL Deluxe 


’48 FM sedan, $840 
’40 sedan, $165. 
$2,180*, 


sedan, $765, $1,015. 
’47 FL sedan, $695. 

DODGE—’52 Meadowbrook sedan, 
$1,985". 

FORD—’51 Custom (8) sedan, $1,545, §$1,- 
610*, $1,580. ‘50 Custom (8) sedan, 
$1,160, $1,340; Deluxe (6) sedan, $1,290. 
*49 Deluxe (S) sedan, $915, $905. '47 
SD (8) conv., $715, $710. '46 SD (8) 
sedan, $490, $560; conv., $650. '42 sedan, 
$320. 


Tried, and proved for over 


| KAISER—’47 sedan, $270. ‘47 4-dr., $530*. 

MERCURY—'50 sedan, $1,400° MERCURY—'50 club coupe, $1,225". ‘49 

NASH—'46 (600) sedan $590 a 2-dr., $960, $935. '46 4-dr., $445. 

CLYMOUTE 4? BD sedan,” $416, $700. | NASH—'47 (600) 4-dr., $330. “46 (600) 
40 sedan, $120 4-dr., $445. 

PONTIAC 49 Chieftain (8) sedan, $1,- | OLDSMOBILE 18 (68) stationwagon, | 
240* 483 Chieftain (8) sedan, $1,030* $840*. °47 (68) conv., $775*. '46 (98) 
47 SL (8) sedan, §775 16 SL (8) sedanet, $320*; (78) sedanet, $545* 
sedan, $550. '41 sedan, $115 PLYMOUTH 19 SD 4-dr., $950. ‘47 SD 

2-dr., $700 
y AIC T ‘ PONTIAC "49 Chieftain (8) sedanet, 
EBENSBURG, PA. $725*. ‘48 Chieftain (S) conv., $1,080; 
(Ebensburg Auto Auction. Sale every _ (6)_seaenet, $925. 47 Chieftain (6) 

Thursday. Prices are for sale of July 3.) «-ar., 9 200). aan 4 
(Demand excellent, top prices recorded | STUDEBAKER—'47 Commander (8) Star- 

at today’s sale. Sold 67 units out of 83 liner, $570; Champion club coupe, $500 
offerings.) WILLYS—’50 (4) stationwagon, $1,050* 

BUICK—’50 Special 4-dr., $1,300", $1,280, MISCELLANEOUS 46 International 1! 
$1,010; 2-dr., $1,430*. '49 RM _ sedanet, ton dump, $260 
$1,240*; Super 4-dr $1,160. °'48 RM 
4-dr., $S865*. ‘47 Super 4-dr.. $550 ‘NVE 

CADILLAC—'50 (61) 4-dr., $2,650*. '46 | DENVER 

| (61) sedanet, $780* (Denver Auto Auction. Sale every Tues- 

| CHEVROLET—’52. ‘Bel-Air, $2,270*. ‘51 | day. Prices are for sale of July 1.) 

FL Deluxe 4-dr., $1,585. ’50 SL Deluxe (Prices stronger on clean units, but 

| Deluxe 2-dr., $1,290; SL Special 4-dr., sliding off on average cars. Sold 241 

conv., $1,235; 4-dr., $1,355*, $1,200; FL cars out of 342 offerings.) 

| $1,200, $1,090; club coupe, $1,150. '49 | BUICK—’52 RM Riviera, $2,995*, $3,000*; 

| Deluxe 4-dr., $1,120; -ton panel, $440. Special sedan, $2,620*. °51 RM _ sedan, 

| '48 stationwagon, $805; FL aerosedan, $2,195*, $2,200*; Special sedan, $1,855. 
| $860, $850. '47 FL aerosedan, $825; FM 50 RM sedan, $1,500*, $1,535*, $1,595", 

club coupe, $715. $1,755*. '49 RM sedan, $1,050, $1,090, 
| CHRYSLER—’48 Windsor 4-dr., $940. $1,115, $1,160, $1,230*. ‘48 RM conv., 
| DeSOTO—’50 Custom club coupe, $1,430*. $935. '47 Super conv., $735. 

| °49 Deluxe 4-dr., $1,220*. '46 Deluxe CADILLAC—’51 Coupe de Ville, $3,970*; 

| 4-dr., $510. (62) sedan, $3,495*, $3,525*. °50 (62) 

DODGE—’49 Wayfarer roadster, $855. sedan, $3,025*, $3,100*. ’48 (62) sedan, 

| FORD—’51 Custom (8) 4-dr., $1,625*; 2- $1,860*. '46 (61) sedan, $1,140*. 

| ar., $1,575*. 50 Crestliner, $1,200; De- | CHEVROLET—’52 Bel-Air, $2,450*; SL 

| luxe (8) 2-dr., $1,200, $1,160, $1,080. '49 Deluxe sedan, $2,005*, $2,090*, $2,100*, 

| Custom (8) 2-dr., $1,030, $1,020*. °48 $2,190*; %-ton pickup, $1,600; %-ton 
(6) %-ton panel, $455. "47 SD (8) 4-dr., pickup, $1,390, $1,450, $1,460, $1,475. '51 
$675. °45 1%-ton flat bed, $270. °41 Bel-Air, $1,745, $1,750, $1,775*; SL De- 
stationwagon, $205. luxe sedan, $1,475, $1,535, $1,540, $1,555. 
HUDSON—’50 Pacemaker 4-dr., $930. '47 50 FL Deluxe sedan, $1,160, $1,200, 


Commodore (6) 4-dr., $375. 


40 years, the performance 
of McQuay- Norris piston 
rings is assured...and they 
are specifically engineered 
to meet every requirement, 
no matter how exacting. 


McQUAY-NORRIS MANUFACTURING CO. 


| ST. 


LOUIS 10. MO. 


1952 


| LINCOLN 





$1,210, $1,300*. °49 SL Deluxe sedan, 


43 





$895, $905, $975, $1,020, $1,055. °48 FM 
sedan, $690, $785, $850, $855. ‘47 FM 
sedan, $695, $700, $710, $715 

| CHRYSLER—’52 Saratoga sedan, $3,005", 
$3,025*. '50 Windsor sedan, $1,530 $1 





550*, $1,585*. 
Windsor 


’49 NY 


edan, $785* 


240, 48 


sedan, $1,2 
Windsor 


$900*. '47 


| sedan, $650*, $870*, $895*. 

| DeSOTO—'51 Sportsman, $2,055". i6 se 

dan, $710*, $790*. 

| DODGE—’51 Diplomat, $1,830*; Coronet 

| sedan, $1,560*, $1,590*, $1,600*; -ton 
pickup, $1,050. '50 Meadowbrook sedan, 
$1,080*. °49 1%-ton truck, $630. '46 se- 
dan, $610, $670 

FORD—’'52 Victoria, $2,575*; Custom (8) 
sedan, $2,385*; -ton pickup, $1,605. '51 





conv., $1 ; Custom (8) sedan, $1,520, 
$1,600*, | 5, $1,625. °50 stationwagon, 
$1,315, $1,415, $1,500; Custom 





| (8) sedan, $1,085, $1,105, $1,135. '49 Cus- 
| tom (8) sedan, $1,025, $1,030, $1,055. '48 


SD (8) sedan, $710, $760. ’°46 SD (8) 
sedan, $500. 

’50 Commodore (8) sedan, $1,- 

,235, $1,365. '49 Super (6) conv., 








KAI ER ’49 sedan, $480, $485. 48 sedan, 
$410, $430, $585. 
LINCOLN—’52 Capri sedan, $3,745*; Cos- 


mopolitan sedan, $3,280*. ’51 
’49 sedan, $1,020*. 

’52 sedan, $2,600*; 2 at $2,- 
660*. °51 sedan, $1,700*, $1,845*, $1,945". 
’50 sedan, $1,340, $1,365, $1,375. '49 se- 


sedan, 


dan, $1,120. ’47 sedan, $710, $745. '46 
sedan, $590. 

NASH—’51 Statesman sedan, §$1,395*; 
Rambler  stationwagon, $1,300". "50 
Statesman sedan, $1,120*. 

OLDSMOBILE—’52 (98) sedan, $3,265* 
(88) sedan, $2,895*. ‘51 (98) sedan, 
$2,205*, $2,325*, $2,430*, $2,490°. ’'50 
(88) sedan, $1,555*, $1,635*, $1,650*, 
$1,685*. ’°49 (98) sedan, $1,025*, $1,095*, 





(Continued on Page 44, Col, 1) 











AUTOMOTIVE NEWS, JULY 14, 1952 








Used-Car Auction Prices 








(Continued from Page 43) 


$1,125* "47 


(98) sedan, 


'48 (78) sedan, $705, $1,000. 
$510*, $530*. 
PLYMOUTH—’'52 Suburban, $2,250, 
255; Cambridge sedan, $1,775. '51 
urban, $1,645, $1,700. '49 SD sedan, $1,- 
005, $1,115, $1,130, $1,175. "48 Deluxe 
sedan, $700 
PONTIAC—'52 Catalina, $2,805", 
Chieftain (8) sedan, §$2,350*, $2,600*, 
$2,625*. °51 Catalina, $2,000*, $2,235*, 
$2,300*; Chieftain (8) sedan, $1,680, $1,- 
895*, $1,925*. ‘50 Chieftain (8) sedan, 
$1,380, $1,410*, $1,455", $1,505". ‘48 
Chieftain (8) conv., $1,205*, $1,305". 
STUDEBAKER—-'51 Commander (8) sedan, 
1,435*. ‘50 Champion sedan, $1,055*. 
WILLYS—’52 Jeep, $1,465. °50 pickup, 
$960. ‘49 Jeepster, $770*; Jeep, $745. 
"48 Jeep, $410, $495, $510, $550, $565. 
'47 Jeep, $355, $470, $485, $630. 
MISCELLANEOUS—’52 GMC %-ton pick- 
up, $1,685. ‘51 GMC ‘%-ton pickup, 
$1,490. 


FORT WAYNE, IND. 


(Carl Marker’s Auction. Sale every Wed- 
nesday. Prices are for sale of July 2.) 

(Market very good on clean late model 
cars. Sold 123 units out of 158 offer- 


$2,- 


$2,815* ; 


ings.) 

BUICK—’51 Super Riviera, $2,175*, §$2,- 
065*. ’°50 Super sedanet, $1,345. '49 Super 
sedanet, $1,195. 48 Super sedanet, $850; 


4-dr., $850; Super conv., $905. 
OADILLAC—’51 (62) 4-dr., $3,390*. ‘48 
(62) 4-dr., $1,695*. 
CHEVROLET—'51 SL Deluxe 2-dr., §$1,- 





| 
| 


Sub- | 





570* ; 


FL 


4-dr., $1,500; 
Deluxe conv., 
855 50 FL Deluxe 4-dr., $1,250. 
FL. Deluxe 4-dr., $1,035; SL 
club coupe, $800. '48 FL aerosedan, $860; 
SM 4-dr., $760. '47 FL aerosedan, $800, 
SM 2-dr., $710. '46 SM club coupe, $650. 
CHRYSLER—’51 NY Newport, $2,395*. '50 
Royal 4-dr., $1,565*, 
DeSOTO—’49 Custom 4-dr., 
Custom club coupe, $850; 
DODGE—'52 Coronet 4-dr., 
Coronet club coupe, $1,520*. 
4-dr., $1,275. °47 Custom conv., $850; 
4-dr., $775. '46 Custom 4-dr., $725. 
FORD—’52 Crestliner, $2,425*. '51 Custom 
(8) conv., $1,780; 2-dr., $1,530; Victoria, 


club 
$1,795; 


coupe, $1,555; 
Bel-Air, 
"49 


$1,130*. ‘48 
4-dr., $885. 

$2,085*. '51 
"50 Coronet 


$1,660. °50 Deluxe 2-dr., $1,120; conv., 
$1,400. °49 Custom (8) conv., $1,165; 
2-dr., $950; 4-dr., $840; Custom (6) 
2-dr., $770. °47 SD (8) conv., $715; 
4-dr., $660; 2-dr., $685. 

FRAZER—’'51 4-dr., $1,245*. ‘47 4-dr., 


300. 

KAISER—’51 Deluxe 2-dr., $1,305*. '48 
4-dr., $330. 

LINCOLN—’49 4-dr., $930; 2-dr., $1,000. 


MERCURY—'49 2-dr., $1,015. ‘47 4-dr., 
710. 

NASH—’49 (600) 4-dr., $745. ‘46 (600) 
4-dr., $400. 

OLDSMOBILE—’'50 (8S) sedanet, $1,580*; 
(98) 4-dr., $1,585*. °49 (76) 4-dr., $1,- 


170; club coupe, $1,160. ‘48 (98) club 
coupe, $945; 4-dr., $1,020*. 


PLYMOUTH—’50 Deluxe 4-dr., $1,105. °49 
SD 4-dr., $900. "48 SD 4-dr., $735. '47 


SD club coupe, $750; conv., $715. 





$1,- | 


Deluxe | 





Sale every Tuesday and Thurs- 
26 


Auction Co 
day. Prices 
| July 1.) 
(Buyer resistance on all but the clean- 
est cars. Prices slipped off slightly with 
buyers more careful and turn-downs more 
frequent. Sold 113 units out of 177 of- 


PONTIAC .-'49 Chieftain (6) sedanet, $1,- 
| 295*. °47 SL (8) 4-dr., $525 
STUDEBAKER—'51 Commander (8) conv 
| $1,400; Champion Starliner, $1,385 

| WILLYS—'49 Jeepster, $645 

| 

| PHILADELPHIA 

| (Harold B. Robinson Auto Sales and 


are for sales of June 











$1,075; FL Special sedan, $995. ‘48 SM 
sedan, $770; business coupe, $630. ‘47 
FL aerosedan, $760; FM conv., $690. 
CHRYSLER —'50 Windsor sedan, $1,875". 
'47 NY sedan, $430. °46 Windsor sedan, 
$530. 
DeSOTO—’51 Custom sedan, $1,960*; De- 


luxe sedan, $1,865*, $1,820*. 


$1,350. °48 Custom sedan, $1,075. ‘39 se- 
tan, $105. 
DODGE—’'50 Meadowbrook sedan, $1,560*. 
’49 Wayfarer roadster, $825. 
| FORD—’52 Custom (8) sedan, $2,225*; De- 
| luxe (8) sedan, $1,850, $1,800. '51 Vic- 
| toria, $1,825; conv., $1,875*; Crestliner, 
$1,630; Deluxe (8) sedan, $1,385, $1,380, 
| 





$1,375. °50 Custom (8) sedan, $1,250, 
$1,150. '47 SD (8) sedan, $690, $645; 
Deluxe (6) sedan, $540. 





ferings.) 

BUICK—’51 Super Riviera, $2,260*. ‘50 
Special sedan, $1,360. '49 Super conv., 
$1,450*, $1,310. ‘47 Super conv., $520. | 

CADILLAC—’51 (62) conv., $3,675*, '46) 
(60) sedan, $930. 

| CHEVROLET-~'51 Bel-Air, $1,800*; conv., 

| $1,810*; SL Deluxe sedan, 1,575; SL 
Special sedan, $1,400, $1,395. '50 SL Spe- 
cial sedan, $1,200, $1,135. ‘49 SL De- 
luxe sedan, $1,050; SL Special sedan, 


"50 Deluxe | 
Carry-All, $1,520. ‘49 Custom club coupe, | 








) 





“The boys say to take a good 
long rest, boss. Everything’s been 
going smoothly since you were 
hospitalized.” 





| FRAZER-—'47 sedan, $605. 
| HUDSON—'46 sedan, $210. 
KAISER—’51 Special sedan, $1,330. 
LINCOLN—’'49 sedan, $885. 


MERCURY—’51 stationwagon, $2,075. '50 
conv., $1,550. ’47 sedan, $750, $575. 

NASH—’50 Statesman sedan, $1,070, $1,- 
030. ’42, $110. 


OLDSMOBILE—’51 (88) sedan, $2,200*. '50 | 
(88) sedan, $1,470*. °49 (98) sedan, §$1,- | 





NEW WOLF’S HEAD 








100% 
PURE 


MLN ALL! 






The new Wo F’s HEap Motor Oil offers the 
extra protection that modern cars require. 
Wotr’s Heap is the 100% PURE PENN- 
SYLVANIA Oil that is SPECIALLY RE- 
and SCIENTIFICALLY 
FORTIFIED. It ‘‘cleans as it lubricates’, 
provides extra protection against corrosive 
acids, rusting and oxidation . . . and elimi- 
nates all unnecessary wear! 


FINED ... 


Sell WoLF’s HEap and you'll never be out- 


sold on quality! 


the one motor oil 
that has all three! 


MOTOR OIL 


SPECIALLY 


Nag ial 








When heavy duty oil is required, recom- 
mend and sell WoLF’s HEAD Heavy Duty. 
It exceeds car manufacturers’ specifications. 


MOTOR OIL 


100% Pure Pennsylvania 
Scientifically Fortified 











SCIENTIFICALLY 
FORTIFIED 











FREE! 


mations. Write for 


Wolf’s Head Oil Refining Co., Inc., Oil City, Pa., New York 10, N. Y. 


AND LUBES 


Member, Penna. Grade 
Crude Oil Association 


GUIDE TO THE WEATHER Folder shows 
how to forecast weather by cloud for- 


a copy. 





450*; 
$100. 
| PACKARD—'48 Custom sedan, $800, $7( 
| PLYMOUTH—'51 Cambridge sedan, $1.45 


(SS) sedan, §$1,.420*. ‘40 sedar 





$1,435, $1,410, $1,400, $1,385, 2 at $1 
370. °50 Deluxe sedan, $1,245, $1.17 
$1.075. °48 Deluxe sedan, $790, $750 
SD sedan, $805, $800, $775. ‘46 SD 
dan, $580. '42 club coupe, $325 
PONTIAC ‘52 (8) Catalina, $2,800* 





(8) stationwagon, $2,000*, ‘50 Chiefta 
«(S) sedan, $1,465; SL ¢S) sedan, $1,601 
$1,530 49 conv., $1,390; Chieftain (8 
sedan, $1,390, $1,275, $1,000; SL «(S) se 
dan, $1,37 41 (6) sedan, $220 

STU DEBAKER—’51 Champion sedan, $1 
370. '50 Champion sedan, $1.080; cony 

| $1,030. '47 pickup, $400 

| WILLYS—'49 (4) Jeepster, $5810, $800 


MISCELLANEOUS—'48 Austin sedan, $35¢ 


MASON CITY, IA. 


(Lapiner’s Car auction. Sale every Wed 


| nesday. Prices are for sale of July 2.) 

| (Sold 129 units out of 164 offerings.) 

| BUICK—’51 Special 2-dr., $1,605; 4-dr 

| $2,075*; Super Riviera 2-dr., $2,230* 

| Super 4-dr., $2,195*. ‘50 Special 4-dr 
$1,210. ‘49 Super 2-dr., $1,200*: RM 

| 4-dr., $1,200*. 

| CADILLAC—'51 (62) 4-dr., $3,610*. ‘50 

| (60) 4-dr., $3,080*. ‘49 (62) conv. $2. 

| 360*; 4-dr., $2,150*. , 
CHEVROLET—’52 SL Deluxe 2-dr., $1, 
905*. '51 FL Deluxe 2-dr., $1,475, $1, 
575*; 4-dr., $1,480*; SL Deluxe 2-ar. 
$1,360, $1,425*; 44-ton pickup, $1,085. 
‘50 Bel-Air, $1,485, $1,505*; SL Deluxe 
conv., $1,475, $1,200; 4-dr., $1,200, $1,- 

| 105, $1,150; 2-dr., $1,215, $1,300. 

| CHRYSLER—’51 Windsor Newport, §2.- 
175*. '50 NY 4-dr., $1,590*. ‘49 NY 
conv., $885*. °41 4-dr., $290. 


| DeSOTO—'52 Deluxe 4-dr., $2,080*: club 
| coupe, $2,175; Fire Dome (8) club coupe, 


| $2,745". 

| DODGE—’48 Deluxe 2-dr., $690. '47 De- 
luxe 4-dr., $655. ’42 Deluxe 4-dr., $300. 

FORD—’51 Custom (8) 2-dr., $1,470; 4- 
dr., $1,535*, $1,690*. '50 conv., $1,420*: 
Custom (8) 4-dr., $1,205, $1,155. ‘49 

| Deluxe (6) club coupe, $730, $815, $745: 
Custom (8) 4-dr., $940. '48 SD 2-ar., 
$770, $775, $735. 

FRAZER—’'47 4-dr., $355. 

HUDSON—’51 Hornet 4-dr., $1,980*. ‘49 
Super (6) 4-dr., $800. 

KAISER—’'51 Henry J 2-dr., $1,000*. ‘50 
Vagabond 4-dr., $830*. °48 4-dr., $380 

MERCURY—'52 4-dr., $2,590*. °50 4-dr.. 
$1,010. ‘49 4-dr., $1,100, $1,065. ‘47 

conv., $620. 


NASH—’51 Rambler stationwagon, $1,340*. 

| OLDSMOBILE—'50 (76) 2-dr., $1,250*. °49 
(98) 2-dr., $1,275*. 

PLYMOUTH—’52 Cambridge club coupe, 
$1,975. '49 SD 4-dr., $915; conv., $1,065 
"48 Deluxe 4-dr.. $770. 

PONTIAC—'52 Chieftain 7 
175*; Chieftain (8) Catalina, $2,700*: 
4-dr., $2,440*. '50 Chieftain (6) conv.. 
$1,460. '49 Chieftain (8) 4-dr., $1,185*. 
’47 Chieftain (8) 4-dr., $695. 

STUDEBAKER—’'51 Commander (8) Land- 
cruiser, $1,370*. '50 Champion 4-dr., $1, - 
000, $1,100*. '47 Champion 2-dr., $610* 

WILLYS—'50 Jeepster, $845. ‘49 Jeepster. 
$535*. °45 Jeep, $380. 


LOS ANGELES 


| (Los Angeles Auto Auction. Sale every 

Tuesday and Thursday at San Gabriel, 

Calif. Prices are for sale of July 1-3.) 

BUICK—’52 Super conv., $3,150*. '51 Su- 
per Riviera 2-dr., $2,370*; RM Riviera 
4-dr., $2,250*; Super 4-dr., $1,910*. °50 
Super 4-dr., $1,785*; RM Riviera 4-dr., 
$1,780*, $1,685*; Special sedanet, $1,- 
460*, $1,435*, $1,325*, $1,270. ‘49 RM 
conv., $920. '47 Super 4-dr., $750; conv., 
$700, $660; Special sedanet, $645. 

| CADILLAC —’51 (62) conv., $4,120*; 

| Coupe de Ville, $4,050*; (60) 4-dr., $3.- 
855*; (62) clb coupe, $3,725*. '50 (62) 
Coupe de Ville, $3,780*. ‘49 conv., $2.- 
800*, $2,435". "48 (60) 4-dr., $1,820; 
(61) club coupe, $1,700. 

| CHEVROLET—’51 conv., $1,955; Bel-Air. 
$1,895; FL Deluxe 4-dr., $1,605, $1,600: 
SL Deluxe 2-dr., $1,540; SL Special 2- 
dr., $1,445. '50 conv., $1,585; SL De- 
luxe 4-dr., $1,375; club coupe, $1,140. ’48 
FM 4-dr., $805; FL 2-dr., $660. 

CHRYSLER—'51 Saratoga club coupe, §2.,- 
445*; Windsor Newport, $2,350*. ’'50 
Windsor 4-dr., $1,790*; NY club coupe, 
$1,690*. '47 NY 4-dr., $675. 

DeSOTO—'51 Sportsman, $2,100*; Custom 
club coupe, $1,825*. ‘50 Deluxe 4-dr.. 
$1,575*. '49 Deluxe club coupe, $1,325* 

|  °48 conv., $900. 

DODGE-—’49 Coronet 4-dr., $1,115*; Way- 


(6) 2-dr., §2,- 








farer 2-dr., $1,085. 
FORD—’51 Victoria, $1,895*; Custom (8) 
conv., $1,890*; Deluxe (8) 2-dr., $1,575; 


Custom (8) 4-dr., $1,475, $1,425, $1,395; 
Deluxe (6) 4-dr., $1,300. '50 stationwag- 
on, $1,570; Crestliner, $1,340; Deluxe (8) 
2-dr., $1.280, $1,205; Deluxe (6) 2-dr.. 
$1,270. 

FRAZER—'47 4-dr., $415. 

HUDSON—’51 Hornet 4-dr., $1,825. ’'50 
Pacemaker 4-dr., $1,120. '49 Commodore 
(8) 4-dr., $940. "48 Commodore (8) 4- 
dr., $900; club coupe, $810. 

KAISER—’51 4-dr., $1,500. '49 4-dr., $845, 
$475. 

LINCOLN—’51 4-dr., $2,085*. ‘49 conv., 
$1,355; Cosmopolitan club coupe, $1,255; 
4-dr., $1,250. 

MERCURY—’'52 conv., $3,270*; club coupe. 
$2.860*. '51 stationwagon, $2,240*; conv. 
$2,100*; club coupe, $1,900. °'49 club 

| coupe, $1,265, $1,225; 4-dr., $1,165, $1,- 

| 140; stationwagon, $1,110. 

| NASH—’51 Rambler, $1,415; Statesman 2- 

dr., $1,375. '50 Statesman 4-dr., $1,220; 

Rambler conv., $1,040; Statesman busi- 

ness coupe, $940. °49 Ambassador 2-dr., 
7 


$770. 
OLDSMOBILE—’52 (88) Holiday, $3,480*: 


conv., $3,370*; 4-dr., $2,880*. ’51 (98) 
Holiday, $2,795, $2,495; (88) 4-dr., $2,- 
275, $2,150. '50 (98) 4-dr., $1,880; (88) 
4-dr., $1,870, $1,700. 

PACKARD—’51 (200) 4-dr., $1,940*. °48 
4-dr., $795 


PLYMOUTH—’51 Cranbrook 4-dr., $1,550. 
$1,500; Cambridge 4-dr., $1,480. '50 Sub- 


urban, $1,455; SD club coupe, $1,320; 
SD 4-dr., $1,310. '49 SD 4-dr., $1,100, 
$1,090, $1,000. '48 SD club coupe, $760; 
4-dr., $725. 

PONTIAC—’52 Chieftain (8) 4-dr., $2,- 

| 790*; 4-dr., $2,600*%, $2,595*. '51 Cata- 

| lina, $2,440*, $2,185*; Chieftain (8) 
club coupe, $1,655*. °'50 (8) Catalina, 
$2,100*; conv., $1,835. °49 SL (6) se- 


danet, $1,455. 
STUDEBAKER—’51 Champion 4-dr., $1,- 
265*. ’50 Commander (8) conv., $1,445; 
Champion 4-dr., $1,125. ’48 Commander 
(8) club coupe, $850. 
WILLYS—’'50 Jeepster, $950. 


‘49 +%-ton 





pickup, $705. 
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er, said: “We are finding that|dealers think will be the peak 
prices are high, but that business|month. A large wheat crop con- 
is moving along at . oo es | tributed to the upsurge in business. 
There is a strong market, and there | Oo 

. os | ne dealer feels that the reper- 
is not enough merchandise avail cussions of the steel strike haven't 


| 
able to meet the, demand seq a|feally been felt yet.. He said he 
: , wou get no new cars in July 
drying up of available stock. How- because of the steel strike—just at 


ever, we are not trying to take | : , +1. 
orders for future deliveries. It has Sas So be = money is avail 


been our firm’s policy, even during | ’ 

the war years, not to contract for| Another dealer said his firm 

deliveries for cars we do not have| was “going along from day to 
day, receiving an allotment of 


on hand.” 
cars now and then.” Another re- 


Thomas Ronan, of Edward J. 
Ronan’s Dodge-Plymouth dealer-| ported that he would get no new 





| 


| 
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cars or trucks until the reopen- 
ing of the assembly plants. 

One dealer reported that he had | 
one shipment on the way, and that | 


| it would be the last until the strike 


|is over. 
“They have heard us cry wolf | 
before,” another dealer pointed out. | 


“If this strike holds on, however, 
there’s no getting around it, there | 
will be no new cars for a while 
and we'll be selling used cars.” 
(George Hunholz.) 


McDonald Joins Berry 
Scotty McDonald is the new gen- | 
eral manager for John Berry, De- 
Soto-Plymouth dealer in Long 
Beach, Calif. McDonald resigned 
from Willys-Overland after serving 
as the company’s division manager 
in San Francisco. | 





GM Graduates 13 from Training Course— 


Thirteen graduates of the dealership management training course of General Mo- 
tors Institute, all sponsored by Oldsmobile dealers, received their certificates recently 
from J. J. Dobbs (seated, third from left), executive assistant to the general sales 
manager, at Lansing. Graduates of the eight-week course are G. W. Bolender (seated, 
left), Connersville, Ind.; B. B. Brown jr., Houston, Tex.; Dobbs; R. H. Evans, Hickory, 
N. C., and J. |. Fields, Iron Riven, Mich. Standing are J. J. Karwales (left), Chicago; 
J. C. Loder, Salem, Ore.; K. M. O'Neill, Dover, N. H.; A. E. Norman jr., Evanston, Ill.; 
R. G. Ryan, Billings, Mont.; R. H. Schaller, New London, Conn.; K. R. Walter, Crown 
Point, Ind.; W. J. Wilkomm jr., New Orleans, and W. G. Winkler jr., Chicago. 








ship, said: 

“During the past 60 days our 
stockpile has dwindled from a nor- 
mal inventory of about 125 cars to 
25 automobiles. The reasons for 
this condition are the steel strike, 
the lifting of Regulation W, and 
the normal business season. Al- 
though most people will still try 
to shop around after they find that 
we cannot deliver a car they want, 
we are finding that we can sign 
up some customers for future de- 
liveries.”—(Norman Shigon.) 

” K * 


St. Louis 

Actual shortages, plus anticipated 
factory shutdowns, have caused a 
rush of new-car buyers here since 
the beginning of the steel strike. 
Dealer showrooms and warehouses 
are bare of new cars in the more 
popular lines. The few remaining 
cars are spoken for, dealers report. 
The outlook for late July and 
August is rather gloomy with the 
probability of no new-car deliveries, 
dealers report. They believe that 
they will have to build up a con- 
siderable backlog of new-car or- 
ders before the factories resume 
shipments. 

It appears that there is a con- 
siderable lag in the demand for 
used cars and stocks are gener- 
ally pretty high, both in the 
number of units and dollar value. 





It is thought that these heavy 
stocks of used cars may help the 
dealers over the slow days in the . 
new-car department, and will also 
assist in keeping sales staffs in- 
tact. 

The extremely hot weather in 
June reflected unfavorably in the 
service departments, and the high 
service sales attained in May did 
not hold up as anticipated through 
June. 

Dealers are optimistic, however, 
over the outlook for total service 
department business for this sum- 
mer because of the unusually 
heavy vacation and tourist trade.— 
(Sam X. Hurst.) 


* * x 


Pittsburgh | 

The effect of the steel strike on | 
auto dealers here seems to be gov- | 
erned by two factors: the type of 
clientele the dealer has built up 
and the habits of that clientele. 

Dealers in striking mill areas, 
first of all, are hit to the same ex- 
tent that they have built their new- 
car, used-car and service work 
around mill area accounts. How- 
ever, mill area dealers who have 
not relied primarily on mill ac- 
counts and have built their business 
on clients only indirectly affected 
by the strike, report normal busi- 
ness, 

Some dealers in mill areas who 
have stressed mill-area accounts 
still are unaffected—although they 
are uncertain how long business 
will hold up. They pointed out 
that they are dealing with mill 
people who have saved against 
an emergency. 

A dealer appearing to have hand- 
to-mouth accounts is “hit,” he said, 
and his clients, instead of filling 
up at the gas pump, buy $1 worth 
or walk. Many are postponing auto 
inspections, or don’t come in at all. 

Curiously, about half of the peo- 
ple were reported coming into one 
establishment with the attitude that 
the dealer, because of the strike, 
must be “stuck” with new and used 
cars. Even out-of-town buyers were 
shopping with that attitude. (Leon 
Leffingwell.) 





* * * 


Hutchinson, Kans. 

The steel strike is casting an 
ominous shadow on the car dealer’s 
otherwise bright horizon in this 
area. A terrific demand for new 
cars and late model used cars was 
experienced in June, which some 


Leeds, Ala 





. 





Chicago and Joliet, Ill. «¢ 


Facilities of 13 Strategically Located Plants of L. A. Young, 
World’s Largest Manufacturer of Springs and Diversified 
Wire Products for American Industries for 45 Years Are 
In Defense Production for Both Government and Industry. 


L. A. YOUNG SPRING & WIRE CORPORATION 


GENERAL OFFICES: Detroit 11, Michigan . . . IN CANADA: L. A. YOUNG INDUSTRIES, Ltd., Windsor, Ont, 


13 PLANTS: 3 in Detroit, Mich. ¢ 
e Los Angeles and San Leandro, Calif. ¢ 


Trenton, N. J. © Memphis, Tenn. 
Windsor, Toronto and Montreal, Canada 
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New Passenger Car Registrations, 42 States for May, 1952-1951 
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Car registrations by states are - 2 Ps 3 3 
released here weekly, as com- - c w . ‘ > FA ‘ ‘ ai | n z é z 
. s < 2 x} v 2 > e 0 . = 
piled by R. L. Poth representa- 2 2 $ 3 2 5 3 oz a = g € = $< 2 > 4 z = £ = 8 a 5 2 ~ $ z 
tives in state capitals. £ 38 2 —E|fr ? ¥ 3 65 < E : v € a) 2 s = “5 Dei 3s ° 3 3 y 3 = R 5 
(6) Pa} o a 12) ° & ~) = ur Py 9) | 2) ° 2 OF < =z = ze 4 < 9 Ps z Px a > = fue 
31 States Previously ‘52; 6275; 4781| 15030, 25448; 51534; 41039; 1452; 9593; 52084) 17928, 4548, 49556; 11945; 14700 98677 77, +2532; 2158; 4767 65 122; 203, 4771; 8506, 3861; 8312; 2080 5) 235527 
Reported for May 'S!| 9451} 5762) 16339) 34804) 66356] 50177; 1188) 12492) 63857) 20529) 468/| 58200) 1474! 16807) 114960 3042} 2680; 5722 114 98; 284; 5776; 6852) 3285; 9609) 122! 5 27868¢ 
California *52| 1233) 1077) 2552) 4495; 9357; 5508 359! 2299 8166 2521 999 7562) 2159 2619 15860 250 393 643 171 235 12! 1019| 1807 644 «2114 386 706 41120 ; 
51} 1504 _ 847) _1396 3317; 7064) 5896 208; 2100 8204, 2739 896 7618, 2130, 1983 15366 199 185 384 100 49 24 708 877 368, 1829 206 298, 35477 
Connecticut "52 246 156 593 631) 1626) 954 65 295 1314 431 | 166 1170 428 441 2636 | 149 100 250 12 22 8 163 269 132 259 106 7I 6868 
51] 245 157 457 873 1732 978 31} 414 1423 515 15) 1192 452 446 2756 136 90 226 2 17 15 142 162 108 303 37 43 696¢ 
Indiana "52 395 356 896, 1602 3249 2697 86 516 3299, 1043 251 3254 729 956 6233 I 152 154 307 a 18 284 558 230 953 148 15\ 15298 5 
‘SI 416 327 660; 1807 3240 2373 55 522 2950 962 99 2987 678 796 5622 168 130 298 | 23 322 418 157 907 64 9, 1398 
Louisiana ‘52 137 106 295 677 1215 947 24 189 1160 320 67 1329 226 378 2320 66 56 122 3 3 10 48 148 104 258 47) 7 5445 
‘51 152 93 265 606 1116 1312 18 268 1598 318 85 1250 266 381 2300 53 6) 114 3 | 2 54 52 61 21! 24 4 5539 
Massachusetts "52 332; 383) 1052; 1647; 3414 1796 83 498 2377 846 214 2129 856 828 4873 222 110 332) 8 39 25 225 571 176 472 107 61; 12680 
‘5! 467; 413 807; 2052 3739 1989 60 575 2644 927 203 2460; 1083 924 5597 128 114 242 1 17! 27 251 330 124 489 39 45) 13555 ¥ 
T 
Missouri "52| 228) 182) 504) 1048 1962| 1733 44 385 2162; 606) 131 2156 375 482 3750 82 59 141 | | 6 94 421 159 256 48) it 9010 
51 475| 368 741} 2021| 3605) 2959 | 72 882) 3913 983} 237 3805; 778 844 6647 116 121 237 2 | 5 182 571 147 447 42 14; 15813 
New Mexico 52 33| 28 107; 176} 344 265) 9| 94 368 127; ° 23] 292) 46| ~=100) 588 7 7 14 2 7 33 5! 30 88 28 | 1554 
‘SI 48| 24 57) 130) 259 229 | 9 82 320 118) 27)| 277) 80} 97) 599) 18 WW 29 | ” 31 35 23 84 13 2 1399 
New York "52; 1286) 1239 3390| 4058, 9967 5064 276| 1635; 6975! 3078 940 6914! 2440! 2377 15749) 1} 502 469 972 22 83 33 876 155! 800 1466 406 219; 39119 
‘SI 1667| 1424; 3225) 5486) 11802) 5738 204) 1847) 7789; 3067 816 7317, 2623! 2743 16566 496 477 973 16 49) 40 721 974 603) 1332 236; 210) 4131! 
Oregon "52 93 94 183; 390) 760 840 33 249 1122 313 79 950 238 218 1798 31) 40 7I 19 12) 5 116 201 98 200 70 32| 4504 
‘S| 238) 133 247, 632!) 1250 979 29) 337 1345 469 103 1199 345 387 2503 90 70 160 10 9 7 157 174 125 279 | 95 24 6138 ; 
Rhode Island "52 65) 50 180; 224 519 325 13) 112 450 134 46 440 159 116 895 | 36) 21, 57 1 5) 3 38 % 28 77\ 23 14 2206 
‘5! 92) 64 173| 313 642 372) 8 110 490 159 47 575 146) 162 1089 | 28 | 24) 52 | 1 3 40 94 40 75 8 9 2544 
South Dakota "52 42) 43; 101; 229) 415 345 12 91 448 130 24 428 76 99 757 | 14 14 28 | | 25 40 38 80| 21) I 1853 
5) 81) 40 142 296 559) 482 7 109 598 203 29 476 127) 134 969 | 19 28 47| | | 53 62 37| 100 6} | 2431 
42 States Reported 52| 10359; 8495! 24883) 40625; 84362) 61513) 2456) 15956) 79925) 27477; 7488) 76180, 19677; 23314; 154136 80, 4043, 358! 7704 301 527! 330 7692) 14219) 6300 14535; 3470; 1683) 375184 ' 
To Date for May ‘51! 14836] 9652) 24509| 52337) 101334; 73484) 1909) 19738) 95131| 30989; 7474) 87356| 23449, 25706) 174974 | 4493) 3991! 8484) 259| 242) 434, 8437/ 1060!, 5078| 15665} 1991; 1210) 423840 
Year '52| 48541| 37981| 96893|183755| 367170) 277678) 9317) 70693) 357688 127432; 32902; 350231| 89735'104253| 704553 469; 13059 15559 29087 1447) 2097) 1508 31491) 54228) 27157 72333, 12904, 7524 1669187 
To Date 'S1| 70787| 47569| 128081 | 241431| 487868} 397783) 11511 | 104635, 513929| 184570) 42637, 500036, 127100 154229; 1008572) | 25862) 26442; 52254; 119! 1508; 2555! 49099; 54544} 31021| 87643| 11280! 5851! |2307315 
. « + 
New Commercial Car Registrations, 45 States for May, 1952-1951 
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Truck registrations by states are rc) a 4 3 Truck registrations by states are 
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released here weekly, as compiled = = > 0 2 £ : 4 6} ¢ released here weekly, as compiled 
by R. L. Polk representatives in 8 3 Fs s $ “ $ 2 co re) 2 8 a 2 3 4 2 oe ry = 7 by R. L. Polk representatives in 
state capitals. 2 ry ® 3 £ y a] 3 ? : = ° © ¥ 2 < ° Zz 2 iz: = 2 ~ state capitals 
2 ° = 4 a 2 ° 3 r > . = 7) 2 2 3° oe 2? 4 <3 >= = fe} 
< so | 0 ) a ra) o re 4 uw (U} & x = a a « a > 35 > = = 
37 States Previously "52 81 84) 15595 | 212 173| 4981 2} 10654 23| 4206) 5600) 2s 389 5| 21 133; 1570) 621 3; 962 106| 45493 '52 37 States Previously 
Reported for May ‘51 | 135 145| 21446 4 337 259; 6016 115| 15086 24) 5164) 5328) 34| 652 7 32 200; 1586; 812 24| 1543 78| 59057) '5! Reported for May 
California *52| 9) | 1816) 1] 36) 32) | | 1059) 7; 591{ 534) 28 30) 15| 1| 14! 226} 46 8! = 185) 20; 5435 ''52 California 5 
51] 28} | 2054} 3} 51} 23; 751} 5, 1271} 8| 678 391 | 25 76 26 5 14 155 45) 12 99 | 8! 5728'S! 4 
Louisiana *52) 1| | 533} 4) } 144] 387 | | 165 102 | 2 | I 3f 83 6 30 1461 ‘52 Louisiana 
‘Sl | | 722} 10} | 1th} | 459} | 161} 88 | | 5| | | 43) 6) 27 1633 | ‘SI 
Mississippi ‘52 | | 513} | 130) 311 I 153 100) | 13 68 3) 15| 1307 ‘52 Mississippi 
‘SI | | 773| | | {isl el asel | 258] 98 | |} 3 | | 45) 4 41 | 1817,'51 Bat 
Missouri '52| | | 733} 2| 2 9| 165) | 483 | | 234! 204 3 1} 18, 56| 3 | 1 26| 3} 1971 |'52 Missouri 
‘SI 2 | 1538} | 7 9, 314; 967} | 441, 234! 3} 1} 13) 69) 66! | 58| 2) 3724 |'51 
Montana ‘52| 213) | 4) 1) 58) 162) 2) 67) 88 4 a | | 32) 4) | 59 698 ‘52 Mont 
51 | | 3 ee) | ts | s2i 7} 3] 4 | al #4 | 59) 699 |'5| sit 
Rhode Island "52 4) | 65) | | 3) 33) 70| | 15 34 2) | 2 12) 4) | I 3) 248 ‘52 Rh Islanc 
‘SI 7| 90) | | oa 2B | 64 | 24) 24] | 6 9 5, | 4 | 2665 ae a 
Texas ‘52 4) | 2455) 5 16) 9 603 2| 1604) 784 600 | 1} 32) | 34; 273; 103 | 77| 2 6605 ‘52 Texas 
‘BI 7| | 2822| 4 21| 9} 571} 1} 2034 1} 852| 467! 3 24| 4 14) 231 59 | 131 5; 7260|'5! 
Vermont "52 2 1} 2) I} 35, | 50) | 39 42 | t | I 13 | 2 35 I 322 ‘52 V 
‘SI | 3 71\ | | 15] | 50) 29} 24| { | | | b | ii 212 |'5| ermont 
45 States Reported "52 99 | 86| 22018) 25; 276; 228) 6928) 34| 14780 34; 6254) 7304 59| 476 20 25; 205! 2333! 817 14; 1390 135; 63540 |'52 45 States Reported 
To Date for May 5I| 179] 148) 29743; 41| 428) ~«-307| 7968} +127) 20557! + +—«33|-7689| «4733 65| 774; 33) 43) 243) 2172) 1007;  37| 1976] 93, 80396''5! To Date for May 
Year "52 655; 637/105930! 140; 1550! 1280) 37677 319| 73892 228| 31443| 36511 309! 2857 98 239, 1217) 11364; 4484! 109; 7351} 1021) 319311 ‘52 Year 
To Date ‘S51 953; 1132)145756; 193) 2092) 1751| 44821 535/ 103200 218; 42050, 38907) 312| 4877; 155) 296) 1653) 12703} 5531} 158; 10416 574, 418283 ‘5! To Date 
The following advertised-delivered prices (Ultramatic standard on 400, optional at 
= based en eter —_ os — ele e ig FE models. ) 
ae! , as esi y the ce 0! UTH—Concord — 2-dr. i,- 
PeeStantation "Theos pico includ Current Ceiling Prices on New Cars ist 23; bun cba Sst. buen, $2 
federal excise taxes and factory handling 164.68; Savoy Suburban, $2, 287.99. Cam- 
charges, and dealer delivery-and-handling bridge — 4-dr. sed., $1,825.61; cl. cpe. 
charges. They de NOT include transper- Newport, $3,084.24; conv., $3,206.60. Sara- stat. wag., $2,004. Mainline 8—4-dr. sed., | bus. cpe., $2,212.82; 2-dr. Traveler, $2,- | $1,788.55. Cranbrook—4- dr. sed., $1,915. 80: 
tation charges, state and local taxes or | toga—4-dr. sed., $3,217.40; cl. cpe., $3,- | $1,753.50; 2-dr. sed., $1,704; bus. cpe., $1,- | 505.40; 4-dr. Traveler, $2,557.89. Manhat-j|cl. cpe., $1,884.99; Belvedere, $2,216.39; 
optional equipment. 189.62; Town & Country wag., $3,922.37; | 601; stat. wag., $2,079. Customline 6— | tan—4-dr. sed., $2,568.38; 2-dr. sed., $2,- | conv., $2,328.37. 
ALLSTATE — Four — 2-dr. sed., $1,395. | 8-pass. sed., $4,167.15. New Yorker—4-dr. | 4-dr. sed., $1,769; 2-dr. sed., $1,720.50; cl. | 515.91; cl. cpe., $2,536.89; 2-dr. Traveler, PONTIAC—Chieftain 6—4-dr. sed., $2,- 
Six — 2-dr. sed., $1,657. (Sold only by | sed., $3,530.18; Newport, $3,965.99; conv., | cpe., $1,730.50. Customline 8—4-dr. sed., | $2,620.84; 4-dr. Traveler, $2,673.31. (Hy- | 000.95; 2-dr. sed., $1,943.06; stat. "wag. 
Sears stores.) $4,088.59. Imperial—4-dr. sed., $3,837.26; | $1,844.50; 2-dr. sed., $1,796; cl. cpe., $1,- | dra-Matic optional at $168.79 on all *. 597.24. Chieftain -dr. sed., $2,- 
AUSTIN—Somerset—4-dr. sed., $1,795; | Newport, $4,219.22. Crown Imperial — | 805.50; stat. wag., $2,248.50. Crestline 8— | models.) 075.40; 2-dr. sed., $2,017.63; stat.  wag., 
stat. wag., $1,895; conv., $2,295; A- 90 8-pass. sed., $6,870.54; lim., $6,992.53. | Victoria, $2,104; conv., $2,213.50; stat. LINCOLN — Cosmopolit 4-4 d $2,670.64. Chieftain 6 Deluxe—4- dr. sed., 
sports sed., $3,395. (Delivered at U.S. | (Fluid-Matic optional at $131.81 on Wind- | wag., $2,384. (Ford-O-Matic optional at $3 489: a 3.592 50. C ~ dew ~’ | $2,104.11; 2-dr. sed., $2,046.26; conv., $2,- 
ports. ) sor, standard on Windsor Deluxe and other | $184 on all models.) sed $3 631 Fg a $3 83460: ee 427.54; stat. wag., $2,680.99. Chieftain 8 
BUICK—Special — 4-dr. sed., $2,192.92; | series. Fiuid-Torque standard on Crown FORD OF BRITAIN—Prefect 4-dr. sed., | $3 991. (Hydra. Matic "standard on all Deluxe—4-dr. sed., $2,178.58; 2-dr. sed., 
2-dr. sed., $2,133.91; cl. epe., $2,099.50; | Imperial, optional at ($166.51 on other | $1,344; Anglia 2-dr. sed., $1,183; Consul models. ) $2,121.78; conv. $2, 500.48; stat. wag., $2.- 
bus. cpe., $2,040.48. Special Deluxe—4-dr. | eights, at $124.70 on Windsor Deluxe and | 4_Gr, sed., $1,693; Zephyr Six 4-dr, sed., “ 753.52. Catalinas —— Deluxe 6, $2,288.60; 
sed., $2,239.14; 2-dr. sed., $2,181.13; Rivi- | at $256.51 with Fluid-Matic on Windsor. | 1 90. (Delivered at U. S. ports.) — MERCURY—4-dr. sed., $2,231.50; 2-dr. | Super Deluxe 6, $2,354.27; Deluxe 8, $2,- 
era, $2,278.95; conv., $2,615.22. Super— | Power steering standard on Crown Imperial, HENRY J—V F sed., $2,174; cl. cpe., $2,296; 6-pass. stat. | 363.77; Super Deluxe 8, $2,429.32. (Hydra- 
4-dr. sed., $2,545.16: Riviera, $2,460.16; | Optional at $198.90 on other models.) $1,348.55 Vas ae oe ae.. wag., $2,754; 8-pass. stat. wag., $2,802.50. | Matic optional at $178.35 on all models.) 
conv., $2,848.38; stat. wag., §$3,272.47.| CROSLEY—stat. wag., $1,001.64; bus. | 204 $1493.68 Corsair Four_2-dr. sed. | uonterey—-4-dr. sed., $2,312; hardtop, $2,-/ ROOTES—Hillman Minx—4-dr. sed., $1,- 
Roadmaster—4-dr. sed.. $3,177.88: Riviera, | coupe, $943.38; Hotshot, $952.07. Super— = i ae Fee a. me. 430; conv., $2,585.50. (Mere-O-Matic op- | 533; conv., $1,840; stat. wag., $1,938. 
$3,282.83; conv., $3,428.29; stat. wag..|2-dr. sed., $1,032.82; stat. wag., $1,076.77; ai s03 = s : +» | tional at $189.81 on all models.) Hillman Minx Deluxe—4- dr. sed., $1,645; 
$3,948.70. (Dynaffiow standard on Road- | conv., $1,035.38; Sports roadster, $1,028.72. HUDSON—P ate 4-d 4., $2 NASH—Rambler Super—Suburban, $1,- | °nV., $1,890. Humber—Hawk sed., §2,- 
master, optional at $192.50 on Special and| DeSOTO—Deluxe—-4-dr. sed., $2,336.24; “hie: Ge aaa ake te, a ek” $3. 990.35. Rambler Custom — Country Club | 295; Super Snipe sed., $3,369; Pullman & ( 
Super. GM power steering optional atj/cl, cpe., $2,323.22; Carry-All sed., $2,- 296.54: b B. BOG, erty Ww, <9e-, %,- sed., $2,080; conv., stat. wag., $2,104.30, | Imp. lim., $5,110. Sunbeam-Talbot—sed., 
$198. .. on se Seow and Roadmaster. ) 573.90; 8-pass. sed., $3,140.31. Custom— d., $2 «08 ss’) : 4 ed, ¢ $2 oh. 4 Statesman Super—4-dr. sed., $2,159.85; | $2,685; conv., $2,911. Rover 75—sed., $2,- E 
CADILLAC—Series 62—4-dr. sed., $3,-|4-dr. sed., $2,555.15; cl. cpe., $2,534.10; | 5° “ 448.33; ii lly. ood, | $2,789 és: 2-dr. sed., $2,125.40. Statesman Custom— | 697. (Delivered at U.S. ports.) 
636. ‘8; ma cpe., $3,542.32; Coupe de Ville, | Sportsman, $2,890.50; conv., $2,995.71; | CPE. Seog tas! oe T eeen’ Gh $2, ‘ar | 4-dt. sed., $2,311.90; 2-dr. sed., $2,289.90. | STUDEBAKER—Champion Custom—4-dr. a 
$3,962.08; conv., $4,110.01. Series 60 Spe-|8-pass. sed., $3,359.38; stat. wag., $3,- cond. Pe 654.60: cl — $2,627 %1: 8 * T. | Ambassador Super—4-dr. sed.,’ $2,534.40; | Sed., $1,757.42; 2-dr. sed., $1,723.85; cl. C 
cial — 4-dr. sed., $4,269.94. Series 76 — | 187.80; Suburban, $3,728.30. Fire Dome | $0, Peo Q72 53. “coh $3303 65. Hornet | 2-at.. Sed., $2,498.30. Ambassador Custom | CPe., $1,751.75 Champion Deluxe—4-dr. n 
8-pass. sed., $5,360.51; lim., $5,572.01. | Eight—4-dr. sed., $2,741.25; cl. cpe., $2,- | WOO $2, 4 "$2,749.18: l eps. $2,722 51; | —A-ar. Sed., | $2,692.20; 2-dr. sed., $2,-|Sed., $1,849.30; 2-dr. sed., $1,815.76; cl. 
(Hydra-Matic standard on Series 62 and | 719.75; Sportsman, $3,077; conv., $3,181.50; | Tose asa,’ $3'071.19° cone” eae 670.95. (Hydra-Matic optional at $178.85 | CPe., $1,843.64. Champion Regal — 4-dr. 
Series 60 Special, optional at $198.36 on| stat. wag., $3,374.25; 8-pass. sed., $3,- Car ywood, & os : 4. S72: | on Statesman and Ambassador.) sed., $1,933.48; 2-dr. sed., $1,899.94; cl. N 
Series 75. GM power steering optional at | 543.25. (Tip-Toe Shift standard on Cus- ‘wey > 722.51; Hollywood, $3.071.19. LDSMOBIL , cpe., $1,927.82; Starliner, $2,220.35; conv., 
$198.43 on all models.) tom, optional at $131.97 on Deluxe and |‘! ‘ear & GE ~~ ants ’ rey ee 4 = -- {OBILE—Deluxe 88 — 4-dr. sed.. | $2, 257.50. Commander Regal—4-dr. sed., 
CHEVROLET — Styleline Special — 4-dr.| Fire Dome Eight. Tip-Toe Shift with | COmV., $3,318.24. (Hydra-Matie optional at | $2,311.25; 2-dr. sed., $2,286.23. Super $8 | $2,107.01; 2-dr. sed., $2,072.04; cl. cpe., 
sed., $1,659.05; 2-dr. sed., $1,602.61; cl. | Fluid-Torque optional at $256.67 on Fire | $175.71 on all models.) we $2,444.94; j2cdr. sed.» $2.- | $2,101.10. Commander State—4-dr. sed., 
pe., $1,609.22; bus. cpe., $1,519.14. Style- | Dome Eight. Power Steering optional at| JAGUAR—XK-120—Super Sports, $4,039; | 378-94; cl. cpe., $2,328.96: Holiday, | $2,- | $2,193.05; 2-dr. sed., $2,158.08; cl. cpe., 
Deluxe — 4-dr. sed., $1,749.19; 2-dr. | $198.90 on ail special-transmission models.) | hardtop, $4,065. Mark VII—4-dr., $4,170. | 655.16; conv. $2,833.12. Classe 98-—4-dr. | $2,187.14; Starliner, $2,487.52; conv., $2,- 
sed., $1,695.69; cl. cpe., $1,714.51; Bel-Air,| DODGE — Wayfarer — 2-dr. sed., $2,- | (Delivered at U.S. ports.) sed., $2,766.81; _ iday, $3,001.11; conv., | 531.01. State d Cruiser —- 4-dr.’ sed., 
$1,992.37; conv., $2,113.47; stat. wag., $2,- | 037.50; bus. cpe., $1,890.36. Meadowbrook | KAISER—Virginian Special—4-dr. sed., | $3,206.77. (Hydra-Matie optional at $178.35 | $2,349.33. (Automatic optional at $231.24 
281.41. Fleetline Deluxe—2-dr. sed., $1,- | —4-dr. sed., $2,166.32. Coronet—4-dr. sed., | $2,212.26; 2-dr. sed., $2,159.79; bus. cpe., | 0D all models. GM power steering optional | on Champions and $243.08 on Commanders 
695.69. (Powerglide optional at $178.35 on | $2,258.24; cl. cpe., $2,242.42; Diplomat, | $1,991.89; 2-dr. Traveler, $2,264.72; 4-dr. | at $198.90 on all models.) and Land Cruiser.) 
Deluxe models.) $2,602.72; conv. $2, 696.88; Sierra, $2,- | Traveler, $2,317.21. Virginian Deluxe — PACKARD — 200 — 4-dr. sed., $2,528; WILLYS-OVERLAND—Aero—Lark 2-dr. H 
CHRY Windsor — 4-dr. sed., $2,- | 905.74. (Gyro-Matic optional at $102. 61 on | 4-dr. sed., $2,327.70; 2-dr. sed., $2,275.23; | 2-dr. sed., $2,475. 200 Deluxe—4-dr. sed., | sed., $1,731.30; Wing 2-dr. sed., $1,988. oe 
499.91; cl. cpe., $2,476.79; Town & Country all models.) cl. cpe., $2,296.22; 2-dr. Traveler, $2,- | $2,675; 2-dr. sed., $2,622. 250—Mayfair, | Ace 2-dr. sed., $2,073.97. Four—stat. 
wag., $3,197.84; 8-pass. sed., $3,337.66. FORD—Mainline 6—4-dr. sed., $1,677.50; | 380.17; 4-dr. Traveler, $2,432.63. Deluxe— | $3,293; conv., $3,450. 300—4-dr. sed., $3,- | $1,848.50 (four-wheel drive, $2,260.17). 
Windsor Deluxe — 4-dr. sed., $2,726.54; 2-dr. sed., $1,629; bus, cpe., $1,525.50; | 4-dr. sed., $2,452.93; 2-dr. sed., $2,399.53; . atriclan 400 — 4-dr. sed., $3,767. ' —stat. wag., $1,934.40 (Deluxe, $1,068.28), 
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Detroit’s Dealer Brown Builds ‘Repeat’ Business . . . 





Free Hand for Salesmen Pays Off 


By Bob Sheldon 
Staff Writer 

DETROIT.—Salesmen at Lewis F. 
Brown (Ford), on Detroit’s east- 
side, work under a unique plan. 
Each one “sales-manages” his own 
deals. 

The salesman writes up an agree- 
ment with a customer and carries 
it through to delivery, without re- 
quiring the approval of a superior. 
It’s a lot of responsibility to give a 
new-car salesman, but General 
Manager Joe Garbarino says the 
system has paid off. 

“We've been successful,” says 
Garbarino, “in developing a stable, 
efficient and reliable sales force, 
built around the type of man who 
can carry out our aim in business 

-satisfying the customer. 

“That kind of a salesman must 
have the tools to work with—and 
we give them to him in the form 
of added responsibility. He has 
the widest discretion in discuss- 
ing price matters with a buyer, 
and we always carry out the 
transaction that results.” 

Of course, a newcomer on the 
sales staff must prove himself, but 
the group is small and hand-picked 
and failures are few. Garbarino can 
count on the fingers of one hand 
the total turnover in salesmen at 
Brown’s over the last six years. 

Take, for example, Joe Henry. 
He’s been with the firm ever since 
Lew Brown bought out Hensz-Clip- 
pert Co. 16 years ago. And Henry 
had been with Hensz-Clippert for 
three years, which adds up to 19 
successive years of selling for, in 
effect, the same dealership. 

Henry’s long tenure makes him 
a rarity among auto salesmen, but 
he’s content to remain at one place 
“because Lew Brown runs the busi- 
ness just as I would like to run it.” 

Brown’s men receive a straight 
percentage on the gross with a 
chargeback on _  overallowances. 
They also have a drawing account 
to cushion them in times of 
emergency. 

Before the firm left its old stand 
at 1900 E. Grand Blvd. to take over 
the facilities of the liquidated Hall- 
Dodds Co. Ford dealership at 12525 
Gratiot Ave., Brown had a tightly 
knit team of eight salesmen, 

Just like lawyers or doctors, 
Brown salesmen make an effort to 
build up a steadv clientele. Cus- 
tomers come back for a _ second, 
third, fourth or fifth car, says Gar- 
barino, who has been Brown’s gen- 
eral manager since 1938. 

“That’s the kind of business we 
want,’ rather than the quick-deal, 
hit-or-miss transient variety,” he 
explains. “If we can please a cus- 
tomer, the second sale is always 
easier than the first. And if we 
can keep him coming back, we save 
money that otherwise would go for 
advertising. 

“We don’t use high-pressure tac- 
tics. ‘Would-you-takes?’ and other 
such practices are strictly out. 

“In the main, we really believe 
that a dealer’s liability to the 





LICENSE PLATE 
FASTENERS 





On or Off With a Quarter Turn 


Heavy %-inch bolt (with T-head 
and square shoulder) fastens li- 
cense plate securely in place. Will 
not lose off. 

PLATED TO PREVENT RUST 
No. 51—Dealer Cost, each..... $ .20 
Packed 12 to Box- 
Money-Back Guarantee 
IMMEDIATE DELIVERY 


If Your Jobber Cannot Furnish 
Order Direct from . . 








buyer begins, rather than ends, 
with the delivery of a car. We 
try to give him good shop service, 
and we try to keep in touch with 
him. 

“But it all depends on the sales- 
man. We pay our staff well and 


Former Fruehauf Aide 


Buys Omaha Firm 
OMAHA.—Purchase of the capi- 

tal stock of Omaha Body & Equip- 

ment Co., Inc., from E. E. Webber 


|}and George Murphy has been an- 


nounced by Lewis H. Thomas, 
Omaha, new president. 

Thomas, who heads a new group 
of stockholders, has been in the 
steel fabricating and truck-trailer 
manufacturing business for more 
than 25 years. He has been asso- 
ciated with Fruehauf Trailer Co. as 
sales engineer, manager of the Den- 
ver branch, and since 1940 has been 
manager of the tank-trailer divi- 
sion. 
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leave it up to them to produce the 
results we want.” 

Near Brown's new 
Gratiot Ave., a rival-make dealer 
said in the privacy of his own of- 
fice: 


| 
“Brown is one fellow I won't} 


mind having for a neighbor. The 
competition will be hard, but it will 
be clean. I know there won’t be any 
frantic shoppers rushing in from 
his place insisting that they had 
been ‘offered’ $1,400 for a tradein 
car that’s only worth a thousand.” 


$1,000,000 Truck Depot 


CHICAGO. — Chicago’s first mil- 
lion-dollar-plus truck terminal, 
owned and occupied by Spector 
Motor Service, Inc., recently was 
dedicated in what is known as the 
new “truck town,” an area on the 
city’s southwest side. Public offici- 
als and businessmen joined in ob- 
serving the occasion. The terminal 
is at Wolcott Ave. and 3ist St. 








Comfort 


helped sell cars in 
1921, when adjustable 





location on 


































Old Timers in Pittsburgh Elect Rockwell— 


Col. Willard F. Rockwell, head of Rockwell Mfg., was elected president of the 
newly-formed Automobile Old Timers council in that city. Seated (left to right) are 
Rockwell and Frederick H. Elliot, executive vice-president of the national organization. 
Standing (left to right) are Harry Taylor, director, and Hudson Samson, first vice-presi- 
dent. Other officers are Lou Bossart, second vice-president; Fred Haller, treasurer; 


ss as 









W. H. Miller, secretary, and Louis G. Graham, S. J. Polosky and Lou Stoker, directors. 
















































helps sell cars today! 


Sport shirt weather the year around! 
That’s real driving and riding comfort! 
And, that’s what you can promise your 
customers when you tell them about Ranco 
Fresh Air Heater Controls ... watch 
interest pick up... sales increase! 





HOUSER ENGINEERING & 
MFG., INC., Bluffton, Ind. 


Over 100 Service Items 












THE FINEST CARS ARE COMFORT CONTROLLED BY RANCO 










COLUMBUS 1, OHIO 


WORLD'S LARGEST MANUFACTURER OF REFRIGERATION AND AUTOMOBILE HEATER CONTROLS 
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Hartford Deiiee sine Taaget vee 





Push for Salesmen 
Broadened by AFL 


(Continued from Page 2) 


and more than 40 other smaller 
mills employing about 60,000 of the 
650,000 steel workers. 

It was estimated that the strike, 
now six weeks old, had cost the 
nation 11,500,000 tons of steel 





through the July 4 weekend and | 


deprived the 600,000 strikers of ap- 
proximately $25,000,000 in wages. 
ee ee 


Y NOW, more than 105,000 auto 

workers are idle in the Detroit 
area as the result of the steel walk- 
out, according to the Michigan em- 
ployment security commission. An- 
other 50,000 Detroit workers are due 
for layoffs this week. 

In formal complaints filed with 
the NLRB, the steel union has ac- 
cused the Big Six of unfair labor 
practices. Union spokesmen have 
disclosed that antitrust suit pro- 


HIGH 
TEST 





ceedings might also be initiated. 
Local 559 of the Teamsters union 
submitted the NLRB complaint 
against O’Meara Motors, charging 
that the East Hartford Ford deal- 
ership refused to bargain in good 
faith, interferred with union activi- 


|ties and fired nine salesmen for 
| union activities. 


Dealership President Martin J. 
O’Meara, meanwhile, took large- 
newspaper advertisements to seek 
12 new- and used-car salesmen. 
The ads offered “permanent op- 
portunity” with the firm, plus em- 
ploye benefits. 

The O’Meara labor dispute re- 
portedly began when the nine sales- 
men presented the company with a 
proposal for improving working 
conditions, including items such as 
greater hospitalization and insur- 





ance benefits and a $50 weekly 
drawing account against commis- 
sions. 

The company then allegedly fired 
the salesmen, who at the time were 
working as an independent union, 
and the men next joined the AFL 
unit, according to a union spokes- 
man. The union leader also said 











Milwaukee Sports Car Fans Meet— 


The Sports Car Club of America has 52 members 
Stevens is regional director and Andrew Rosenberger, 


in the Milwaukee area. Brooks 
activities chairman. 
_—(Milwaukee Journal photo.) 





that the company refused further 
negotiations. 

O’Meara Motors and its allied 
subsidiaries are a major industry 
in the heart of the Greater Hart- 
ford defense area. 

* * * 

EJECTING a CIO union’s or- 

ganizing bid in Milwaukee were 











ANNOUNCING 


BLUE SUNOCO 








Now stepped up to its all-time 
high in anti-knock quality! 








OUTSELLS COMPETITION 2-1 
IN GALLONS PER PUMP 











Always a great gasoline buy —now gr2ater than ever— 
High-test Blue Sunoco is the favorite with motorists 


who compare gasoline values. That’s 
per pump Blue Sunoco outsells its competition by 2-1! 


2 th 
ANNIVERSARY 


why in gallons 


MADE TO GIVE ALL 


MOTORISTS: 


High anti-knock power 
Long, economical mileage 
Smooth, effortless driving 





Motorists have always recognized Blue Sun- 
oco as a great gasoline value but today Sunoco 
Dealers can offer motorists the greatest gaso- 
line buy in Blue Sunoco’s 25 year history. 
Now stepped up to its all time high in anti- 
knock quality, High-test BLUE SUNOCO still 
saves motorists up to 2 cents a gallon over 


premium-priced gasol'nes. 






salesmen at Schwartz Nash Co. and 
Gunderson Motor Co. (Ford). The 
anti-union votes were 6-to-1 at 


| Schwartz Nash and 4-to-2 at Gun- 


derson Motor. 


Machinists Lodge 762 at Akron 
reported that mechanics voted, 233 
to 61, to accept the new contract 
offer of the 23 members of the 
Akron Automobile Dealers Assn. 
The contract reduces the work 
week to 40 hours before overtime 
from 44 hours and boosts the hour- 
ly rate from $1.25 to $1.75 an hour. 
The union withdrew its demands 
for six paid holidays a year and for 
a raise from 50 to 60 percent in the 
workers’ share of customer charges. 

Elmira Nash granted its service 
workers a 10-cent hourly wage 
increase in a contract signed with 
Machinists Lodge 58. Other con- 
tract features are an hourly mini- 
mum rate of $1.70 for mechanics, 
| painters and bump men; a 44- 
hour-week, with time-and-a-half 
pay for more than eight hours in 
one day of more than 44 hours 
weekly; grievance procedure, and 
an improved vacation plan. 

Anti-Machinists votes at other 
Elmira dealerships were as follows: 
Carroll Motor Co., Inc., 14-to-7; 
Cornish Auto Sales (Studebaker), 
9-to-0, and McKinnon-Rench Olds- 
mobile, Inc., 12-to-2. 

* * . 
ee OTHER actions reported last 
week, the NLRB: 

Ordered Louis Rose Co., De- 
troit’s largest DeSoto dealer, to bar- 
gain collectively with the UAW-CIO 
on behalf of shop employes. 

Certified the UAW-CIO as bar- 
gaining representative for Bay City 





Pickets of Race Telecast 


Arrested in Chicago 


CHICAGO.—Police put a halt 
to activities of 11 pickets of Lo- 
cal 713, AFL Teamsters union, 
by arresting them for walking 
in front of television cameras 
during 87th St. Speedway stock 
car races sponsored by Hauser 
Nash Sales, Inc. 

For the past several weeks, 
pickets had resorted to these 
tactics when Hauser Nash com- 
mercials were on the screen. 
The company’s protests brought 
action by the police. Each of 
the 11 pickets was released on 
bonds and ordered to appear in 
court to answer complaints. 

The activities, along with the 
almost fatal shooting and beat- 
ing administered to Thurman 
Alexander, service manager of 
the dealership, were linked by 
Hauser Nash to pressure efforts 
in attempting to force the com- 
pany to sign agreements recog- 
nizing the local as bargaining 
agent for their salesmen. Other 
Nash dealers also were being 
picketed. 





Auto Co. (Cadillac), of Bay City, 
Mich., after a service staff election 
in which the union won all seven 
votes. 

Reported a 36-to-22 decision 
against the UAW-CIO in an elec- 
tion among shop staffers at the 
big Packard distributorship of 
Earle Anthony, Inc., Los Angeles. 

Ordered service employe elections 
at Hale Motors, Inc., Brooklyn, N. 
Y.; Darby-Cravens Motors, Inc., 
Oklahoma City, and Frank Buick 
Co., Inc., Lake Charles, La. Three 
unions are vying for Hale Motors 
employes—the Teamsters, UAW- 
AFL and UAW-CIO. The other two 
dealerships have been solicited by 
the Machinists. 

* 


bl . 


NLRB Bars ‘Lockouts’ 


In Union Disputes 


WASHINGTON. —The National 
Labor Relations Board held last 
week than an employer violates the 
Labor Management Relations Act 
by locking out his employes in 
order to force them to accept his 
terms in collective bargaining. 

Nor may an employer lawfully 
use such a tactic to break a dead- 
lock in bargaining with the em- 
ployes’ representative, the Board 
ruled. However, when a genuine 
deadlock has been reached after 
bargaining in good faith, the em- 
ployer may put into effect the 
terms he has offered to the em- 
ployes’ representative, the Board 
pointed out. 

The Board made it clear, how- 
ever, that the law does not pro- 
hibit an employer from closing a 
plant for genuine economic or other 
reasons not connected with the 





union activities of employes. 





« 


a a a a ea 

















AUTOMOTIVE NEWS, JULY 14, 1952 


49 








Sales 


(Continued from Page 1) 
ended June 28, the New York 

Times reported. Only 4,245 new 
cars were sold there during the 
the period, as compared to 5,746 
a week earlier. 

In Montgomery, Ala., sales for 
June totaled 280, down 80 cars from 
May’s 360. Dealers there said that 
lack of merchandise was the big- 
gest factor in the failing volume. 

At Manhattan 


Kans., June sales were down to 84 cluding 


cars as against 89 cars for May. 
New-truck sales also decreased, it 
was reported, with 11 in June as 
compared to 14 in May. 

+ * * 


HE sales reaction to the steel 

strike seems to vary by areas, 
according to dealer reports. In 
Pittsburgh, where unemployment 
was an immediate result of the 
strike, many dealers carrying mill- 
worker accounts are hit. One dealer 
there said that gasoline and serv- 
ice business was also down, because 
workers were trimming down ex- 
penses for the duration. 

In St. Louis, dealers said that 
the steel strike caused a rush of 
new-car buyers to the showrooms, 
which are practically bare of cars. 
What few cars are left are spok- 
en for, dealers said, and no future 
shipments have been promised. 

But perhaps the hardest hit cases 
are midwest dealers, where a large 
wheat crop has increased the buy- 
ing power of the farmers. Now, 
dealers say, there are no cars to 
sell them. 


- * * 
N EANWHILE, R. L. Polk & Co., 
auto statisticians, revised its 
estimates for May on the basis of 
42 states reporting, and said that 
totals would go over 430,000 units. 

Polk said that May would then 
become the highest month since 
June, 1951, when 454,665 new cars 
were titled. 

Polk added that June registra- 
tions, if they reached 400,000 units, 
would bring the second quarter 
registrations to approximateiy 1,- 
200,000, nearly 300,000 cars better 
than the first quarter. Polk made 
no estimate, however, of June to- 
tals. 


N. Y. Dealer Draws 
$5,000 Tax Fine 


ROCHESTER, N. Y. — DiBello 
Motor Sales, Inc., 1275 Main S&t., 
Buffalo, was fined $5,000 by Fed- 
eral Judge Harold P. Burke on a 
charge of income-tax evasion. 

The company pleaded nolo con- 
tendere to an indictment charging 
that it filed a fraudulent return in 
1946. 

The return showed a net income 
of $35,803 and tax of $11,224 where- 
as the government claimed the cor- 
rect income was $82,755 and the tax 
$31,330. 

The indictment against Gaston 
DiBello, president of the company, 
was dismissed. 


Arcadia Utopia? 
Survey Finds 96 Percent 


Are Car Owners 

ARCADIA, Calif.—More than half 
of the automobiles in Arcadia are 
1949 and 1950 models and 96 per- 
cent of the residents own one or 
more automobiles. 

This was disclosed by a retail 
market survey sponsored by the 
chamber of commerce and con- 
ducted by the American Research 
Service, announced H. T. Michler, 
president of the Arcadia chamber 
of commerce. 

The survey showed that 86 per- 
cent of the residents of Arcadia 
own their own homes, and their 
average income is $5,507. 








Ford Stock Is Valued 
At $200 a Share 


DETROIT.— An appraisal of 
the estate of the late Clara 
Bryant Ford, widow of Henry 
Ford, listed 63,260 of Class A 
Ford Motor stock at $12,652,000 
($200 per share), according to a 
probate court inventory. 

Total value of the estate was 
listed at $18,794,861, with the 
family home, Fairlane, valued at 
$2,562,754, U. S. savings bonds at 
$39,475 and the remainder in 
cash. 

George M. Read and James 8S. 
Holden were the appraisers. 








(Riley county), | 








Defense Program Outlook 


Arms Production Cuts Grow in Auto Plants 
As Vital Steel Supply Dwindles 


(Continued from Page 2) 


national Harvester $1,208,767 


production of fuses. 


A $44,443,930 award went to Reo| filled 
| Motors, for additional trucks, in-| Products, to approximately $275,-| amendment to a current contract 
| for helicopter transmission manu- 


the 
spare parts. 


Eager Beaver 


|The same district also gave Inter- | $27,000,000 order from the Ordnance 
in- | 


for|corps for military Jeeps. It 
creased the total backlog of un- |} 
orders, including civilian 


and | 000,000. 


New defense orders amounting to 


Joseph S. Sherer jr., Reo presi- | approximately $2,340,000 have been 


dent, said the new order raises the 
}amount of unfilled military work 
| to approximately $200,000,000. 


Reo recently announced that it 
had started on its third year of 
production of the Eager Beaver, 
having received the automotive 
industry’s first major contract 
from the Ordnance corps since 
the end of World War II. 


Willys-Overland 





announced a 


received by ACF-Brill Motors Co., 

Philadelphia, it was announced by 

Charles W. Perelle, president. 
The company’s Philadelphia plant 


[has received a contract for parts 


amounting to some $1,500,000, and 
its existing contract for power units 
has been augmented to the extent 
of about $400,000. 

ACF-Brill’s Hall-Scott Motor di- 
vision, Berkeley, Calif., received an 








amen 


Plowden Observes 40th Anniversary— 


Occasions for a Toast 


%: “- 


Employes of Plowden Motor (Ford), New Zion, S. C., recently held a dinner party 


for William C. Plowden, who observed his 40th anniversary as a Ford dealer. Above 
are Plowden, Mrs. Plowden, John S. Snyder, manager of Ford's Charlotte district; Jack 
Henderson, Charlotte district administrative department manager, and William C. 


Plowden jr., who is active in the dealership with his father. In addition to the New 


Zion dealership, Plowden and his son operate Plowden Motors and Plowden Tractor 


& Implement, Lake City, S. C., and Plowden Motors, Pamplico, S. C. 





Nash Dealer Marks 25th Year— 


John H. Dennison (center), president of Dennison Motor Co., Newark, Del., was 
honored by Nash recently in recognition of his 25th anniversary as a Nash dealer. 
Shown at the presentation of a clock trophy to mark the occasion are E. M. Christie 
(left), Philadelphia zone manager; Dennison, and Paul J. Savers, district manager. 





Dealer Gives Employes Gold Watches— 


A total of 389 years of Studebaker service are represented by these 14 members of 
Scherman Schaus Freeman Co., South Bend, 13 of whom were presented with gold 
watches by the dealership for 25 years or more of service. Here Victor Freeman, pres- 
ident and treasurer (right center), presents a watch to the oldest employe, Henry 
Wright, who has a total of 56 years of Studebaker service. Others with 25 or more 
years service are: (Left to right) Ray Cortright, 25 years; Eugene Nowlin, 28 years; 
Bessie Drone, 25 years; Stanley Mucha, 25 years; Walter Goetz, 26 years; Wright; 
George Klinghammer, 36 years; Freeman, 36 years; John Helvey, 25 years; Walter 
Korkhouse, 27 years; Russell Wooley, 26 years; Walter Taberski, 29 years, and Otto 
Rother, 25 years. Freeman wos presented with a gold watch on behalf of the 


employes. 














| Cleveland Turns Down 
| Plans for Jan. Show 


CLEVELAND.—Plans for an 
auto show in Cleveland next 
January were turned down by 
trustees of the Cleveland Auto- 
mobile Dealers Assn. Several 
members said they didn’t think 
all the 1953 models would be 
available. 





facture amounting to about $300,- 
000. 

An additional contract for over- 
hauling V-12 engines amounts to 
some $80,000, and a contract for 
the modification and test of one 
of its regular truck engines totals 
approximately $60,000. 

GM’s Ternstedt division received 
$9,577,626 for range finders, increas- 
ing the present contract to over 
$62,000,000. 

Other awards: Kelsey Hayes 
Wheel Co., $4,973,740 for facilities 
and 90 mm shells; Gibson Refrig- 
erator Co., $4,803,926.16, facilities 
and sheils; Wilson Foundry & Ma- 
chine Co., $4,473,040, shell cartridges, 
and Grand Rapid Hardware Co., 
$1,430,160 for shell parts. 

Additional awards included: Hart 
& Cooley Mfg. Co., $722,130, shells; 
Grinnell Screw Products Co., $472,- 
339, percussion primers; Ainsworth 
Mfg. Co., $388,527.50, percussion 
primers; Detroit Brass & Malleable 
Works, $311,646.72, housing relays; 
Saginaw Industries Co., $254,960, 
bomb parts; Gerity-Michigan Corp., 
$183,628.70, gun tube plating, and 
Bennett Equipment Co., $124,249.68, 
spare part kits. 


Jailer Is Accused 
In Knetzer Escape 


SPRINGFIELD, Ill.—Melvin 
Palmer, suspended night jailer, will 
face a hearing before the civil serv- 
ice commission today (July 14) in 
connection with the escape of Rob- 
ert L. Knetzer, former Edwards- 
ville auto dealer, from city prison 
last June 17. 

Palmer was charged with neglect 
of duty and disobedience of orders 
for releasing Knetzer in the custody 
of a phony U. S. marshal, authori- 
ties said. 

Knetzer, the object of a nation- 
wide search by the Federal Bureau 
of Investigation, remained at large 
last week. He had been held 15 
months in a perjury, contempt and 
fraud case growing out of a total 
of $3,000,000 in debts which he ac- 
cumulated during 1946-48 in the 
sale of “new-used” cars. 

Meanwhile, Robert Grant, who 
recently was dismissed as a U. S. 
marshal by President Truman, de- 
nied any irregularities on his part 
in connection with Knetzer’s “vaca- 
tions” from jail. Grant said he had 
received no money from Knetzer, 
| who made court-approved fund-rais- 
|ing trips. 


Canada Freight Off 


OTTAWA.—Carloadings on rail- 
ways across Canada declined to 
1,894 cars of automobiles, trucks 
and parts in the week ending May 
21, compared with 1,980 cars in 
preceding week, with cumulative 
total being 34,331 cars to this date 
this year, the Canadian government 
reports. 














. New Progress in Rubber 


Forecast by Dinsmore 


WOLVERHAMPTON, England.— 
Research in the field of oil-ex- 
tended synthetic cold rubber gives 
promise of further progress with 
both synthetic and natural rubbers, 
according to R. P. Dinsmore, vice- 
president in charge of research 
and development of Goodyear Tire 
& Rubber Co. 

Dinsmore delivered the Seventh 
Foundation lecture before the In- 
stitution of the Rubber Industry 
here recently. 

The discovery of how to process 


“tough” rubbers by the _ oil-ex- 
tended method in _ conventional 
rubber factory equipment is re- 


garded as one of the most impor- 
tant to come out of America’s rub- 
ber research program in years. 

Rubber chemists long have be- 
lieved that these rubbers are 
superior in resilience and tough- 
ness to the soft rubbers ordinarily 
used. Until now, the problem had 
been how to use them in the 
factory. 

Addition of large quantities of 
readily available petroleum oils, 
which act as internal lubricant, 
permits processing in the conven- 
tional equipment. The oil -ex- 
tended method overcomes the 
tendency of tough rubbers to 
crack and tear under tension, as 
in the shaping of tire treads, it 
was pointed out. 

The oil masterbatch process, de- 
veloped in Goodyear’s research 
laboratories under sponsorship of 
the U. S. Reconstruction Finance 
Corp., went into commercial pro- 
duction about a year ago in the 
government-owned, Goodyear-oper- 
ated synthetic rubber plant at 
Houston. Other government-owned 
plants, operated by private indus- 
try, also are producing rubber by 
this process. 

Dinsmore’s appearance before the 
Institution of the Rubber Industry 
marked the second time that this 
British organization had honored 
him. In 1948, the group of rubber 
technologists, manufacturers and 
educators awarded him the Colwyn 
medal in recognition of his work 
in synthetic rubber research, its 
development and application. 

Dinsmore was introduced to his 
distinguished British audience by 
Sir Clive Baillieu, B.E.E., C.M.G., 
president of the Institution. 

In England, as in the U. S., im- 
portance of the oil-extended syn- 
thetic rubber process is widely 
recognized. Rubber scientists point 
out that at one stroke, the process 
increases total rubber supplies, 
lowers cost of the material and 


opens the way for longer tire life. 

Commenting on the future out- 
look for oil-extended rubbers, 
Dinsmore envisioned the current 
rubber development as the first 
chapter of an exciting series to 
follow. “It is a distinct possibil- 
ity,” he declared, “that useful 
improvements to natural rubber, 
as well as to synthetic, may re- 
sult from further investigation of 
the field.” 

Dinsmore said there was room 
and need for both natural and 
synthetic rubber. Forecasts of a 
steadily increasing rubber  con- 
sumption in this decade, he said, 
make it imperative that the syn- 
thetic rubber industry be main- 
tained. By 1960, any excess over 
demand of total rubber supplies, 
both in the U. S. and the world, 
will disappear, his projection 
showed. 

Remarking that the vulcanized 
rubber industry now was 113 years 
old, Dinsmore noted that the indus- 
try’s real growth, which came with 
the automobile, had taken place 
within his lifetime. 





The AUTOMOTIVE NEWS ALMANAC is 
a year-long friend. Use it often for statis- 
tics, buyer information and personnel data. 


SALESMEN 
NEEDED NOW 


To Sell Our Fast Moving 
Line of Enameled Steel 
Highway Signs. 

These Locations Still Open 








NEW ENGLAND DAKOTAS 
NEW JERSEY NEBRASKA 
WEST VIRGINIA KANSAS 
FLORIDA COLORADO 
MARYLAND TEXAS 
MICHIGAN OKLAHOMA 
MINNESOTA ARKANSAS 
IOWA WEST COAST 


Write Air Mail to: 
SIM B. COMFORT, Sales Manager 
COMFORT SPECIALTY 
COMPANY 


200 South Seventh St. St. Louis 2, Mo. 
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In New York, Pennsylvania .. . 


8 New Clubs Formed 
By Old Timers 


NEW YORK. 
cils of Automobile Old Timers have 
been formed in New York and 








Eight new coun-|and automobile clubs: Milton D. | 
| Nelson, manager, Utica Automobile 
Dealers Assns.; Charles L. Hughes, 


Pennsylvania as a result of a/executive secretary, Automobile 
recent two-week tour made by/|Club of Utica; Stuart C. Ballard, 
Frederick H. Elliott, executive} manager, Syracuse Automobile 


Dealers Assn.; E. C. Schoen, secre- 
tary, Rochester Automobile Dealers 
Assn.; Harold A. Martyr and Mar- 
jorie M. Baker, president and 
executive secretary of the Buffalo 
Automobile Dealers Assn., and the 
officers of the Automobile Club of 


vice-president, it was announced 
last week. 

In Poughkeepsie, Albany, Utica, 
Syracuse, Rochester, Buffalo, 
Pittsburgh and York, formal 
action was taken by the election 


of officers or the appointment of 


committees to proceed with or- | Buffalo. 
ganizing councils in these cities, A mid-Hudson council, which in- 
Elliott said. This means eight | cludes Poughkeepsie, Newburgh, 


new city councils will be added 
to the present 23 state and city 
councils affiliated with Automo- 
bile Old Timers, the national or- 
ganization of America’s motor 
car pioneers. 


Kingston and Central Valley, was 
organized first. The elected officers 
are John Van Benschoten sr., hon- 
orary president; Daniel M. Keyes, 
president; Norman C. Lawson, 
vice-president; A. H. Chambers, 
Elliott reported that “splendid | vice-president; Albert Richard, 
cooperation” was afforded in this} vice-president, and John Van Ben- 
undertaking by the following schoten jr., secretary-treasurer. 
officials of auto dealer associations A capitol district council, in- 




















How to Wake Up 


‘Sleeper’ Market! 


It’s easy! Make sure that your product is 
shipped by American Airlines Airfreight. 


‘This way, it gets to market quicker—has 
added sales value—and your stocks can be 
replenished overnight. 


li 


[\ 





For further information, wire us collect— 
American Airlines, Cargo Sales Division, 
100 Park Ave., New York 17, N.Y. 


=, 











CAR DEALERS! . vo ive Direct! 


Genuine Lambs Wool 
POLISHING BONNETS 


These bonnets are only sold direct to car dealers. For 
that reason, our prices reflect tremendous savings to 
you. They are all first quality. Satisfaction guaranteed. 


~~ Look At These Savings! | 
gr *esvis"’ $18.00 Fic... $12.50 P°' 
9" Regular $21 .00 OUR per 





| 


AUTOMOTIVE MANUFACTURERS OUTLET CO. 
Main Street, Hackensack, N. J. 


our $13.502 


SPECIFY CENTER HOLE OR DRAWSTRING TYPE 














Order Today! Shipped Open Account » 


Write for quotations on spe- 
Rated Dealers F.O.B. Hackensack, 


cial sizes—any quantity. 








292 











CHROME=CRAFT 
EMBLEMS 





Advertising Em- 
blems Made. Permanent, At- 
tractive, Legible, Chrome Plated, Individual 
and Distinctive Designs made by Douglas Crafts- 


Finest 











DOUGLAS ALSO men. Write for Free Sample Without Obligation. 

MANUFACTURES _ Sales _ Open for Top Salesmen. 
<< 

er Ads License Frames Rear Deck Plates 


THE DOUGLAS CO. 


630 12th AVENUE SOUTH e MINNEAPOLIS 4, MINNESOTA 





cluding Albany, Troy, Schenec- 
tady, Cohoes and Rensselaer, was 
set up at Albany. Lynn C. Le- 
Bourveau was elected secretary 
pro-tem of the organization com- 
mittee. It was decided to conduct 
a membership campaign to secure 
more members in this area and 
arrange for a meeting to organ- 
ize and elect officers. 

A central New York council, 
which will include Utica, Richfield 
| Springs, Cocperstown, Oneida and 
Yorkville, held a meeting at Utica. 
Clifford J. Fletcher, former motor 
vehicle commissioner of New York 
state, was the luncheon host. Wil- 
lard A. Hagadorn, elected tem- 
porary president, is to arrange for 
another meeting .to complete Cen- 
tral New York Council’s organiza- 
tion. 

For the formation of the Syra- 
cuse council, Clell Forsythe, 
Charles Howard and Stuart C. Bal- 
lard, comprising the organization 
committee, met to discuss plans 
for another meeting when formal 
action will be taken. 

For the Rochester council, a} 
meeting held at Rochester was at- 
tended by William G. Herpich, Ed- 
ward J. Horton, Bayard D. Kunkle, 
Thomas L. Lee, J. R. Mittlesteadt, 
Henry E. Seibert, Henry R. Selden 
and E. C. Schoen, who was elected 
temporary chairman of the organ- 
ization committee. 

A Niagara frontier council, 
covering Buffalo, Niagara Falls, 
Lockport and the Tonawandas, 
held a meeting in Buffalo. George 
R. Duryea, son of J. Frank Dur- 
yea, AOT director, was elected 
chairman of the organization 
committee, with Harold A. 
Martyr, vice-chairman, and Mar- 
jorie M. Baker, secretary. 

Pittburgh’s council was formally 
organized at a meeting on June 24, 
when the following officers were 
elected: Col. Willard F. Rockwell, 
president; Hudson G. Samson, first 
vice-president; J. Louis Bossart, 
second vice-president; Fred E. 
Haller, treasurer; W. H. Miller, sec- | 
retary, and Harry P. Taylor, Lou | 
G. Graham, S. J. Polosky and Lou 
F. Stocker, directors. 

The York council got under way 
at a meeting on June 25, when an 
organization committee was ap- 
pointed. Charles S. Snyder was 
named chairman; William D. Kirk- 
patrick, D. E. Stetler, W. F. Grove 
and R. C. Keller, directors, and 
Rebecca H. Snyder, secretary. 


Pontiae Entertains 
——_|Pittsburgh Zone 


UNIONTOWN, Pa.—More than 
450 Pontiac dealers and their top 
personnel took part in the division’s 
second annual Pittsburgh zone jam- 
boree at the Summit hotel here re- 
cently. A day of outdoor activities 
was climaxed by a banquet in the} 
evening. 

Ten parts and service managers 
were presented with wrist watches 
as winners in zonewide contests, | 
with the winning dealers receiving 
trophies. 

L. D. Bombar, Pontiac’s regional 
manager, made the contest awards, 
while J. F. Malone, zone manager, 
was the official chairman of the 
jamboree. 

Winners of the service contest 
were John Brudney, Pittsburgh; 
Don Davis, Steubenville, O.; Gerry 
Gray, Tarentum, Pa.; Joe Ecker, 
Martins Ferry, O., and Roy Ripka, 
State College, Pa. 

Parts-contest winners were Kirby 
Thomas, Bedford, Pa.; Bill Shobe, 





|Vice-Admiral Joy Visits Olds— 


Vice-Admiral C. Turner Joy (right), just returned from the truce negotiations in 
Korea, looks over a 3.5-inch bazooka rocket shown him by J. F. Wolfram (left), 
general manager of Oldsmobile. Oldsmobile is one of the largest producers of the 
rockets, which Admiral Joy said is one of the best United Nations’ weapons in Korea. 
In the background is a mural photo of Oldsmobile’s rocket production line, temporar- 
ily suspended due to the steel strike. Joy took delivery on an Oldsmobile Super 88 
in Lansing. His next assignment is that of superintendent of the U. S. Naval Academy 
at Annapolis, Md. 





Impact of Budgets 


Controllers’ Study Shows Why Factory Foremen, 
Management Differ on Purposes 


NEW YORK. — Budgets, which | addition to not “speaking each oth- 


are being used more and more as | 
management tools for increasing 
in-plant production and keeping 
manufacturing costs in line, tend to 
defeat their own purpose unless the 
human relations problems aroused 
| by their use are solved. 

This warning was sounded in a 
report to controllers entitled “The 
Impact of Budgets on People,” is- 





er’s language,” the two sides dis- 
agree on the value and the pur- 
pose of the budget. 

“In the minds of budget people,” 
the authors declare, “budgets are a 
means of improving performance, 
by whose use inconsistencies, errors 
and weakness are constantly being 
discovered, examined and reported 
to top management. When properly 





Keyser, W. Va.; Don Strosnider, 
Clarksburg, W. Va.; Harold Noe, 
Marietta, O., and Robert Mikan, | 
Trafford, Pa. 








| 


Liberian Medic Lab Opened | 
As Firestone Memorial 


HARBEL, 
—The Liberian institute of the 
American Foundation for Tropical 
Medicine, established as a memorial 
to the late Harvey S. Firestone, has 
been dedicated here with President 
W. V. S. Tubman; Harvey S. Fire- 
tone jr., chairman of Firestone Tire 
and Rubber Co., and several prom- 
inent U. S. medical and public 
health leaders participating in the 
ceremonies. 

The institute, which is “dedicated 
to the betterment of the health and 
welfare of mankind,” was built 
with an original fund of $250,000, 
made possible by the younger Fire- 
stone, who is also president of Fire- 
stone Plantations Co. 








sued by the Controllership Founda- | used, budgets are a means of insti- 
tion, research arm of the Control- | tuting improvements quickly. 
lers Institute. | In addition, the report says, 
The report, which tells how the | budgets motivate production peo- 
conflicting reactions of budget | ple by providing a goal to shoot at, 
range enn Mae — . — and are a means of putting pres- 
ors can ron out and re- P 
placed by cooperation, is based on | a on factory —— 
“Many budget people _inter- 


a study of actual conditions in P 
plants at four companies. The viewed in the survey felt that the 
project was conducted for the | task of ‘selling’ budgets to fac- 
foundation by the school of busi- | tory supervisors is almost insur- 
ness and public administration of | Mountable. They are inclined to 
Cornell university. or _ pret apd inter- 
Important differences exist be-| “> 3 & couceees oe 
tween factory personnel and the | a or mistrust of 


Poe -~ ofl — poh tigi phn | In contrast, the survey states, the 
dation report points out, and many | factory supervisors resent the use 





human relations problems stem | of budgets as a pressure instru- 
from this conflict in attitudes. In | ment. 
ADVERTISEMENT 











“Great” Umbrella Helps Sales in pay 


Liberia (West Africa) | — 


THE McFARLAND “GREAT” UMBRELLA, pictured above, was 
installed over three years ago on this prominent corner lot in Davenport, 
by Warren L. Langwith, Inc., Pontiac dealer. Mr. Langwith features the 
“Great” Umbrella, (21’ spread), in his advertising. Mr. Langwith says 
“The McFarland ‘Great’ Umbrella withstands the wind and weather, It 
attracts a lot of attention to our lot, as well as affording shade and 
shelter for our customers, salesmen and cars. Many used car deals have 
been closed under this umbrella that is still in excellent shape. We 
certainly recommend the McFarland ‘Great’ Umbrella.” For complete 
details about the “Great” Umbrella, call, wire or write the McFarland 
“Great” Umbrella Co., Div. of McFarland Awning Corp., 742 S. W. 8th 
Street, Miami, Florida.—Adv. 























AUTOMOTIVE NEWS, JULY 14, 


inghouse Electric Corp. research 
scientist. 

Dr. James E. Freeman of Greens- 
burg, Pa., told the spring meeting 
of the American Chemical Society 
here that he employed the “paper 
chromatography” method of analy- 


Better Plastics? 
New Analysis Method 


Told by Scientist 
MILWAUKEE.—A new 
analyzing the ‘chemical 





way of 
makeup” 


of Bakelite-type plastics—a discov-| .i, in which colored “spots,” and 
ery which, it is believed, may open |tpe gistance they “travel” on a 
the road to countless improvements piece of blotter-like paper, help 





) in the home and industry—was dis- | identify heretofore unknown ingre- 
f closed here last _week by, a West- ' dients in plastics. 
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It’s easier to sell used cars when you 
recover rear floors with TOPPS-ALL 
carpets! They’re quickly and easily 
as laid —the sponge rubber backing 
rt, grips firmly. TOPPS-ALL carpets are 
he universal — they fit most cars and 
8 come in the original color — Neutral 
It Taupe. For EXTRA profits, sell 
id TOPPS-ALL with new cars to prolong 
ve the life of the original floor covering. 
Ve Standard Universal Size (27 x 60’’) List $6. 00 
te « YOUR COST — § DOOM .oeceesesssssccesssscecsecnsooe 3.50 ea. 
id — a ar % 66’’) ....... List 8.75 75 
th ORDER TODAY _ orders shipped freight prepaid. Sample orders filled. 
TOPPS-ALL PRODUCTS CO. «¢ 3815 TIBBETT AVE., NEW YORK 63, N. Y. 








| Heat-Dissipating 
New Brake Drums 
‘To Go on Market 


GLASSPORT, Pa.—A new type of 
truck and bus brake drum, made 
of welded copper and steel, is being 
readied for the market by Copper- 


| weld Steel Co. 
The firm said that the new 
drums, designed to dissipate heat 


rather than absorb it, had proved 


safer and more economical than the | 


conventional type in more than 40,- 
000,000 miles of road testing. 
Experiments have shown that the 
new brake drums outlast cast-iron 
|drums by a ratio of nearly 7 to 1, 
the company said. Copperweld 


drums averaging 278,000 miles still | 


are in operation, it was said, and 
brake linings on the new product 
|have been found to 


normal. 

The tests were carried out with 
a fleet of trailer-tractor equipment 
on runs between Pennsylvania and | 
New England over a five-year pe- 
riod. Harrison Motor Freight, of 
Hillside, N. J., operator of the fleet, 


a saving on 
and brake 


insurance premiums 
repairs. “Fading” of 


tually eliminated. 





home. 


last 161,000 | 
| miles—about four times longer than | 


| 


reported a decline in accidents and | 


brakes was said to have been vir- | 


The Copperweld drums employ a | 
principle of heat dissipation similar 
to that of steam radiators in the | 
A band of copper with fins | 


|is welded to an alloyed steel drum. | 


|Heat produced by braking friction 


| thus is dispersed to the copper base | 


|}and then is forced out into the air 
| by the fins. 


Razing Dims Hope 
For Chicago Fairs 


CHICAGO. — The chances for 
|holding annual lake front fairs, 
| starting next year, received a set- 
| back last week when Chicago Fair 
| Gere. was ordered by the Chicago 
|park board to tear down the re- 
|maining buildings on the site be- 
|cause of their deterioration. 
| Another obstacle, despite an ap- 
plication by the corporation to the 
state department of agriculture for 
$900,000 to help finance fairs in the 
future out of the 1 percent tax on 
pari-mutual bets at Illinois race 
tracks, was said to be the coolness 
of business interests toward pro- 
viding additional financing neces- 
sary to assure lake front fairs. Chi- 
cago Fair Corp. officials declined 
to state what, if any, move they 
contemplate next. 








Atom in Peace 
Electrical Power Seen 


Within 10 Years 


that atomic energy will be used to| | 
generate electricity within the next | 
10 years highlighted a three-day in- | 
stitute on industrial and legal prob- | | 
lems held at the University of Mich- | 
igan recently. | 

The institute was sponsored by | 
the university’s law school with the 
cooperation of the Michigan Me- 
morial-Phoenix Project, a univer- | 
sity project dedicated to the peace- | 
ful uses of atomic energy. 

Edward J. Putzell jr., secretary of | 
Monsanto Chemical Co. of St. Louis, 
said production of electric power | 
from atomic reactors is “perhaps | 
four or five years away, measured 
in terms of full-scale producing 
units.” 

He reported that Monsanto and 
Union Electric Co. of Missouri have 
| recommended design and construc- 
tion of a pilot plant to the Atomic 
Energy Commission. The plant, as 
recommended, would produce heat 
for use as power and at the same 
time provide the vitally needed plu- 
| tonium, he said. 


\2 Deities Schools a 


By Auto-Lite on Coast 

| TOLEDO. — Two new service 
|} schools will be operated this sum- 
| mer on the Pacific coast by Elec- 
|tric Auto-Lite Co., it is announced. 
| One school is now in operation 
lat Seattle and another will be/| 
|}opened to students later this sum- | 
;mer in San Francisco, the company | 
| said. 

| Normally the service school oper- 
|ates in Toledo, where students are 
| sent by their employers. It is open 
|nine months out of the year, clos- 
ing during the summer. 








ANN ARBOR, Mich.—Predictions |} 
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inclusive, for the 1953 annual meet- 
ing of the American Petroleum In- 
stitute. The meeting will be held in 
Chicago. 

This year’s meeting also will be 
held in Chicago, and the dates for 
this are Nov. 10-13, inclusive. 


| Petroleum Institute 
Sets °53 Parley Dates 


NEW YORK.—The_ executive 
committee of the board of directors 
has approved the dates of Nov. 9-13, 
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And its right that they should be! 


ASSEMBLY of your product may account for 
a sizeable portion of its TOTAL COST. 


If your assembly operations are slowed by “Blind 
Spots” —places where either the bolt head or the 
nut is difficult or even impossible to reach—or, if 
at any point TWO men have to tighten a single 
bolted connection, 





Better Investigate... 


— MENDILAWN D| 





| Te MIDLAND STEEL PRODUCTS COMPANY 


6660 Mt. Elliott Ave. Detroit 11, Michigan 
Export Department: 38 Pearl St., New York, N. Y. 


MANUFACTURERS OF: 


AIR AND VACUUM 
POWER BRAKES 


AUTOMOBILE AND 
TRUCK FRAMES 


AIR & ELECTRO-PNEUMATIC 
DOOR CONTROLS 








designed for your 
Customers’ Specific Needs! 


CLEANERS 8 DYERS 


The HERMAN “FORWARD CONTROL” Delivery Body 
Trim, modern, with “room to spore interior.’ Used wherever shorter wheelbase 
ond larger capacity is paramount. Herman builds many special interiors for 
these bodies— bookmobiles, display rooms, hatchery bodies, lunchwagons, etc 
WRITE, WIRE, OR PHONE COLLECT—FRanklin 5300 


HERMAN BODY COMPANY 


ST. LOUIS 10, MO. 
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As New Sports Car Bows .. . 


Buick Offers Clue 
To Auto Trend 


(Continued from Page 2) 





making wire wheels at present,|flowing back to the taillight. A 
Wiles said.) | medallion carrying the Buick crest, 
The new rapier-styled sweep- | located on the rear fender in front 


of the wheel housing, is the only 
other decoration on the side of the 
car. 


spear molding consists of a fine 
strip of chrome originating on the 
front fender and curving gently | 
downward to the rear wheel. From | Te ae 

this point it sweeps sharply upward | (THE doors. have been cut down 
outlining the wheel housing and | three inches, with the top, or 


oe —— | belt, following the slope of the fen- 
Ceilings Eased 


|der line. The front seat has been 
On Catalog Parts 


| lowered and the seat back has been 
WASHINGTON.—OPS announced 


tailored to the level of the top of | 
the doors. A short saddle belt mold- 

last week that some mail order 

resellers of rebuilt and used auto- 


ing runs from the front edge of 
the door back to the ventipane post. 

motive parts may now apply for 

approval of a pricing method to 


Buick plans to lower the back of 
the rear seat, and perhaps lower 
reflect their historical catalog pric- 
ing practice. 


the trunk lid even more than on 
the present Skylark shown news- 

OPS explained that CPR 139 re- 
quires reductions in resellers’ ceil- 


men. 

The interior of the car, includ- 

ing the side panels, is done in 
ing prices when the cost of the 
commodities to the resellers is de- 
creased. This requirement, said 


Helsinki red cowhide with nar- 
row vertical pleats. The red car- 
OPS, is not well adapted to catalog 
pricing by a so-called “long term 


peting is in a special needlepoint 
vulcanized to a sponge rubber 
base. The Olympic white exterior 

il d Ser” Thess sellers contrasts sharply with the bril- 

a ee eee n liant red interior styling. 

usually determine catalog prices > d by Buick’ 

some months before the issuance of |__The Skylark is powered by Buick's 

a catalog and retain these prices 170-horsepower Fireball eight over- 

for the life of the catalog, usually 

from four to eight months, it was 

explained. 











head-valve engine. 

| 

More than 100,000 persons read AUTO- 
MOTIVE NEWS every week! 











BINDER for 
Automotive News 


AMowsaune many requests from our 
readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recently have we been able to secure 
a quality binder which will stand the gaff 
and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 
News in removable metal blades. Price $7.50 


postpaid to our s 
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save man-hours ° save money . save materials 


Get 


SCUM-EX 


amazing new chemical that 


washes off road scum 


without rub-outs 


Turn those “dogs” with the grimy, dull finish 
into clean, like-new showroom beauties. 


Just add SCUM-EX to your wash water. See this 
fast-acting solution cut through the thickest, 
stickiest grime . . . and all without slow, tedious, 
costly rub-outs. Stop using those paint-thinning 
harsh abrasives that eat into the finish. SCUM-EX 
prepares the most neglected cars for easy polishing. 


Send today . . . Big 2-for-1 offer! 


With each $1.00 tube 
you get the second tube at no added cost (3 to 4 cars) 





ROGERS PRODUCTS CO. 

McHenry, Illinois 

Send me 2 tubes of SCUM-EX. | enclose the regular 
| 1-tube price of $1.00—!I get the other tube without 
extra charge. 


If not completely 
satisfied... 

return unopened tube 
and get 

your $1.00 back 


Name 
Address 
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Photo Firm Buys Henry J Fleet— 


Robert Whitehorn, Whitehorn Motors, Inc., Norfolk, Va., delivers a fleet of Henry 
J's to the Acme Photo Co. for use of photographers in covering assignments and mak- 
ing deliveries. Present at the delivery are A. G. Roughton (left), Whitehorn salesman; 
Hubard Culpepper of Acme, and Whitehorn (right). 








Belgian Amasses 
Fortune in U.C., 


Surplus Business 


BRUSSELS, Belgium.—(UTPS)- 
One of Belgium’s richest men, if 
not the richest, is 56-year-old Ar- 
mand Heydrichs, former auto me- 
chanic and now a used-car dealer 
and wholesale buyer of U. S. war- 
surplus trucks. 

In eight years, Heydrichs has 
built his once small repair business 
into a multimillion-dollar chain of 
used-car lots spread over Belgium, 
France and Italy. 

At the start of World War II, 
Heydrichs borrowed $2,000 from a 
friend and set up a garage. When 
the Germans occupied Belgium, 
they requisitioned the shop and 
Heydrichs was obliged to continue 
working at a meager salary. 

However, the Germans installed 
the latest repair equipment with 
the result that, after the liberation, 
Heydrich’s garage assumed special 
importance in the maintenance of 
,,| American, British and Belgian mil- 

:|itary vehicles. Profits at that time 
were quick and easy. 

In the summer of 1945, Heydrichs 
chartered a plane and flew over 
Sicily, where he bought, just as 
he saw them from the air, 50,000 
Allied trucks, jeeps and cars. With 
these machines, he was able to cap- 
italize on the postwar scarcity of 
motor vehicles. 


] 
} 
| 
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Ex-Banker Goes On Trial 
In Ward Loan Case 


DENVER.—-Attorneys for Fred A. 
Ward last week obtained a 30-day 
delay in filing motions for a new 
trial for the bankrupt former Hud- 
son distributor. District Judge 
Robert H. McWilliams gave Ward’s 
lawyers until Aug. 5 to file the 
motions, which originally were due 
July 5. 

Ward was convicted June 6 of 
four felony counts arising from a 
$100,000 loan he obtained in 1950 
from J. K. Mullen Corp. of this city. 
In recent weeks, Ward has been 
touring the south as a fire-extin- 
guisher salesman. 

Meantime, another business as- 
sociate of Ward went on trial last 
week in District court on fraud 
charges stemming from the col- 
lapse of Ward’s business. The de- 
fendant is Lester W. Hall. He is 
charged with confidence game, 
obtaining money under false pre- 
tenses and conspiracy to commit 
both in connection with the loan. 

At the time of the transaction 
with the Mullen company, Hall was 
executive vice-president of the U. S. 
National Bank of Denver, the 
agency from which Ward obtained 
most of the money he used to fi- 
nance his automobile firm. | 

Hall will be tried on an indict- 
ment on which Ward already has 
been found guilty and to which 
Mervyn L. McCarthy, Ward’s for- 
mer auditor, has entered a plea of 
“no contest.” The three were named 
co-defendants by a special grand 
jury which returned the indictment 
last Dec. 1. Each was granted a/| 
separate trial. 

The Mullen corporation lent Fred 
Ward, Inc., a total of $200,000 in 
late August and early September 
of 1950. It lost this money, plus a 
$35,000 premium and 5 percent in- 
terest which Ward had agreed to 
pay, when the bank threw Ward 
into receivership last July 31 by 
filing a suit against his company 
for $376,000 in allegedly unpaid 
loans. 

At Ward’s trial, W. C. Brinker, 
executive vice-president of the Mul- 
len corporation, testified that he 
had relied on statements by Ward, 





Bendix Radio Receives 


Nickel Plate Order 
BALTIMORE.—Receipt of $140,- 
000 order for two-way mobile, port- 
able and fixed station radio units 
from Nickel Plate railroad was an- 
nounced last week by Bendix Radio 
division of Bendix Aviation Corp. 
The new equipment will give 
Nickel Plate complete radio com- 
munication on its right-of-way 


from Bellevue, O., to Buffalo, the 





company said. 


Heydrichs’ business still is a fam- 
ily affair, and, despite his wealth, 
he has kept his one-story house on 
the outskirts of Brussels. His sole 
luxury is a villa on the French 
Riviera. 





Hall and McCarthy in making the 
two $100,000 loans. 

District Attorney Bert Keating 
promised some “new faces” among 
the state’s witnesses at Hall’s 
trial, including McCarthy; Lynn 
Hannah, of Chicago, vice-presi- 
dent of Continental Dlinois Na- 
tional Bank & Trust Co., and 
several other bank officials whom 
he refused to name. 

The prosecution’s contention in 
the trial of Ward was that Fred 
Ward, Inc., was near financial dis- 
aster in the summer of 1950 but 
that the $200,000 loans from the 
Mullen corporation helped keep it 
operating for another year. 

It was revealed that for about 
a year, including the period in 
which the Mullen loans were made, 
Hall was carried on Ward’s payroll 
as a “financial advisor.” 


Truckers Seek Voice 
In Canada Hearings 


MONTREAL. — The Canadian 
Automotive Transport Assn. has 
announced that it will ask the 
supreme court of Canada to de- 
cide whether trucking operations 
come under regulation of the 
board of transport commis- 
sioners. 

The association said it was 
acting as a result of the board’s 
refusal last May to hear argu- 
ments from truckers in a case 
at Regina, Sask. The board con- 
tended that truckers were not 
“public carriers” and had no 
status under its regulations. 

The association seeks the right 
to express its views in certain 
transport cases which come be- 
fore the board for hearings. 














CRAFT MOTORS 





BUSINESS OPPORTUNITY 


FOR SALE 
Chrysler-Plymouth Agency 


Located in one of Vermont's leading business cities surrounded by rich farming area. 


Includes Ford tractor, Dearborn implement and Homelite Chain Saw franchises. 


One of the finest garage buildings in the state. Cement block, reinforced with stee! 
construction. 75’ x 130’. Ground floor work area, display room, offices. Plus excellent 
drive-in basement. Built in 1949 at cost of over $120,000. Equipped with finest and 
latest labor-saving machinery. 

Last year's sales $252,000. Will sell inventory at cost and building at less than cos; 
or will lease building for $600 per month. Owner's illness makes sale necessary and 
has prevented aggressive merchandising. Business potential is much larger for an 
aggressive operator. This is a profitable going business. An opportunity of a lifetime. 


For complete descriptive circular 
and detailed photos, Write or Phone: 


GEORGE K. HAUCK 


199 College St. 
Office Phones: 4-4571, 4-4572 


Burlington, Vermont 
Residence 2-1617 
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An Unused 'Cream Puff’ from Prewar— 


The used-car salesman's dream—an old 


car with practically no mileage that “was 


owned by a little old lady who never took it out in the rain''—turned up at O'Neill 


Motors, Wellesley, Mass., recently. The car 
body by Derham Bros., Philadelphia, with 
and a wartime “A” sticker still on its 


mahogany trim and choice mohair upholstery as well as an “intercom” 


is a 1941 Cadillac 75 with special landau 
less than 4,800 miles on the speedometer 
rear window. German silver hardware, 
system to 


direct the chauffeur are features of the $10,000 creation which, report has it, has 


been stored ever since the war. 





Chrysler Invades Unknown 
With New Microscope 


DETROIT.—Secrets of chemistry 
and metallurgy, and even of medi- 
cine, once unknown or only sus- 
pected, have been uncovered by sci- 
entists and engineers at Chrysler 
Corp. with the aid a dramatic tool, 
the electron microscope. 

Discoveries touching such fields 
as tissue and cell structure, metal 
microstructures, brake lining and 
rubber compounds have been 
made with the aid of the electron 
microscope, Dr. Sumner B. Twiss, 
who heads the physical-chemical 
research laboratories, stated. 

The magnifying power of the 
electron microscope is more than 
50 times that of the light-using, 
optical microscope. This tremendous 
magnification has made it possible 
to see and photograph viruses, 
Dr. Twiss pointed out, which until 
the advent of the electron micro- 
scope were considered invisible. 


Similarly, he said, metallurgists 
now study details of metal micro- 
structure too minute to be resolved 
with a microscope using visible 
light. Further, Chrysler engineers 
have solved problems in compound- 
ing rubber or brake linings which 
might not have been overcome with- 
out the electron microscope. 


A program initiated by Dr. John 
J. Prendergast, Chrysler medical 
director, to investigate hardening 
of the arteries included electron 
microscopic studies of blood sam- 
ples. These studies, conducted by 
Dr. D. Maxwell Teague, assistant 
head of physical-chemical research, 
added support to a theory that 
there is a high molecular weight 
cholesterol-protein complex present 





? 
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Magnified 100,000 Times— 


A rubber shock absorber bushing which 
failed in tests is shown above, together 
with a microphotograph of its carbon 
black particles. Chrysler Corp. engineering 
researchers discovered, through studies of 
photographs made with an electron micro- 
scope, that rubber compounds which 
failed when used in rubber bushings for 
shock absorbers had an arrangement of 
carbon black particles similar to the 
above. 











in the blood of individuals who 
have certain changes in their ar- 
teries, thought to precede coronary 
disease. 

The electron microscopic made 
it possible to see, for the first 
time, the size and form of the 
blood protein molecule associated 
with the artery problem. The 
scope of the microscope’s magni- 
fication, Dr. Teague observed, 
may be appreciated when it is 
realized that it would take ap- 
proximately 40,000 of these mole- 
cules to form a single line across 
the head of a common pin. 

This research Dr. Prendergast 
pointed out, may seem remote from 
building motor cars, but actually 
it is part of Chrysler’s interest in 
the medical problems of its own 
personnel and in the corporation’s 
willingness to employ its extensive 
research facilities in certain under- 
takings for the advancement of 
medical science in general. 

In solving industrial problems, 
the electron microscope revealed 
that while the carbon black in all 
compounds of the rubber tested 
had large particles arranged in a 
network structure, Dr. Twiss said, 
the best compounds contained also 
another type of carbon black con- 
sisting of very small particles. Ex- 
amination of the sample of poorer 
fubber revealed only the network 
containing particles of a large size. 

“Without the electron micro- 
scope,” he said, “it would have been 
impossible to discover this differ- 
ence. Particles of either type of 
carbon black could not be seen in 
the ordinary microscope.” 

Now, knowing that the carbon 
black in the compound must be 
of two types, providing a network 
pattern of both large and small 
particles, Chrysler engineers are 
better able to tell in advance 
whether a particular compound 
will work in service or not, and 
why, Dr. Twiss said. This means, 
he said, that quality control is 
improved and good performance 
of such rubber parts can be as- 
sured. 

An important tool in brake lining 
research at Chrysler is the electron 
microscope. It has, for example, en- 
abled researchers to see, for the 
first time, how asbestos fibers rein- 
force the lining material and to 
visualize the mechanics of the brak- 
ing operation as it involves the 
lining. 

Electron microscopic studies, Dr. 
Twiss stated, indicate the changes 
in brake lining structure before 
and after braking, thus showing 
the effect on the lining of heat de- 
veloped in the braking action. 

Chrysler engineers explained that 
the electron microscope uses a 
beam of electrons, generated by 
50,000 volts, which pass through a 
vacuum, whereas the conventional 
microscope employs a beam of visi- 
ble light. The electron beam is con- 
trolled and focused by circular 
electro-magnetic lenses, instead of 
the optical lenses of the light mi- 
croscope. While the wave length of 
light limits the ordinary light mi- 
croscope to a magnification of 
about 2,000, the electron microscope, 
they pointed out, has a magnifying 
power of over 100,000 diameters. 


| June 25 in a St. 


Ford in Dallas. 
| * 


Dealer Coercion 
‘Laid by FTC to 
Gamble-Skogmo 


WASHINGTON. The Federal 





"* |Trade Commission struck anew at 


|exclusive dealing contracts Thurs- 


day in a cease-and-desist order 
against the big Gamble-Skogmo 
organization. 


Charging use of coercive meth- 
ods in enforcement of exclusive- 
dealing contracts in 25 states, the 
FTC told Gamble-Skogmo to stop 
insisting that its 1,735 retailers boy- 
cott competitive goods. 

The U. S. Supreme court has up- 
held similar FTC complaints in 
earlier cases against Standard Oil 
and Richfield Oil, both of Cali- 
fornia. Gamble-Skogmo, whose va- 
riety of merchandise includes auto- 
motive supplies, has its headquar- 
ters in Minneapolis. 

Among other things, the com- 
mission accused Gamble-Skogmo of 
withholding a portion of merchants’ 
purchase markups if competitive 
merchandise was offered for sale. 
Gamble - Skogmo agents. also 
checked dealer stocks to see if any 
competitive goods were present, 
FTC said. 

Gamble-Skogmo officers named 
in the FTC order were Chairman 
Bert C. Gamble, Vice-President M. 
O. Weiby, Treasurer R. C. Teuscher 
and former Secretary Samuel Miles. 


Western jobbers Hear 
MoPar Sales Plans 


PORTLAND, Ore. — Automotive 
parts wholesalers of Chrysler Motor 
Parts Corp. from a wide area sur- 
rounding Portland met in the Mult- 
nomah hotel to hear advertising, 
merchandising and sales promotion 
plans for the 1952-53 MoPar 
planned-sales program as outlined 
by V. G. Souder, of the home office 
in Detroit. 

The Portland meeting was one of 
21 held throughout the country un- 
der direction of John O. Huse, vice- 
president and sales manager, to as- 
sist the more than 10,000 Plymouth, 
Dodge, DeSoto and Chrysler deal- 
ers in providing regular checkup 
service for customer vehicles. L. L. 
Anderson, Portland regional man- 
ager, presided at the meeting. 





Obituaries 


Danforth, Former Leader 


Of Boston Association 


BOSTON. — Albion L. Danforth, 
66, president of Cadillac Automo- 
bile Co. of Boston for nearly 40 
years, died July 6 at his summer 
home in Oyster Harbors. 

Mr. Danforth was a past presi- 
dent of the Boston Automobile 
Dealers Assn. and directed many of 
Boston’s auto shows. 

* 7 





Jerome J. Benjamin 

ST. LOUIS. — Jerome J. Benjamin, 60, 
automobile dealer here since 1919, died 
Louis hospital. Until dis- 
abled by a paralytic stroke a year ago, 
Benjamin operated Benjamin Motor Co., 
4501 Shaw Blvd. 

* * * 
Ben H. Johnston 

HOUSTON, Tex.—Ben H. Johnston, 63, 
a dealer here since 1918, died June 30. At 
the time of his death, Mr. Johnston was 
president of the Johnston Motor Co. Before 
becoming a dealer, he was employed by 


* * 

John David Good 
ROCK HILL, S. C.—John David Good, 
63, retired auto dealer, died July 1 at 
Roper hospital in Charleston. II] health 


in 1940. 

* * 
Jack H. Harriger 

ALBUQUERQUE, N. M. — Funeral serv- 
ices were held here recently for Jack H. 
Harriger, western sales manager of Grizzly 
Mfg. Co., who died unexpectedly in Chi- 
cago. Mr. Harriger had made his head- 
quarters here. A native of Erie, Pa., he 
joined Grizzly in 1935 as manager of the 
Chicago division and since 1940 had super- 
vised sales in all Grizzly divisions west of 
the Great Lakes and the Mississippi river. 
He previously had been with Stone Wheel, 
Inc., Chicago. 


forced his retirement 
* 


* * * 


Thomas C. Thomas 
MONROVIA, Calif.—Thomas C. Thomas, 
retired auto dealer, died at his home here. 
A native of Atlanta, he had lived in Mon- 
rovia for 29 years. 
* cad ” 
Harry Hartman 
AUSTIN, Tex.—-Harry Hartman, retired 
automobile dealer here, was found dead 
June 30 in his apartment. Death was at- 
tributed to coronary occlusion. 





One License For Pa. 

HARRISBURG, Pa. — Prompted 
by a shortage of steel, Pennsyl- 
vania vehicles will display only one 
plate again in 1953. Otto F. Mess- 
ner, revenue secretary hailed the 
idea as a good way to conserve 
steel and save money. 

















Heiskell Gets New Showroom— 


This is the new 60-footx100-foot building of Heiskell Motor and Implement Co. 
(Studebaker), South Pittsburg, Tenn. More than half of the available floor space is 
devoted to customer service and maintenance. A 23-footx40-foot parts department, 
with a parts bar, provides further facilities for quick servicing. 





Compression Trend? 


Wolfram Sees High Compression Engines 
Widely Used in 5 Years 


LANSING.—Oldsmobile officials, 
watching the millionth Rocket en- 
gine come off the assembly line re- 
cently, had some comment on what 
has happened in the “high-compres- 
sion field” since introduction of 
Oldsmobile’s 7.25 to 1 engine in 1949. 

“The trend has picked up four 
advocates,” J. F. Wolfram, Olds 
general manager said. “At the same 
time, others raised the compression 
ratio of engines of a partial high- 
compression type. 

“These facts lead me to predict 
that modern high-compression 
engines will gain almost complete 
acceptance by manufacturers 
within a span of five years.” 

In three-and-a-half years of 
mass-producing the Rocket engine, 
Wolfram said, no basic change has 
been made in the reinforced cylin- 


| Fla. Judge Says 
Court Must OK 


Repossession 


MIAMI.—In an opinion expected 
to be appealed to the Florida su- 
preme court, Circuit Judge Stanley 
Milledge ruled here that an auto 
finance company can not repossess 
a car on which payments are in de- 
fault without first going to court. 

A court order is required for le- 
gal repossession even in a condi- 
tional sales contract, Judge Milledge 
ruled in a damage suit by Shirley 
Ramun, a_ professional dancer, 
against General Motors Acceptance 
Corp. 

Seeking $33,549 for the loss of 
cash and jewels from the car and 
physical damages, Miss Ramun 
claimed that two GMAC agents re- 
possessed her car and drove it 
away from in front of her home 
Feb. 26, 1951, after she had refused 
to give them the ignition key. She 
said she was two months behind in 
payments but that a check was in 
the mail, and that she so advised 
the company agents. 

Judge Milledge ruled that the 
seizure, despite the defaulted pay- 
ments, was wrongful and that the 
agents were guilty of committing a 
trespass or assault in the exercise 
of conduct naturally calculated to 
provoke a breach of the peace. 








der block, the camshaft or connect- 
ing rods. 

“Rather,” he said, “improved ef- 
ficiency has been achieved through 
steady refinement in design.” 

Prompt public acceptance of the 
high-compression Rocket was the 
cause of a rush by car makers to 
build eight-cylinder power plants of 
similar type, Wolfram said. 

“Our field engineers,” he said, 
“were the first people to show the 
marked enthusiasm that American 
motorists have since given to high- 
compression design. The engineers 
were testing hand-built engines 
which employed the reinforced en- 
gine block, five-bearing crankshaft 
with a short stroke, and other then 
new features of design advocated 
by Charles .F. Kettering, chief of 
General Motors Research Labora- 
tories. 

“The new principles gave 
smoothness, quietness and dura- 
bility which, up to that time, had 
been sought in a high-compres- 
sion design throughout the indus- 
try.” 

Wolfram said that last year the 
company introduced a more effi- 
cient combustion chamber, better 
wiring harness, a sealed starting 
motor, a larger distributor cap and 
silicon-protected spark plugs. Com- 
pression ratio was increased from 
7.25 to 1, to 7.5 to 1. 

A 25-horsepower increase this 
year, Wolfram said, is due prin- 
cipally to the new four-barrel, 
quadri-Jet carburetor and higher 
lift valves. Stronger pistons were 
added to take the additional power, 
and heavier bearing caps were 
added. 

“We now have seven years of 
high-compression ‘know-how’ in our 
engineering department, and we are 
constantly using it to give the mo- 
toring public a more advanced 
power plant,” Wolfram emphasized. 





Frozen Food Industry 


Surveying Truckers 

WASHINGTON.—A survey of re- 
frigerated motor carriers is being 
conducted by the National Assn. of 
Frozen Food Packers. The purpose 
of the survey, according to the 
association’s headquarters here, is 
to assemble information on the 
equipment and services provided by 
truck carriers. 
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Deep Thinkers Checking Checkers— 


Sixty-five-year-old Newell Banks (seated right) recently lost his ‘“two-move world's 
checker championship" crown to 25-year-old Marion Tinsley, a higher mathematics 
student of Ohio State university. The Plymouth dealer advertising committee, which 
sponsored the match, watched the deciding game in the lobby of Statler hotel in 
Detroit June 20- July 2. Pictured are (standing, left to right) Jack Rose, vice-president 
of the Michigan Automobile Dealers Assn.; James Mason, president, and Dave Barnett, 





treasurer. Seated are Tinsley (left) and Banks. 
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| issue was endorsed by nearly 6 to 1. 
A tlanta Voters O L. L. Austin, secretary of the 
| Georgia Automobile Dealers Assn., 
Speedway Bonds and Bernard Johnson, president of 
the Atlanta association, served on 
ATLANTA. — Atlanta and Fulton|the Greater Atlanta expressway 
county voters have overwhelmingly | committee, which did yeoman serv- 
approved bond issues totaling $12,-|ice in urging the electorate to 
700,000 to finance completion of | SUpport completion of the express- 


Atlanta’s expressway system. me 
A $6,000,000 city bond issue was| 
ove ¢ j Mf | The AUTOMOTIVE NEWS ALMANAC is 
—— d by & margin of née arly | year-long friend Use it often for statis- | 
8 to 1, and a $6,700,000 county bond ' tics, buyer information and personnel data 













NEW Sparton Two-Face 
Directional Signal Lamp 


SERIES 600—CLASS “A” 
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powerful sales 
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Model No. 650 
Red & Amber Lenses 


DEPTH ONLY 2”! 
ONLY ONE BULB! 
LIGHTWEIGHT! 


Here comes a winner for sure! Skillful Sparton design brings 
you a thinner lamp with one bulb, one set of wires. Light 
weight eliminates fender tearing. Stimsonite lens gives 
powerful beam without reflectors. Finished in black enamel 
with chrome-trim bars on each side. 

Meets SAE requirements and has passed all required 
tests by The Electrical Testing Laboratories Inc. Approved 
for use in most states requiring approval. 






Red— #651 
Amber—#652 


Red—#6105 
Amber—#6106 


Red— #664 
Amber— #665 


Single-face pedestal lamp (left), full- 
flush lamp (center) and semi-flush 
stud-mounted lamp (right) avail- 
able individually or in complete 
sets with  self-cancelling switch. 
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| NEW YORK.—A further decline 
|in industrial orders and production 
| in June is reported by the busi- 
ness survey committee of the Na- 
tional Assn. of Purchasing Agents. 

A pessimistic view of the imme- 
|diate future was being taken by 
purchasing executives, according to 
the committee, which said the re- 
laxation of credit controls failed 
to cause 
be reflected in a pickup of manu- 
facturing orders and production. 
The steel strike took its toll of 
production and jobs, and many 
plant vacations were scheduled for 
July, it was noted. Even with an 
early resumption of steel produc- 
tion, the committee’s report predict- 
ed that the depressing effects of 
shortages might carry well into the 
fourth quarter. 

The survey committee found 
prices still down, with some evi- 
dence of leveling off. Raw-mate- 
rial inventories again were off 
sharply, as industry sought to 
balance stocks of companion ma- 
terials with the available steel. 
Employment, both in numbers 
and hours worked, declined. Much 
labor unrest apparently was in 
the offing, the report said, and 
buying policy was of shorter 
range and very selective. 


purchasing executives participating 
in the survey noted that many more 
items were selling below ceiling 
prices and competition was taking 
a sharper turn. With the greatest 
number of plants yet recorded clos- 
ing all production operations for 
vacations of one to three weeks, 
it was expected that price reduc- 
tions for materials in plentiful sup- 
ply might move surplus and dis- 
tress stocks, the committee said. 

As a result of the steel strike, 
another deep cut in unworked pur- 
chased-material inventories was re- 
ported in June. With order books 
showing the heaviest decline since 
last August, prices generally weak 
and production schedules uncertain 
due to labor controversies, the sur- 
vey committee forecast lower in- 
ventories in July. 

The decline in industrial pay- 
rolls in June, about in line with 
the decline of the last three 
months, was expected to be accen- 
tuated in July. 

In commenting on _ industry 
buying policy, the committee said 
that the extremely cautious atti- 
tude on forward commitments 
continued in June, with 97 per- 
cent running 90 days and under, 


MEWA List Helps 
Jobbers Prepare 


Parley Programs 


CHICAGO.—Aimed at relieving 
local jobber associations of worry 
over formulating programs for their 
meetings, a list of subjects has been 
prepared and distributed to mem- 
bers by the Motor and Equipment 
Wholesalers Assn. 

Programs of meetings, as recom- 
mended, include an agenda consist- 
ing of advertising and sales pro- 
motion, sales renumeration plans, 
impact of car factory and major 
oil company competition, insurance 
programs, personnel policies, book- 
keeping and accounting practices, 
credit policies and other subjects. 

The list of subjects, originated by 
the Alabama Automotive Whole- 
salers Assn. with the cooperation of 
the Virginia-Carolinas Wholesalers 
Assn., covers problems “that job- 
bers have in common, which can 
be discussed without revealing pri- 
vate data,” according to MEWA. 

“Though discussion may not com- 
pletely solve a problem, it may re- 
duce its magnitude,” MEWA states. 

“If it does nothing more than 
bring about a more realistic under- 
standing of its nature, the effort is 
worthwhile.” 





$100,000 Virginia Fire 

STUART, Va.---Stuart Motor Co. 
was swept by fire of undetermined 
origin July 4. Cecil M. Akers, one 
of the owners of the firm, estimat- 
ed the loss at $100,000, including 
around $15,000 worth of new tires 
plus two new automobiles and a 
used car. 





| Industrial Buying Slips 
Purchasers’ Survey for June Finds Steel Walkout 
Contributing to Downward Trend 


a reachback that would | 


Concerning commodity prices, the | 





and with the trend to 
day coverage. 
Commodity price changes were 
moderate, the committee reported, 
}except for the declines in lead, 
zinc, antimony and cadmium. Off- 
setting these declines somewhat, 
the report said, was the “unrealis- 
tic differential 
copper at 24% cents and a so-called 
‘world price’ of foreign copper, 
which is ‘How much will you 
pay?’ ” 

Listed among the few price in- 


30-to-60- 


cornstarch, butter, eggs, sugar, 
vegetable oils and cotton textiles. 
On the down side were alcohol, 
deoxidizing aluminum, antimony, 
cadmium, some chemicals, coal con- 
tainers, burlap and cotton bags, 
jute, fuel oils, glycerine, scrap iron, 
lead, mercury, paper, rope, rubber, 
shellac, silver, steel scrap, tires, 
zine and zinc oxide. 


Truck Leasers 
See No Trend 
‘To High Rates 





| CHICAGO.—The law of supply | 
|and demand is an assurance that | 


members of the truck leasing in- 
dustry will not resort to high 
charges under the new controls bill 
passed by Congress and signed by 
the President, the National Truck 
Leasing System stated last week. 

“Customer resistance may be such 
as to make such action impracti- 
eal,” Howard L. Willett jr.. NTLS 
president, said. 

C. P. Clark, chairman of the Sys- 
tem’s national defense committee, 
pointed out that the wording in the 
new bill is such as to extend ex- 
emption from price control for 
leased or rental services supplied 
common carriers and public utili- 
ties. 

NTLS headquarters stated that 


hire carriers as well as lease rates 
which do not include a buy-back 
clause. 





9 
Teague’s Hornet 
e 
Cops Third AAA’er 

WILLIAMS GROVE, Pa— 
(UTPS)—Marshall Teague, of Day- 
tona Beach, Fla., former NASCAR 
pilot, remained unbeaten with his 
1952 Hudson Hornet after his third 
race in AAA competition, winning 
| the 100-mile national championship 
here. His time was one hour, 58 
|minutes and 16.44 seconds. 

Teague took the largest share of 
$12,960 paid for the 200-lap event— 
a record purse in the oval’s 13-year 
| history. Hudson Hornets finished 
| second and third. 





Pieesia Mate Hit 


On Car Bidding 


PHOENIX, Ariz—Fear that re- 
strictive specifications may have 
kept certain dealers from submit- 
ting bids was expressed by the city 
council after one dealer decided not 
to bid. 

Jesse A. O’Brien, vice-president 
of Quebedeaux Chevrolet, said he 
didn’t bid because he noted that 
specifications called for a minimum 
of 95 horsepower. Chevrolet has 92 
horsepower on synchromesh mod- 
els and 105 horsepower on those 
equipped with Powerglide. 

The bid for one sedan, nine 
coupes and eight police cars was 
awarded jointly to Read Mullan 
Motor Co. and Madison Motors, 
both Ford dealers and the only 
bidders. 


Cooke Implement Wins 
Harvester Sales Contest 


L. R. Cooke Implement Co., Lex- 
ington, Ky., was honored recently 
for selling the largest number of 
tractors in a contest sponsored by 
the International Harvester Co. 

P. T. Ecton, sales manager, said 
his firm sold 305 percent of a quota 
assigned for Feb. 4-May 31 this 
year. A total of 61 new tractors 
were sold, he said. The local firm, 
topping the nation, also was in the 
nation’s winning district. 





between domestic | 


creases were copper (world price), | 


this exemption would be applicable | 
to daily rental rates charged for- | 





|U. S. Offers Guidance 


|On Sharpening Tools 

| WASHINGTON. — Pointing out 
that “machine shops can produce 
|}more and better work at less cost 
if they are careful to keep their 
| drills, lathe tools and milling cut- 
ters properly sharpened,” the 
| Small Defense Plants Administra- 
|tion has undertaken free distribu- 
| tion of a technical aid leaflet which 
explains how it can be done. 





CALL IT 


Influence 


ee 
..4@ powerful 
advantage of 
THE DALLAS NEWS 





e An officer of the law in your rear- 
view mirror is strong influence. So is 
the word of a long-respected friend. 





e The News’ years of alert, careful 
reporting and public service have 
earned the unswerving conviction 
of its readers. You hear them say “‘I 
saw it in The News,” always with a 
note of assurance and finality. 

e That, too, is strong influence... 
and wherever The News goes in this 
72-county North Texas market, this 
influence is an added ingredient to 
paper and ink, lending faith and 
respect to every word. 


e@ That is why any product is more 
wanted, more quickly accepted, more 
readily bought when it’s advertised 


in The Dallas News. 








Mornay Nee 


CRESMER & WOODWARD, INC., REPRESENTATIVES 
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Car, Truck Output Estimates 


By Automotive News 
PASSENGER CARS 


(U. S. PRODUCTION ONLY) 




















Week Week Jan. 1 Jan. | 
Ended Same Ended duly, to to 
July 12, Week, duly 5, 1952 duly 14, July 12 
1952 1951 1952* to Date 1951* 1952* 
CHRYSLER . 16,404 18,726 17,156 28,565 755,751 522,763 
Chrysler .... 1,508 3,371 2,197 3,152 101,098 70,173 
DeSoto 1,796 2,094 2,035 3,202 69,057 54,305 
Dodge ‘ 5,033 6,128 4,693 8,352 203,101 140,364 
Plymouth 8,067 7,133 8,231 13,859 382,495 257,921 
FORD . 11,485 20,651 4,872 11,997 710,518 477,952 
Ford 7,920 16,014 3,279 7,920 550,623 370,199 
Lincoln 666 578 564 1,075 16,207 16,555 
Mercury .... 2, 4,059 1,029 3,002 143,688 91,198 
GENERAL MOTORS .. 13,746 40,406 31,840 37,021 1,362,841 976,662 
Buick canes : 3,503 8,027 5,807 7,596 246,041 176,668 
Cadillac 2,238 2,036 1,778 3,570 59,815 50,649 
Chevrolet 3,329 18,358 15,710 14,882 675,069 476,834 
Oldsmobile 2,262 5,844 3,939 5,027 173,654 124,206 
3 ee 2,414 6,141 4,606 5,946 208,262 148,305 
KAISER-FRAZER . 1,428 995 978 2,328 72,122 34,202 
Frazer fis ; ; ; sitaahegs " ; = isovegtial 
Kaiser .... 1,428 995 978 2,328 742,122 34,202 
CROSLEY 60 64 40 90 3,384 1,593 
HUDSON .... 1,428 380 1,292 2,400 73,989 43,576 
ae 398 és . 3,335 2,872 91,283 76,299 
PACKARD .. 1,031 1,423 979 1,722 48,531 35,032 
STUDEBAKER 480 4,751 2,672 2,484 132,375 91,697 
WILLYS-OVERLAND?* 1,128 : - 906 1,776 16,757 30,598 
Total Cars, U. S. .... 47,588 87,396 64,070 91,255 3,267,551 2,290,374 
tincludes station wagons. *Revised. 
COMMERCIAL CARS 
(U. S. PRODUCTION ONLY) 
Week Week Jan. 1 Jan. 1 
Ended Same Ended July, to to 
duly 12, Week, July 5, 1952 July 14, July 12, 
1952 1951 1952* to Date 1951* 1952* 
CHEVROLET 309 7,353 5,761 4,524 265,572 175,420 
CROSLEY ..... 5 4 5 8 393 208 
DIAMOND Ti ... 190 102 162 311 4,557 4,183 
DIVCO advent 90 59 47 2,553 1,810 
Seo 3,488 2,632 2,827 5,769 92,541 91,147 
FEDERAL. ...... iGehanene 67 36 36 1,292 893 
FORD 3,139 6,169 1,145 3,332 191,800 121,664 
ED a csicosicanss ” tiene 2,172 1,798 1,265 74,231 62,444 
INTERNATIONAL 10 2,895 60 42 92,678 78,372 
_ 3 Serre 200 251 160 320 8,795 6,173 
ey 348 309 267 549 8,390 9,826 
STUDEBAKER ..... vine baa 1,028 1,042 730 25,749 33,191 
Oo 224 291 180 359 9,444 7,191 
WILLYS-OVERLAND.. 2,482 ss 2,095 3,776 44,642 58,899 
MISCELLANEOUS .. 284 358 228 456 8,795 8,260 
Total Trucks, U.:S... 10,679 23,721 15,825 21,574 831,432 659,681 
Total Cars, Trucks 
Xt Ieee : 58,267 111,117 79,895 112,829 4,098,983 2,950,055 
Total Cars, Trucks 
Canada .................. 8,448 7,174 6,189 14,637 252,574 227,274 
Grand Total 


Cars and Trucks 
U. S. and Canada 


*Revised. Miscell 
Drive, Sterling, Nash, etc. 
N.B.: All U. 8. totals include cars and trucks for military orders. 


Week’s Auto Outturn Sinks 
To Four- Year Low 


(Continued from Page 1) 


.. 66,715 118,291 86,084 127,466 4,351,557 3,177,329 
lud Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 











in June and|of volume will be possible through 
jthe remainder of 1952 is question- 
* ¢ * | able. 

‘THe same bleak picture is being! The impact of this steel strike 
painted for future car produc-| is almost certain to carry over 
tion. However, steel mill super-| into 1953. Refilling supply lines to 
visory people have been keeping| normal levels will be a slow proc- 
that industry’s equipment in shape| ess. Spot shortages may crop up 
so that steel shipments can begin! jn certain items for months to 

going out 48 hours after any strike! come. 
settlement. 
Car and truck-building is likely | 
to come back faster than many 
people think, although what kind 


New Post at L-M 


Goes to Krafve 


DETROIT. Appointment of 
Richard E. Krafve as assistant 
general manager of Lincoln-Mer- 
cury has been announced by Ben- 
son Ford, vice-president and gen- 
eral manager. 

Since January, 
Krafve has been 


that were obtained 
July. 


duction in U. S. plants so far this 





| tained 
| will be off about 180,000 units. 

For the first six months of 1952 
U. S. plants built 2,199,000 cars and 
637,000 trucks. During the same 
ae |period of 1951, there were 3,106,457 
a 3,894,247 total. 

Bernie THOMAS 





Auto Stocks 











executive assis- July July 1952 
tant to Ford and 9 2 High = Low 
to S. W. Ostrand- Chrysler 75% 78% 78% 68% 
er, former opera- | Crosley 2% 2 3% 2% 
tions manager of | GM 58% 585% 58% 50 
Lincoln - Mer- | Hudson 14% 14% 15 12% 
cury, who was/|K-F 4% 45% 7 4% | 
recently named | Nash 19% 19% 21% 17% 
vice - president of | Packard 5 5 5% 4% 
en! Ford Motor Co. Stude. 353%, 37% 39% 31% 
R. E. Krafve Krafve will di- | Willys 9% 93%, 10% 85% 
rect the activities of the staff of- 
fices and operations of the division | Average 24.97 25.40 
and will assist and advise the vice- Compiled from reports of trading on the 
president and general manager, He|N. Y. Curb and N. Y. Stock Exchange. 
joined Ford in 1947. 











By the end of this week, car pro- | 
|year will show a deficit of more | 


| than 1,000,000 from the levels ob- | 
in 1951. Truck production | 


|cars and 787,890 trucks produced—| # 


of the table square, with an 





Olds Dealers Hold Portland Parley— 


Oldsmobile dealers of Oregon held a round table luncheon recently with G. R. Jones, general sales manager (under star at 
head of table), and other Oldsmobile sales officials in the Multnomah hotel in Portland. Floral decorations marked the center 
“88,"" a “98"' and a rocket outlined in flowers. Other visiting Oldsmobile personnel included J. 
E. Straud, new assistant sales manager, and George H. Natzel, Pacific regional manager. W. W. Dunham, Portland zone man- 
ager for Oldsmobile, made the arrangements for the meeting. 














N. Y. Dealer Concentrates on Show Promotion .. . 





NEW YORK.—tThe sale of for- 
eign cars in today’s market pre- 
sents some unique problems. The 
advantages and disadvantages 
which accompany the sale and serv- 
icing of foreign cars are not neces- 
sarily apparent on the surface. 

John S. Inskip, president of 

John S. Inskip, Inc., one of New 

York’s largest dealers in foreign 

cars, handling MG’s, Rolls Royce, 

Bentley’s, Riley’s, Morris Minors 
and others, points out that the 

most obvious advantages in to- 
day’s market are no long trades, 

full price for each car and a 
growing need of American’s for 

smaller cars. 

Inskip states: “I believe the for- 
eign car has finally arrived—as far 
as the consumer is concerned. The 
American public is looking for a 
nice small car. The world is defi- 
nitely moving toward the small 
car.” 

Inskip says that most of his cus- 
|tomers tell him after a few weeks 
|behind the wheel of a small car 
|that they never realized the ease, 
pleasure and satisfaction of driving 
a small car. A good portion of In- 
skip’s customers, he claims, trade 
|large American cars for the small 
sports cars from Europe. In other 
cases, he adds, the small car is be- 
|coming the second, and most used 
‘car, in the family. 
| Inskip retails all his used cars 
|and cites such a heavy demand for 
| good foreign used cars that he is 
|forced to purchase them on the 
oper. market. 
| He says he averages two and 
|three used Jaguar’s per week, and 
ithat all of his used cars bring top 
| price. 

One of the peculiarities of deal- 
ing in foreign cars evidences it- 
self in the service department. 
Inskip found, through trial and 
error, that the owners of sports- 
| type cars, and smaller foreign 





cars, are much more impressed 
with the work done by younger 
rather than older mechanics. 

Just the reverse holds true for 
the large Rolls Royce and similar 
automobiles. 

One of the biggest headaches 
connected with the retailing of for- 
eign cars, Inskip says, is that of 
advertising. Although American 
manufacturers spend millions each 





Sales Subsidiary 
For Cleveland 
Graphite Formed 


CLEVELAND.—Cleveland Graph- 
ite Bronze Co. has formed a wholly 
owned subsidiary to take over the 
business of its replacement sales 
division. The new corporation is 
Clevite Service, Inc., with head- 
quarters at 6545 Carnegie Ave. here. 

The move is in line with Cleve- 
land Graphite’s new policy of mak- 
ing each of its units an independ- 
ent operation with its own man- 
agement and sales organizations, 
President James L. Myers said. 

Raymond Z. Oswald, vice-presi- 
dent of Cleveland Graphite in 
charge of replacement sales, now 
becomes president of Clevite Serv- 
ice, and Gilbert M. Salzman, mobili- 
zation director of the parent com- 
pany, becomes the subsidiary’s vice- 
president. 

Other officers are A. M. Currier 
jr., general sales manager; Wade 
O’Brian, comptroller; C. A. Dilley, 
secretary, and K. M. Leighton, as- 
sistant secretary. 





Graphite’s replacement sales di- 
| vision was created 
|the company acquired Monmouth 
| Products Co., which for many years 
|had been the principal distributor 
| of its bearings and bushings to the 
| replacement market. 









| 
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Miss Universe's Sunbeam-Talbot— 

Armi Kuusela, of Finland, newly crowned Miss Universe, receives keys to her new | 
Sunbeam-Talbot convertible from Henry Henkel, western states manager of Rootes 
Motors. Armi won her title and the sports car in competition with beauties from the 
U. S. and 29 other nations. 


in 1949 when| 


Foreign Cars Called Answer 


year, foreign car manufacturers 
with the possible exception of 
Rootes, Austin and Renault, do no 
advertising at all. 

So Inskip meets this problem in 
a number of different ways. One 
way is to enter as many races as 
possible with his cars. Another is to 
reply upon good public relations 
as developed through his show- 
rooms and service departments, and 
also relations with the press to give 
him good local coverage. This is a 
big item in the Inskip operation. 

But the action that has been of 
most value, according to Inskip, 
has been participation in local 
automobile shows. Some _ two 
years ago the English manufac- 
turers gave an automobile show 
at the Grand Central Palace in 
this city, in which Inskip partici- 
pated. 

“Just the other day a man came 
into our showroom and told me 
that he had been thinking over our 
conversation of two years ago and 
felt that he was prepared to buy 
|one of our cars now,” Inskip says. 
Inskip also participated in the 
;}more recent International Motor 
| Sports Show which was held last 
|March in Grand Central Palace, 
| and says it is probably the cheapest 
way possible for him to reach 100,- 
000 people and put his name and 
| merchandise before them in a way 
| that they will remember. 
| Inskip feels that the investment 
|of a few thousand dollars in a 
| Show brings returns to his business 
|for more than a year. Although 
| some orders are written at each 

the real benefits accrue 





| Show, 
|throughout the following year. 
There apparently is no set selling 
|season for the dealer in foreign 
| automobiles. Inskip explains that, 
although in the standard Ameri- 
|can, January is generally acknowl- 
|edged as the slow month of the 
year. January in the past two or 
three years has been one of his 
biggest months for delivery of MG’s. 
He considers this remarkable when 
|/you consider that the MG has no 
| side windows, being equipped with 


| canvas sides. 


On top of this fact, this spring 
| has been the biggest season In- 
| skip has ever had for delivery of 

all makes and models of foreign 
cars. He is unable to account for 
this, and will not predict when 
business might turn down again 
to a more normal level. But he is 
convinced that the small car is 
| the car of the future. 

Inskip has two showrooms, one 
j}on E. 54th St. and the other on E. 
64th St. From the amount of traf- 

fic in both his showrooms it is easy 

|to see why Inskip feels that the 
|small foreign car has come into its 
own. 





The back pages of every issue of AUTO- 


MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO- 


MOTIVE NEWS WANT ADS! Are you? 
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N. J. Mayor Inspects Air Meet Entry— 

Mayor Ralph Billani, of Newark, N. J., inspects the model plane of William Gui, 15, 
for the sixth annual model plane contest sponsored by Plymouth dealers of Essex 
county, N. J. Awaiting the mayor's inspection is 14-year-old Anthony Pignore. Look- 
ing on are the committee chairmen for the contest (left to right), John Krich, Newark; 
James R. Boyle, Bloomfield, N. J., and James F. Robinson, South Orange, N. J. The 
mayor congratulated the dealers for sponsoring a project for the youth of their com- 
munity and promised to see the winning youngsters off to Detroit where they will 


compete at finals in August. 





Average 6.2 Units Per Dealer . . . 





Car Stocks 


Dropping 


To Postwar Low 


(Continued from Page 1) 


and a reasonable profit on the 
tradein. 

A great many dealers said they 
were trying to convert their new- 
car sales into the greatest per- 
centage of tradein deals possible. 

A Dallas dealer summed that 
policy up this way: 

“It looks like our bread and but- 
ter will be on the used-car lot for 
the next several weeks. Whenever 
the steel strike is settled, it will 
still be another 30 days or so be- 
fore we start getting new cars in 
any volume at all.” 

* * * 
yl COLUMBUS, O., new-car sales 
were reported at a standstill. The 
reason—low inventories. Dealers 
there said that the situation was 
particularly true on Fords, Chevro- 
lets and Plymouths. 

Despite a seemingly ripe time for 
such practices, dealers reported 
that factories are not shipping cars 
loaded with “unwanted equipment.’ 

“Cars being shipped as ordered,” 
was the common reply to a sur- 
vey query on what equipment is 
being installed at the factory. 

Higher retail prices for used cars 
were reported from all sections of 
the country, but dealers generally 
think the trend will be downward 
as soon as the steel strike ends. 

* * * 
EALERS in many instances, de- 
spite inability to make immedi- 
ate delivery, are refraining from 
building up a big backlog of orders. 

“We learned in 1946-47-48,” said 
a Richmond (Va.) dealer, “that a 
large backlog of orders, even or- 
ders covered by deposits, doesn’t 
mean anything. We don’t take them 
because they just make for custom- 
er illwill.” 

Other dealers look at order 
backlogs in about the same way. 
They think much of the demand 
for new cars, which they are not 
able to satisfy in the next couple 
of months, will be carried over 
into next year’s market. 

“Despite prospects of a new-car 
shortage,” said a Montana dealer, 
“today’s new-car customer is still 
highly price-conscious. In most 
cases, if he can’t get the deal he 
thinks he should get, he decides to 
wait. My guess is that he will wait 
until next year. 

* ” * 

“TF HIGHER steel prices send 

new-car prices up again, the 
only backlog this industry may 
build will be a backlog of price 
resistance. As it is, I don’t think 
we could have continued to sell 
cars through 1952 at the rate they 
have been produced for the past 
few months. The only way it could 
have been done would be at the 
dealer’s expense,” this dealer de- 
clared. 


In somewhat the same vein, a 





dealer at Winchester, Mass., com- 
mented: 

“The customer has been king for 
quite a while now, and it is going 
to take more than a steel strike 
and a temporary shortage of new 
cars to get him to abdicate. In fact, 
the person who appears most calm 
and collected about the prospect of 
a new-car shortage seems to be the 
customer.” 





New-Car Stocks 


In Postwar 
(Estimated by Automotive News) 


Dealers’ 
Cars Cars in Total 

In Transit Potential 
Period Fleld to Inventory 
Ending Stockst Dealers Stocks 
Jan. 1, °50.. 251,754 188,500 440,254 
Apr. 1, ’50.. 276,136 158,000 434,136 
June 1, ’50.. 247,680 160,200 407,880 
Sept. 1, ’°50.. 239,642 160,400 400,042 
Oct. 1, °50.. 208,367 157,800 366,167 
Nov. 1, °50.. 330,571 158,500 489,071 
Dec. 1, °50.. 295,521 128,300 423,821 
Jan. 1, ’51.. 305,888 98,900 404,788 
Feb. 1, ’51.. 291,042 127,000 418,042 
Mar. 1, °51.. 303,874 136,000 439,874 

Apr. 1, ’51.. 406,541 138,500 545, 
ay 1, ’51.. 369,101 113,000 482,101 
June 1, °51.. 365,241 93,000 458,241 
duly 1, °51.. 357,606 90,700 448,306 
Aug. 1, °51.. 299,786 87,500 387,286 
Sept, 1, ’51.. 283,402 86,800 370,202 
Oct, 1, ’°51.. 250,762 79,500 262 
Nov. 1, ’51.. 230,804 76,000 306,804 
Dec, 1, ’51.. 250,445 77,500 327,945 

dan, 1, ’52.. 224,968 31,000 ’ 
Feb. 1, ’52.. 198,762 69,000 267,762 
Mar, 1, ’52.. 182,577 76,000 258,577 
Apr. 1, ’52.. 213,391 83,000 296,391 
May 1, ’52.. 251,674 88,000 339,674 
June 1, "52... 232,036 70,000 *302,036 
July 1, ’52.. 192,225 84,500 276,725 
tField stocks include cars actually at 
dealerships, those warehoused by dealers 


and factories and demonstrators. 
* Revised. 





Canada Shortage 
Of Mechanics 


Hurts Car Deals 


OTTAWA. — Automobile dealers 
are feeling the effects of a short- 
age of skilled mechanics, as well as 
the rising costs of such labor when 
obtainable. 

Some dealers are offering used 
cars at substantial price cuts to 
buyers who are willing to have their 
own repairs made. However, the 
public seems suspicious of such 
“bargains” and is showing little en- 
thusiasm for unreconditioned cars. 

The mechanic shortage also is 
affecting the attitude of new-car 
dealers toward accepting as trade- 
ins vehicles which are in need of 








extensive adjustments or recondi- | 
tioning. Some dealers are refusing | 
to transact such deals unless there | 
is the likelihood of a high profit | 
margin. 


] 
| 





| But Long Steel Tieup May Alter Timetable .. . 


No ’53 Models Delayed as Yet 


(Continued from Page 1) 


toward a strike call sometime or 
other during the current year, he 
said. 


ed shutoff of steel supplies could 
defer new models, auto officials 


steel-enforced shutdowns are in ef- 
fect. 


“We just can’t upset well-laid 
tooling plans in order to change- 
over during a premature shutdown 
for lack of steel,” an executive of 
an independent car concern said. 
“Inventories go out of balance, and 
must be realigned to enable us to 
finish out the 1952-model run in 
orderly style.” 

* * + 


IDSUMMER cessation of new- 
4 car production, factories antic- 
ipate, will afford dealers an oppor- 
tunity to “clean out” stocks in areas 
where the spring market was not 
too brisk. Resumption of 1952- 
model output following the steel 
settlement thus is viewed as hold- 
ing no threat of grave hardships on 
dealers, particularly those in lines 
whose 1952 versions merely were 
facelisted. 

With prospects bright for produc- 
tion improvements next year, about 
half of the new-car makes are due 
to appear in new body styles and 
engine combinations. 

In addition to the long-herald- 


While conceding that a protract- 


were categorical in refuting fore- | 
casts of 1953 retooling while the 





ed light Hudson, Chrysler Corp.’s 
quartet of cars is on tap for ex- 
tensive redesigning. A V-8 engine 
is slated to accompany the new 
Dodge body as the first of 
Chrysler Corp.’s 1953 entries. De- 
Soto, Chrysler and Plymouth are 
tentatively slated to follow up 
Dodge in that order. 

Among GM makes, Pontiac again 
is scheduled for the initial introduc- 
tion in late November or early De- 
cember. GM is planning to spread 
out its new-model announcements 
a little more this year, since new 
bodies and engines will feature its 
’53 lines; but the corporation would 
like to complete the round of de- 
buts by the first of February. 

* * * 

| pholenag brought forth a fleet of 

4+ new bodies for 1952, plus new 
power plants for the Ford six and 
Lincoln V-8, Ford Motor will offer 
as its major 53 advancements new 
V-8 engines for Ford and Mercury. 
Pre-New Year’s closeouts of the 
1952-model runs are believed likely 
for the Ford and Lincoln-Mercury 
divisions. 

Nash is set for 1953 insofar as its 
re-styled Statesman and Ambassa- 
dor series are concerned, but in- 
tends to offer a new Rambler 
“look” before next spring. 

Studebaker is another inde- 
pendent waiting until early in 

1953 for a major model announce- 
ment. Neither Nash nor Stude- 


| baker have reported any altera- 
| tions of previous new-model plans 
| because of the steel tieup. 

Willys-Overland’s aero car and 

| station-wagon lines are expected to 
|}enter the ’53 market with only mi- 
| nor changes. The Toledo maker's 
| lowest-priced Aero Lark model had 
| just entered volume _ production 
|when the effect of the steel pinch 
| forced production curtailments. 
| * . * 
FTER encountering materials 
snags on its projected light-car 
entry, Hudson reportedly has de- 
layed an introduction date until 
after 1953 editions of its other se- 
ries are announced. 

Packard, which was the first 
maker to introduce 1952 models, 
may be in the vanguard of the 
1953 parade, although extensive 
renovations are not expected either 
on the Packards or on the offerings 
of Kaiser-Frazer and Crosley. 

In summation, spokesmen for 
new - car producers appended 
“subject - to - change - without- 
notice” warnings on their com- 
ments, more for the sake of rou- 
tine safeguard than because any 
big changes are likely. 

They emphasized that any time- 
table changes due to unforeseen de- 
velopments would tend to delay in- 
troduction dates, rather than bring 
them closer. 


}2 








CLASSIFIED 


California. Low Rates: 








Kindly Acknowledge 
Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 








HELP WANTED 


SALES MANAGER. 150 Dodge-Plymouth, 
Midwest, 25,000 population. After dem- 
onstrating ability, assume combination 
sales manager and general manager. Sal- 
ary and profit sharing basis. Will appre- 
ciate your desire to own business in the 
future. Box 1649, c/o Automotive News, 
Detroit 26. 


SERVICE FOREMAN - SALESMAN with 
Studebaker experience preferred. Medium 
sized agency. Must be man of ability 
with sober, honest, and steady record. 
Give detailed information as to experience 
and wages wanted. Good town to live in. 
Central U. S., moderate climate. Will 
keep strictly confidential until permission 
given to investigate. Salary in keeping 
with local conditions and ability of man. 
Arrange conference. Box 1650, c/o Auto- 
motive News, Detroit 26. 


SALESMEN. Wonderful opportunity for 
ambitious men selling ‘‘Precision-Fit’’ 
seat covers to new car dealers. Known, 
advertised for over 30 years. Fabric seat 
covers offer steady income, very liberal 
commission. For information, write giv- 
ing territory desired, qualifications, etc. 
Fabric Mfg. Co., Inc., Box 1259, New- 
ark, N. J. 


WANTED AT ONCE.—Top parts depart- 
ment manager for one of Detroit's large 
Ford dealerships. To qualify, man must 
be top producer in wholesale parts sales, 
good merchandiser and able to manage 
help. Top salary and bonus plan will be 
offered to qualifying applicant. Ideal 
working conditions, vacation and insur- 
ance plan. Previous Ford experience not 
necessary. Box 1595, c/o Automotive 
News, Detroit 26. 

















EIGHTEEN CENTS 


WANT AD DEPARTMENT 


(18c) 


HELP WANTED 


in care of Automotive News, 


Reaching an estimated 100,000 readers engaged in all branches of the automotive industry from Maine to 
PER WORD for each insertion. Cash in advance. Position 
Wanted Ads accepted at half-rates to encourage this classification for the benefit of our employing read- 
ers. Count initials and groups of numbers as one word. Ads may be signed with your full name and address 
at regular rates, but if signed "Box No. ......, 


Detroit 26, Mich."’ add One Dol- 


lar ($1) per insertion for address and extra service as replies are forwarded, unopened, the same day 
received. Display Ads: $9.80 per inch, per insertion. 
WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, 


MICH. 





POSITION WANTED 





SERVICE MANAGER for long established 
Rochester, N. Y., Chrysler products deal- 
ership. An excellent opportunity paying 
good salary plus commission or bonus. 
This is a permanent connection with a 
substantial future. Write giving details 
of present employment and background 
and furnish references. Write Box 1615, 
c/o Automotive News, Detroit 26. 

OFFICE MANAGER to supervise office 
and assist dealer in operating a ‘‘Big 
Three’’ dealership in New England. Pre- 
fer man under 35. Exceptional oppor- 
tunity. Write Box 1624, c/o Automotive 
News, Detroit 26. 





CALIFORNIA - OREGON DEALERS. 12 
years experience as salesman, sales man- 
ager, parts manager and used car dealer. 
36, married and family. Size of dealer- 
ship secondary to sincerity between em- 
ployer and employee. Available immedi- 
ately. Please contact immediately, box 
1651, c/o Automotive News, Detroit 26. 

MANUFACTURER OR JOBBERS REPRE- 
SENTATIVE is a position I am seeking. 
Have been very successful in automobile 
and truck sales since 1937 but prefer to 
do this Pacific coast only. Please answer 
immediately. I will do the same. Box 
1652, c/o Automotive News, Detroit 26. 








SALESMEN WANTED to sideline new 
product worth $300 monthly. Sells direct- 
ly to new car dealers. Write for territory 
and details. Replies confidential. Denslo 
P. Hamlin, Sales Manager, 124 Oak 
Avenue, Hempstead, N. Y. 





MANAGER OR SALES MANAGER. Expe- 
rience of over 25 years as salesman and 
manager in the light, medium and heavy 
duty truck field. Successful and profit- 
able sales record. Desire to make a 
change. Highest type references. Box 
1659, c/o Automotive News, Detroit 26 





POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 9 cents per word for each 
insertion. Cash in advance. (Half-rate 
does not apply to display ads in this 
section.) 








EXPERIENCED TOP LEVEL automobile 
executive, passenger and trucks, accus- 
tomed to heavy responsibilities. All 
phases new and used car merchandising 
reconditioning, sales training and direc- 
tion, service and parts operator. Box 
1660, c/o Automotive News, Detroit 26. 





DEALERSHIPS AVAILABLE 





AGGRESSIVE AUTOMOTIVE EXECU- 
TIVE, experienced all phases of large 
dealer operation—GM and Chrysler back- 
ground, seeks association with progres- 
sive organization that can utilize ability 
and business acumen to the end of in- 
creased sales volume, interdepartmental 
harmony and production. 33, college, 
family. Box 1626, c/o Automotive News, 
Detroit 26. 


AUTOMOTIVE EXECUTIVE WISHES po- 
sition as sales manager of manufacturer 
or jobber of auto parts or general man- 
ager of a 500 car franchise dealer. At 
present, I am sales manager for a 900 
ear Buick agency. Available in two 
months. Box 1605, c/o Automotive News, 
Detroit 26. 


ACCOUNTANT-BOOKKEEPER—age 45, 28 
years’ experience in Chevrolet and Gen- 
eral Motors accounting; experience and 
training in parts department; expert 
typist and stenographer; experienced in 
all phases of tax work. What have you 
to offer? Box 1636, c/o Automotive 
News, Detroit 26. 











WANTED—A-1 service manager. Chrysler- 
Plymouth dealership in west Texas town, 
20,000 population. Must be sober and 
able to take care of Chrysler-Plymouth 
clientele. Attractive salary. Box 1634, 
c/o Automotive News, Detroit 26. 





SERVICE MANAGER. Unique opportunity 
for the one who can qualify. Must be 
able to take complete charge of all serv- 
ice operations; proficient in handling 
customer relations and supervising large 
staff. Must be capable of handling cus- 
tomer labor volume of $10,000 to $15,000 
monthly. Top salary and bonus plan will 
be offered to qualifying applicant by 
large General Motors dealer located in 
one of the middle Atlantic states. Box 
1648, c/o Automotive News, Detroit 26. 





YOUNG FAMILY MAN of excellent habits 
and extensive experience in the automo- 
bile field, in independent dealer, author- 
ized dealer and factory level, both in 
sales and sales management, is seeking 
permanent position with medium sized 
dealer as new car sales manager or 
general manager. In reply, please state 
location and approximate size of opera- 
tion. Write Box 1653, c/o Automotive 
News, Detroit 26. 





DEALERSHIP HANDLING DODGE-PLYM- 
OUTH. Missouri town. Half million popu- 
lation. 1951 gross, $25,000. Modern brick 
building can be leased. Excellent service 
department. Price $16,000 plus parts in- 
ventory. J. L. McHugh Co., Inc., Real- 
tors, Long Building, Kansas City, Mo. 

DEALERSHIP FOR SALE, now handling 
Nash. Florida East Coast, over 300 car 
contract. All modern equipment, includes 
showroom, body shop, used car lot, etc 
SeJl at appreciated book figures. Used 
cars optional. No real estate involved. 
$30,000.00 will handle. Box 1655, c/o 
Automotive News, Detroit 26. 


DEALERSHIP AUTO AGENCY, now han- 
dling Dodge-Plymouth. Sales $121,000 
year, same owner 19 years, New York 
small town, complete repair service equip- 
ment, two story building, used car lot 
sell with property, priced right. APPLE 
COMPANY, BROKERS, CLEVELAND, 
OHIO. 


DEALERSHIP HANDLING PLYMOUTH- 
DeSOTO. City of over 25,000 with large 
rural drawing area. Sales $700,000 in '51, 
showing excellent returns. Masonry build- 
ing, 80’ x 100’. Attractive show room; 
well equipped repair department. Same 
owner 8 years. Doctor's orders, must sell. 
A. Koryta, Inc., 513 United Bank Bldg., 
Cleveland, O. 

WITHIN 100 MILES of New York City, 
agencies now handling Pontiac, 100 cars; 
DeSoto-Plymouth, 100 cars; Lincoln-Mer- 
cury, 200 cars; Ford, 600 cars; others. 
M. Korn, 148 Market St., Paterson, N. J. 

















OFFICE MANAGER-BOOKKEEPER posi- 
tion desired with a new car dealer. Inter- 
ested in deal with a good future in the 
greater Boston area. Six years’ experi- 
ence with Ford dealer. Single, 33 years 
old, veteran. Reliable and steady with 
excellent reputation. Box 1654, c/o Auto- 
motive News, Detroit 26. 


DEALERSHIP, handling one of leading in- 
dependents. Well established for 20 years 
in thriving industrial east coast city. 
Gross sales last year over $1,500,000. 
Will sell outright or consider selling in- 
terest to right person with option to 
pure balance. Box 1587, c/o Auto 


motive News, Detroit 26. 
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DEALERSHIPS AVAILABLE 


DEALERSHIP WANTED 


AUTOMOTIVE NEWS, JULY 14, 1952 





CARS FOR SALE 


PARTS FOR SALE 


SHOP EQUIPMENT FOR SALE 








NEW GARAGE! Latest equipment. Now 
iave Fairbanks Morse implement, 100 
ew unit GM franchise, other assets. 
ynly 30% down. Illness forces owner 
ell discount. Grinde, New Rockford, 
¥. D, 


TWO WINNERS! Now have Oliver-Allis 
shalmers implement, 100 new unit Stude- 
vaker car-truck franchise. Easily pay out 
hree years. Only 30% down. Located 
sity 8,000. Grinde, New Rockford, N. D. 


ESTABLISHED DEALERSHIP. One of Big 
3°’ in farm town with excellent truck 
potential. Net 1950-1951 $50,000. Leased 
ouilding with used car lot adjoining. 
Factory approval required. Box 1661, c/o 
Automotive News, Detroit 26. 


FOR SALE DEALERSHIP NOW handling 
Buick, Northwestern Penna., 36 car fran- 
chise, excellent location and _ business. 
Sell outright or lease building. Box 1662, 
c/o Automotive News, Detroit 26. 


POPULAR THREE CAR dealership—cColo- 
rado, Excellent location. Fine building, 
50’x125’. Completely equipped service 
department. 75’x150’ fenced used car 
lot. Lease building. Mining and agri- 
culture, hunting, fishing, skiing. Wonder- 
ful climate. Box 1641, c/o Automotive 
News, Detroit 26. 


DBALERSHIP now handling Chrysler- 
21 years in same location in 
central Michigan; population of town, 
20,0u0. Very serious illness reason for 
selling. $52,000 will handle deal, long 
lease on buildings if desired. If inter- 




















ested write Box 1601, c/o Automotive 
News, Detroit 26. 
TRXAS D IRSHIP, handling one of 


EALD: 

“Big Three,’ within 75 miles of Dallas, 
15,0VU0 foot floor space, 2U0 car contract, 
gross sales last year $350,000, all modern 
service department. Would take approxi- 
mately $100,000 to handle deal. Write 
Box 1602, c/o Automotive News, De- 
troit 26. 








WHEN BUYING or SELLING 
an 
AUTOMOBILE DEALERSHIP 
Consult a Specialist 
LEO J. KLEM 


411 Curtis Bidg. Detroit 2, Mich. 








AUTOMOBILE DEALERSHIP WANTED 
within 25 miles New York City. Qualify 
with manufacturer. Confidential. Box 
1637, c/o Automotive News, Detroit 26. 


DEALERSHIP HANDLING 
DODGE-PLYMOUTH 


In Shelbyvilie, Tennessee. One of the fastest 
growing towns in the south with over forty 
manufacturing plants. Located on two main 
highways in one of the best agricultural sec- 
tions of the state, 18 miles from Arnold Engi- 
nie | Development Center, this being a 
$186,000,000 government project now under 
construction, that is expected to be com- 
pleted next year. We did over $800,000 vol- 
ume last year. New, modern building con- 
taining 16,000 square ‘feet of floor space with 
sprinkler system, built in 1949 at a cost of 
$96,000 with a fenced in concrete used car 
lot adjoining. Can be leased for $550 per 
month. Owner has other interests, $50,000 
will handle. 

Contact A. P. Yearwood, Yearwood Motors, 
323 Depot St., Shelbyville, Tenn. Phone 1238. 


DEALERSHIP 
—WANTED— 


Chrysler - DeSoto - Dodge 
In Chicago, Cleveland, De- 
troit, New York or Toledo 
Ample Capital 
Factory Approval 
All Replies in Confidence 


Write Box 1658 
c/o Automotive News, Detroit 26 




















DEALER SERVICES 








INVENTORY SERVICE 
Parts and Accessories Depts. 
Full-time experts. No pickup, part-time help; 


confidential and unbiased. "Sertified ed reports. 
Also special buy-sell service. Experienced 
organization — in business since. 1939. Free 


ble 





DEALERSHIP, handling Studebaker, Penn- 
sylvania city of about 50,000 population. 
Owner has other interests. Will sell at 
inventory, parts and equipment—about 
$30,000. Long lease. $350 per month. 
Will take $15,000 cash, balance monthly. 
This is a wonderful opportunity for some 
young active operator to get set for life. 
Box 1632, c/o Automotive News, De- 
troit 26. 

SMALL AUTOMOBILE DEALERSHIP, 
handling Pontiac, located in N. E. Texas 
town of 6,000 population. Subject to fac- 





on Parts Department operation sent 

on request. Call or write for service details. 
yt Co. 

WE 3-6449 





Service 
9900 Freeland Detroit 27, "Mich 





INVENTORY SERVICE. Parts and acces- 
sories, Top type personnel, organized 
procedures, up-to-date records. Model, 
year breakdown for Ford, Chevrolet, 
L-M and MoPar dealers. Fast service 
eastern half U.S.A. Talbot’s Inventory 
Service, 124 S. Woodward, Birmingham, 
Mich. Midwest 4-5355 or 4-8460. 





tery approval. Box 1610, c/o A tive 
News, Detroit 26. 


BUYERS—SELLERS 


We Specialize in Dealerships 
“Big Three,"' Midwest States Only 


J. L. McHUGH CO., INC. 


Realtors 
“Dealerships Exclusively" 
R. A. LONG BLDG. 
Kansas City, Missouri 














INVENTORY SERVICE 
Parts Accessories 


and Small Dealerships 
Inventories taken, price extended and sum- 
marized within 24 hours. Expert partsmen 
do all the work. Accurate, unbiased and 
confidential. Inventories accepted by all 
accountants and by the government. 


sAttied INVENTORY ¢ Co., INC. 
79th St. Chicago, Illinois 
ESsex 5-8300 








CARS FOR SALE 








ATTENTION! 
USED CAR BUYERS 


We currently have for sale a nice selection 
of low mileage 1950 and 195! Chevrolets, 
Fords and Plymouths in coupes, two and four 
door sedans. 


These cars can be seen at— 
ROBINSON AUTO RENTAL, INC. 
Please note change of address 
229 S. HANSON ST., PHILADELPHIA 39, PA. 
1. E. Spatig, Used Car Manager 
Phone: Granite 2-3013 








ATTENTION DEALERS!! 
SPECIALIZING IN THE SALE OF 
EX-TAXIS 
Excellent Bodies - Good Motors - Heaters 
Upholstery Like New 
Buy Now at Low Prices 
1949-1950 
Plymouths — Fords — Chevrolets 


THE R. A. AGENCY 


SATH & LINDBERGH BOULEVARD 
PHILADELPHIA 43, PA. 
Morris Freedman, Mgr. 
SARATOGA 17-2300 SHERWOOD 7-1700 








KEN SCHAEFER'S 


The Only Indiana 


AUTO AUCTION 
In Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 
"aaa a INDIANA 
andi, Auctioneer 
CORNER CAPITAL’ AND MORRIS STS. 
arket 8541—Belmont 015! 
IN THE HEART OF INDIANAPOLIS 








CARS WANTED 








NASH DEALERS 


Wiil buy any or all Ramblers, 
Statesmen, Ambassadors you care 
to release. Pay factory invoice 
plus your freight. (You keep C Q D 
of course). 


Wire Box 1664 
c/o Automotive News 
Detroit 26 





DEALERSHIP WANTED 


WANT FORD, GM or CHRYSLER dealer- 
ship. Prefer one in 125-300 car bracket 
as want to pay all cash. Factory ap- 
proval assured. Box 1656, c/o Automo- 
tive News, Detroit 26. 


WANTED LARGE CHEVROLET dealer- 
ship. Have factory approval. Ample 
capital. All replies confidential. Box 1617, 
c/o Automotive News, Detroit 26. 


WANTED IN TEXAS ONLY, Dodge, Ford, 
Chevrolet, small, medium or large dealer- 
ship by an independent new car dealer 
desiring immediate change. Absolute con- 
fidence and quick action assured. All cash 
and factory approved by all three. Write 
or wire today, Box 1695, Midland, Texas. 


WANTED BIG THREE dealership in or 
near Chicago. Negotiations will be held 
in strict confidence. Have factory ap- 
proval. Box 1657, c/o Automotive News, 
_Detroit 26. 


WANTED—‘‘Big Three’’ dealership, about 
100 cars, in New Jersey, New York, 
Pennsylvania. With or without building. 
Pay cash if necessary. Strictly confi- 
dential. Box 1630, c/o Automotive News, 
Detroit 26. 

WANTED TO PURCHASS, either new or 
within next two years, automobile or 
farm machinery agency er combination. 
Any state. Advise full particulars. Box 
37, Mullica Hill, N. J. 

FORD-CHEVROLET. Will pay cash for 
desirable deal 200-500 units. Strictly con- 
fidential. Private party. Box 1663, c/o 
Automotive News, Detroit 26. 

WANTED — Large Chevrolet dealership. 
Have factory approval. Ample capital. 
All replies confidential. Box 1617, c/o 
Automotive News, Detroit 26. 


WANTED 
Ford or GM with 400 Ualts 
Cash. Anywhere. 
FACTORY APPROVAL ASSURED 
Replies Confidential, Box 1599, 
c/o Automotive News, Detroit 26. 



































AUTO AGENCIES 
Large, medium and small "Big Three"’ auto 
agencies located throughout the United 
States. Write for brochure. 


DAVID JARET CO. 
Established Over 29 Years 
150 Montague Street Brooklyn 2, N. Y. 
ULster 2-5600 


AUTO AUCTION 
TIM ANSPACH 
"Midway", Stop 20 
Albany-Schenectady Road 
AL . N.Y. 
(For Dealers Only) 


EVERY MONDAY ...12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 














100 
1949 and 1950 CHEVROLETS 
and PLYMOUTHS 
4-Door Sedans (ex-taxis) 
New Interiors, Good Bodies and Motors 
Also 
1951 FORD V-8 TUDORS 
POLICE CARS 
PRICED LOW FOR QUICK SALE 


DISNEY MOTOR SALES 


13607 St. Clair Cleveland, Ohio 
Glenville 1-8600 








—-sUTO— 
AUCTION 


a, 





HORSEHEADS, NEW YORK 
EVERY FRIDAY 





monica 





DANVILLE, PENNA. 
EVERY WEDNESDAY 











You will always find real action at 
both these auctions. 


R. D. WEST, PROP. 


Jos. E. Johnson Tex Rickard 


Auctioneers 








PARTS FOR SALE 


PONTIAC PARTS. Fast service on grilles, 
fenders, doors, panels for Pontiac and 
GM cars, 1937-1952. Prompt shipment on 
any part. Stacy Trent Pontiac, 224-236 
W. Hanover St., Trenton, N. J. Phone 
4-5194. 








BUICK PARTS 


“WORLD'S LARGEST DEALER 


OF GENUINE BUICK PARTS” 
Wholesalers: We are Quantity 
Shippers of All General Motors’ 
Parts . . . Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP" 
1000 S. Wabash Avenue 
CHICAGO 5, ILL. 

All Phones WAbash 2-1030 








GENUINE 


FORD — MERCURY 
LINCOLN 
PARTS 


10% - 50% UNDER COST 
Complete List Available 
GORDON ROUNTREE 


216 N. Sth St. 
Phone 2-2591 


Weco, Texas 








Genuine Oldsmobile Parts 
Largest Olds parts wholesalers in the middie 
west. Shipments made promptly. 
GREBE OLDS 
3400 S$. Kingshighway 
Flanders 0800 St. Lovis 9, Mo. 














ONE VAN NORMAN crank-shaft grinder, 
model 400, 18x36 bead with two self 
PRECISION REBUILT centering heads, Guaranteed A-1 condi- 
tion, Cost price $10,725.00. Our selling 
HYDRA-MATIC price F.0.B., Greenville, N. C., $7,000.00. 
John Flanagan Buggy Co., Greenville, 

N. C. 





TRANSMISSIONS 


DYNAMOMETER TESTED 


Performance guaranteed equivalent te a 
new unit. 


DYNAMOMETER, Clayton chassis dyna- 


mometer, passenger car type, Factory 
branch demonstrator. Good as new, ready 
for installation and use. Priced for 
quick sale at less than half of lst. Box 
1614, c/o Automotive News, Detroit 26. 





Complete stock Hydra-Matics for all cars 
OLDS and PONTIAC 1940-1948 — $99.50 


ANTIQUE CARS FOR SALE 








exchange. FOR SALE. 1917 Chevrolet touring car, 
Catalog sent on request. 1921 Chevrolet 1-ton truck. Larson 
SHIPPED ANYWHERE — SAME DAY Chevrolet Company, Tomah, Wis. 
Write—Phone—Wire 
Ace Automotive Products MISCELLANEOUS 





H4I6 N. Broadway eage, &. IMinois 
Phone: Lengbeach |I-! 





POWERFUL—SAFE. Sharp brake lock, car 


or truck. Ask your jobber or write direct. 
The Sharp Manufacturing Co., Nelson- 
ville, Ohio. 








TRUCKS FOR SALE 


USED TRACTORS FOR SALE. We have 
a nice selection of good used Brown 
tractors, late models, equipped with 175 
and 200 Cummins motors and ten speed 
duplex transmissions. 11:00x22 rubber. 
These tractors are all in A-1 condition 
and will range in price from $6,500 to 
$7,000. Low mileage. Brown Equipment 
and Mfg. Co., 829 8S. Summit Ave., 
Charlotte, N. C. Phone 6-1612 or 5-8974. 
Ask for M. G. Dermody. 


Used Trucks 


Wholesale Reconditioned Large Selection 
Mostly Fords and Chevrolets 
Pickups and Deliveries 
Long & Short Wheelbases 


Tractors 46 to 51 


BURKHOLDER CHEVROLET, INC. 
321 N. Ionia Grand Rapids 2, Michigan 














TRUCKS WANTED 


WANT NEW 
GMC 
TRUCKS NOW 


Call us collect if you have 
new GMC trucks 











General Truck & Engine Co. 
GMC Distributor 
Phone F-8918 San Diego, Calif. 








BUSES FOR SALE 


SCHOOL BUSES. Dealers: On hand for 
immediate delivery — new 1952 chassis 
with Union City deluxe bodies. GMC’s 
No. HCSV 457 and S-305-24, 48 and 54- 
passenger. Ford's No. F6, 48-passenger. 
Reo’s No. E122 H and E, 54-passenger. 
International’s No. L183, 54-passenger. 
Diamond T’s No. 420 and No. 520, 54- 
passenger. Dodge’s No. JS212, 54-pas- 
senger. Chevrolet’s No. 6702, 48 and 54- 
passenger. Units equipped for New Eng- 
land, New York, New Jersey, Pennsyl- 
vania, Maryland specifications. If in 
other states, advise requirements. Transit 








Sales & Service, Inc., 23 South St., Dan- 
bury, Conn. Frank T. Mee, Jr., Sales 
Manager, Telephone 8-5645. 

NEW AND USED BUSES for sale. Imme- 
diate delivery. M. A. Brightbill Body 
Works, Inc., 7th Ave. and E. Cumber- 
land St., Lebanon, Pa. Phone 2-7691. 





NEW SCHOOL BUSES—Dodge, Reo, GMC, 
International Harvester, Ford, Chevrolet, 
Studebaker, White. Immediate delivery 
in sizes 48, 54, 60 and 66 passengers. 
Late model used buses. 1950 GMC, 1948 
Chevrolet, 1947 Ford, Pony Cruiser (25- 
passenger), Yellow Cruiser (29-passen- 
ger). National Bus Sales Co., Inc., 101 
N. 33rd St., Philadelphia 4, Pa. BAring 
2-7605. 





BUSES WANTED 


NEW OR USED school buses wanted. Any 
size or make. Within 1,000 miles New 
York City. Full information first letter. 
Box 1642, c/o Automotive News, De- 
troit 26. 

















ENGINE REBUILDING — Crankshaft 


grinding and metalizing. John P. Hughes 
Motor Co., Inc., 800 Commerce S&t., 
Lynchburg, Virginia. 


INSIST on the BEST 


Automatic Braking Tow Bar 


Complete with controlled 
steering Guide Cables : $61 .45 
and BRAKE HOOK-UP 
Price Includes Federal Excise Tax 
Meets all 1.C.C. Requirements 
GUIDE CABLES on 2nd Unit for INTER- 
STATE TOWING IS AN 1.C.C. “MUST.” 


UICK-TOW, B " 
= Bumper Tow =. $19. 50 
$42.50 


TRI-KING 3-Point — Up 
Intra-State Tow Bar 
(Folding ''V'' Type) 
Protecto Covers (Tailor — 
Carrying Bags $1. 
—SPECIA € —_ 
SAFETY CHAINS, set of 2, only .... $2.50 
DON’T TAKE CHANCES 
1.C.C. REGULATIONS DEMAND 
SAFETY CHAINS ON ALL HOOKUPS 


° 
ALL TYPES TOWING EQUIPMENT 
FOR AUTOMOBILES AND TRUCKS 
e 


WE STOCK ALL TYPE PARTS 
FOR IMMEDIATE DELIVERY 
o 


WHY TAKE CHANCES 
Buy "The Original" 


Automatic BraKinG 
YELLOW TOW BAR 


GET — Controlled — and Brake 
Hook-Up Chain Jaws that FIT for Easy, 
—— INSTALLATION. WRIST ACTIO 
uarantees a Full Floating Ride and Tow 
on All Type Roads. 
STOPLITES and BRAKES 
(8 Wheels) at All Times 


The Cheapest Insurance 
You Can Buy 


‘TOW BAR SALES CO. 


Exclusive Factory Distributors 
AN 3-8888 Nite) MO 4-4485 
DE 2-0700 }DO 3-8373 


40 So, Clinton St., Chicago 6. Ill. 


YOU CANNOT MATCH 
THE ENTIRELY NEW 
MOTO-MATIC 


TOW e GUIDE 


WITH 4 CONTOUR GRIP 
BUMPER COUPLERS 


NO ADAPTORS NECESSARY 
Meets 1.C.C. Strength Requirements 


FactorY $ 85 Federal Tax 
NET PRICE Included 


Factory Sales Division 


PILOT DISTRIBUTING CO. 
BATTLE CREEK 9, MICH. 








New Subscription Order’ 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [_] 
for which check is attached ["] or send bill [_] 





Street Address... 


Car Dealer (2) 
Jobber [) Insurance () 
Mahe OF Gite kc ccccccas ciduseeeken 





AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


TRADE CONNECTION: 
Truck Deoler [) 


eeeeee 





Manufacturer [7 


Financial [) Supplier CJ 


| See ee eee ee eee ee ee 


7-14-52 
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Road tests prowe WUDSONS 
_ New Wonder Car ou(pexforms 
anything ta the low-price field 


Every road-test report on Hudson’s new, low-priced wonder 
car shows that results are spectacular! 


e@ Acceleration is phenomenal, performance is comparable to 
that of the fabulous Hudson Hornet! Veteran engineers 
could hardly believe their timing equipment, although they 
knew in advance that this new Hudson has the highest 
power-to-weight ratio in the low-price field! 


e@ This car handles more easily, more surely; and has stability 
that is in a class with the highest-priced cars. ““Step-down’”’ 
design makes it possible to lower the car’s center of gravity. 
This, combined with fine over-all balance, gives the most 
restful driving ever known in the low-price field! 


@ Fuel economy is unusual because of this car’s efficient 
and very high-compression engine—and its freedom from 
excess weight. Premium-grade fuel is not required for top 
performance. 


The first cars produced will be four-door sedans in both star... i, - 
ard and de luxe models, seating six people comfortably. Other 
body styles will follow. 


FOR FURTHER DETAILS, MAIL THIS COUPON TODAY! 








With the introduction of this new wonder car, Hudson dealers 
will enjoy 94°, coverage of the entire American new-car 
market! 


You can profit with this great new car and the other outstand- 
ing Hudson series, starring the fabulous Hudson Hornet. 
It will pay you to investigate today! 


A few choice dealer franchises are available . . . if you hurry! 
If you’d like confidential advance information on Hudson’s 
new, low-price wonder car and the Hudson franchise, send 
in this coupon today! 


C. A. J. Hadley, Sales Manager 
Hudson Motor Car Company 
Detroit 14, Michigan 


1 would like full details on the Hudson dealer franchise and advance information on Hudson's 
new, low-price wonder car. | understand that all this information is confidential. 


NAME ___ 
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